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BIG FIGHT IN WISCONSIN 
EKERN’S DOORS ARE SMASHED 





Attempt to Seat L. A. Anderson as 
Wisconsin Commissioner Results 
in Lively Scene at Madison 





Madison, Wis., Jan. 22—(Special)— 
An attempt was made today to seat 
L. A. Anderson as insurance commis- 
sioner. He was accompanied by the 
superintendent of public property. Mr. 
Ekern refused to vacate his office. Mr. 
Anderson stepped into the outer office. 
Commissioner Ekern barricaded him- 
self in his private office by bracing 
the door. 

By means of heavy books, the glass 
panels of the door were smashed by 
the capitol police and the lock forced, 
but they were unable to get the door 
open on account of inability to push 
the heavy desk aside from the van- 
tage point. : 

According to witnesses, Superin- 
tend of Property Essmann and the 
policemen then tried to break the door 
down. Finally they secured window 
poles and attempted to pry it open. 
But as each device failed, they sent one 
of the officers to the basement to se- 
cure a crowbar. 

Sends in Hurryup Call 

Had the superintendent of public 
property thought of cutting the tele- 
phone wires, Mr. Ekern would have 
been hampered in communicating with 
his attorneys and others. All the 
time that the glass was flying, Mr. 
Ekern was urging his attorneys to 
hurry the injunction papers, as_ the 
siege was beginning to look serious. 
Assemblyman Johnson claims that at 
this juncture Mr. Ekern served notice 
upon the policemen outside that “those 
attempting to break in with an intent 
to commit an assault upon me are com- 
mitting burglary, punishable by im- 
prisonment in the state prison.” 

Mr. Ekern was holding down the 
desk when the men arrived outside 
with the iron crowbar. At this very 
moment Attorney John A. Aylward, 
one of Mr. Ekern’s counsel, and Un- 
dersheriff William Klusmann arrived. 
The order of injunction was quickly 
served upon L. A. Anderson, who evi- 
dently was taken completely by sur- 
prise. 

Attorney Is Admitted 

In stentorian voice, Mr. Aylward 
asked to be admitted to the private 
office, and as Mr. Ekern recognized 
the voice and admitted him Aylward 
called out, “The sheriff is here.” Mr. 

(CONTINUED ON PAGE 16) 





Thos. E. Gallagher, General Agent 


AETNA INSURANCE COMPANY 


HARTFORD, CONN. 


MR inks thiesovnge $22,017,389.71 SAxcevececcsesed $ 9,183,194.97 
+ ae 5,000,000.00 Net Surplus............ 7,834,194.74 
Re-insurance Reserve 7,936,384.03 Surplus to Policyholders 12,834,194.74 


Total Losses Paid Siuce Organization, $128,003,578.89 
WESTERN BRANCH: 1837 Insurance Exchange, Chicago, Ill. 


L. O. Kohtz, Asst. General Agent 
WM. B. CLARK, PRESIDENT 











CONTINENTAL 


INSURANCE COMPANY 


OF NEW YORK 
HENRY EVANS, President 


SIXTIETH ANNUAL 
STATEMENT, JAN. 1, 1913 
Capital - - - $2,000,000 
Assets ~ - - 27,070,031 
Policy-holders’ Surplus 16,489,991 


HOME OFFICE 
80 Maiden Lane, 
NEW YORK 


WESTERN OFFICE 
332 So. La Salle St., 
CHICAGO 











D. W. SKILTON, President 
EDW. MILLIGAN, Vice-President JOHN B. KNOX, Secretary THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $5,701,719.34 Total Losses Paid, $70,700,545.46 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, - <= $4,891,304.68 
Reserve for Outstanding Losses 621,610.17 
Reserve for all other Claims- - 190,000.00 
NET SURPLUS - = = =  8,701,719.34 


Total Assets, $11,404,634.19 


THE WESTERN DEPARTMENT 
Northeast Cor. Fourth & Elim Sts., CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers ‘Agencies in all cities and towns 





TAKES HAMBURG-BREMEN 


HIGH POSITION FOR KELSEY 





Western Manager of Sun Made United 
States Manager of the German 
Company 





It was announced yesterday that H. 
N. Kelsey, western manager of the 
Sun of England, had been appointed 
United States manager of the Ham- 
burg-Bremen Fire, Manager F. O. 
Affeld going on the retired list. Mr. 
Kelsey has had the mattér under con- 
sideration for somé weeks. General 
Manager H. C. Buchenberger from the 
home office has been on this side for 
some time and recently visited Chicago 
to press the negotiations with Mr. Kel- 
sey. The latter left for New York 
Tuesday of last week, and the contract 
was consummated then. Mr. Kelsey is 
still in the east. 

No announcement has been made 
relative to his successor with the Sun, 
but it is presumed his brother, Assist- 
ant Manager P. T. Kelsey, is in line 
for promotion. 

Prominent in the West 

Mr. Kelsey has taken high rank in 
the younger school of western fire 
underwriters. Aside from his company 
work, he served the Western Union as 
secretary, but his chief achievement is 
the organization and maintenance of 
an effective publicity bureau. In this 
latter activity Mr. Kelsey has wrought 
what has never been done before and 
has been able to accomplish a world 
of benefit. 

As a field man prior to becoming as- 
sistant manager of the Sun, he took a 
commanding place and his counsel was 
often sought. 

Born in the Business 

Mr. Kelsey is the son of Benjamin 
Kelsey of Indianapolis, for many years 
the distinguished Indiana state agent 
of the Hartford Fire. One brother, 
Joseph A., is United States manager 
of the Aachen & Munich. Another 
brother, Preston T., is assistant west- 
ern manager of the Sun. 

His appointment is but another evi- 
dence of the rise of western men and 
their call to prominent eastern posi- 
tions. Singularly two men, speaking 
from point of residence, have thus been 
recently chosen from Evanston to go 
east. J. L. Whitlock, whose home is 
there, was a few weeks ago elected 
vice-president of the Glens Falls and 
will locate at the home office. Mr. 
Kelsey is a leading citizen of Evans- 








ton, prominent in social circles, an 
(CONTINUED OW PAGE 39) 
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DEATH OF JOHN HUBBLE 


PROMINENT IN THE WEST 





Was Kentucky State Agent of National 
and at One Time Western Man- 
ager of Greenwich 


John P. Hubble of Louisville, state 
agent of the National of Hartford in 

entucky, and one of the best known 
insurance men in the west, died of 
Bright’s disease, Sunday, after an ill- 
ness of some months. He has been 
practically unable to attend to. his 
duties for three months. The National 
has a large business in Kentucky and 
Mr. Hubble made a good record in 
the state. He was born in the busi- 
ness, being the son of M. J. Hubble, 
a local agent at Springfield, Mo. He 
was 52 years of age. He formerly was 
western manager of the Greenwich, 
and continued with that company until 
it reinsured, when he became Chicago 
city manager of the Queen. Later he 
went to the National of Hartford as 
Cook county manager. He was one 
of the most active men in organized 
work and has done faithful and crea- 
tive work as head of the publicity com- 
mittee of the Kentucky State Fire Pre- 
vention Association. 

Bffective Publicity Man 

Effective publicity work in insurance 
was one of the main causes that he 
championed. Mr. Hubble was a lov- 
able man who was popular in the busi- 
ness. While a number of men could 
not always agree with his theories, yet 
he was always regarded as sincere and 
honest. 

He was a brother of J. W. Hubble, 
who recently retired as vice-president 
of the State of Illinois, and Lee J. 
Hubble, who was formerly in the IIli- 
nois field and later a local agent at 
Monmouth, IIl. 

Mr. Hubble’s funeral took place in 
Louisville, Tuesday afternoon. Assist- 
ant Manager Charles Richardson of 
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the National of Hartford represented 
the company. 
Prominent in Fire Prevention 

Mr. Hubble played a_ conspicuous 
part in the development of fire preven- 
tion work, being probably the foremost 
in this respect in the south. He was 
chairman of the committee on state fire 
prevention associations of the National 
Fire Protection Association, and chair- 
man of the publicity and executive 
committees of the Kentucky State Fire 
Prevention Association at the time of 
his death. As recently as Nov. 27, he 
journeyed to Cincinnati to sit in the 
chair at a meeting of the former com- 
mittee, which has been planning some 
new and constructive work. He was 
thoroughly imbued with the idea that 
the companies and the public have mu- 
tual interests and should be brought 
together with reference to them and 
emphasized this point in his vigorous 
talks at the meetings of the Kentucky 
state association. He would have be- 
come president of this organization at 
the annual meeting, Jan. 29. 

Mr. Hubble is survived by his wife, 
who was Miss Virginia James, and 
seven children, including Henry Hub- 
ble, who is with the Kentucky Actu- 
arial Bureau, and Edwin, a student at 
Oxford University. 





ATTACKS STANDARD POLICY 





Governor Sulzer of New York with 
Limited Insurance Knowledge 
Critizises Important Contract 





New York, N. Y., Jan. 21—(Special) 
—Governor Sulzer in a special message 
to the legislature says that the stand- 
ard fire insurance policy is full of 
“perils to the insuring public” and 
that it is beyond dispute that there 
should be a simplification of it. The 
policy, he says, “contains a mass of 
technical conditions and provisions 
that the people find most difficult to 
understand” and that even courts dif- 
fer with regard to them. Underwrit- 
ers here regard Governor Sulzer’s inti- 
mate knowledge of insurance as some- 
what limited and feel that when he has 
been fully informed with in regard to 
the policy and value of its provisions 
to the assured he will, perhaps, be in- 
clined to look upon it as rather more 
concise than it appears. When he 
learns that one policy form must be 
used for all classes of risks and all pos- 
sible kinds of warranties included 
therein he may see the utter impossi- 
bility of shortening very much the 
present form. The late William Allen 
Butler, who assisted a committee of 
the most competent underwriters in the 
business in their six months of work 
in drafting the policy, was one of the 
most eminent insurance lawyers in the 
country. The provisions of the policy 
have been fully adjudicated and estab- 
lished in court and to now overthrow 
the results of twenty-six years would 
be a national calamity to the business. 





MICHIGAN INTER-INSURANCE BILL 

Detroit, Mich., Jan. 22—(Special)—Com- 
missioner Palmer has prepared a bill for 
introduction which will authorize recip- 
rocal and inter-insurance underwriters to 
do business in the state. At present such 
companies have no such authority. The 


bill, in addition to giving the authority, 
also provides the underwriters shall be 
subject to the supervisions of the state 
insurance department and shall pay a tax 
to the state. 
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NEWS ABOUT COMPANIES 


FOREST CITY FIRE CHANGE 





A. H. Sherratt Is Deposed as Secretary 
and Manager and James L. Sil- 
hanek Succeeds Him 





The management of the Forest City 
Fire of Rockford, Ill., has undergone a 
change, and A. H. Sherratt, the secre- 
tary and manager, is out. He has 
been connected with the company for 
thirty years. W. F. Barnes, the presi- 
dent, is also in the discard, and is suc- 
ceeded by T. D. Rebber, head of the 
Rockford Lumber & Fuel Company. 
James L. Silhanek, who has been con- 
nected with the R. W. Hosmer & Co. 
agency in Chicago has been elected 
secretary, and will manage the com- 
pany. W. Williams was elected 
vice-president, Fred Haynes, treasurer; 

; Nordin, assistant secretary, and 
D. C. Putnam, assistant treasurer. 
There has been considerable criticism 
on part of the directors recently con- 
cerning the expense ratio of the com- 
pany, which during recent years has 
been over 60 percent. In fact, its aver- 
age expense for the last ten years is 
56.5 percent. Its loss ratio is the only 
thing that has saved it, as the average 
for the last ten years is 32.5 percent. 
The Forest City Fire started in busi- 
ness in 1874 and does a large farm and 
dwelling business in Illinois. 


FINDING IS MADE BY WOLFE 
New York Actuary Submits His Fig- 


ures After Examination of First 
National and Commercial 











The Dec. 31 statements of the Com- 
mercial Fire and of the First National 
Fire, both of Washington, D. C., have 
been published, showing their condi- 
tion as found by Actuary S. H. Wolfe, 
of New York. 

The Commercial Fire shows a paid 
up capital of $430,000 and a net surplus 
of $243,000. In addition to this the 
Commercial has nearly $200,000 of ad- 
ditional subscribed capital and surplus 
which is being paid in. 

The First National Fire has a paid 
in capital of $320,000 and a net surplus 
of $464,000. In addition the First Na- 
tional has about $1,200,000 of sub- 
scribed capital and surplus now being 
paid in. 


The management of the two companies 
announce that they will shortly issue an 
underwriters policy, backed by the as- 
sets of both companies, and this on the 
Dec. 31 statement will show a paid-up 
capital of $750,000, with a net surplus of 
$707,000. This underwriters policy will 
be put in the field with the intention of 
reducing the underwriting expenses of 
the two companies. 

In the investigation in process, to as- 
certain the value of the Southern build- 
ing, in Washington, D. C., jointly pur- 
chased by these companies, a large num- 
ber of the foremost builders of the United 
States, including Theodore Starrett, foun- 
der of Thompson, Starrett & Co., Owen 
Brainerd, president of the American So- 
coiety of Mechanical Engineers and John 
H. Parker, builder, all of New York, and 
Some of the best local real estate experts 
have testified that the property is worth 
more than the companies are carrying it 
in their statements. 

Entirely aside from the profit in the 
building, however, both companies are in 
excellent financial condition. 





Westchester Fire 


_The Westchester Fire’s annual ex- 
hibit brings out the fact that it has 
been in successful existence for 76 
years. A company of that age and 
experience grows by its own momen- 
tum. The company now has $5,363,271 
assets, a gain of $680,026. Its reserve 
tan up by $689,579, largely to the rein- 
Surance of the Delaware. This makes 
the premium reserve $3,208,913. Its 
net surplus is $1,415,916. Lotz & 
Schwarz, the western managers, can al- 
ways be counted on to add something 
to the increasing accumulations of the 
old Westchester. 
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tion of the company last Monday, follow- 
ing its formal application for a license. 
It is likely that the examination will be 
completed and a license issued by Feb. 1, 
if not sooner. The two men who have 
been under consideration for the post of 
manager of the Great Southern are to be 
in Louisville this week and it is expected 
that formal announcement of the selection 
of the head of the underwriting depart- 
ment will be forthcoming in the immedi- 
ate future. 


European Underwriters—This is the 
name of a new annex whose policies are 
guaranteed by the Hamburg Bremen. 

* * 


Continental—Assets $27,070,031, gain 
$1,500,000; reinsurance reserve $9,022,218, 
gain $500,000; net surplus $14,489,991, gain 
$480,000. A Continental statement always 
talks. It tells a story of progressive suc- 
cess. 

* ¢ * 

Queen City Fire, South Dakota—Its as- 
sets are now $249,679, reserve, $35,750, 
capital, $200,000, net surplus, $6,912. The 
net premiums last year were $85,987, and 
total income, $97,336. Its total disburse- 
ments are $87,954. Secretary Grefe is out 
for a bigger and better year in 1913. 

- 


German American, N. Y¥.—Its annual 
statement is a presentation of another 
year of upbuilding and strengthening. 
The assets are $21,238,000, gain $887,000, 
reserve $8,444,000, gain $289,000, net sur- 
plus $9,576,000, gain $774,000. Its net 
premiums were $9,576,000. 

* * * 


Central Manufacturers Mutual, Van- 
Wert Ohio—The annual statement of this 
company shows total cash assets of $598,- 
121, reinsurance reserve of $201,579, total 
liabilities of $236,257 and net cash sur- 
plus of $361,864. 


me 7 * 

Pidelity-Phenix Fire—The annual state- 
ment shows assets, $15,145,086, reinsur- 
ance reserve, $6,834,792, net surplus, $4,- 
599,670. The assets gained over $800,000, 
the reinsurance reserve, $265,000. Net 
surplus, $322,000. The company puts its 
figures at rock bottom basis and the ex- 
hibit gives every indication of strength 
and permanency. In these days of stress 
and change a company like the Fidelity- 
Phenix is a comfortable agency asset. 

* *” 7 


Iowa Manufacturers—lIts new statement 
shows assets $198,889, reserve $73,985, 
net surplus $22,405, capital $100,000, pre- 
miums $124,135. It is one of the well 
managed Iowa companies. 

. + e 


Girard—The new statement shows as- 
sets $2,553,904, reserve $1,552,603, net 
surplus $439,752. The surplus increased 
$21,500 during the year. The company 
is well managed in the west by the Rollo 
general agency. aoa 

Middlewest Fire, N. Dak.—Its annual 
figures show assets $341,213, gain $27,679; 
reserve $72,907, gain $7,441; net surplus, 
$56,872, gain $13,675; capital $200,000, 
premiums $340,259, losses $196,851. Sec- 
retary W. A. Gordon is content to have 


trying to cover the entire country. That 
is a policy that will win. The Middle- 
west is a northwestern institution that is 
highly regarded. oa 
* 

Northwestern F. & M.—The company 
will soon reach the million mark as to 
assets. It now has $990,007, gain $188,- 
424; reserve $288,812, gain $76,925; net 
surplus $329,002, gain $73,157; premiums 
$795,670, losses $360,647. The North- 
western takes high rank among the west- 
ern companies. It is well officered and is 
a@ permanent institution. It recently ab- 
sorbed the Consolidated F. & M., which 
gives it a greater impetus. 

* 2 . 

State, Tll—An examination of the af- 
fairs of the company made by Lucius 
Pfouts of the Illinois department under 
date of Dec. 31, 1912, shows the com- 
condition as follows: “Capital 
paid up in cash, $400,000. Surplus over 
all liabilities, $312,578.32. The reinsur- 
ance contract with the Hanover gave the 
company a profit of slightly more than 
$205,000. The Illinois department has no- 
tified the. company that it has no objec- 
tion to a reduction of the capital stock of 
the company to $100,000, the minimum 
amount required by law, and a distribu- 
tion among the stockholders of the re- 
mainder of the assets, after all liabilities 
have been taken care of. It will then be 
necessary to liquidate the company under 
the Illinois statute providing for the vol- 
untary winding up of the affairs of the 
company. 

m 7 * 

Concordia Fire—The annual statement 
shows increases in all directions. The 
assets are now $2,413,247; increase, $672,- 
716; reinsurance reserve, $1,102,260, in- 
crease, $77,026; net surplus, $500,561, in- 
crease, $256,687. The company increased 
its capital from $300,000 to $600,000 dur- 
ing the year, which gives it over $1,000,- 
000 policyholders surplus. It increased 
its premiums in 1912, $51,920. Its losses 
last year were $619,667. The company is 
making an excellent record. 

* 7 * 

Agricultural—Its annual figures show 
assets $4,189,617, gain $189,189, reserve 
$1,833,031, a decrease of $2,700, net sur- 
plus $1,480,008, gain $174,036. It has set 
aside $200,000 as conflagration surplus, 
adding $150,000 to that item. The company 
is one of the splendid institutions of the 
country. 

+ * * 

Wiagara Fire—Its assets are $6,981,389, 
gain $245,197, reserve $2,969,430, gain $68,- 
000, net surplus $2,664,398, gain $189,193. 
Its year has been a prosperous one. 





Changes in the Field 











John D. Pollock 
John D. Polllock, recently Illinois special 
agent of the Northern of England but 
more latterly local agent at Bloom- 





his company grow gradually and is not 


ington, Ill., has been appointed special 


agent for the Starkweather & Shepley 
companies, succeeding R. C. Clark who 
has gone to the Yorkshire. Before 
going with the Northern Mr. Pollock 
was a rater in the office of the Western 
Actuarial Bureau at Chicago and is 
considered one of the best-equipped 
field men in the middle west. He will 
make his headquarters in Chicago. 


C. G. Beadell 

_C. G. Beadell of Minneapolis, spe- 
cial agent of the Newark Fire in Min- 
nesota and Wisconsin, has resigned. 
He was formerly with the Fidelity- 
Phenix and is a first class man. Min- 
nesota will be added to the field of 
L. R. Dale of St. Louis, and Wiscon- 
sin to that of A. S. Jacobs of Indian- 
apolis. 








S. J. Horton 


S. J. Horton of Omaha has been 
appointed special agent of the North- 
ern of England in Iowa and Nebraska 
to succeed E. M. Goodman who has 
been transferred to Michigan. Mr. 
Horton has made a splendid record in 
the field for the Franklin, now serving 
in Nebraska, Iowa and eastern South 
Dakota. He formerly traveled for the 
Atlas in Canada. 





W. S. Himmelwright 
W. S. Himmelwright of Fargo, N. D., 
special agent of the St. Paul, has re- 
signed to become state agent of the 
North British in the two Dakotas. 


Julius G. Graef 
Julius G. Graef, former secretary of 
the Milwaukee German, has been ap- 
pointed state agent of the Security of 
Davenport in Wisconsin. 





A. M. SHELLITO AND E. C. SCHMUKE 


A. M. Shellito has resigned as special 
agent for the Continental in North and 
South Dakota to become an adjuster for 
the Western Adjustment in Minneapolis. 
He takes the place of A. J. Evarts, who 
goes to the Pacific Coast Adjustment in 
San Francisco. The Continental has ap- 
pointed E. C. Schmuke as successor to 
Mr. Shellito, transferring him from the 
Missouri field. 





PIRE MARSHAL BILE In 
A fire marshal bill has been intro- 
duced in North Dakota legislature. It 
follows the National Board model except 
in the provision for support. A tax of 
of 1 percent is levied on fire insur- 
ance premiums. 











NEW YORK 





Great Southern Fire, Louisville—The 
Kentucky department began an examina- 
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MUTUAL MEN GATHER 


NEBRASKA COMPANIES MEET 





Many Interesting Topics Are Discussed 
and Fire Prevention Was Made 
Leading Subject for Treatment 





Lincoln, Neb., Jan. 20—(Special)— 
Nebraska has put forth many strong 
ideas in regard to insurance matters. 

Now comes forth F. E. Linch, ad- 
juster of the Farmers Mutual, Lincoln, 
Neb., with a secret for telling whether 
an animal has been struck by lightning 
or met death from other cause, even 
though no marks are present by which 
to guage judgment. Whether Mr. Linch 
will have his knowledge patented or 
not is uncertain, but at the present 
time he seems ready to give out his 
knowledge to other adjusters and shows 
by the use of a sharp pocket knife 
properly applied to the dead animal 
within twenty-four hours after life has 
gone out that such facts can be ob- 
tained that will assure the company 
interested whether it is paying a just 
loss or not. ; : 

This and many other very interesting 
discussions were taken up at the eigh- 
teenth annual convention of the Ne- 
braska Association of Mutual Insurance 
Companies held at Lincoln, Jan. 17-18. 

Fire Prevention Live Topic 


Fire prevention was again the live con- 
vention topic. Nearly every paper given 
contained something of interest as to the 
fire hazard. Herman Buettow of Norfolk, 
Neb., gave some good sound fire preven- 
tion logic taken from actual experience. 

This was followed by Secretary O. M. 
Thurber ‘of the National Association of 
Mutual Companies address, “Fire Preven- 
tion on the Farm.” 

C. A. Randall rendered his last public 
work in the position of state fire marshal, 
by giving a very instructive talk on fire 
prevention and his experience in the work 





in Nebraska. Mr. Randall has been one 
of the most successful state fire marshals 
in the country and his work with the 
school children is known throughout the 
insurance world. Mr. Randall being a 
pioneer, the movement in providing for 
fire prevention education amon the 
peptts throughout the lower es as 
well as in the high schools has been car- 
ried out extensively and lessons prepared 
by Mr. Randall are now being used in 
many other states. 

Fire prevention workers are losing a 
competent, enthusiastic worker with the 
mutual insurance interests in Nebraska, 
who regret the departure of Mr. Randall, 
but extend the hand of good will and co- 
operation to his successor in office, W. S. 
Ridgell of Alliance, Neb. * 

Fire Chief Pisher Speaks 

W. D. Fisher, fire chief of York, Neb., 
spoke on “Hand Fire Extinguishers on the 
Farm,” and followed this up with an ac- 
tual demonstration using a Pyrene ex- 
tinguisher. 

“How to Meet the Constantly Increasin 
Gasolene Hazard on the Farm,” was wel 
handled by C. R. Lanning of Long Pine, 


Neb. 

Frank Mills of Lincoln, read a paper on 
“Progress and Benefits of Mutual Insur- 
ance in Nebraska,” pointing out how rates 
had been reduced on all lines of risks, and 
how adjustments had been more honestly 
made since mutual insurance had been 
admitted into the state. 

G. F. Oecestreicher of Shelby, Neb., 
pointed out how it was essential to the in- 
terest of the farm mutual companies to 
make special inspection of farm risks 
after insurance is written. Inspection 
and reinspection are one of the chief as- 
sets of mutual insurance, and there is no 
class of companies in the count that 
carries this out more systematically and 
with better results than the mutual fire 
companies. 

Other Papers Are Read 

“The Need and Benefit of Organization,” 
was handled by J. B. Coningham of 
Omaha, and along the same line was a 
paper on “How the National and State 
Associations Benefit Their Members,” by 
M. C. Dill of Belvidere. 

This was followed by a talk on “Future 
Possibilities of a Strong National Asso- 
ciation Wherein All Kinds of Mutual In- 
surance Companies Might Cooperate in 
Education, Publicity and Legislative 
Work,” by O. M. Thurber. 

The three addresses pointed out very 

(CONTINUED ON PAGE 15) 





Fire Insurance In 1912 


ABSTRACTS FROM STATEMENTS FOR DEC. 31, 1912. 


Company Assets Reserve Net Surplus Premiums Losses 
Amer. Ex. Und., N. Y....$ 342,342 50,045 $ 277,343 104,038 $ 4,537 
OS a Pee 123,142 27,964 38,673 24,137 12,346 
Coal Oper. Mut., Ill...... 61,311 14,613 46,697 32,205 135 
Columbia, Ohio ......... 770,112 114,883 503,020 104,234 36,067 
eRe, PR. cccccccvede 3,362,815 1,985,890 641,853 1,384,884 862,876 
Ms Ghee Ie Rivsccvcecee 1,866,551 466,074 842,263 613,319 356,389 
Ger. Amer., N. Y......-- 21,238,425 8,444,179 9,576,398 8,470,179 4,676,485 
IES ES o's 0-06 003.0 0 0° 1,009,416 493,255 206,444 604,515 252,392 
German, W. Va. ......... 681,654 269,049 180,198 298,983 169,1 
Ger. Mut., Cincinnati, O.. 549,622 104,632 441,234 45,608 15,261 
Ger. Security, Ky. ...... 190,351 16,821 72,827 10,864 2,855 

DE bc daewndececnceees 2,553,905 1,552,603 439,752 836,547 407,159 
Globe & Rutgers ....... 7,249,408 2,704,971 3,199,725 3,806,954 2,251,383 
Grain Dirs. N., Ind. ...... 274,241 99,659 170,227 288,754 60,481 
EG DE Ms bw eeccceccn ed 33,406,434 12,341,420 14,351,755 13,024,170 6,880,046 
Maryland Motor ......... 414,429 48,839 47,480 112,432 39,632 
Mer. & Mfrs. Mut., O.... 65,268 22,584 39,155 47,793 20,539 
Millers Mut., Ill. ....... 473,254 137,947 320,668 281,632 153,003 
Natl. Union, Pa. ........ 4,136,638 2,346,994 545,227 2,302,953 1,175,988 
«N. W. F. & M., Minn.... 990,007 288,812 329,002 795,670 60,647 
Ret. Lbrmans, Minn. .... 343,025 46,032 296,234 93,877 27,811 
Ret. Merch. Mut., Ill..... 31,528 29,941 1,587 88,240 24,565 
Ret. Merch. Mut., Minn.. 10,068 4 686 25,153 12,506 
Richland Co. Mut., O..... en. . «ssadaeie 161,102 93,300 »374 
United Amer., Wis. ...... 253,211 85,557 62,708 75,292 20,031 
i. .. 6 > errr 1,641,608 683,850 620,548 728,764 447,464 





Re-insurance treaty wanted in the states 
of Ohio, Wisconsin and Michigan by a 
Union Company. Principal lines $1,000 
to $2,500. Mostly on renewals of an established 


business. 


Address 60-M, care The Western Underwriter. 
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EMBOSSED SEALS IN GOLD AND COLORS 
GRAND RAPIDS LABEL CO., GRAND RAPIDS, MICH. 





red, blue or colors, 


gold or green, 
bronze, etc. 








the a 
I S. H. WOLFE. 


22nd Annual Statement of the 
COMMERCIAL FIRE @suzrce 
Company 
of the District of Columbia 
Washington, D. C., January Ist, 1913 
ASSETS LIABILITIES 
ASSETS 
eS ee CE So son c'o.s 5 bn o0n0.900 o0ecdsensece $217,900.00 
ee SE MS oct a's o cra ds 5b ba awed eaeneeon seine 70,323.46 
Real estate (cost price of undivided one-half of equity).... 139,059.25 
Value of equity in southern building over purchase price as 
fixed by the last official appraisement of the Insurance 
Department of the District of Columbia................ 210,940.75 
eI as ooo on bs bn. scab én aniawnaeeaieuniened 75,173.55 
I MIE PINE IIE «oo. 5 0c 6 cnneccndaddestctowsechcs 15,011.84 
Bonds (market value) — Market Value 
City of Atlanta, school. bonds................ $10,050.00 
City of Richmond, public improvement........ 10,615.00 
American Telephone and Telegraph Company 
II Gs sh ev aceanesein bs 4 4,437.50 
City of New York, corporate stock........... 10,437.50 
City of Seattle, park bonds... ........0c0cce'- 10,000.00 
City of Asheville, waterworks extension and 
OPED IE 9,400.00 
State of New York, canal improvement, Erie, 
Oe SE rere 50,250.00 
Virginia Railway and Power Company, first 
and refunding mortgage...... eee Sanwa ee 9,450.00 
Atchison, Topeka & Santa Fe Railway Com- 
pany, general mortgage gold bonds....... 24,250.00 
Union Pacific Railroad and Land Grant (gold 
DD. snide ¢san aad enhis Raddniee oe ae '.. 24,812.50 
Chicago & Northwestern Railway Company, 
general mortgage gold bonds............. 24,468.75 
Washington Railway and Electric Company, 
consolidated mortgage gold bonds........ 9,171.25— 197,342.50 
$925,751.35 
LIABILITIES 
SEE AS IO IRAE ee $ 40,229.91 
Unmearmed premitim reserve. .......ccccccccccccccccsccccece 165,550.43 
ES RE EE ISIS E ATES EPID AS 12,957.80 
ons ocnn nk epbbadedeecerdsn canmaans 2,833.84 
Capital stock fully paid up................eeeeee $430,790.00 
Capital stock partially paid up.................0- 29,829.41 
Surplus over all liabilities. ...........cccccscccce 243,559.96 
Surplus as regards policyholders............ccceeeeeees 704,179.37 
$925,751.35 


I hereby certify that I have made an examination of the books and accounts of the Com- 
the - ms statement is ~y FAD of th pan Py OTE and of andere _ 
a true ent e condition e as o 
j S. H. WOLFE. By Chas. C. Wolfe 





Annual Statement of the 


FIRST N ATION A Fire Insurance 


Company 
of the United States 
Washington, D. C., January Ist, 1913 


ASSETS LIABILITIES 
ASSETS 

ee DOIN. OE TUR 6 os a anis 5 asedcbig th dclecospelcvedwn $143,850.00 
ee EE eS eer eer rere ree beta pena eeees 159,740.54 
Real estate, cost price of undivided one-half of equity...... 134,240.80 
Value of equity over purchase price of building on basis of 

appraisal for the Insurance Commissioner of the Dis- 

trict of Columbia on the date of October 28, 1912...... 210,940.75 


Accounts receivable ...... SR SE ee eee ee 6,400.66 
Accrued interest and rents: 





Wee ete ye Tee ere Tr ee ee ee 13,353.95 
Market value of bonds— Market Value 
State of New York, loan for canal improve- 
BS ica cs ednewianinmhenesettees ececcees$ 25,125.00 
Virginia Railway and Power Co........... ++. 9,450.00 
City of Danville, refunding bonds........ «+++ 20,000.00 
Southern Building Corporation, gold bonds.. 25,000.00 
State of New York, highway improvement... 50,250.00 
Wo, ae SUORUIOTE BOUGB. 660 csecccscccsrecess 101,200.00 
EE, ese dlircciuba's v0 60.0's0 ws.c.00.0 66006 23,312.50 
EE ES oo 5 ais dcp cen os secse sooo 17,300.00 
SE UNE, aac. 0:6 be dlbis6st.0-06. 60018 sseoess SERS 
ES pe seees 19,175.00— 300,850.00 
$969,376.70 
LIABILITIES 
I NG MN 55s dina dk ooh cldiv das eoackesn eb een les $ 162.50 
RIN -UUMMMIEN: POMPOUS, oo... cin cacncccsccceccsivesececs 6,909.25 
IS I SI 1s 6's c'na.s. 6b Ws cb dane veeeekbanke 8,102.87 
SOE ERE ERA sleet Urine SRN oe eae 1,735.21 
Cases Shoes Silly Bald UP... ... ccccesccccccecccs $320,675.00 
Capital stock partially paid up.................. 167,612.50 
SpeWeMS Over Oil TADMIRICS. .06 oi. cic cc ccccccseccce 464,179.37 
Surplus as regards policyholders.................00000- 952,466.87 
(GO eee Am asaee bd ewwn why owellas $969,376.70 
I here! that I have made an 
moaned Bet, Sl resect te rat comet Sa Ms 


bove statement is a true statement of the condition of the Company as and of that date. 
By Chas. C. Wolfe 
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BIG QUESTIONS ARE UP 


CHICAGO HAS ITS PROBLEMS | 





Action of the Royal and Queen Creates 
Much Stir—Agency Limitation 
Is Discussed 





Chicago local agents are interested 
in the new developments in the local 
salaried manager proposition in view 
of the discussion of the large cities 
situation. The Chicago local offices of 
the Royal and Queen have notified the 
Chicago Board that some of their local 
office men and salaried solicitors have 
been admitted to partnership. In the 
case of the Queen, it states the office 
will be continued in the name of P. D. 
McGregor & Co., in which the local 
manager, J. P. Hutchison, and eight 
salaried solicitors are to be admitted to 
the firm. 

The Royal continues its agency in 
the name of Law Brothers, and has ad- 
mitted its local superintendents and 
salaried solicitors as partners. 

The announcement caused consider- 
able of a stir, although the indications 
are that its ultimate object means the 
abolishment of the class of. salaried 
solicitors, leaving the Class 1 agents 
and brokers as the two classes of pro- 
ducers. Some of the commission 
offices have practically had the same 
arrangement in admitting solicitors to 
the firm or making them associate 
partners. 

Came as a Surprise to Committee 

The letters from Manager George 
W. Law of the Royal and Manager 
McGregor of the Queen were read at 
Friday’s meeting of the executive com- 
mittee of the Chicago Board, and 
caused much interest. Mr. Law stated 
his local office had been in process of 
reorganization since the retirement of 

(CONTINUED ON PAGE 16) 











With Chicago Brokers 








The Insurance Brokerage Associa- 
tion of Chicago will hold its annual 
meeting Feb. 10, at the Chicago Ath- 
letic Club. A business meeting will 
be called for 5:30 p. m., to be followed 
by dinner at 7 o'clock. The annual 
election of officers will take place and 
other matters disposed of. Following 
the dinner the entertainment commit- 
tee has provided for some special fea- 
tures, including Cartoonist French of 
the Record-Herald, who will present 
his cartoonoscope in which he will por- 
tray some of the leading members. A 
little skit entitled “A Night at the Un- 
dertakers,” will be given by some of 
the members. 

. * * 

Brokers state that they are losing 
some business: along liability lines to 
the specialty mutuals. The printers’ 
mutual has edged in on the business as 
has the lumbermen’s mutual. Brokers, 
however, say that as soon as policy- 
holders get an experience with a 
mutual, they will be glad to return to 
a stock company of recognized stand- 
ing and experience where they can re- 
ceive real service. Brokers tell their 
customers that a heavy loss on their 
class will be modified by a more favor- 
able experience in the general field. 
The cost will not be greatly reduced as 
the mutuals have to employ officers, 
office help, inspectors, auditors and so 
on. Most of the mutual liability com- 
panies have as managers men who are 
not experienced in casualty lines. 
There must needs be much experiment- 
ing in the aim to reach the point that 
the established companies attained 
years ago. Brokers tell their customers 
that the established companies have 
had years of experience and have re- 
duced the business to pretty much of a 
science. 





ESTABLISHED 1837; 


SEVENTY-SIXTH ANNUAL STATEMENT 
OF THE 


Westchester F ire Insurance Company 
of New York 


JANUARY FIRST, 1913 


Gross Assets $5,363,271.38 


Unearned Premiums $3 208,913.12 
Unpaid Losses . 328,715.72 
All Other Claims. 


109,726.82 


Total liabilities ~ $3,647,355.66 


to | a ee 
NET SURPLUS over all liabilities . 
$5,363,271.38 


This Company has been in CONTINUOUS and SUCCESSFUL 
operation SEVENTY-SIX YEARS, and operates 
under provisions of SAFETY FUND 
LAW OF NEW YORK 


GEORGE R. CRAWFORD, President 
JOHN H. KELLY, Vice-President and Treasurer 
OTTO E. SCHAEFER, Secretary 


WESTERN DEPARTMENT 
1101 Royal Insurance Building, Chicago, Ill. 
LOTZ & SCHWARZ, Managers 















300,000.00 
1,415,915.72 


GEORGE B. CRAWFORD, Assistant Secretary 




















Levi P. Morton, 
E.srince G. Snow, 
Grorcr H. Hartrorp, 
Henry F. Novzs, 


AREUNAH M. BURTIS, Secretary. 
HOWARD P. MOORE 


New York, January 14th, 1913. 








Cash in Banks and Trust Companies.................0.00005 
United States Bonds.............. 
State and City Bonds............ 
Rail Road Bonds................. 
Miscellaneous Bonds............. 
Rail Road Stocks................ 


Bank and Trust Co. Stocks....... 
Bonds and Mortgages, being Ist lien on Real Estate......... 
Premiums uncollected, in course of transmission and in hands 

_ i RR eae 
Accrued interest.................0- 


THE HOME INSURANCE. COMPANY 


No. 56 CEDAR STREET 
NEW YORK 





ONE HUNDRED-AND-NINETEENTH SEMI-ANNUAL STATEMENT 
JANUARY, 1913 





SUMMARY OF ASSETS: 


Market Value 
$1,759,494 71 
64 


Par Value 


LIABILITIES: 
CNN 6 a5 bid dec ap ht np Sede Re Neon sd eis hs o45.0i iene $ 3,000,000 O00t 


I I 65.050 8a dew bcd oxvnsWatabadateaede 12,341,420 00 








Lucien C. WARNER, 
Joun CLAFLIN, 
Joun H, FLacier, 


Stet eh Bek te NG 6,299,333 33 6,270,246 00 SOND BOP TI asi g spas 6a me's sie thin ge sade’ s6n000cees sce vk 

Snake oe shaw 9,005,000 00 8,388,700 00 Reserve for Re-Insurance, and other claims.................. 349,261 99 

same ee kabel 1,661,000 00 1,522,400 00 TL a rr 

yews & 033,000 00 10,702,230 00 Reserve for Miscellaneous Accounts due and unpaid.......... 100,000 00 
ipa anenacnaee 1,200,000 00 1,558,000 00 . 

Seek ee ot 159,300 00 465,750 00 Reserve as a Conflagration Surplus ................-+.+++++- 1,800,000 O00} 

21,300 00 Surplus over contingencies and all liabilities including capital. 14,351,755 28+ 

Se RES), AE FARES opt 2,327,747 89 $33,406,434 60 

ee AAS A ae re 226, 
$33,406.434 60 Surplus as regards policy-holders, - - = $19,151,755 28 
DIRECTORS : Wiii1aM Ives WASHBURN, 


Wru1am D. BaLpwin, 
Lewis L. CLARKE, 
CLarENcE H. Kesey, 


Evsert H. Gary, 
Tuomas B. Kent. 
Corne.ius N. Biss, Jr. 


ELBRIDGE G. SNOW, President. 
CHARLES L. TYNER, Vice-President and Secretary. 


FREDERIC C. BUSWELL, Vice-President 


. Asst. Secretary. 


CLARENCE A. LUDLUM, Vice-President 


HENRY J. FERRIS Asst. Secretary 
VINCENT P. WYATT, Asst. Secretary. 























6 


THE WESTERN UNDERWRITER. 





January 23, 1913, 








AS VIEWED FROM CHICAGO 


MOVE OF TWO AGENCIES 

The Chicago local agencies of Rogers 
& Rollo and Wiley, Magill & Johnson 
will be consolidated Feb. 1 in the offices 
of Rogers & Rollo. The agencies will 
be conducted under their own names as 
at present, and company affiliations will 
continue as under existing conditions. 
The two agencies, however, expect to 
reduce expenses by co-operating on 
office help and equipment. The details 
have not been worked out, inasmuch as 
the Chicago Board will have to pass 
on some of the features. 

x * * 

GETTING LETTERS FROM 


Local agents are receiving letters 
from Berka Donell Jacobs of Wilming- 
ton, Del., a very liberal gentleman who 
offers 25 percent on all kinds of special 
hazards. Agents are fighting shy of 
Berka as they have read the news 
about the Anthonys of New York who 
have been involved. The Anthonys 
were strong on paying 25 percent. 
Berka says he is general agent of the 
Equitable of Wilmington, Del. Now 
this is a mutual whose policies have 
chiefly been issued through wild cat 
brokers. Best’s Reports are not com- 
Gemortery as to the company. One 

Illinois agent’s license was recently 
cancelled because he was found to be 
dealing in this questionable indemnity. 

* * * 
CHANGE IW OLD LANDMARK 

I, J. Lewis, Chicago local agent, has 
conducted the office under his own 
name since 1866. To relieve himself of 
some of the cares and burdensome 
duties, he has formed the firm of Lewis, 
Gnaedinger, Waibel & Fraelig, taking 
in some of the younger men who have 
been associated with him. Of the new 
members of the firm, Otto G. Gnaed- 
inger has been with the office for twen- 
ty-three yeafs, for some time as office 
manager. Joseph E. Waibel was for 
many years with the Lewis agency, but 
more recently has been in business for 
himself. Otto E. Fraelig was a broker 
with Haskell, Miller & Co. 

Mr. Lewis has represented the De- 
troit since 1869, and the Michigan since 
it started business. 

* * * 
WHO WERE AT THE DINNER? 

There has been much speculation 
among Chicago agents as to what in- 
surance men were at the elaborate din- 
ner given by Joseph Clarke, the pub- 
lic adjuster, who has been indicted for 
offering to bribe an assistant state’s at- 
torney, in an alleged arson case. The 
question arises as to what purpose Mr. 
Clarke had in having agents at his 
board. One or two agents claim to 
have a list of the guests and the pos- 
sible publication of the names is caus- 
ing some curiosity. The dinner was 
given prior to the expose. 

x* * * 
SOME LOCAL EVENTS 


W. H. Blick, for many years a well 
known clerk on La Salle street, who 
went to Kansas nine years ago, first as 
special agent of the German of Indiana 
and then a local agent at Coffeyville, is 
visiting in Chicago, and may decide to 
remain permanently in the city. 

Manager J. J. McDonald of the Con- 
necticut .Fire is quite ill at his apart- 
ments in the Virginia hotel. 

Another Dean schedule class has been 
organized in Chicago to meet Wednes- 
day evening. It is composed chiefly of 
general agency men. 

George J. Dykhouse, an examiner in the 
home office of the Central National of 
Chicago, has gone to the western depart- 
ment of the National of Hartford. Whit- 
ney P. James, who was formerly con- 
nected with the National as an examiner 








JACOBS 








Cash Capital Fully Paid, $850,000.00 


Poor, Selden & Van Ness 
General Agents 


3 Abell Building, 
Baltimore, ~- - Md. 


Have Jurisdiction Over and Adjust 
Lowes in’ the States of Vieginia, North 
Cements Pate Senet Colusa 


No Delay 











and in the field, is also assisting in the 
daily report examining, having come 
from his orchard in the far west for that 
purpose. When the Sovereign had its 
United States department in Chicago Mr. 
Dykhouse was assistant manager. 

President J. D. Browne of the Con- 
necticut Fire is visiting the western de- 
partment office in Chicago this week. 

Vice-President W. A. Ludlum of the 
Home of New York, was in Chicago this 
week and will to Indiana. 

F. L. Heberling, formerly of Chicago 
and now Canadian general agent of the 
Springfield at Winnipeg, is in the city. 

I. J. Lewis, the Chicago local agent, 
who has been seriously ill, is still laid 
up at his home. He has not been to his 
office since Christmas. The younger 
members of the firm just admitted, how- 
ever, are looking after the business in 
fine shape. 





Insurance Matters Up 


A bill requiring insurance companies 
to pay attorney’s fees of policyholders 
who secure judgment on suit has been 
introduced in Nebraska by Representa- 
tive Regan. 


Senator John Moonan of Waseca, who 
has tried for several sessions to get a 
bill through the Minnesota legislature in- 
creasing the tax on gross premiums of 
insurance companies from 2 percent to 4 
percent, was made chairman of the in- 
surance committee in the senate. Con- 
siderable speculation is being indulged by 
local insurance men as to what he will 
do during the present session. Repre- 
sentative Nolan has introduced a resolu- 
tion in the Minnesota legislature provid- 
ing for a complete investigation of all 
departments in the capital which handle 
funds. This will include the insurance 
department. 

Secretary of State Hodges of Arkansas, 
in his biennial report to the governor, 
recommends the repeal of the reciprocal 
provision of the Arkansas laws which 
allows insurance companies to enter the 
state at an average cost of $31. He 
points out that under the old law the fees 
ran from $1,000 to $5,000, and since 
Arkansas has no insurance corporations 
that care to enter other states, the re- 
ciprocal provision “unbecomingly” reduces 
the state’s income from fees and also 
submits the home companies to “unseem- 
ly” competition. 





Record Month in Lightning Losses 

At the annual meeting of the Ohio 
Farmers, the fact was brought out that 
August was a record-breaker in light- 
ning losses. The company paid out 
$25,000 during that month for lightning 
losses on live stock in Ohio and Indi- 
ana. 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 § Dram-Shop Indemnity 





115 North Pennsylvania Street, 
JAMES F. JOSEPH, Vice President and Managing Underwriter. 


— SMlinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


] No Red Tapeand “WE ISSUESURETY BONDS” Litera! Commissions 
Local Agents Wanted Everywhere 








Net Surplus, $473,580.69 Surplas to Policyholders, $1,323,580.69 


TERLING * =" 


— FireE — 23 Liberty Street, 
INSURANCE @MPANY 
New York 


HOME OFFICE: 
INDIANAPOLIS, INDIANA 


INCORPORATED APRIL, 1905 


WRITE TODAY Attractive Contracts 

















NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 128 William St., New York 


Assets $650,294.07 Surplus $461,238.84 Liabilities $180,055.23 





J. H, LENEHAN, United States Manager 


FIRE AUTOMOBILE TORNADO 

















SAN FRANCISCO: DALLAS: 
A. C. Olds J. S. Aldehoff & Co. 
Manager 4 { EN General Agents 
—-FIREs— 
\ INSURANCE COMPANY, 
OF AIX-LA-CHAPELLE .GERMARY. 
UNITED STATES BRANCH 
CHICAGO: NEW ATLANTA: 
Harvey W. Murray Dan B. Harris 
General Agent Manager 





VULCAN INSURANCE CoMPANY 


NEW YORK 


Home Office, 89 Fulton Street. 


Total Assets Jan. 1, 1912 $327,768.09 AGENTS desired in principal cities 
and towns in New York, New 
Jersey, Pennsylvania, Illinois and Ohio. 


. Correspondents desired for sprinklered 

Cash Capital . . . . 200,000.00 — io ant Sak ces tea ph 
special hazards. Policies issued on new 

automobiles at |. les sub lo 

Surplus to Policyholders 295,645.23 most Mere ane” ey 





Northern Insurance Company 
MOSCOW, RUSSIA 


REINSURANCE TREATIES 
Admitted to all the States of the Union 
FESTER, DOUGLAS & FOLSOM 


UNITED STATES MANAGER 
123 William Street, - - - New York City 


R. H. FOLSOM, Manacinc DIRECTOR 
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OHIO AND WEST VIRGINIA 


ATTACK BY PRESS CONTINUED 


Cleveland Fire insur Carries on As- 
sault “. Fi ——" Exchange 
—T of Grand Jury 


The Cleveland Press has continued 
its attack upon the Fire Insurance Ex- 
change, the Cleveland Inspection Bu- 
reau and the fire insurance men in 
general for several days past, making 
a kind of serial of the stories which its 
writers have furnished. While the 
matter in a general way is wide of the 
mark, it shows that certain information 
has been furnished by persons some- 
what acquainted with the insurance 
business. Apparently the writers 
themselves are entirely ignorant of all 
the details of the work. By some, it 
is thought that parts of the stories 
were inspired by agents who were ex- 
pelled from the exchange some time 
ago, but there is no certainty as to this. 

Its talk of a grand jury investigation 
is considered bosh, inasmuch as particu- 
lar attention has been given the organiza- 
tion and operation of the Fire Insurance 
Exchange in order that no law of any 
kind should be transgressed. It has been 
the purpose of every officer of the or- 
ganization to keep it clear of everything 
that could be considered in the least 
offensive to the statutes. The members 
are citizens of the highest type and de- 
sire nothing that is not right and legal 
in every respect. 

An amusing mistake was made by the 
paper when it took up the plate glass 
organization and gave it a good portion 
of the front page, with a reproduction of 














“a letter that had been written to an 


agency regarding certain matters. The 
plate glass compact has been out of 
existence for several years and rates are 
what they are made. 





The Ohio Farmers annual meeting, 

which is also the twenty-second annual 
meeting of the Ohio Farmers Agency As- 
sociation meeting, was unusually inter- 
esting this year. The company has made 
splendid progress and has branched out 
into considerable new territory. 
Nance of Ironton, who was vice-presi- 
dent last year, succeeded Samuel J. Vin- 
ing of Celina as gy of the agency 
association. Thos. E. Dye of Urbana be- 
comes vice-president ‘and a Kirkpat- 
rick of Columbus succeeds W. I. Kiefer 
of Findlay as secretary and _ treasurer. 
The most interesting feature of the meet- 
ing was the address by the company’s 
attorney, Lee Elliott, of LeRoy, on the 
“Tendency Toward Legislative Regula- 
tion of Insurance Rates Under the In- 
= Amendment to the Constitution 
pe 0.” 





CLEARS UP BANE SITUATION 


The Cleveland Insurance Agency, which 
was purchased by the James & Manches- 
ter Company some time ago, has been 
admitted to membership in the Fire In- 
surance Exchange. It was necessary to 
make certain slight changes in the cus- 
toms of the organization to take care of 
some of the solicitors of the agency, but 
this was done and the step clears up the 
bank situation in Cleveland, with the ex- 
ception of one agency. This is very grat- 
ifying to the agents, most of whom have 
been opposed to any banking connections 
whatever, and it is believed that even- 
tually the entire matter will work out 





Ohio Agency Appointments 

Fire Assn.—H. O. Snyder & Son, Urichsville. 

Firemens—F, W. Robinson, Cleveland. 

Franklin, Pa.—G. L. Campbell, ms Maxfield 
& Mansfield, Dennison; f Ainsworth, 
Medina. 
' a. Amer., N. Y.—L. H. Richardson, Cleve- 
and, 

Glens Falls—H. F. Parks, Wickliffe; Mills & 
Brown, Wilmington; Canfield & Co., Chardon. 

Hartford—Heaton & Taylor, —o 
Drumm, Rushville; Ernest Cor London: Mc- 


Campbell & Malee, Plain City; . Galicher, 
Martel. 

Home, N. Y.—J. H. ge Lima; Lloyd 
McCampbell, Plain City; H. O. Snyder & Son, 


Urichsville. 

Law Union—L. M. Hexter, Cleveland;. T. B. 
Adams, East Liverpool. 

London—Julius Bertok, Toledo. F 

Natl.-Ben Franklin—Wingert & Morgan, Spring- 
field; E. D, — Blanchester; Will Bradfute, 
Washington C. HL; S. G. Moyer and The J. H 


By thoroughly 
Solicitor Wanted established agency 


in Ohio city of 125,000 population. Good 
pay for the right man who can get the 
business. Address 59-L, care The West- 
ern Underwriter. 


















THE WORLD’S GREATEST FIRE COMPANY 


A Policy placed im the FIRE 
ROY AL’ soldom teaves LIGHTNING 
of especially TORNADO 
during times. ee 
—_—_——_————— 





on 








INSURANCE COMPANY, Limited 





Western Department - Royal Insurance Bidg., - Chicago 


GEORGE w. 
E. STANBERY 





LAW, 
P. W. CADMAN 








Esrasusnce 1059 


MAIL PACKAGE INSURANCE—PARCEL POST 











Hartford Fire Insurance Company 


These coupons when placed in a package insure same against all risks, except breakage. 
2l4c coupons cover values up to $10.00 
COMMISSION TO AGENTS AND BROKERS 


CASE, 


We have a supply of Coupon Books ‘of the 


5c coupons cover values up to $25.00 
LYMAN & HUBBARD 








Beast eo Columbus; wx . Spencer, Findlay; 
oO. ripe J Jackson; M. Pond, Wellington; 
floore —s. Elyria; Ramseyer & Fisher, 
Toledo; W. I. Kite, Dayton; S. D. Cosner, 
Zanesville; E. M. Roberts, Ravenna M. 
Hiltabidle, Akron; S. W. —~ ape Marysville; 
Louis Blohm & Son, Marietta. 
New Hampshire—Cooper & Jones, Caldwell. 
North River—James Grisier Son, Wauseon; 
C. F. Merts, Alliance. 
Orient—H. S. Stevens, Toledo. 
Phoenix, Eng.—C. T. McKisson, Cambrid; 
Neuhart & Schumacher, Woodsfield; J. E. a4 
ner, Leipsic. 


een—J Mayer, Cincinnati. 
— Island—Neale Bros. Co., Cleveland. 
Richm > ek McGrath, Toledo. 
Sterlin . Knowlton, Ashtabula. 
Sun, hog Co oF rt r ones, Caldwell. 
United tates— rye, Urbana. 
Sterling—A. E acteeatan and W. R. Hight, 
Alliance; Clare Caldwell, Niles. 


Sun, Eng. —Ignatius Kreft & Co., Toledo; L. 
B. Grossmith, Cincinnati. 
Svea—H. 


H. G. Wright, Springfield; The Bessire 
orkshire—Leonard Parks Co., Cleveland. 
Amer. Cent.—J. D Russell, Delaware; E. H. 

ey Co., Toledo. 
Eng.—Charles Meyer, Ada; W. O. Weir, 
; J. E. Lanker, Upper Sandusky. 
Caledonian—A. G. Smith, Bucyrus; G. W. 
Moss, Lancaster. 
Camden—Moss County Ins. Agency, Chilli- 
cothe. 
Commercial, D. C.—H. C. Grafflin, Piqua. 
Connecticut—G. G. Lannert, Cleveland. 
Continen D. Russell and W. H. Ford, 
Delaware; Cant eld & Co., Chardon; W. F. Fite, 
Jackson. 
Fire Assn.—J. G. Quinlan, Georgetown. 
Franklin—Reynolds & Palmer, Napoleon, 
Guspanio~* eodore Schmitt Co., Toledo; F. 
W. Showel, F. Pester, Toledo; Ross County 
Ins. Agency, Enilticothe 
Gran. State—J. M. Wendelken, Portsmouth; 


McGinnis & Dolan, Toledo; W. G. Dillahunt, 


Springfield. 

Humboldt—J. F. Moore Akron; W. W. Fite, 
ackson; . Cowen, Bellaire; E. E. Knox, 
ortsmouth; I. -E. ——_, Marietta. 

. Whitney, Toledo. 

ding, Fremont. 
Milw. Mech.—C. W. Canfield, Chardon. 
Natl.-Ben Franklin—Herman Kop 1 and C. C. 

Co., Inc., Cleveland; o 4 Kauffman, 

anton. 





OHIO NOTES 


The John J. Roche Company has bee 
incorporated at Cleveland with $10, 000 
capital, to take over the local agency of 
John J. Roche. 


The German Mutual of Cincinnati 
shows cash assets $549,622, total assets 
$1,401,871, reserve $104,632, cash surplus 
$441,234, premiums $45,608, losses $15,261, 
amount in force $23,778,370 

Harry Abrams was arrested a few days 
ago on the charge of setting fire to his 
home in Cleveland. The claim is made 
that there was $600 insurance on prop- 
erty that was worth only about half that 
amount. 

John Fulton of Chardon, Ohio, a man 
eighty years of age, was found guilty 
last week of burning a sugar house be- 
longing to E. J. Robbins of Newbury on 
November 19, last. The jury assessed 
the damage at $49, which saved the aged 
man from the penitentiary. 





Waverly, W. Va., last week had a 


$100,000 fire, starting in the B. & O. depot. 
The departments of Parkersburg, W. Va2., 
-_ etta, Ohio, were called. But a 
part of the town could be aaven 
an 200 people were rendered homeless. 
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PROMPT LOSS SETTLEMENTS 


THE 
GIRARD FIRE & MARINE 
Insurance Company of Philadelphia 


W. E. ROLLO & SON, Managers 
2021 Insurance Exchange, CHICAGO, ILL. 








Organized in 1858. 
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Agents Wanted 


CLARK & ASH COMPANY 
INSURANCE PRINTERS 

732 SHERMAN STREET 
CHICAGO, ILLINOIS 


YOU SMALL-CITY AGENTS— 


JosEPa M: You pick up considerable news in 
108 South Te Salle ‘Street, c your insurance calls. 


hazards, sprinklered and e mer- WHY NOT SELL IT? 


Inspects special 

ee Set pete reek amnes 
: oes oe My book tells what's how to get to sell. 

ieapeee directory i ed. No correspondence school 

MORRIS J, WHITE 














Pxones} r ssoet 


HARR' 4170 
UTOMATIC 52223 





NATIONAL INSPECTION COMPANY 


hazards in Cook County 
Straightforward, non-technical reports by ex nse. Only 60 cents. 
704 Onedia Ave.,. Detroit, Mich. 


HENRY P. MAGILL @® COMPANY 


ully answered. who use us, 
GENERAL AGENTS AND MANAGERS 
1523 Insurance Exchange, Chicago, Illinois 


LOCAL AND REINSURANCE DEPARTMENTS 


NIAGARA-DETROIT UNDERWRITERS 
Composed of 
Niagara Fire, Detroit Fire and Marine, and Michigan Fire and Marine 
NEW JERSEY FIRE, of Newark CENTRAL NATIONAL FIRE, of Chicage 
CENTRAL MANUFACTURERS MUTUAL, of Van Wert 
OHIO FARMERS, of Leroy BEN FRANKLIN UNDERWRITERS, for lowa 

















New York Par 
Newark, lapses Pittsburgh, Birmingham, an Salt Lake 


SUFFERN ©@ SON 


CERTIFIED PUBLIC ACCOUNTANTS 
815-819 INSURANCE EXCHANGE 
175 West Jackson Boulevard, CHICAGO 


EXTENSIVE EXPERIENCE AS REGARDS Audits, nee ymin Systems of 
Accounts and Records in Fire, Marine, Life, Health, Accident, Casualty Companies, 


Connected with this firm are men with years of practical accounting experience as 
executive officers of established and successful Fire, Life and Casualty companies. 
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MICHIGAN AND INDIANA 


REFORMS 





FOR EVANSVILLE 


Improved Conditions in the Indiana 
City Due to Stiffening of the 
Spinal Vertebrae 








At Evansville, Ind., the rate situation 
has clarified considerably, and it is re- 
ported that, not for years, has there 
been such a favorable condition as has 
been recently brought about. That the 
agents, themselves, have been, in a 
great measure, responsible for this is 
clearly apparent and, while at first they 
attempted to “kick over the traces,” 
they finally settled down to business 
and have brought order out of chaos. 


When the edict went forth that the 
ethics of the guild must be observed, 
agents held a meeting and agreed to make 
an attempt, for at least sixty days, to 
reform. This was done about Nov. 1 last 
and, at first, there was much opposition 
on the part of the insuring public, but 
the agents have stood firm and, since Jan. 
1, there have been very few objectionable 
propositions before the companies. Much 
to the satisfaction of the companies it 
has been found that the insurers, finding 
that their bluff for discrimination could 
not be put over, at once began to make 
improvements in their risks which ad- 
mit of reductions. One alarming feature 
advanced by the agents is the threatened 
loss to mutuals of the numerous manu- 
facturing risks owing to the present un- 
satisfactory schedules in force for rating 
such. They ask companies to take such 
steps and will bring about a new schedule 
for rating special hazards, and have also 
asked that companies agree to allow poli- 
cies written prior to June 1, 1913, to 
stand, with the understanding that agents 
are to insist upon improvements which 
will lower the rates. Both requests are 
having due consideration. 

As does Evansville so does not New 
Albany, another recalcitrant. There the 
agents are still rebellious and refuse to 
be comforted, Lines are being cancelled 
daily owing to inadequate rates, as both 
sides are standing firm. Who will win is 
yet conjecture, but the chances are in 
favor of the companies if the present solid 
phalanx is not cut in twain by some weak 
kneed member. 

South Bend, for years an insurgent, is 
still on the firing line and agents, appar- 
ently, are paying no attention to the re- 
quests of their company to secure esti- 
mates. Cancelled policies galore are com- 
ing into the head offices and the loyal com- 
panies are wondering where the business 
goes. Like Denmark, there seems to be 
something rotten in South Bend, and an 
attempt will be made to smoke it out. 





SITUATION AT ANDERSON 


An interesting situation exists at An- 
derson, Ind., where the business is be- 
coming practically divided up between 
two trust companies, that have bought 
several of the local agencies. Some weeks 
ago the Farmers Trust Company took 
over a number of agencies and now rep- 
resents about fifty-seven fire companies, 
five surety companies and eight liability 
companies. The Anderson -Trust Com- 
pany is becoming an active competitor of 
the Farmers and has secured Will H. 
Heritage, the founder of the old Netter- 
ville, Boland & Dye agency, as manager. 
It is predicted that the insurance busi- 
ness in Anderson will be virtually con- 
trolled by these two trust companies. 





NEW OFFICERS AT INDIANAPOLIS 

Officers of the Indianapolis Local 
Agents’ Association, recently elected, are: 
President, William F. Wocher; vice-presi- 
dent, Obie J. Smith; treasurer, Edwin Hill 
(reelected). Thomas F. Barrett, Jr., will 
remain as secretary. The executive com- 
mittee is E. H. Forry, A. J. Hueber, Al- 
bert E. Uhl, John E. Minor, Edson T. 
Wood and John J. Reilly. The retiring 
president, John J. Welch, was presented 
with a handsome set of Dickens’ works as 
a slight appreciation of his services as 
president for the last seven years. The 
new president, William F. Wocher, is head 
of the insurance department of the Aetna 
Trust & Savings Company. 





INSPECTIONS ARE MADE 


The Michigan Inspection Bureau has is- 
sued special hazard reports upon the fol- 
lowing risks: Consolidated Lumber Co., 
Manistique; Detroit United Ry. Co., De- 
troit; Dow Chemical Co and Midland 
Chemical Co., Midland; Edison Illuminat- 
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AGENTS WANTED IN OHIO 


“NATIONA 


ORGANIZED-1851- 


E. A. WINTER, Secretary 


INSURANCE 
COMPANY 


or CINCINNATI 


G. W. POHLMAN, JR., Presiden 














H. HAWLEY, Pres, 


Ohio Farmers Ins. Co. 


Organized 1848. 


.. esas + -$2,900,829.68 Reserve for Emergencies, . $125,000.00 
Net Surplus,............$1,076,392.16 


AGENTS WANTED IN ILLINOIS AND MICHIGAN. 
McCONNELL & HECOX, Gen’l Agents 


W E. HAINES, Sec’y. 


LE ROY, OHIO 








Insurance Exchange Building, CHICAGO, ILL. 
ing oo, i: sana lg ip ed hata & 
Henes rewing 0., enominee; anistee 3 
Shoe Mfg. Co.. Manistee; Menominee Elec- EDGAR J. HAYNES, President © THOMAS L. FARQUHAR, Secretary © JAMES G. MACONACHY, Agency Superintendent 


trical Mfg. Co., Menominee; Michigan Su- 
gar Co., Alma; Northwestern Leather Co., 
Manistique; O. C. Lumber Co., Sturgeon 
River; Peninsular Box & Lumber Co., Me- 
nominee; Postum Cereal Co., Ltd., Battle 
Creek; Williams, Davis, Brooks & Hinch- 
man Sons, Detroit. 

New books of estimates have been pub- 
lished for Adair, Carleton, Denton, Lexing- 
ton, Millersburg, Tekonsha and Vulcan. 


BALK OVER WAIVER CLAUSE 








Companies Wrestling With the Coin- 
surance Proposition in Connection 
With Detroit United Railways 





Companies are still wrestling with 
the coinsurance waiver clause in con- 
nection with the Detroit United Rail- 
way Company’s insurance, at Detroit, 
Mich. This risk has been up for dis- 
cussion for some little time, it having 
been shown that the present form is 
very unsatisfactory. The insurance is 
written blanket on buildings, machin- 
ery and rolling stock with the 100 per- 
cent coinsurance clause and a clause 
providing that the coinsurance will not 
be applied if the loss does not exceed 
5 percent of the insurance. 

Inasmuch as the insurance last year 
amounted to $8,000,000, the companies are 
wise to the fact that there would be a 
loss of $400,000 before the coinsurance 
clause would be operative. As it is esti- 
mated nearly all losses would be less than 
this, the coinsurance clause is practically 
nullified, the companies are unanimous in 
the belief that the form should be amend- 
ed, but just how to reform it to take care 
of the rolling stock feature is the ques- 
tion. As the assured have elected to have 
a blanket policy, some of the companies 
think the proper and logical remedy 
would be to decline to permit the use of 
the 5 percent waiver clause at all. Com- 
panies have been asked to submit their 
individual views in this case, which is 
considered an important one in that the 
question is likely to arise in other cases 
of a similar nature, wherever the rolling 
stock of a street railway company is con- 
cerned. 





Michigan Agency Appointments 


Sun, Eng.—B. E. Tobias, Adrian; Western 
Adjustment & Inspection Co., Inc., Chicago, 


United States—W. S. Lalonde Land & Ins. 
Agency, Sault Ste Marie. 

Aachen M.—Bay City Insurance Agency, 
Inc., Bay City. 

Westchester—F. J. Peck, Bancroft; J. B. 
Walsh, Boyne Falls; G. A. Armstrong, F. S. 
Brooks, Detroit; F. H. Hitchcock, Fenton; A. 
C. Frink, Kalamazoo; R. R. Bryant, Morrice; 








J. H. MACFARLANE, 
CHAS. G. BEADELL, 


R 
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NEWARK FIRE 


INSURANCE COMPANY 


Capital - - += = «© = 
Surplus to Policyholders - - - - = 


* , Wisconsin and Minnesota, Plymouth Bidg., Minneapolis 
A. 8. JACOBS, Illinois and Indiana 
LOUIS R. DALE, lowa and Missour! 


NEWARK, N. J. 
. -— es 6 « = Sere 
+ ‘600,000.00 
1,359,881.30 


WESTERN SPECIAL AGENTS 
Michigan and Ohio - - Union Trust Building , Detroit 


° ° - - - Indianapolis 
+ Pierce Building, St. Louis, Mo 











FOR AGENCIES IN ILLINOIS, INDIANA 





W. W. ALEXANDER, Secretary 


BALTIMORE, MD. 


AND OHIO, ADDRESS D. M. TANNER, SPECIAB 
AGENT, RICHWOOD, OHIO, OR HOME OFFICE. 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Phone Main327 1404 1st Nat. Bank Bldg. 


Southern Hotel 


Columbus, Ohio 





Insurance Men’s Official Hotel 
FIREPROOF 


Corner Main and High Streets 
J. R. DOWNEY, Manager 


(Western Underwriter on file in Reading Room.) 





WESTERN and 
ATLANTIC FIRE 


INSURANCE CO. 
NASHVILLE, TENN. 


CAPITAL - - - - - - $200,000.00 
NET SURPLUS - - - - $122,760.00 


H. H. RIMINGTON, Manager 


AGENTS WANTED IN OHIO 
C.A. ROWLAND; Special Agent 
21 S. Linwood Ave., - Crafton, Pa. 
H. C. EDDY, Jr., Special Agent 
Insurance Exchange, Chicago 
OPERATING IN 


Tennessee, Pensylvania, Ohio, Maryland, 
Virginia, West Virginia, North Carolina, 
Kentucky, Alabama, Louisiana, Illinois_ 

and Georgia vi 

















AN YOU appreciate the selling possibilities of Accident 
and Disability Policies accumulating fifty per cent on 
the Weekly Indemnity? Write today for Agency particulars. 


NEALE BROS. & COMPANY, Cleveland, O. 


GEO. R. DAVIES, Manager 


F. H. Westmeyer, Toledo, Ohio, 
R. P. Ockenga Peoria 
New Agents Solicited. F 





UNDERWRITTEN BY 


PITTSBURG UNDERWRITERS 


Commonwealth Bldg., Pittsburg, Pa. 


Co. Humboldt Fire Insurance Co. 
ie Allemannia Fire Insurance * oat Tice ees Ooo. 
00 Assets, $7,278 noe ~ ee to Policy Holders, $3,392,150.11 
Capital, $1,700,000. ” 8, $7,278,471. 10 cial ay Peek » 


S: t for Indiana an 
in. ore t for Illinois 


ish & Schulkamp, Madison, Wis., General Agents for Wisconsin 
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W. S. Wright, Marquette; G. H. Anklam, F. R. Ormsby, Pres. I, S. Myers, Treas. Joseph Winum, Secy. 
Pigeon. 


Amer. Cent.—B. E. Tobias, Adrian; C. P. 
Gunderson, naba. : 

Boston—J. C. Dysarz, Detroit. 

ae S 2. = a, 4 are 

Commonw » A vage mpan: ag- 
inaw; Hitchcock & Collins, Alpena; W. £ 
Wright, Marquettte. 

Detroit F. & =i, 2. Rauch, Plymouth. 

Fire Ass.—W. J. Haywa: Middleville. 

Franklin—W. S. Wright, juette. R 

Ger. Amer.—G. R. eiss. Grand Rapids; 
Rollin Stevens, Alpena; B. C. Font, Shiloh; E. 
E. Day, Smyrna. 4 

Globe & Rut.—Hamlin & Co., New York, 


u. %. 

Hartford—A. R. Palmer, Imlay City. 

State of Pa.—J. W. Heaton, Wayland; F. E. 
Fenn, Battle Creek; Edwin Kersten, Saginaw; 
. S. Wittliff, Port Huron: Oscar Palmer, 
rayling. ’ 

T & L. & G., Eng.—G. W. Withey, Howard 
City; b meee & Hayward, Middleville. 

mdon—Grace Joslyn and A. F. 
Hudson. 7 

Lon. & Lanc.—L. A. Schafer, Detroit. 

Millers Natl.—C. R. Wolford, Owosso. 

Nassau & Dutchess—A. H. Miller, 
York, N. Y. 

National, Ct.—T. M. Luce, H. C. Tobey and 
J. B. Nicholson, Chicago, Ill.; W. S. Wright, 
Marquette. ws ‘ 

New Bruns.—M. H. Hoisington, Adrian; H. 
H. Colvin, Pontiac. 

North River—F. E. Bowen Ins. 
Cadillac. 

N. W. Natl—Leon Beals, Corunna; W. T. 
Borst, Grand Rapids; E. C. Slocum, Fenton, 

Norw. Union—Hitcheock & Collins, Alpena. 

Pelican—G. H. Carl, Alma; Garrett Neven- 
zel, Grand Rapids. _ : 

Phenix, Eng.—Bissell & Butler, Lakeview; 
Dunwell & Stray, a H. A. Savage 
Company, Saginaw; Leon Is, Corunna. 

j St. Paul—M. E. Lyon, Saginaw; C. E. Riggs, 

a 


American, N. 


Burleigh, 


New 


Agency, 


J.—Jordan & Hayward and 
H. E. McConnell, Middleville; John Goodman, 
W. E. Ormsby and Joel Johnson, Boyne City; 
D. F. McIntyre, Cadillac. 
Boston—Converse & Wilson, East Jordan; F. 
E. Bowen _ Ins, Agency, Cadillac; F. W. Pratt, 
Traverse City; Leon Beals, Corunna. 
Caledonian—Harry Weil, F. C. 


Barkman and 
F. S 


" Droste, Detroit; A. H. Dinning, Grand 
Reside: W. S. yy gt Marquettte. 
rit. Amer.—W. T. Greenwood, F. S. Brooks 
and Western Adjustment & Inspection Co., Inc., 
Detroit; John Rowson, Grand Rapids; A. C. 
Frink, Kalamazoo; W. S. Wright, Marquette. 
City of N. Y.—J. G. Buchanan, Bay City. 





SHEARER IS PRESIDENT 

At the annual meeting of the local 
underwriters club at Bay City, Mich., the 
following officers were elected for the 
year 1913: President, Fred E. Shearer; 
vice-president, H. J. Tierney; secretary 
and treasurer, T. J. Campbell. Dinner 
was served at Wenonah Hotel. 


INDIANA NOTES 


The equipment in the Phoenix Flour 
Mill, west side of Morton street, Evans- 
ville, is rapidly nearing completion and 
will be in service about Feb. 15. 


Thomas P. Harvey, one of the directors 
of the Insurance Adjusters, Inc., recently 
organized in Indianapolis, lives in Louis- 
ville. The other two directors, John G. 
McKay and Horace F. Harvey, are of 
Indianapolis. 


An original inspection of the sprink- 
lered plant of the Gransville Desk Com- 
pany., S. E. corner of Third street and 
Morgan avenue, Evansville, Ind., shows 
the Grinnell equipment to be excellent or 
worth 90 percent rate credit. Line of in- 
surance, $75,000. 


An original report has been made on 
the Mansur-Wulsin building, 220-222 East 
Ohio street, Indianapolis. The building 
is occupied largely by printers and is 
equipped with Manufacturers 1912 wet 
pipe sprinkler system, classed superior to 
excellent. Line of insurance, $90,000. 


Inspection has been made of the sprink- 
lered plant of the American Furniture Co. 
and the Batesville Casket Co., at Bates- 
ville, Ind. Risk is equipped with Grin- 
nell wet pipe sprinkler system pronounced 
superior. The line of $140,000 is written 


in the Western Factory Insurance Associ- 
ation. 


F. O. Life of Marion, Ind., has sold his 
agency to E. K. White. Mr. White has 
also purchased the agency of John P. 
Campbell & Son. Mr. Life conducted a 
union agency, and the Campbell agency 
was nonunion, so the combined agency 
will be mixed. Mr. Life is now seeking 
a field position. 


At Kokomo, Ind., an initial report has 
been made on the North plant of the 
Apperson Bros. Automobile Co., west side 
of North Washington street. Risk has a 
Garrett 1912 wet pipe sprinkler system, 
classed superior and the line of $400,000 
is handled by the Western Factory In- 
surance Association. 


An initial report has been made on the 
sprinklered automobile factory of the 
Glasscock Bros’ Mfg. Co., at Muncie, Ind. 
Risk has a Garrett 1912 wet pipe sprink- 
ler system pronounced superior to excel- 
lent or worth 95 percent rate credit. The 
Western Factory Insurance Association 
carries the line of $100,000. 








The Carter Insurance Agency has been 
incorporated at Detroit. 





IN ILLINOIS AND WISCONSIN 


CARBONDALE IS 





INSPECTED 


Illinois State Fire Prevention Associa- 
tion Met with Success at Elgin 
Last Week 








The Illinois State Fire Prevention 
Association is making a town inspec- 
tion at Carbondale, in the southern 
part of the state, this week, it being in 
charge of Vice-President Dan T. Smith, 
who is state agent of the Milwaukee 
Mechanics. The southern Illinois men 
belonging to the association showed 
up in good shape. It is likely that 
the association will have Kankakee 
and Murphysboro on the list for meet- 
ings next month. Carroll L. DeWitt of 
Chicago represented the publicity com- 
mittee at Carbondale: 

The meeting at Elgin last week was 
the most successful in the history of 
the organization. There were 110 at 
the dinner of the Elgin Commercial 
Club, and the club instituted a special 
committee on fire prevention. The ad- 
dress of Ernest Palmer of the National 
Board was well received, as was the 
chalk talk by Fred Hess of the Ameri- 
can, illustrating rate making. There 
were 26 members that took part in the 
inspection, 412 buildings were covered 
and there were 139 defects found. 
President Vandeventer addressed the 
school children in a popular way on 
the subject of fire prevention. Fire 
Chief Heidle made a talk at the dinner. 
The local papers gave considerable 
publicity to the meeting. In a down- 
town basement 100 pounds of dynamite 
were found. 





Want Purtell Reappointed 

The term of office of State Fire 
Marshal Thomas M. Purtell of Wis- 
consin is said to have expired last 
week although some maintain it does 
not expire until March. In fire pre- 
vention circles Mr. Purtell has many 
friends who are urging his reappoint- 
ment upon the ground of exceptionally 
efficient service. A reported aspirant 
for the place is Harry E. G. Kemp, of 
Oregon, Wis., a graduate of the uni- 
versity law school and chairman of 
the Dane county republican commit- 
tee. The governor’s purposes in the 
matter are not known. 





Southern Men at Springfield 

Southern Illinois field men held an 
informal meeting at Springfield, Wednes- 
day. This is the first session held in 
some time. The purpose of the gath- 
ering was to exchange information as 
the southern men do not get the oppor- 
tunity to keep in as close touch as do 
the northern men who are in Chicago 
every Monday and are able to lunch 
and visit together. 





WILL SOON ENTER WISCONSIN 

The Ohio Farmers will soon arrange 
to enter Wisconsin. The state will be in 
charge of McConnell & Hecox, western 
general agents in the Insurance Exchange, 
Chicago. 





Wisconsin Agency Appointments 
Aachen & M.—G. A. Barker, Menomonie. 
Amer. Cent.—G. B. ay Spooner; J. C. 
Meyers, Sparta; M. J. Wolff, Plymouth. 

Buff. Ger.—Mrs. M. B. 
Falls. 

California—F. A. Siegler, Watertown. 

Detroit F. & M.—G. A. Barker, Menomonie. 

Firemens—C. L. Handt, Fond du Lac. 

Germania—R. R. Hoerper, Shawano; Mrs. M. 
B. Coleman, Chippewa Falls. 

Mass. F. & M.—John Shepeck, Green Bay; 
Osten Mathisen, Marinette. 

Mueller, J. C. 


Nassau Dutchess—T. M. 
Schuck and J. F. Mueller, Milwaukee. 

ew Bruns.—R. A. Bade, Plymouth; E. N. 
Pomstesis Grand poe. 

N. W. Natl—R. R. Hoeper, Shawano. 

U. S. Lloyds—Wiiliam Albrecht, Jr., Wau- 


sau. 
Svea—Fred En ny Berlin. 


American, N. J.—H. M. Loibl, Eagle. | 

Atlas, Eng. . A. Barker, Menomonie; W. 
R. McNiel, Stevens Point. 

Ger. er. N. Y.—G. H. Jordon, Glen- 


aven, 
Gran. State—John Soevig, Milwaukee; Otto 
Preussler, Sheboygan; J. G. Schweizer, La 


rosse. 

Fid.-Phenix—O. C. Jensen, Rice Lake; N. D. 
Sergeant, Spring Brook; T. S. Metcalf, Glen- 
haven; enry Tischendorf, Frankville; C. H. 


Coleman, Chippewa | 





Industrial Fire Insurance Co. 
AKRON, OHIO 


Cash Capital .. . 


$100,000 


An Ohio company writing business through Ohio 


agents. 
an Ohio company? 


AGENTS 
Address, 


Farm Department. 


Why not represent 


WANTED 


W. E. LANDERS, General Manager 





Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS 
H. R. SMITH, President 


peesecnentthvebwe ses senbeoweschedl $2,371,785 
BUSINESS CONFINED TO OHIO 


R. SMITH, Secretary 





The Central Manufacturers 


VAN WERT, OHIO 


’ Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets—$567,833.48 


Cash Surplus—$35 1,738.36 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


CASH SURPLUS $181,951.76 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


W.A. BOUNDS, President 


H. H. GREER, Secretary 








In sixty- 
seven years 
of business 
this Com- 
pany has 
never con- 
tested a loss 





Organized in 19082 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


Columbus Endorsement Spreads 
Confidence Abroad 


AGENTS WANTED 





Dayton Mutual- Fire 
Insurance Co.,° Guo 


B.C. COLEMAN, Secy. 


Assets Jan. 1, 1912, $146,673.87 
Conservative and Careful Management 


AGENTS WANTED 
Address Home Office. 


B, J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 
Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - $4,931,049.00 
Total Assets - 622,780,256 





An Agency Company 


Business Confined to Ohio 








HUDSON UNDERWRITERS 


AGENCY OF THE 


Lumber Insurance Company of New York 


CAPITAL, 
S42 William Street 


$400,000.00 
NEw YorRE 





GERMAN FIRE 
INSURANCE COMPANY: 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000, Net Surplus $234,549.28 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Obie 
Special Agent for Ohio and Indien 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. 6 M. Ins. Co. Security Ins. Co 
Organized 1864 Organized 188) 





COMBINED STATEMENT 


Capital - © «  « $250,000 
Assets - + + «+ «+ 720,044 
Surplus to Policy Holders - 462,618 





F. A. ROTHIER, Prest. ADAM BENUS, Secty. 





R. HEINTZ, Asst. Secy. R. B, HEATON, State Agt. 
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Pratt, Plainfield; I. W. Weeks, 
A. Wall, Stoddard. 
Lumber—E. F. Faulke, Fond du Lac. 
Old Colony—C. F. and A. C: Klein, La 


rosse. 

Security, Ia.—R. R. Hoeper, Shawano; W. C. 
Boscobel. 

Westchester—W. J. Ackerman, Rice Lake; 

Glen Reibsamen, Curtiss, 


Shawano; J. 





Illinois Agency Appointments 
Cent. Union—E. D. Riddle, Le Roy; E. H. 


Lees, Elgin; G. A. Walston, Monmouth; G. A. 
Beldin, Marengo; W. R. Reherd, Geneseo; John 
Homer, Carlinville; J. E. Haywood, Beards- 
town; W. W. 


$ . Johnston, 
sonville; eoagh Kopf, Streator; F. L. Myers, 
Pontiac; J. D, Hess, Pittsfield; Adolph Strefz, 
Peoria; W. B. Flora, Paxton; Richards & Still, 
Woodstock; C. A. Tatman, Monticello. s 
Ger. Amer., N. Y.—F. L. Pfaff, Centralia; 


C._C. Thill, Savanna. 
L. & L. & G., Eng.—R. M. Kline, Morrison- 
ville; O. B. Hatfield, Ava; J. C. O’Brien, aver 


dale; Mills & Whitehead, Vienna; P. J. Calla- 
han, Hyde Park. 

N. B. & M., Eng.—L. B. Thomas & Son, 
Bloomingto: 


n, 
henix, France—H. F. Brown, Aurora. 
Phoenix, Eng.—Paul Callahan, Chicago; J. A. 


C. McCreary, Lexington; R. 
: E, Moon 


Sun, —J. 
Waaneier, Me omis; J. C. Colson, Ashmore. 
in; . E. Gouveia, Jacksonville; W. A. 


Cope Olney. 
Iban les Cermer, Peoria; F. A. Hath- 
away, wa; L. R. Hetherington, Kankakee; 
E. y. Hutchinson & Son, Geempsien: G FF. 
Hurburgh, Galesburg; C. N. Stoll, Joliet. 
_Aetna—Sylvia C. Zindler and Gillam & Jen- 
kins Co. —. 

First Natl.— rnell, Conover & Dudley, Chi- 


cago. 

“Hire Assn.—G. W. Francis, Camp Point. 
Home—H. C. Moore, Grand E. A. 

Browa, Elmwood; G. W. 


bs . Reynolds, Carrollton; Kate M. ° 
rlinville; J. W. Scott & Son, Springfield, 
+ qggaeastaaaaana Conover & Dudley, 
0. 

L. & L. & G., N. Y.—Aaron Kaufman, Oiney. 
New Hamp.—C. H. Hay, Shawneetown. 
Nord-Deutsche—H. A. Wilkins, Champaign. 
N. W. Natl.—K. M. Homer, Carlinville. 
Union, France—C, A. Harris & Co., Cham- 


paign. 

om Eng.—A. W. Cochran, Park Ridge; Jo- 
seph McCrossin, Chicago. 

atl, Union, Pa.—Purnell, Conover & Dud- 
ley, Chicago. 





ILLINOIS NOTES 


A. B. Shalline has started a local agency 
at Rock Island, Ill. 

Fred B. Gamble and Arthur L. Cav- 
anagh have consolidated their agencies 
at Kewanee, Ill., under the firm name of 
Gamble & Kavanagh. The former has 
been in business fourteen years and the 
latter two. 

H. H. Lcok of Look & Schurmann, local 
agents at Collinsville, Ill., has become a 
partner of Mayor R. Guy Kneedler in 
the latter's agency, which was ery 
conducted by Kneedler & Schroeppel. 
Henry J. Schurmann & Co. will continue 
the old agency of Look & Schurmann. 


WISCONSIN NOTES 


Dr. G. A. Baker has purchased the 
egieey of Charles Piers at Menomonie, 
8. 





George L. McDermott, of Fond du Lac, 
Wis., has gone to Los Angeles, Cal., 
where he has bought the Martin insur- 
ance agency. 


The B. J. Zuehlke Agency is the name 
of a new corporation that has purchased 
the Briggs local agency at Appleton, Wis. 
The members of the new corporation are 
B. J. Zuehlke, A. H. Krugmeier, F. V. 
Heinemann and J. J. Koehn. 





The regular quarterly meeting of the 
Minnesota State Fire Prevention Associ- 
ation will be held in Minneapolis Jan. 25. 





IN THE GREAT NORTHWEST 


10WA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








PUSH THE SAMPSON MEASURE 





Iowa Fire Insurance Men Desire the 
Passage of Fair and Just Laws 
to Govern Business 





A publicity campaign to secure for 
Iowa fair and just fire insurance laws 
has been launched by the fire insurance 
men of Des Moines. Every effort will 
be made to secure the passage at the 
present session of the legislature of 
the bill which has been prepared by 
Assistant Attorney-General Sampson 
and which prohibits discrimination and 
rebating. Fire insurance men are 
pointing out the rapid disappearance of 
Iowa fire insurance companies and as- 
serting that the unjust, unbusiness like 
and unfair laws regulating these con- 
cerns are responsible for their failure 
to make money. 


Arrangements will be made to lay the 
case before the legislative committee 
when the latter takes up the consideration 
of the Sampson bill, but at the same time 
the insurance men realize that if they 
become too prominent, they will create a 
prejudice that will do the cause more 
harm than good. 


The fire insurance men believe that the 
present statutes in Iowa are disastrous in 
that they force a competition which is 
killing off one Iowa company after an- 
other. The insurance companies are 
forced to constantly increase their assets 
in a field that is growing narrower in 
order to carry out their contracts. They 
show that in years agone, this was not 
difficult because there was always the new 
business to secure. But nowadays, new 
business cannot be procured easily. 

The state of Iowa now compels a flat 
reserve of 40 oo of the original pre- 
mium. This is gradually eating up the 
companies, so the managers say, and they 
point out the ease with which eastern 
companies are gradually gobbling the 
Iowa concerns. 

Farm losses have had their share in in- 
juring the business of the Iowa com- 
panies, for they have been severe with 
little chance of diminution under the 
present careless methods of handling 
gasoline engines, automobiles and such 
on the Iowa farms. 

George J. Delmege, former president 
of the Century of Des Moines, which re- 
tired a year or two ago, last week gave 
an interview to a Des Moines paper in 
which he maintained that the Blanchard 
act was responsible for a number of 
Iowa companies being driven from _ the 
field. Cut rates forced by competition 
must be made up by over charges in 
other localities, he said, but the Iowa 
companies, doing business mostly in only 
one state, can not make up the losses 
due to competition at home. 

“What the property owner wants to 
know,” said Mr. Delmege, “is that he is 
being charged an equitable maintenance 
rate and no more and that other policy 
holders in the company are paying the 
same rate for the same class of hazard. 
Any deviation from this rule is an in- 
justice to policy holders. To deviate from 
this policy is indefensible in business eth- 
ics.” 





Banquet to Whittlesey 

A most pleasant banquet was given 
at Fargo, N. D., last week by the field 
men of the northwest in honor of 
Charles S. Whittlesey, North Dakota 
state agent of the Hanover, who is re- 
tiring to go with a land company. The 
high esteem in which Colonel Whittle- 
sey is held by his associates was shown 
by the large attendance at the banquet. 
Thomas Baker, Jr., presided as toast- 
master. Former Insurance Commis- 








DETROIT, MICH. 


D. M. FERRY. JR. E.J BOOTH 
xB, J BOOTH 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,506,000 in losses. 


(Tv 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Capital. .................-$400,000.00 


H. BE. EVERETT E. P. WEBB 
’ Secretary Ase t Secretary 














Total Assets . . . 


F. D. Bennett, President 
B. L. Hewett, Ass’t Secretary 








Surplus to Policy Holder 


FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


A D. Baker, Secretary and Treasurer 


a 


$1,104,776.10 
482,759.67 


Robert Henkel, Vice President 
Ralph Rawlings, Asst Secretary - 














W. IRVING OSBORNE, President 


JAMES A. PATTEN, Vice-Pres. 





OTTO E. GREELEY, Secretary 


CALUMET INSURANCE COMPANY 


INSURANCE EXCHANGE, 


CHICAGO 





FIDELITY SURETY 


ACCIDENT HEALTH 


SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 


Assets, $1,180,249.12 


Capital, $542,525 


Surplus and Profits, $418,596.26 


GEO. M. COBB & CO., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 


LIABILITY PLATE GLASS 


BURGLARY AUTOMOBILE 





ASSETS $1,120,133 


ORGANIZED 1853 


SURPLUS $557,492 


LOSSES PAID $9,931,807 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W.H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 











“ ESTABLISHED 1870 


Whitney Office Building b | 








Detroit Underwriters Company 


SUCCESSORS TO’ 


BIERCE & SAGE 
The Largest and Oldest General Agency in Our Field 


CAPITAL $125,000 


bj DETROIT, MICH. 

















JOHN A. KELLY & CO. 


55 JOHN STREET 


NEW YORK 


GENERAL AGENTS 


Franklin Insurance Company of Washington, D. C. 
Capital $250,000 

Potomac Insurance Company of Washington, D. C. 
Capital $200,000 


Arlington Insurance Company of Washington, D. C. 
Capital $200,000 





London & Lancashire 
FIRE 


Insurance Company 


LIMITED 
of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 





39 S. La Salle St. 





THE CONCORDIA FIRE 


~ INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - ~ $600,000.00 
Reinsurance Reserve - 1,102,260.34 
Reserve for all other Liabilities 210,426.37 
Surplus to Policyholders - 1,100,560.70 
Total Assets - - - 2,413,247.41 


STATE AGENTS: 
. MARKS, Peoria, Ill., for Ill. 


SECOR, Detroit, Mich., for Mich. and Ind. 
NORRIS, Colum bus, Ohio, for Ohio and W . Va. 
HOFFMAN, Jr., Sedalia,Mo., for Kans. and Mo. 
" ai E. CLARK, Des Moines, Iowa, for Iowa and Neb. 
Chicago, Illinois rF. G. FORD, Seattle, Wash., for Wash. and Ore. 
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sioner E. C. Cooper, who is also state 
agent of the St. Paul, on behalf of the 
field men presented Mr. Whittlesey 
with a handsome watch. A large 
number of field men responded to 
toasts and at the close Mr. Whittlesey 
expressed his appreciation of the honors 
shown him and the many evidences of 
good feeling on the part of his fellow 
workers. 





PROVOKED AT SEEMING DELAY 





Inspection Company Criticises Agents 
in Three Big Minnesota Cities for 
Holding Back Dailies 





Agents in St. Paul, Minneapolis and 
Duluth are being “hauled over the 
coals” for what the General Inspection 
Bureau of Minneapolis terms the per- 
nicious practice of holding daily re- 
ports in their offices too long. Man- 
ager Walter I. Fisher has taken up the 
cudgel in behalf of a reform in this re- 
spect and the companies are aiding him 
in the movement, recognizing the great 
importance of promptness in reporting 
liability. 

One case in particular has been brought 
to the attention of companies. A daily 
report submitted to the inspection office 
was found incorrect. The agent was 
called up and he asked that the daily re- 
port be returned for correction. This was 
done, but the agent kept the report on his 
desk for severa¥ days before he did any- 
thing with it and in the meantime a fire 
occurred. It is said that it has been a 
common practice with some agents to 
hold their daily reports one and sometimes 
two weeks and then rush them through 
the inspection office which causes conges- 
tion in the inspection and company of- 
fices, to say nothing of the possible em- 
barrassment in event of loss through lack 
of reinsurance. 

Manager Fisher has found it necessary 
to give positive instructions to his in- 
spectors that if a daily report is incor- 
rect, the inspector may send out a run- 
ner with the report to get it corrected, 
but if not corrected it must be brought 
back immediately and under no circum- 
stances must the report be held in the 
office more than twenty-four hours, and 
where it is possible to get rid of them 
the same day they come in. e local 
agents have been likewise advised of this 
rule and a decided improvement is an- 
ticipated. 





First Premium Reports 

The first statements filed in Iowa 
were made by the Farmers of Cedar 
Rapids and the Fidelity of Des Moines. 
The Farmers wrote $394,729 in pre- 
miums in Iowa last year and paid $187,- 
464 in losses. The Fidelity received 
$79,535 in premiums and paid $48,856 
in losses. 


MILI. OWNERS’ FIGURES 
The Mill Owners Mutual of Des Moines 
shows cash assets $413,136, unearned mu- 
tual deposits $105,716, reserve $11,623, net 
cash surplus $290,591, premiums $216,611, 
losses $93,841, total income $235,099, dis- 
bursements $171,817. 


TRY FOR BIG ATTENDANCE 

Members of the Iowa State Fire Pre- 
vention Association are making a special 
effort to get a good sized turnout at the 
first of the weekly dinners which will be 
given at the Chamberlain, Des Moines, 
Jan. 27, at 12:30 p. m. It is hoped to 
make these weekly affairs permanent, but 
it will depend upon the enthusiasm shown 
at the first few meetings. It is prob- 
able a committee will be named at that 
time to prepare a program for subsequent 








Capital, $500,000 





Columbian National Fire Insurance Company 


A MILLION DOLLAR COMPANY 


In these days of uncertainty why not represent a strong company? It is no more trouble. The best 
people throughout the country have been selected to own and control the Columbian National Fire. They 
want to see it succeed. Its underwriting will be directed by men of recognized ability. You don’t have to 
introduce this company—it will introduce you to the best people in your community. They know all about 
it. Do you? 4 The representation of this company is an asset to any agency. 


DETROIT 


JOHN G. EWING, President 


Surplus, $500,000 














meetings if the outlook is favorable for 
their continuance. The executive com- 


mittee will meet at 11:30 each Monday 
hereafter. 





MINNESOTA NOTES 


The plant of the American Can Co., 
St. Paul, Minn., has been inspected and 
the Grinnell 1907 and 1910 sprinkler sys- 
tem pronounced excellent. Line of in- 
surance runs from $250,000 to $300,000. 

The branch telephone supply house of 
the Western Electric Co., 114-120 Third 
street, North, Minneapolis, has been in- 
spected and the Manufacturers sprinkler 
system pronounced superior. Line of in- 
surance, $250,000. 


The Grinnell dry pipe sprinkler system 
in the building of Lindsay Brothers, job- 
bers of agricultural implements, 400-408 
First street, North, Minneapolis, has been 
inspected and pronounced superior to ex- 
cellent or worth 95 percent rate credit. 
oe of insurance, $200,000, partly in mu- 
uals. 


Inspection has been made of the sash 
door and blind factory of the H. 8S 
Johnson Co., east side of Marshall street, 
Minneapolis. Risk is equipped with Grin- 
nell dry pipe sprinkler system, supplied 
by city water and gravity tank with aux- 
iliary siamese steamer connection which 
is pronounced superior or having no de- 
fects deemed vital to the protection. Line 
of insurance, $100,000. 


Another “scare” report follows an in- 
spection of the sprinklered building, south 
corner of Second avenue and Third street 
North, Minneapolis, occupied by the Se- 
curity Warehouse Company. The sprink- 
ler equipment was found entirely out of 
service and discs removed from alarm 
valves, also covers unbolted, hence no 
emergency sprinkler protection is avail- 
able. It is said risk will remain in this 
condition all winter, at least, hence no 
sprinkler credit is recommended. 


IOWA NOTES 


Frank D. Carr has been named special 
for the Springfield Fire & Marine on a 
per diem basis in Iowa by C. W. Fracker, 
state agent. 


Fred Townsend has purchased the local 
agency of Lyman Sigler at Leon, Iowa. 
Mr. Sigler is retiring from business on 
account of ill health. 


Edd G. Doerfier and O. L. Brown have 
rented a new suite of seven rooms in the 
Flynn block, Des Moines, and will occupy 
them. They represent the Globe & Rut- 
gers, Middlewest Fire and Lumber. 








DAKOTA NOTES 


North Dakota has had a number of re- 


cent fires, though none of them was 
very large. The figures ran from $1,000 
to $6,000. 


Chancellor, 8S. D., has been _rerated. 
Owing to favorable loss record, 33 1-3 per- 
cent discount from published estimates, 
is recommended. 





Phoenix Assurance Co., Ltd. 


OF LONDON 






WESTERN DEPT. 
176 WEST JACKSON BLVD. 
CHICAGO 


FIRE—USE & OCCUPANCY—TORNADO— SPRINKLER LE&KAGE 





THE CENTRAL UNION FIRE INS. CO., 


KANSAS CITY 
MISSOURI 


Surplus to Policyholders Jan. 1st, 1912 - - $450,000.00 





JOHN G. EDWARDS, President—A. E. PINKNEY, Manager 
P. H. YOUNG, Vice-President—E. R. DURHAM, Secretary and Treas. 





PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 








Home Fire Insurance Co. 


WHEELING, WEST VIRGINIA 





Cash Capital, $250,000.00 Surplus to Policyholders, $305,661.08 
COMPARATIVE STATEMENT—CASH ASSETS 
ie ee... ce an neeee as eusee chandiereidtedirbiadreenens $ 36,898.83 
ep MG S40 <ddhed ooh snsdde sbdockd sant vepebihete ven eianbaseedlbawee 138,583.99 
es aren nhdteddubdad anets aha bade i sended a nies anion ates hewn 250,129.96 
8 i Ae a ac pa Ny AO GES AMP Ste Si Tt 332,934.38 
Reliable agents wanted in all the principal cities of Ohio and Indiana. 
Address Home Office, - WHEELING, T VIRGINIA 





PITTSBURGH FIRE INSURANCE COMPANY 


Organized 1861 1808-11 Commonwealth Building, Pittsburgh, Pa, 


eee $200,000.00 Net Surplus.......cccccccsccccesss $176,557.54 
Assets, January 1, 1912..... 560,383.49 Surplus to Policyholders.......... 376,557.54 


Licensed to do busines ia Pennsylvania, Illinois, Michigan, Obio and Wisconsin 


R. J. WILSON, President D. GC. SHAW, Vice-President R. J. McKNIGHT, Sec’y and Trees. 
W. J. R. MAGILL, Ase’t Secretary JOSEPH H. GORDON, General Ageat 


"rows  |GERMANIA 
WESTERN Seana 


Insurance Company new ae 
ORGANIZED 1859 
of Pittsburgh 








ma (mca: eae 
ssets, os es =o ’ ’ ° 
FIRE AND TORNADO Net Surplus, ~ - . $2,289'631.9 
S.C ’ us for Policy 
cunaes TO POLICY wonneen, waueae olders, - - - $3,289,631.04 


ASSETS : 


- . . 965,491.48 
LOSSES PAID TO DATE 


5,080,781.00 


HEAD OFFICE: 
Cox. William and Cedar Streets 


New Jersey” Fire Insurance Company 
NEWARK, N.J. 


STATEMENT 


a ere ; 
SD GD DOIMINNIIB. oc ccccscincveccs cecccevcceisvecvcciendeatenen 
Assets 








J. W. ROBERTSON, Western General Agent 
1039 Insurance Exchange CHICAGO, ILL. 


nw ° 60th ANNVAL STATEMENT 





Catal - - = © @ $ 800,000.00 
Assets (to protect policy holders) - 4,189,617.18 

Swawasice Net Surplus to policy holders - 2,180,005.25 
of Watertown TB! Net Surplus to stockholders - - 1,680,006.25 


W, H. STEVENS. President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit 
N.T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana nnd Kentucky, Mattoon, Ill. 
P.P.WIPPELL, State Age 1t, I!linois and Wisconsin, 2127 Ins. Exchange,Chicago 
H.F.WATERMAN, State Agt., Missouri, Kansas and Oklahoma, Kansas ci » Mo. 
E. S. FREEMAN, State Repet, Iowa, Nebraska and Minnesota, Omaha, Neb- 


Heavy Values 


Business prospects are improving. 
Good crops mean more insurance. 
Give your customers policies in the 


INDIVIDUAL FIRE UNDERWRITERS 
OF ST. LOUIS 
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THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 











KANSAS BILLS INTRODUCED 


Legislative Mill Begins to Grind a 
Lot of Grist—Some Important 
Measures In 








Three bills unequivocally repealing 
the Kansas antidiscrimination law 
were among the first to be introduced 
in the Kansas legislature, which began 
its sessions at Topeka last week. The 
first bill was introduced in the house 
of Representatives by A. M. Keene of 
Fort Scott. Similar bills were intro- 
duced by Representative Edward Car- 
roll of Leavenworth and Senator J. M. 
Davis of Bronson. 

Under the provisions of the law 
former Superintendent Charles W. 
Barnes, three and a half years ago, 
ordered a reduction of premium in the 
amount of 12 percent. The law is one 
that has been a thorn in the side of the 
fire insurance companies. It is be- 
lieved insurance men generally will 
favor at least its modification. 


The use of the fire insurance rate book 
is made illegal by a bill proposed in the 
Kansas house, introduced by Representa- 
tive Edward Carroll, chairman of the 
house committee on insurance. Carroll 
declares that its legalization provides 
legal authority for forming an “ungodly 
trust.” He also is bitterly opposed to the 
Kansas antidiscrimination law and prom- 
ises his best efforts toward its repeal. 

Representative Edward Carroll of Leav- 
enworth, author of one of the bills pro- 
viding for the repeal of the antidiscrimi- 
nation law, has been named as chairman 
of the house committee on insurance. Mr. 
Carroll is a veteran member of the house. 
He has ideas of his own, and may prove 
a decided obstacle in the path of reform 
insurance measures. 

A number of mutual fire companies in 
Kansas at their annual meetings recently 
have petitioned Governor eorge H. 
Hodges for a state fire marsh law. 
Governor Hodges has indicated that he 
will make the need of the law the basis 
of a special message to the legislature, 
urging the passage of the measure. He 
is very much in sympathy with the move, 
he says. 





Antitrust Bill in Oklahoma 


The first of the expected attacks on 
rating bureaus at the present session 
of the Oklahoma legislature is con- 
tained in a rabid antitrust law intro- 
duced by Representative H. H. Smith 
of Shawnee. It does not prohibit the 
companies from using the same kind 
of money, but if they try any closer re- 
lations they had better look out, if the 
bill passes. It forbids “any pool, trust, 
agreement, confederation or under- 
standing, either directly or indirectly,” 
whether made in the state or else- 
where, “to fix the price or premium to 
be paid for insuring property against 
loss by fire, lightning, storm, cyclone, 
tornado or any other kind of policy or 
contract.” 

The author of the bill seems a bit mixed, 
as it is difficult to see how a loss of prop- 
erty can occur “by contract.” Possibly the 
bill-is aimed at the “arson trust,” which 
may have been oppressing Oklahoma mer- 
chants by demanding exorbitant fees. 

The provision which prohibits combi- 
nations or understandings “whether made 
in this state or elsewhere” would not only 
prevent the companies from agreeing to 
maintain rates in Oklahoma, but would 
also bar from the state all companies 


which were parties to such an agreement 


elsewhere. This is the same feature that 





STRICTLY FIREPROOF 


ii BREVOOR 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance M 
Is Solicited 





Richmond 
Insurance Co. 


Williamsburgh City 
Fire Insurance Co. 


Nassau & Dutchess 
Fire Insurance Co. 





Fire, Tornado and Automobile 


CRUM& FORSTER 


WESTERN DEPARTMENT 


FRED. M. GUND, Manager 


The capacity of the entire office is at the disposal of the agents 


Farm Department 


Union 
Insurance Co. 


North River 


Freeport, Illinois Insurance Co. 


United States 
Fire Insurance Co. 














drove the companies from Arkansas a few 
years ago and made necessary a special 
session of the legislature in order to se- 
cure its hasty repeal. 

A bill to repeal the fire marshal law and 
a valued policy bill have also been intro- 
duced in Oklahoma. 


MANY LOCAL TRANSFERS MADE 








Much Shifting In Kansas Because of 
Deaths and Retirements—Old Mc- 
Gee Agency Sold 





A big bunch of agency transfers 
have been made in Kansas recently. 
Several agencies have gone out of 
business, some of them through the 
death of the owners, and the com- 
panies represented have scattered to 
other agencies. 


The old agency of J. N. McGee of Sterl- 
ing is in course of transfer to E. H. Lees. 
Mr. McGee has been elected probate judge 
of the county, and has moved to Lyons 
to assume the duties of his office. Mr. 
Lees has lived in Sterling for many years, 
and has conducted an agency there most 
of the time. 

The R. J. McMullen agency at Ellinwod 
has been purchased by Charles L. Car- 
roll of Great Bend, who has taken pos- 
session. 

The John A. Cole agency at Esbon has 
been transfered to Edward E. Duncan. 

The former Franks, Page & Harris 
agency at Winfield has been changed to 
the Franks, Page & Monnett agency. Mr. 
Harris retires, going to Colorado for his 
health, Mr. Monnett went to Winfield 
from Conway Springs. 

Robert A. Gilmer of Arkansas City, a 
well known local agent, died recently. He 
had been connected with the insurance 
business for many years. He represented 
four companies, which have gone to other 
agencies. 

At Mulvane, the well known agency of 
Charles Hodgson is broken up by the 
death of Mr. Hodgson. He was postmas- 
ter and locgl agent for a number of 
years, representing some of the companies 
for twenty-five years. Some of the com- 
panies went to a new agency of C. F. 
Huff, cashier of the Mulvane State Bank. 
Others went to Theodore C. Conkling, 
present postmaster, who succeeded Mr. 
Hodgson. 

A. B. Hirschler, formerly cashier of the 
state bank at Lehigh, has moved to Cali- 
fornia, and the companies in his agency 
are being transferred to J. G. Huener- 
gardt, who succeeds to the office of 
cashier. 

The agency of Hayhurst & Hayward at 
Altoona will be transferred about Feb. 1 
to the new firm of Hayward & Richard- 
son. Mr. Hayhurst drops out of the firm 
as also does W. W. Hayward, who goes 
to Hugoton as cashier of a new bank 
there. Charles G. Hayward and Arthur 
M. Richardson are the members of the 
new firm. 

Leslie A. Gould retires as cashier of 
the bank at Inman, and his agency is be- 
—— to his successor, Wilbur 
E. Stone. 





Legislative Investigation Up 
A joint resolution providing for a 
legislative committee to investigate fire 
insurance has been introduced in the 


Missouri legislature. The resolution is 





ABSOLUTELY FIRE PROOF 


The Martin Hotel 


190 Rooms With Bath 
50 Rooms Without Bath 
Center Insurance District 


The Patronage of Insurance Men Is 
Solicited 


W. B. NATION, Manager 
Sioux City, Iowa 








1898 Fourteen Years of Service 1912 


Security Mutual 
Fire Ins. Co. 


Chatfield, - - Minn. 


M. C. TIFFT 


Insurance Law 
a Specialty 








Insures Against Loss by Fire, 


901-2 Andrus Bldg. os FAG 
Lightning or Tornado 


MINNEAPOLIS, MINN. 


F. L. TESCA 
President 


THE SPALDING: 


HEADQUARTERS FOR:INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. Bescgoss 
Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


CHAS. L. THURBER 
Secretary 





























Northwestern Mutual Fire Insurance Company 
January 1, 1907 


Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm Property, School Houses and Churches. 


HAVE TWO MILLION DOLLARS OF INSURANCEINFORCE 3 
INSURE WITH US AND GET AN ANNUAL DIVIDEND 


J. H. DAHL, Secretary W. W. KING, President FARGO, NORTH*DAKOTa 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED EVERYWHERE 








OF SIOUX FALLS, SOUTH DAKOTA 


Merchants National Mutual Fire Ins. Co. 


FARGO, NORTH DAKOTA 
Saved its Policy-holders over $85,000 in less than Nine Years 


Give us some insurance and share in this saving 
F. H. WILDER, Secretary LARS CHRISTIANSON, President 


The Indiana and Ohio 
Live Stock Insurance Company 











OF CRAWFORDSVILLE, IND. 
Organized in 1886 Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company it 
writing business. It pays to sell live stock insurance if you represent the “Indians 
and Ohio.” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 
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aimed at the Hadley state administra- 
tion and the investigation is expected 
to show the failure of former Superin- 
tendent Blake to secure a reduction 
of rates under the Oliver law. 


Make It Part of Department 

That the Kansas department will 
have nothing to do with a proposed 
fire marshal law that does not place the 
authority in the hands of the depart- 
ment, has been made plain to Kansas 
fire insurance men. The department 
has a measure providing that the in- 
surance superintendent shall be, ex- 
officio, fire marshal. If the insurance 
men will back this kind of a law the 
department is for them. Otherwise it 
will take no chips in the game. 


“We are not fighting a law that places 
the authority of the state fire marshal 
entirely outside of this department,” 
Superintendent Ike S. Lewis says, “but in 
that event we have no particular interest 
in the passage of the measure. We deem 
it best, at this time, to try to secure the 
passage of a law that will mean the 
greatest amount of service for the small- 
est outlay in the shape of cost of mainte- 
nance.” 

On the other hand insurance men gen- 
erally much prefer a separate department. 
The Kansas department prophesies that 
urging a separate department will be the 
means of killing the reform. So perhaps 
those interested in the law will find them- 
selves between two evils. 








W. S. Ridgell is New Commissioner 


W. S. Ridgell is the new state fire 

commisioner of *Nebraska, being ap- 
pointed the past week by Governor 
Morehead. He has been police judge 
of Alliance, and is now vice-president 
of the Nebraska Volunteer Firemen’s 
Association, and is a democrat politic- 
ally. The volunteer firemen have been 
doing yeoman service to land him. 
He succeeds Charles A. Randall, re- 
publican, who has served one term. 
_ H. E. Requartte of York, formerly 
in the restaurant business, and a demo- 
crat, has been appointed his deputy 
to succeed John C. Trouton. 


OKLAHOMA NOTES 


Wells Smith and H. T. Smith have 
started an agency at Oklahoma City. 

Fire of unknown origin destroyed the 
plant of the McAlester Sash & Door Com- 
pany at McAlester, Okla., with $32,000 
loss and $16,000 insurance. In the busi- 
ness section at Welch, Okla., fire sup- 
posed to have been started by burglars 
who dynamited a safe, caused $17,000 loss, 
with about $4,000 insurance. 

While practically every male resident 
of the little town of Taneha, in the heart 
of the Oklahoma oil field, was out at work 
in various parts of the field, fire originat- 
ing in a pool hall wiped the town off the 
map, leaving 300 people homeless. The 
damage was estimated at $50,000, with the 
insurance small. Kiefer, another town in 
the oil field, lost sixteen buildings by 
fire within a week. 


NEBRASKA NOTES 


Judgment in favor of Tyner Neal and 
several insurance companies has been 
given at Omaha, Neb., in a subrogation 
suit brought against the Missouri Pacific 
for the destruction of a building at 
Omaha owned by Neal, on which the in- 
Surance companies paid a loss. 


New tariffs have been published by 
the Nebraska Fire Inspection Bureau for 
these points: Fremont, Waterloo, Bert- 
rand, and Superior, rerated because of 
many changes and to bring them under 
the Dean schedule; and Walton, McGrew, 


Madrid, Elsie and Wellfleet, rated for the 
first time. 


At Weeping Water, Nebr., there is an 
ordinance providing for a license charge 
against each agent of 50 cents per year 
for each company represented. The 
agents are charging this up in their 
monthly accounts, but as it is a tax 
upon the agents and not the companies, 
the charges are not being allowed. 


KANSAS NOTES 


The Alliance Cooperative of Topeka 
shows cash assets, $63,740; notes, $42,290; 
premiums, $38,693; losses, $25,092; amount 
at risk, $12,210,286. 








Insurance friends of Harrison Clarkson 
of Topeka, presented him with a gold 
watch chain and Masonic charm, at the 
+ cca given in his honor last week on 
he occasion of his eightieth birthday. 





, aue St. Louis class for the study of 
oa ng schedules opened Monday night 
5 h a banquet at the Mercantile Club. 
wn students have joined and they 
eet Givibes inte ewe classes, one to 

an eo : . m. 
each Monten ther at 7:30 p. m 





Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1912 


Cash Capital- - - - - - 
Total Liabilities (except capital) 182,433.85 


$200,000.00 Total Assets - - = = = «= 


Surplus to Policyholders <- - 


$555,414.87 
372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 











F. C. Van Dusen, President John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 
KENTUCKY AND THE SOUTH] Anchor Fire Insurance Co. 
MEETING OF TENNESSEE MEN Des Moines, lowa 





State Fire Prevention Association Lis- 
tens to Some Important Ad- 
dresses at Nashville 





Nashville, Tenn., Jan. 21—(Special)— 
This morning’s session of the Ten- 
nessee Fire Prevention Association was 
taken up with addresses from State 
Fire Marshal Oliver, President H. T. 
Hill of the Nashville Credit Men’s As- 
sociation and Young E. Allison, editor 
of the Insurance Field of Louisville. 

Fire Marshal Oliver criticised the 
practice indulged in by many agents in 
accepting risks on old and dilapidated 
buildings because they were attracted 
by the alluring premiums. He char- 
acterized the present Tennessee fire 
marshal law as a clumsy, bunglesome 
statute and made a strong plea for as- 
sistance in framing and passing a law 
modeled after the Ohio act. 

Mr. Allison, with the superb sarcasm 
for which he is so widely noted, ridi- 
culed the theory of over-insurance con- 
cerning which the daily press has had 
so much to say. He said in part: 

“Out of 55,000 fires occuring with the 
limitation of four months, investigated 
by a committee n Chicago, out of 44 com- 
panies making report, instances were 
found of only 408 cases of arson, show- 
ing an over-insurance of only 1-3d of 1 
percent, this being counter to the state- 
ment made by Fire Commissioner John- 
son of New York that companies by per- 
mitting overinsurance place a_ terrible 
temptation to make personal profit from 
arson so that it becomes their only trade. 
I am unwilling to take seriously results 
of his statistics. The man is undoubtedly 
honest in his opinion but certainly pos- 
sesses little knowledge of facts. 

“The greatest hindrance to the promo- 
tion of fire prevention comes through the 
channel of the statistics, of various legis- 
latures of the country, that enact meas- 
ures which they believe are responding 
to the demands of their constituency, 
which constituency holds in a majority of 
instances only the vaguest sort of theory 
about application of rates and the re- 
strictions which should govern the con- 
dition of the insured property.” 

By unanimous vote the convention de- 
cided to apply for membership in the 
National Fire Protective Association. 

Fire Marshal Oliver pledged his sup- 
port and influence before the general as- 
sembly in aiding in the repeal and amend- 
ment of whatever present objectionable 
measures on the statute books, the asso- 
ciation’s legislative committee might de- 
cide to fight. 

Nashville was decided upon as the 
meeting place for the convention in_1913 
and the following officers elected: E. 
Shirley, president: T. G. Graham, vice- 


Correspondence Invited 


Man experienced in rating, using the Dean 
and other schedules, desires a change about 
March ist. Would connect with a com- 
pany or agency. Address 58-K, care 
The Western Underwriter. 











Cash Capital $200,000.00 
23 years in the field. Assets over a HALF MILLION 
Surplus to policyholders a QUARTER MILLION 
Losses paid $1 ,600,000.00 
Reliable agents wanted in Iowa, North and South Dakota 


SECURITY 


Fire Insurance Company of Davenport, Ia. 
Ss. BF. GILMAN, Pres’t M,. C. HINSCH, Seo’ s 
CASH CAPITAL $200,000 


This Company has had 28 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
ent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


=< IOVA === 
Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 














Strictly an Agency Company—No Surplus Lines—For representation in protected Cities 
and Towns, make application direct 


LAUGH ond THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 

Licensed by the Commissioner of Insurance to Smile ALWAYS 
SAFE SOUND RELIABLE 
» Adjusts Its Losses Fairly—Pays Them Promptly 

F. W. HEIDEL, President D. W. CLARE, Secretary 























Walter D. Hill, Beatrice, Nebr. 
INDEPENDENT ADJUSTER 
Fire, Lightning 


and Tornado Losses 
in Nebraska, Kansas and Western lowa 

Ten i in as ial t 

Charges reasonable : Your business solicited 

















NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3lst, 1912 
Total Assets $995,596.21 
Net Surplus $334,591.30 


OFFICERS 
ee no e., cacnccctnle debe tebeetsodaus 
xe so, . odes ob ape a dy ge tbalade ote mia mae ees Vice-President 

AMES D. BROWN........... 


vunduciaiatecavahestsdTteotaee Vice-President 
uth nn gus e Ha 0 ab alee Rie ge ee Vice-President 


.... Vice-President and Treasurer 


Capital $300,000 


President and Manager 














Sedckn Web ehdaws odiad ba 6ae Suh Meh ee ieee AEE Secretary 
ROBT. ANDERSON HERMAN WINTERER WM. OLSON 
President Vice-President Treasurer 
W. A. GORDON 


Secretary and Manager 
Middlewest Fire 
Insurance Co. 


$200,000.00 
841,211.72 


Capital ~ - ~ 
Admitted Assets 
Surplus to Policy 


Holders - - 266,872.13 


Valley City, North Dakota 
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president; R. H. Williams, secretary and 
treasurer; Miss Lily Silberman, assistant 
secretary. 

James K. Polk, J. C. Lucas, Fred H. 

arren, O. P. Smith and J. E. Chittenden 
were elected to serve as an executive com- 
mittee of which President-Elect Shirley 
will be chairman ex-officio. 


To Have Separate Office 

Nashville, Tenn., Jau. 21—(Special)— 
The senate this 2{cernoon passed the 
house bill sepazating the office of state 
insurance coramissioner from that of 
state treasurer and it was signed by the 

overnor. ‘the governor will before 

arch 1 appoint the commissioner at a 
salary of $3,600 to serve for two years 
under a bond of $20,000. He will not 
have to perform fire marshal duties as 
the bill first provided. 


NASHVILLE AGENTS MEET 

Nashville. Tenn., Jan. 21—(Special)— 
At the first annual meeting of the Nash- 
ville Fire Insurance Association, the fol- 
lowing officers were reelected: Major M. A. 
Spurr, president; Robt. H. Fite, vice- 
president; A. H. Campbell, secretary and 
treasurer; W. D. Gale, trustee. 

The report covering premium receipts 
and losses in Tennessee during 1912 as 
compiled by the T pection 
Bureau for the association, was sub- 
mitted by President Spurr. The report 
follows: Total premium reecipts, $764,- 
977; total losses, $277,354.61. ss ratio 
for the year, 36 percent as against 86 per- 
cent in 1911 and the premium receipts 
exceeded 1911 by $9,582. The loss ratio 
for the past year is the lowest that Nash- 
ville has shown in a number of years. 





SNYDER GETS THE CALUMET 
Cc. F. Snyder, manager of the Henry 
Clay Fire of Lexington, Ky., has been 
a inted Kentuck: eneral agent of the 
umet, Fire of cago, who will con- 
aoe it through his general agency facili- 
es. 





BUILDING LAWS INCREASED 10885 
The loss on the St. James apartment 
house in Louisville, owned by Edwin G. 
Morgan, has been compromised by at- 
torneys representing the assured and the 
com jes, the amount of the loss being 
fixed at $70,814.46. This is practically a 
total loss, as the amount of insurance in- 
volved was $75,000. The chief point of 
general interest involved was that while 
the building as it stood before the fire 
could have been replaced with a less ex- 
penditure than the amount given, the 
building laws of Louisville have changed 
so radically that such a replacement was 
impossible. The adjustment was on the 
is of present cost. 


GROWTH IN EASTERN KENTUCKY 

The development of the big coal sec- 
tions of Eastern Kentucky, brought about 
by the construction of railways into a 
territory hitherto without transportation 
facilities, has started insurance activity. 
Jenkins, Hazard, Harlan, Whitesburg, 
McRoberts and other towns are coming 
to the fore as the result of industrial 
development, and it is expected that in- 
surance companies will shortly begin to 
plant agencies in that section. 


KENTUCKY NOTES 


T. D. Hale is organizing a local fire in- 
surance agency at Hawesville, Ky. 


Companies are paying some attention 
to the risk of the Stewart Iron Works, 
at Covington, Ky. This concern suffered a 
heavy loss, some months ago, when it 
developed that the percentage of insur- 
ance as to value was very light. The line 
has now been offered under general form, 
specific items, total insurance aggregating 





$185,000. Policies are written without the 
coinsurance clause but with the 5 percent 
exemption feature, and cooperation is be- 
ing solicited for the attachment of the 
80 percent coinsurance clause. 


Some of the companies are charged with 
paying excess commissions in connection 
with the insurance on Warehouse No. 2, 
of the Farmers Loose Leaf Tobacco Co., 
at Carlisle, Ky. 


As soon as the subcommittee of the 
governing committee of the Union ap- 
proves the plans of the Kentucky board 
for the carrying on of a campaign of 
education and publicity actual work will 
be begun, as all preliminary plans have 
been completed. 

Formal notice of reinstatement of three 
suspended members of the Louisville 
Board of Fire Underwriters has been sent 
to them, along with the announcement 
that their fines have been remitted. They 
were fined and suspended for accepting 
underwriters’ agencies in violation of 
board rules. 





TENNESSEE NOTES 


Lindsey & McClelland succeed W. H. 
Lindsey at Covington, Tenn. 


Fire losses in Memphis, Tenn., in 1912 

were $324,436, according to the report of 

McFadden. In 1911 they were 

$511,736, in 1910, $745,421, and in 1909, 
$270,659. 

J. A. Shelton, of Covington, Tenn., has 
purchased the interest of his late partner, 
J. A. Sloane, in the agency of Sloane & 
Shelton, and will continue same under 
his own name. 


Fire insurance companies are criticising 
John E. Oliver, state fire marshal of 
Tennessee, for writing to them soliciting 
advertisements in the Nashville “Demo- 
crat.” His letters are written on the 
letter-heads of the Tennessee insurance 
department. 


The interest of George C. Waters and 
H. E. Jones in the agency of Campbell, 
Waters Co., at Nashville, Tenn., has been 
purchased by Carey A. Folk, and the lat- 
ter has formed a partnership with Arthur 
H. Campbell and they will continue the 
business. under the firm name of Camp- 
bell, Folk & Co. 





Effect on Agents’ Incomes 


The effect of sprinkler equipments 
on the incomes of local agents is per- 
haps scarcely realized. In a recent 
case the equipment of a single risk cut 
down the premiums of one agency over 
$16,000. The line amounted to close 
to $700,000 and the average rate was 
above 3 percent. Sprinklers and other 
improvements cut the average rate to 
about 60 cents. The line was controlled 
by one agency, and while some of it was 
brokered, this caused a loss of at least 
$2,000 a year in commissions, and an- 
other risk in the same office made 
similar improvements about the same 
time, causing almost as great a loss. 

Nevertheless, live agents continue to 
work for improvements. In the cases 
cited the agent still retains both lines 
and is able to handle them now en- 
tirely in his own companies, thus get- 
ting a little offset to the reduction in 
premiums, If some other agent or a 
large city broker had put through the 
improvements, the one that had the 
lines would have lost out completely. 





At the thirty-seventh annual meeting 
of the Fire Underwriters of the Pacific, 
held in San Francisco this week, Thomas 
H. Williams was elected president and 
Calvert Mead secretary and treasurer. 





W. F. BAGLEY, President 


ELMER F. BAGLEY, Secretary-Treasurer 


The Grain Growers Bail Insurance Co. 
Home Office, Columbian Building, Topeka, Kansas 


insures Growing Crops Against Loss or Damage by Hail. New Liberal Contracts. Good Commission 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 





NEWS OF FIRE PREVENTION 


K “secure speakers who have been 





secured for the Fire Prevention 

and Conservation Congress, to be 
held in Topeka, Kan., Feb. 5, include 
- Governor George H. Dodges, Speaker 
W. L. Brown of the Kansas house of 
representatives, and State Senator A. 
B. Carney. The matter of speakers to 
be furnished by the National Board 
still is undetermined, the local pro- 
moters hoping that at least two good 
speakers will be furnished. 

During the last week Mayor J. B. 
Billard of Topeka has sent out per- 
sonal invitations to all the mayors of 
Kansas to attend the meeting, and 
Fire Chief G. O. Wilmarth of the To- 
peka fire department has likewise in- 
vited the fire chiefs of the state. From 
present indications the Topeka meet- 
ing will be a rousing success, and 
promises much in the way of legisla- 
tion along fire prevention lines. 





STUDYING REPORT ON WINONA 


Underwriters Are Impressed With the 
Findings of the Minnesota State 
Fire Prevention 








The companies are taking some heed 
to the report of the Minnesota State 
Fire Prevention Association’s report 
on Winona, particularly as regards 
the serious menace to property, oc- 
casioned by the Standard Oil Com- 
pany’s warehouse at No. 72 East 
Second street. This building is close 
to the heart of the business district 
of the city and there are forty barrels 
of inflammable material stored therein. 
President R. W. Schimmel of the as- 
sociation declared to the citizens of 
Winona that a fire at this warehouse 
would be attended by several explo- 
sions and with inevitable loss of life. 
A fire would probably mean the burn- 
ing of three or four business blocks. 

Basements in mercantile houses are 
reported as reasonably clean and there 
have been no basement fires for several 
years, due to the educational work 
done by Fire Marshal Wise Norton. 
It has been recommended that an or- 
dinance be adopted for the cleaning up 
of rubbish in alleys and back yards, 
also the purchase of a better aerial 
truck for the fire department. Under 
the electrical inspection ordinance, in- 
side wiring is now being well done, but 
outside wiring conditions are generally 
very dangerous. 





WILL INSPECT HASTINGS, NEB. 
_The inspection of Lincoln, Neb. by the 
Nebraska State Fire Prevention Associa- 
tion, set for Jan. 28-30, has been 
indefinitely postponed, the association 
having decided to take up the inspection 
of Hastings, Neb., Jan. 29 





BRINGS MESSAGE HOME 
The Middlewest Fire of Valley City is 
calling attention to enormous per capita 
fire waste of the country with a large 
and striking poster that is being distri- 
buted throughout its field. Various sized 
dwellings, each one in flames, show the 
Telative losses of the United States 
France, Ireland, England, Norway and 
Germany. The poster advises property 
guners that rates can be materially re- 
uced by reducing the fire waste and sug- 
gests that agents asked about the 

State Fire Prevention Association. 


CAPTAINS BECOME WARDENS 
Assistant Fire Chief Charles B. Whyler, 


as head of the fire prevention bureau at 
Cleveland, has organ 


wil be to see that all debris is removed 
‘rom the premises in their districts, pre- 
vent the accumulation of such matter in 











the future, investigate all doubtful or 
dangerous hazards from time to time and 
keep them in the best condition possible, 
and in general bring about the greatest 
improvement possible in conditions 
throughout the city. 





CARBONDALE I8 INSPECTED 

Carbondale, Ill., Jan. 22—(Special)—The 
inspection today of the business district 
of this city by the members of the IIlli- 
nois Fire Prevention Association developed 
a lack of proper care in the electric wir- 
ing as well as the need of a thorough 
clean up of basements and back yards. 
About 200 inspections were made. A pub- 
lic meeting was held at the city hall in 
the evening, which was well attended. 
Vice-President Dan T. Smith of the Mil- 
waukee Mechanics, was in the chair and 
explained the work of the association and 
the result of the inspections. 

Carroll L. DeWitt of Chicago spoke upon 
the subject of conservation, fire preven- 
tion and fire waste. Other speakers were 

A Hoops, deputy state fire marshal, 
and Mayor Curtis of Carbondale. 





ADVICE TO FARMERS 


State Fire Marshal Purtell of Wiscon- 
sin, in a bulletin to farmers, says in 


Part: 

“Over half of all fire losses is due to 
carelessness and easily reventable 
causes, on farms about three-fourths. 

“Farm property is insured at only a 
small part of its value, seldom more than 
two-thirds, so that the losses, over and 
above insurance paid, are _ relatively 
larger than in cities. The loss of lives 
in fires is also larger in the country. 

“These facts and the total absence of 
fire protection call for the greatest care 
and watchfulness on the part of the farm- 


Ss. 

“Let us consider some of these need- 
less and preventable fire losses in the 
order of their importance. 

“Lightning leads the list in number, 
although it has been demonstrated, that 
a good lightning rod system, properly in- 
stalled, and well grounded is an almost 
sure protection. 

“Defective flues and stove pipes, stoves 
near wood, and over-heated stoves are re- 
sponsible for the large majority of farm 
residence fires. This is also true of fires 
reported to us as ‘cause unknown,’ as 
the additional tell-tale facts are usually 
given, ‘started in attic’ or ‘started near 
chimney.’ 

“Annually quite a number of lives per- 
ish in these fires, sacrificed on the altar 
of carelessness. 

“Careful inspection and prompt repair 
of defective flues, and asbestos or metal 
protection for all woodwork near stoves 
and pipes would reduce this sacrifice of 
lives and property to the minimum. 

“Children playing with matches are re- 
sponsible each year for quite a number 
of these fires, and the sacrifice of several 
young lives, although matches could and 
should be kept from children. 

“Smokers’ carelessness is responsible 
for many of these fires, and will continue 
to be, until farmers and their help re- 
frain from smoking in and around barns, 
and near grain, hay and strawstacks. 

“Quite a number of fires are due to 
engines stationed too near stacks and 
buildings. 

“Carelessness with gasoline calls for 
its toll of lives and property, so does 
kerosene used in starting and quickening 


re. 

“Just a few fire prevention suggestions: 
Because of the absence of all fire protec- 
tion, fireproof construction of farm build- 
ings, especially residences, is of prime 
importance. 

“Farmers are not limited to a small 
building site, and it is folly to place the 
buildings so close together that fire in 
one of them can make a clean sweep. 

“The time is coming when the sub- 
stantial farmer will plan for an ade- 

uate water-supply for domestic use and 
or fire protection. All, surely, can afford 
a ladder to reach the roofs, some fire 
buckets and a few chemical fire extin- 
guishers, which can be bought for a few 
dollars. Locking doors at night will keep 
out the tramp and his dangerous pipe. 
The automobile should be housed in a 
separate shed; so also should gasoline. 





FIRE PROTECTION NOTES 


Chief Russell of the Kalamazoo fire de- 
partment has been making an inspection 
of business. places and reports satis- 
factory conditions. 


A bill has been proposed for passage by 
the vresent Kansas legislature prohibiting 
the sale of electric irons without precau- 
tions as to the dangers of fire incident to 
their use. 

The bill to prohibit the sale or manu- 
facture of the “deadly parlor match,” as 
endorsed by the insurance commission- 
ers, has been introduced in the Minnesota 
house by Representative Garfield. 

The city of Adrian, Mich., has voted to 
sell the old steam fire engines, buy new 
hose and instal new alarm boxes at the 
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Recent inspections of Clarksville and 
Murfreesboro, Tenn., by H. B. Long of the 
Tennessee Inspection Bureau showed that 
the electric wiring in both places is in 
bad condition. Over 100 defects were 
found at Clarksville. 


As a result of the recent visit of the 
executive committee of the Arkansas Fire 
Prevention Association to Fort Smith, 
letters are being sent to the property 
owners making suggestions for the re- 
duction of the fire hazard. 


The Minneapolis fire department will 
soon have a new water tower for fight- 
ing fire. It has been made in the de- 
partment repair shop, by remodeling an 
old truck. It has a 75-foot ladder capable 
of carrying three lines of hose. 


Since the Elks temple fire at Muskegon, 
Mich., when there was low water pres- 
sure, the city has hired an extra engineer 
at the pumping station to work nights. 
In case of emergency water will be 
yvumped from the new well into the old 
ones. 

Firemen at Des Moines, Iowa, are de- 
manding the double platoon system. 
Mayor Hanna and superintendent Van 
Liew oppose it on the ground that it 
would take money that is needed for im- 
provements in the fire department equip- 
ment. 

The Electric Call & Alarm Company of 
Oklahoma City, which has as one of its 
purposes the installation of fire alarm 
systems, has been chartered with $100,000 
eapital, The incorporators are C. A. Hud- 
dleston, D. M. Huddleston and A. L. Davis, 
all of Oklahoma City. 

A topic of interest to insurance men 
will be discussed by the American In- 
stitute of Electrical Engineers, Minnesota 
section, at the next meeting, in St. Paul. 
Papers are now being prepared. The sub- 
ject will be “Electrical Inspection and 
Underwriters Rules.” 

H. B. Long, chief engineer of the Ten- 
nessee Inspection Bureau, has submitted 
to the city council of Humboldt, Tenn., 
recommendations and figures covering the 
proposed purchase of an auto combina- 
tion hose and chemical wagon and the in- 
stallation of an automatic fire alarm sys- 
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A comprehensive building ordinance, 
modeled after those in operation in nu- 
merous large cities, is being framed for 
the city of Madison by B. K. Read at the 
request of Mayor John B. Heim. The 
proposed ordinance provides also for the 
appointment of a building inspector. 


Notice has been served on thirty mer- 
chants and other property owners of 
Owosso, Mich., to remove rubbish from 
their premises, change the location of 
easolene tanks and remedy defects in 
their buildings at once. Complaints were 
made by H. A. Wolff, assistant state fire 
marshal. Mr. Wolff made fifty-five in- 
spections and found thirty defects. 


The city council of Purcell, Okla., has 
let the contract for the overhauling and 
repairing of the water plant there, which 
was recently taken over by the city. A 
500,000 gallon reservoir is to be built and 
the old pump pit converted into an 
auxiliary reservoir with a capacity of 
250,000 -~allons. The old well is to be 
repaired and put into shape for use. Fach 
well will be eauipped with an individual 
pump and motor. 


MUTUAL MEN GATHER 


(CONTINUED FROM PAGE 4) 
clearly the necessity of close organization 
and on invitation the delegates present at 
the Lincoln convention were unanimous 
in their company membership in the Na- 
tional association. 

Mew State Auditor Speaks 

The new state auditor, W. B. Howard, 
told what he expected to do in serv- 
ices to the people of Nebraska and called 
upon the mutual interests to render every 
service and cooperation they could give 
so that he might have the benefit of the 
experience of the mutuals as well as stock 
interests. Mr. Howard starts out his 
administration as one of fairness and with 
no especial favorites. 

Tnsurance legislation was thoroughly 
discussed by W. E. Straub of Lincoln and 
a strong legislative committee of the 
state association with Mr. Straub as chair- 
man has very successfully handled the 
legislative problems that ve come up 


classification of the town to 
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in the past few years and have been the 
means of keeping out much legislation ad- 
verse to mutual interests. 

“The President’s Address,” by A. C. 
Hull was full of optimism, and Mrs. M. 
C. Hitchcock gave a very interesting re- 
port ef the National Association conven- 
tion at Buffalo, N. Y. 

Approve of Two Ladders Plan 

In a resolution it was urged that all 
farms be equipped with two ladders to 
be used for no other purpose than fire; 
one long enough to reach to the roof and 
another to be used on the roof. It was 
also urged that fire extinguishers bearing 
the Underwriters’ Laboratories label be 
kept in each building of farm property 
and all members of the family and farm 
help be instructed as to their use. 

Safety matches were suggested as a 
remedy for extensive match fires. It was 
the general opinion that $3,500 was the 
average amount that a farm mutual 
should write in insurance on one hazard 
and that $100 should be the average taken 
on horses. 

Kearney, Neb., was chosen as the 1914 
meeting place. Officers were elected as 
follows: A. C. Hull, Hastings, president; 
M. C. Dill, Belvidere, vice-president; Mrs. 
M. C, Hitchcock, Lincoln, secretary-treas- 
urer. Mrs. M. C. Hitchcock was also 
elected delegate to the National associa- 
on. 


The legislative committee is W. E. 
Straub, Lincoln, chairman; G. A. Anthony, 
Lexington; A. C. Hull, Hastings; E. L. 
King, Osceola; Frank Mills, Lincoln. 


BIG FIGHT IN WISCONSIN 


(CONTINUED FROM PAGE 1) 
Klusmann slipped around to the side 
office with Mr. Aylward, was admitted, 
and served the papers on Mr. Essmann, 
who immediately told his men to de- 
sist. Late in the day the paper was 
served upon Governor McGovern by 
Undersheriff Klusmann. 

Within five minutes after the siege, 
Mr. Ekern was again transacting the 
business of the office. L. L. Johnson 
says that within a very few moments 
after the papers had been served, two 
representatives of the Ohio Farmers 
came in to arrange for an examination 
and admission of the company, which 
matter was attended to, and soon after- 
wards Commissioner Ekern signed an 
order approving the incorporation of 
a new employers’ liability company of 
this state. 

Within a few minutes the broken 
glass and wood had been cleared away 
by employes, and Mr. Ekern was pro- 
ceeding to dictate delayed correspond- 
ence. Mr. Anderson retired to his old 
desk in the actuarial room, but was 
soon afterwards called away. 

EVENTS OF LAST WEEK 

Madison, Wis., Jan. 21.—(Special)— 
Events following the recent order of 
dismissal of Commissioner H. L. Ekern 
by Governor McGovern has served to 
widen the breach and to make the 
outcome all the more doubtful. <A 
sensation was caused on Saturday by 
the ultimatum issued by Mr. Ekern to 
Lewis A. Anderson suspending the 
latter as actuary in the department for 
a period of fifteen days. 

Only the day before, Secretary of 
State John S. Donald countersigned 
and filed the appointment of Mr. An- 
derson as insurance commissioner. 
When the appointment was filed with 
Secretary Donald, that official withheld 
his signature until the attorney-general 
should officially define his (Donald’s) 
rights in the matter. The attorney- 
general’s opinion was that the secre- 
tary was obliged by law to sign such 
documents. 

Scheduled for This Week 

Mr. Anderson’s appointment as in- 
surance commissioner was sent to the 
senate last Thursday for confirmation 
and under the rules laid over. It was 
scheduled to come up again this week 
when the legislature was to convene 
after a recess. 

Mr. Anderson, who is known as one 
of the ablest actuaries and insurance 
experts in the country, was reached at 
Rock Island, Ill, where he was exam- 
ining the Modern Woodmen, Saturday 
morning and served with Mr. Ekern’s 
order of suspension. The action was 
designed to head off Governor Mc- 
Govern’s coup in claiming that as an 
employe, Mr. Anderson was already in 
the office and that no legal proceed- 
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ings would be necessary to put him 
in the commissioner’s chair. 
Elkern’s Letter to Anderson 


Following is Mr. Ekern’s letter to 
Mr. Anderson, notifying him of his 
suspension: 


As you are informed, the governor has 
sought for his personal political pur- 
poses to deprive me of the office of com- 
missioner of insurance. I firmly believe 
and am advised by my counsel that he 
has no legal right to do this, and I am 
sure he has no right otherwise. As you 
know, since his pretended removal, I have 
continued to act as commissioner of in- 
surance so that I am not only, as I be- 
lieve and am advised, the regularly ap- 
pointed commissioner, but I am also com- 
missioner de facto. Ever since such 
pretended removal you have been and now 
are acting as my actuary. You were on 
duty in my office on Saturday of last week 
and as late as Tuesday evening, and the 
governor’s action in this matter was dis- 
cussed between us. At 10 o’clock Tuesday 
evening you left the city. Within the half 
hour I was informed by a news corre- 
spondent that the governor had pretended 
to appoint you as commissioner of insur- 
ance in my place. In the morning the 
governor confirmed this by sending your 
pretended appointment as commissioner 
of insurance to the senate and the sec- 
retary of state. 


Sent Wire to Anderson 


I could not believe that any employe 
in my office, and especially one holding so 
important an office and with whom my 
relations had been so friendly, should be 
a party to the illegal and unwarranted ac- 
tion of the governor. Because I could 
not believe this of you, and desiring per- 
sonal confirmation of the fact, I wired 
you on Wednesday morning: 

“The governor this morning sent to the 
senate a communication purporting to 
appoint you commissioner of insurance. 
No intimation of this had been given me 
in our conversations on Monday or yester- 
day. Is this pretended appointment made 
with your knowledge and consent? Will 
you seek to obtain possession of the of- 
fice under the pretended appointment? 
Wire immediate reply.” 

In your reply received yesterday you 
do not answer the direct question put to 
you as to whether the pretended appoint- 
ment was made with your knowledge and 
consent, but your statement that you will 
accept the office if I am legally removed, 
coupled with the fact that in the present 
situation the governor would not seek to 
make an appointment without consultation 
with the appointee and obtaining his con- 
sent to act, convinces me that, while serv- 
ing in my department under me and tak- 
ing my orders after my pretended re- 
moval, and while in personal conference 
with me, and while discussing the gov- 
ernor’s action, you were in secret consul- 
tation with the governor, planning and 
conniving with him to illegally and with- 
out cause, and solely for his personal 
purposes, to remove your superior and 
the head of this department from office 
and to place you in my stead. It was 
not to be expected that the governor of a 
great state would be party to such pro- 
ceedings, or that you would lend your- 
self to them. 

Anderson Suspended From Office 

The work of this department is of great 
importance to the people of this state, 
especially at the opening of the session 
of the legislature. Matters of great con- 
cern to the people of the state relating 
to work of this department will be up 
for consideration. Other matters of like 
importance are being initiated and worked 
out by this department. 

Your action and present position in this 
matter makes impossible the cooperation 
and confidence between the head and the 
employes of a department so essential 
to efficient public service, and so destroys 
your usefulness and efficiency at present, 
and your presence here now could but 
impair the discipline and efficiency of 
this department, and prove of lasting in- 
jury to public service. I am also advised 
by my counsel that your presence in this 
office, under the circumstances, would en- 
danger my resistance to the governor's 
unwarranted and illegal attempt to re- 
move me as commissioner of insurance. 
Acting upon the advice of my counsel and 
for the protection of the work and ef- 
ficiency of this department and of my 
rights as commissioner of insurance, you 
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are notified that you are suspended from 
your duties as actuary of the department 
of insurance for the period of fifteen days, 
beginning Jan. 18. 


Appointment Came as Surprise 

Mr. Anderson’s appointment as com- 
missioner came as a surprise to all who 
had followed the case. As a political 
move it was generally regarded as a 
strategic action by the governor; as 
an excellent appointment from the 
standpoint of the appointee’s especial 
qualifications for insurance commis- 
sioner there was little difference of 
opinion. The known personal friendli- 
ness of the two insurance officials and 
their close business relationship for 
many years furnished latitude for much 
newspaper comment. In fact, the im- 
broglio has been the cause of the sever- 
ance of more than one friendship. 

Mr. Anderson is about 40 years of 
age and first became interested in life 
insurance work at the time of the Wis- 
consin life insurance investigation in 
1907. He has been connected with the 
department for six years, having been 
appointed actuary when George E. 
Beedle took the office of insurance 
commissioner in 1906. He is an expert 
mathematician and statistician. 

Friends of the governor say that if 
the senate rejects Mr. Anderson’s ap- 
pointment, Governor McGovern will 
keep on sending his name in as long as 
the legislature remains in session, and 
then, if no confirmation is finally ob- 
tained, will make the appointment as 
an interim appointment. 





THREE MEMBERS ARE NAMED 

W. L. Hathaway, of San Francisco, com- 
missioner for the World’s Insurance Con- 
gress, in connection with the Panama- 
Pacific International Exposition, has ap- 
pointed an executive committee to co- 
operate with him to carry out the project 
of an association embracing all branches 
of the insurance business to be held in 
San Francisco in 1915. The executive 
committee will consist of five California 





insurance men. Mr. Hathaway has ap- 
pointed three of these, they being: W. J. 
Dutton, chairman, president Firemen’s 
Fund, George I. Cochran, president Pacific 
Mutual Life, and E. J. Cooper, insurance 
commissioner of California. 


BIG QUESTIONS ARE UP 


(CONTINUED FROM PAGE 5) 
John H. Law, and the plans had now 
been completed. The committee held 
another meeting Tuesday to consider 
the situation and confined itself to the 
Queen, citing Manager McGregor to 
appear and give more information. 

Different Views Are Expressed 

At first blush many local men saw 
in the plan a move to circumvent the 
board rules, although now a salaried 
solicitor can be paid any amount. It 
appeared to many a dangerous prece- 
dent opening the way for the payment 
of excess compensation. 

After some deliberation, many of the 
thinking agents said they could not do 
otherwise than give Messrs. Law and 
McGregor credit for acting in perfect 
good faith. They stated that no new 
men were being brought into the busi- 
ness and they had a right to take in 
partners on a legitimate business basis. 

Different Views Are Expressed 

Some of the agents began to fore- 
caste action along similar lines in other 
agencies whereby business producing 
solicitors or brokers would be cor- 
raled and made partners. The agents 
hold that a partnership carries with it 
considerable responsibility and that 
firms will do some thinking before they 
admit men to partnership even if they 
are strong as producers. If this means 
the beginning of the end of the salaried 
solicitor proposition which has always 
been a bugbear and the cause of much 
trouble, many are free to admit they 
will offer no opposition. Some say 





that a board auditor should be ap- 
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pointed to go over the books of the 
various agencies and see that the part- 
nership arrangements are being carried 
out in good faith, and that the men ad- 
mitted are actual partners. 

The most doubtful note struck by the 
agents was the fear that the action of 
the Royal and Queen might interfere 
with the progress of the large cities 
committee and that the companies 
might object to this local plan. 

Agency Limitation 

The petition signed by a number of 
Chicago agents asking that the limit of 
representation in the city be two agents 
instead of three and that the annexes be 
not regarded as separate institutions has 
been filed with Chairman Halle of the 
sub-committee of the large cities commit- 
tee. This work was in charge of L. M. 
Drake of Critchell, Miller, Whitney & 
Barbour and D. R. McLennan of Marsh 
& McLennan. A majority of the agents 
signed but already there has arisen 
strong opposition to the limitation plan. 
Some of the companies having under- 
writers agencies strenuously object and 
say that they will not agree to it. Some 
argue for a classification of annexes, de- 
siring those under separate management 
to be regarded as independent companies. 
To this the other annex companies pro- 
test. 





NEW FRONT OFFICE BOOK 

The new “Front Office” book is a valu- 
able little volume published by the Rough 
Notes Mage gr of Indianapolis. It is 
made up of chapters taken largely from 
the experience of successful agencies 
showing how success may be won by sys- 
tem and service. 





Law’s state chart for 1913 showing the 
states in which the various fire insurance 
companies are licensed and also giving an 
index of the laws of the various states, 
has just been issued by Harrison Law 
of Nutley, N. J. - 





MOTOR INSURANCE NEWS 
CONFERENCE IS NOW ASSURED 


Committee Preparing Constitution— 
Eastern Organization Agrees to 
Leave Western Rates Alone 





A western automobile conference 
now seems assured. The committee is 
drafting a constitution and bylaws and 
meetings to perfect these were held 
Monday and Wednesday afternoons 
and another will be held Thursday 
afternoon. Then the draft will be 
taken up with a committee of the 
eastern organization and ultimately 
submitted to those underwriters hav- 
ing jurisdiction in the west. 


An apparent clincher was put into the 
project last week at the annual meeting 
of the eastern conference. A new sched- 
ule of rates was then adopted to meet 
certain conditions in the east. This sched- 
ule, which becomes effective Feb. 1, would 
no doubt have been adopted for the west- 
ern states also had not western men ob- 
jected strenuously. Even threats were 
made to the effect that adoption of this 
schedule in the west would mean a wide 
open rate war. 

The new schedule reduces rates on new 
cars in the hands of original owners, 
makes the old rates on the higher priced 
cars apply to second hand cars and raises 
on lower priced second hand cars. These 
rates apply in the New England, Middle 
and Southeastern departments. The New 
England states are Maine, Vermont, New 
Hampshire, Rhode Island, Massachusetts 
and Connecticut. The Middle department 
comprises the states of New York, New 
Jersey, Pennsylvania, Delaware, District 
of Columbia, Maryland and West Virginia. 
The Southeastern department consists of 


Virginia, Alabama, Oklahoma, Arkansas, 
Mississippi, Georgia, Florida, Louisiana, 
North Carolina, South Carolina and Texas. 
The states unaffected by the action of 
the eastern conference On rates and which 
will be under the jurisdiction of the new 
conference are Ohio, Iowa, Wisconsin, 
Minnesota, Nebraska, Colorado, Michigan, 
Kentucky, North Dakota, South Dakota, 
Indiana, New Mexico, Illinois, Missouri, 
Kansas, Tennessee and Wyoming. 


ae 


NYE GOES TO MUTUALS 

E. A. Nye, formerly vice-president of 
the Century Fire of Des Moines, before 
it was taken over by the St. Paul Fire & 
Marine, was elected president of the 
Automobile Owners Mutual Protective 
and the Automobile Mutual Fire at the 
annual meeting last week. U. E. McKee, 
of Hampton, was made vice-president; W. 
H. Springer, of Des Moines, secretary and 
Roy L. Nye, of Des Moines, treasurer. 





Action on Special Deposits 

_The special committee of the Na- 
tional Convention of Insurance Com- 
missioners on special deposits, consist- 
ing of Commissioners Mansfield of 
Connecticut, Hardison of Massachu- 
setts, and First Deputy Henry D. Ap- 
pleton of New York, after its meeting 
at Hartford, voted to make the follow- 
mg, recommendations: 

hat for the purpose of auditing the 
annual statements for the year ending 
Dec. 31, 1912, the special committee on 
special deposits recommends that a foot- 
note be added to such statements by the 
several departn..nts, containing a list of 
all deposits ma. e for special purposes 
with a list of corresponding liabilities; 
that as for future action, the committee 
hopes and expects to have some definite 
proposition to submit to the next annual 
convention. 





W. L. Reynolds, for many years gen- 
eral agent of the German American at 
Atlanta, Ga., died the other day. 








New Conference Rates on Automobiles 


The new rates adopted by the Automobile Underwriters’ Conference for all private pleasure gasolene automobiles 
in eastern and central states, and effective Feb. 1, are divided into two classes, as follows: 


Class 1.—Cars in hands of original owners during first and second year for cars of list prices ranging from $3,500 up and 
cars in hands of original owners for first year for cars of list prices ranging from $3,500 downward. 


AMOUNT FOR INSURANCE 
Including Additional Equipment 
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All cars listed at less than $700 take a rate of 2% per cent, irrespective of the amount insured, but the minimum 
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CLASS NO. 1. 


ORIGINAL LIST PRICE OF AUTOMOBILE, WHEN NEW (NOT SECOND 
HAND), EXCLUDING COST OF ADDITIONAL EQUIP- 
MENT AND EXTRA BODIES 
$6,500 $5,600 $4,500 $3,500 $3,000 $2,500 $2,000 $1,500 $1,300 $1,100 $900 $700 


and to to to to to to to to to to to 
Up $6,499 $5,499 $4,499 $3,499 $2,999 $2,499 $1,999 $1,499 $1,299 $1,099 $899 
A B Cc D E F G H J K L M 


eet wees 


eee wee 


* BOnedbeveneteten: ++ * + 


Vy 2 es Sys cos oon eee 
4 2 2 owe cae eee eee 
3 2% 2 oo ese owe eee 
% 2% 2 one os eee cee 
% 2% 2 2% ese oe coe 
e 2% 2% 25% 2% ows ee6 
2% 2% 2% 2% 2% TT 

eee 2% 3% 2% 25% 2% 

oe 3% 3% 2% 2% 

eae 3% 3% 2% 

, 3% 3% 


Class 2—Includes all cars not included in class 1, irrespective of their year of make, but excluding second hand cars. 


AMOUNT FOR INSURANCE 
Including Additional Equipment 





CLASS NO. 2 


ORIGINAL LIST PRICE OF AUTOMOBILE, WHEN NEW (NOT SECOND 
HAND), EXCLUDING COST OF ADDITIONAL EQUIP- 


MENT AND EXTRA BODIES 
$6,500 $5,500 $4,500 $3,500 $3,000 $2,500 $2,000 $1,500 $1,300 $1,100 $900 $700 
and to to to to to to to to to to to 
Up $6,499 $5,499 $4,499 $3,499 $2,999 $2,499 $1,999 $1,499 $1,299 $1,099 $899 
A B Cc D E F G H J K L M 
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3% percent, irrespective of the amount insured, but the minimum premium 
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tions—A reduction of % of 1 percent on cars in class No. 1 and % of 1 percent on cars in class No. 2 will be 


uc 
allowed for the elimination of theft and 
Electric Automobiles—Rate for all 


mod 


valued policy clauses by use of the following form of endorsement: 
els 1% percent, subject to a reduction of % of 1 percent for the elimination of 


theft and valued policy clauses, using for this purpose the same endorsement as that provided for gasoline cars. 


Steam Automobiles—Cars of current year, 
rate not less than 3% percent. Subject to redu 


rate not less than 3 percent. Cars built one year prior to “current year,” 
ction of 4% of 1 percent if boiler and burner are located in front of dashboard. 


ommercial automobiles shall be written at the scheduled rates and for amounts as provided for “private pleasure auto- 


mobiles” in class No. 2 


t Second-hand Cars—Cars in hands of other than the original purchaser of the car, when new, shall in no case be insured 
or an amount in excess of the cost of same to the insured. 
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Sectional View of PYRENE FIRE EXTIN- 
GUISHER, showing middle 
section cut out. 


14 inches in length, 3 inches in diameter 


holds 1 quart, w ighs 5 pounds 
filled with Pyrene Liquid. 


< Rhey oem oo 
with an inferior exty jement 
and call it a Fire Extio uisher. 
PYRENE DO: S NOT ONG 
TO THIS CLASS. 


@ The device in which Pyrene is 
used is a double-acting, manually 
operated pump, strongly built of brass 
and 7 — throughout. —— 
one of its parts is necessary for 
strength and sureness and ease of 
operation. 


@ The compound Pyrene, the ex- 
tinguishing agent, was perfected after 
a of careful research and study. 





Included in the lists of approved fire 
appliances issued by the National 
Board of Fire Underwriters. 











Write for fall information. 


PYRENE MANUFACTURING CO. 
1358 Broadway, New York City 


THE PYRENE COMPANY 
32 So. Jefferson St, Da 


PYRENE CO. OF ILLINOIS 
29 So. La Salle St., Chicago, Illinois 
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A STRONG SERMON 


In a recent news article in the Chicago 
Tribune the last sentence, “He left no 
insurance” preaches a sermon and tells 
a significant story. It speaks in a lan- 
guage we can all understand. The 


article is: 

On New Years’ day last year the Langs 
entertained friends at their handsome 
apartments on Millard avenue. Mr. Lang, 
then a prosperous real estate broker, ex- 
changed congratulations with his guests 
for health, wealth and happiness for the 
coming year. Their daughters, high 
school students, had their friends at the 
house, too, all happy. 

On New Years’ day this year, Mrs. 
Lang, now reduced to working as house- 
keeper in other households, spent the day 
on the second floor of a small frame build- 
ing on West Fourteenth street. With 
her were her daughters, one 16 years old, 
the other 18 years old. Both of the girls 
were sick and tired from long hours of 
unaccustomed work behind the counters 
of a loop department store. } 

The father’s body lies in the potter's 
field in Portland, Ore. He left no insur- 
ance, 











HAS THE TRUTH BEEN TOLD 

It is unfortunate that Chicago daily 
papers in their accounts of the alleged 
bribing of an assistant state’s attorney 
by Joserpn CiarkK, an adjuster for the 
assured, did not discriminate between 
two classes of adjusters. CLARK is re- 
ferred to as an “insurance adjuster,” 
and hence the uninformed public places 
all who adjust losses in the same cate- 
gory. There is no distinction made 
between adjusters for the companies 
and adjusters for the assured. 

The impression is left that all ad- 
justers are inclined to use questionable 
means when it comes to settlements 
and this places the honest men in a 
most unfavorable light. Chicago is in- 
fested with a number of crooked ad- 
justers for the people, those who are 
allied with firebugs and dishonest 
claimants of all kinds. 

The dailies have accused the insur- 
ance companies with conniving with 
crooked adjusters, which is ridiculous 
and also declare that the companies 
are anxious to have plenty of fires in 
order to stimulate trade, which is far 
from the truth. 

Companies are attacked for paying 
losses they know to be dishonest. 
There is some ground for this allega- 
tion. We believe that companies are 
inclined to be too lax. At the same 
time arson is the most difficult crime to 
prove and most juries will decide for 
the assured as against the corporation. 
Then again, the prosecuting authorities 
sidestep an arson case whenever they 





can. Former State Fire Marshal DoyLe 
called attention to the fact that his 
office was almost powerless in Cook 
county because the state’s attorney 
would not prosecute arson. Convic- 
tions are secured out in the state but 
Chicago is almost negligible in its re- 
sults, notwithstanding the many cases 
that should be vigorously attacked by 
the state’s attorney. 

In our opinion the daily papers need 
to get at the real seat of the trouble. 
The fire attorney attached to the Chi- 
cago fire department has never showed 
any tangible results to speak of in the 
way of convicting incendiaries. 

If the prosecuting authorities would 
take up this question with sincerity and 
vigor they would discover they would 
have plenty of cooperation and the ac- 
tive support of insurance men. 





PRUDENTIAL’S PLAN 


Tue plan to mutualize the PrupENn- 
TIAL has taken on more definite form 
by the appointment of a committee of 
directors to take up the subject, pres- 
ent a bill to stockholders and policy- 
holders, and if it meets their approval 
to have it introduced in the New Jer- 
sey legislature. The committee con- 
sists of President F. F. Drypen, RicH- 
ARD V. Linpasury, former Chancellor 
Witi1aM Macig, and former Supreme 
Court Judge Bennet VAN SyckeL. The 
proposition has already been up with 
the New Jersey department. 

President Drypen has made the fol- 
lowing statement: 

A tentative bill has already been pre- 
pared by the legal department and will 
be laid before the committee. It is pro- 
posed that the whole procedure shall be 
under the direction of the chancellor; that 
appraisers shall be appointed by the chan- 
cellor to determine the value of the stock, 
and that their findings shall be open to 
review; that stockholders and policyhold- 
ers shall be entitled to be heard as well 
before the appraisers as before the chan- 
cellor; that when the value of the stock 
is fixed in this way the stockholders and 
policyholders shall vote separately on the 
proposition to purchase the stock at the 
prices so fixed; that if both classes vote 
in favor of the proposition the directors 
shall have authority to purchase the stock 
at the price fixed and pay for it out of 
the surplus of the company; that it shall 
be optional with any stockholder to sell 
his stock or not, but that the stock pur- 
chased shall be trusteed for the benefit 
of the policyholders and thereafter voted 
as the policyholders shall direct, so that 
as soon as a majority of the stock is ac- 
quired the control of the company will 
pass to the policyholders. 

This is the outline of the plan, but, of 
course, it may be modified by the com- 
mittee, the insurance department or the 
legislature. 


This move on part of the PRUDENTIAL 
is fraught with many problems. How- 
ever, the retirement of the stock of so 
large a company will remove difficul- 
ties that have been confronting the 
company on part of some of its share- 
holders and will place it in the hands 
of its policyholders. If the PrupENTIAL 
can formulate a succesful plan, it will 
be an incentive to the EguirasLe Lire 
to take up the subject of its mutualiza- 
tion again. 





Tuis is the time when stockholders 
of insurance companies. want to be 
“shown.” 





Now that they are shipping eggs by 
parcels post we see an opening for lia- 
bility companies that are seeking new 
fields for operation. 





Senator Cummins of Iowa is a pro- 
gresive. His brother, new president of 
the Eguitante Lire.of Iowa, is giving 
evidence of a fraternal likeness. 





Personal Side of the 
Insurance Business 


C. H. Anderson of Chicago suc- 
ceeded in 1912 in being the leading 
personal producer in the country for 
two companies, the Mutual Life of 
New York and the Penn Mutual Life. 
He paid for $1,172,000 in the Mutual 
Life and wrote $1,084,000 for the Penn 
Mutual, a total of $2,256,000. He was 
on the list of twenty leading writers 
of the Mutual Life every month last 
year and headed the list in January, 
July, August and December and for 
the first third and fourth quarters. In 
1911 his total production was $2,118,000. 

Mr. Anderson has set out to write 
an application a day in 1913 and thus 
far has easily succeeded. His record 
for the present year, to date, is an av- 
verage of $10,000 a day, getting enough 
during each week day to care for 
Sundays. His aim for the twelve 
months is better than $3,000,000. 

To keep up such a record Mr. An- 
derson uses a number of assistants 
but he relies principally upon Elmer 
A. Peirce, whom he associated with 
him two years ago. ‘They first met 
at the University of Wisconsin and 
while Mr. Anderson went in for life 
insurance Mr. Peirce went in for base- 
ball. For ten years he played the role 
of receiver and caught for St. Paul 
when that team twice won the Ameri- 
can Association flag and a year for 
Columbus when it won the league 
championship. 

The corps of part-time assistants is 
now composed of several hundred 
policyholders with whom Mr. Ander- 
son and Mr. Peirce keep in close touch 
all of the time, serving them in the 
various ways which a good life insur- 
ance man knows. 


Francis Dana, one of the chief ex- 
aminers in the western department of 
the National Fire of Hartford at Chi- 
cago, died Thursday morning. from 
pneumonia. He was at the office just 
a week prior to his death. Mr. Dana 
was one of the best known examiners in 
the west. He was a man of ability, mod- 
esty and fine feeling. He loved the out 
of doors and the manifestations of nature. 
A few years ago he went to New York to 
become superintendent of agents of the 
General Fire. But the lights, the gay- 
ety, the life of New York did not com- 
port with his sentiments and he re- 
turned to Chicago. He took a house 
on the banks of the Desplaines in May- 
wood, a delightful bower, where he and 
Mrs. Dana worked together in the 
growing season, cultivating flowers, 
fruits, vegetables and berries. 

Mr. Dana was born in 1857 in 
Charlestown, Mass. He _ graduated 
from Harvard law school. Later on he 
came west and engaged with the west- 
ern department of the German Ameri- 
can. He was Nebraska state agent of 
the company for some years. In 1894 
he became chief clerk in the Lan- 
cashire’s western office, going to the 
Hartford when the Lancashire rein- 
sured. 

The Dana home was notable for its 
gracious hospitality, good cheer and 
artistic appointments. Mr. Dana’s 
many friends are pained at his passing. 
His brother, Gorham Dana, is manager 
of the Underwriters’ Bureau of New 
England, and is a prominent figure in 
the National Fire Protection Associa- 
tion. 





There is a possibility that Commis- 
sioner C, A. Palmer of Michigan may 
be retained in office after his term ex- 
pires, in spite of the fact that Gover- 
nor Ferris already has appointed a suc- 
cessor. The senate, which is republi- 
can, has held up the confirmation of 
John T. Winship, as well as the names 
of several others of the governor’s 
appointees. Then comes Representa- 
tive Verdier, of Grand Rapids, with a 
civil service bill placing all state em- 
ployes not elective, on the exempt list. 
It has an immediate effect clause. This 
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obviously is to present the republicans 
losing any more offices while the state 
is under a democratic administration. 
Commissioner Palmer’s term does not 
expire until June 30 and thus he would 
be retained in office indefinitely if the 
bill should become a law. 


J. O. Conway Hutchins, formerly as- 
sistant manager of the Hotel La Salle 
in Chicago, and later manager of the 
Baltimore in Kansas City, who is well 
known to insurance men, has returned 
to Chicago and becomes assistant man- 
ager of the Hotel Sherman. 

No one ever thought that N. J. 
Schrup, president of the Dubuque Fire 
& Marine, lacked nerve. Now no one 
ever can. While other Iowa legislators 
are going to work, or should we say 
going to their offices, via alleys to es- 
cape the suffragettes, Mr. Schrup, who 
is a senator, comes out in good flat- 
footed Dutch style as opposed to equal 
rights. 

The banner bearers of the votes-for- 
women crusade are buttonholing vari- 
ous legislators and endeavoring to get 
expressions on the proposition of sub- 
mitting the suffrage question to a 
popular vote. There are legislators, 
say the ladies, who favored the joint 
resolution before election but have 
now crawfished. They agree that 
Senator Schrup didn’t agree to any- 
thing before election and also say that 
they are glad to know where he stands 
in spite of the fact that he disagrees 
with their views. 


os 


C. E. Shaffer, a Madison fire insur- 
ance agent, has been elected chief clerk 
of the Wisconsin assembly for the 
fourth time, receiving all the republi- 
can votes and making inroads on the 
democratic strength by reason of ex- 
ceptional service and popularity. 


— 


_ A. P. Ballou, head of the corporation 
insurance department in the Chicago 
agency of the Mutual Life of New 
York, tells a story of two office boys, 
one a veteran and the other a rookie. 
As the president of the company 
walked into the office one morning, 
fairly radiating dignity, the new boy 
asked, “Who’s that gink?” “That, why 
he’s the president, he’s a great big 
man,” replied the other. “Well, he isn’t 
as big as the president of the United 
States, is he?” queried the the younger. 
“Aw, he’s bigger; he gets $150,000 a 
year and the president of the United 
States gets only $75,000.” “Well, he 
isn’t as big a man as George Washing- 
ton, is he?” “Sure he is; George Wash- 
ington was president of only thirteen 
states.” “Well, he isn’t as big as God, 
is he?” “Oh, well, he’s young yet.” 


J. O’Brien Kirby, Michigan state 
agent for the Hamburg-Bremen Fire, 
found recently that Mike Flannery, the 
express agent made famous by Ellis 
Parker Butler, has disciples around the 
country for his doctrine that “pigs is 
pigs.” The Hamburg-Bremen formerly 
wrote farm property in Michigan and 
when it discontinued it allowed all out- 
standing policies to run to expiration. 
A loss was recently sustained under 
one of these contracts and Kirby was 
sent to adjust it. He found that two 
sows had been struck by lightning and, 
on looking over the policy which lim- 
ited the amount payable on any one 
pig to $13, he offered to settle for $26. 
The claimant objected. He wanted $58. 
He said each sow held a litter and as 
the average litter was eight and young 
pigs were worth $2 a piece he had $32 
coming for the two prospective litters. 
Kirby held that pigs wern’t pigs until 
they saw the light of day. The claim- 
ant insisted that “pigs is pigs” and cut 
open the two sows to show the doubter. 
Kirby hung his defense on the refer- 
ence in the policy to “cash value at the 
time of loss.” The claimant put the 
matter in the hands of an attorney and 
after considerable maneuvering he was 
finally convinced that maybe Mike 
Flannery was wrong. 


January 23, 1913. 
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ITEMS FROM STATEMENTS 


NEW FIGURES FOR THE YEAR 





Equitable Life of lowa Shows Splendid 
Gains During the Year in 
All Lines 





The Equitable Life of Iowa has is- 
sued its detailed statement as of Dec. 
31. The premium income was $2,302,- 
301, total income $2,938,050, paid pol- 
icyholders $954,122, total disburse- 
ments $1,741,817, assets $12,431,725, 
general surplus $1,296,452, new busi- 
ness $14,415,298, amount in force $67,- 
326,327. This shows an increase of in- 
surance in force $10,114,273. The new 
business shows an increase of 41.4 per- 
cent over 1911. 

The company has received from pol- 
icyholders since it was organized $19,- 
405,444. It has paid policyholders and 
possesses in assets $19,735,848. The 
company is one of the stable, well 
managed and successful institutions in 
the west. It is a credit to life insur- 
ance and its agents are conscientious 
workers in the field. 

The annual report of the Union Mu- 
tual Life shows premiums $2,279,171, 
total income $3,117,998, paid policy- 
holders $1,816,115, total disbursements 
$2,345,931, assets $18,759,923, surplus 
$1,588,580, new business $6,206,751, 
amount in force $63,491,853. 

‘ Massachusetts Mutual Life 

The Massachusetts Mutual Life sub- 
mits its sixty-first annual report which 
shows the progress of this very excel- 
lent institution. Companies like the 
Massachusetts Mutual have done much 
to keep life insurance on the high plane 
it is and have been bulwarks against 
all schemes of a questionable nature 
that have been sought to be intro- 
duced. . Its premiums last year were 
$10,238,580, total income $13,790,283, 
paid policyholders $6,421,232, total dis- 
bursements $8,706,672, assets $69,525,- 
954, surplus $4,931,740, new business 
$39,191,484, amount in force $306,595,- 
306. Its mortality last year was 68 
percent. Of its issued business there 
was over $18,000,000 ordinary life and 
about $3,500,000 less limited pay life. 
The amount in force increased $22,- 
935,036. 

State Life 

The Michigan State Life has sent out 
its annual statement, which is highly 
gratifying to the agents and friends of 
that company. Its assets are $667,011, 
gain, $155,507. Its surplus is $255,699, 
gain, $11,018. The reserves increased 
$137,437. The premium income gained 
$58,464. The insurance in force is 
$9,234,416, an increase of $1,170,244. 
The Michigan State Life has a well or- 
ganized agency force and its record 
has been an excellent one from the 
start. 

American Central Life 

The American Central Life, one of 
Indiana’s splendid companies, had a 
prosperous year and reflects credit on 
President H. M. Woollen. Its insur- 
ance in force is over $33,650,000, gain $4,- 
461,000. Its assets are over $3,550,000, 
gain $350,000. It has deposited with 
the state to protect policyholders, $3,- 
370,000. The company is highly re- 
garded in every way. 

National Life of Vermont 

The National Life of Vermont is out 
with its annual figures showing, as 
usual, handsome increases for the year. 
Its assets are $56,036,151, which is an 
increase of nearly $2,600,000. Its net 
surplus is $2,460,961, an increase of 
$132,000. Its new business last year 





was $20,385,032, an increase of $2,300,- 
000. Its insurance in force is $179,464,- 
607, an increase of about $7,000,000. 
Its premium income is $6,797,512, total 
income, $9,439,403, paid policyholders, 
$5,373,030, and its total disbursements, 
$6,850,522. The company belongs to 
the old established list of companies 
that is rendering the highest class of 
service. 





Sills at Louisville 

The presence of Neil D. Sills, presi- 
dent of the National Life Underwriters’ 
Association, and the annual election of 
its own officers sufficed to make the 
January meeting of the Louisville Life 
Underwriters’ Association, held Mon- 
day evening with a dinner at the Pen- 
dennis Club, a red letter event in the 
history of the organization. It was Mr. 
Sills’ first appearance in Louisville since 
his election as president of the nation- 
al organization, in which Louisville 
underwriters played a considerable 
part, and his reception was accordingly 
cordial. 

The annual election did not cause a 
change of officers, W. H. Harrison of the 
Fidelity Mutual being chosen president, 
and W. O. Akin, of the Penn Mutual, and 
Foree Dennis, of the Mutual Benefit, sec- 
retary and treasurer. 

Mr. Sills, who was the guest of Henry 
J. Powell, manager of the Equitable, dur- 
ing his stay in Louisville, was entertained 
at luncheon at the Pendennis Club last 
Monday by Mr. Powell. The president of 
the association reported having had some 
delays in the Ohio Valley due to the 
flooded condition of the river, but none of 
any serious consequence. 





Records Broken at Indianapolis 


The regular monthly meeting of the 
Indiana Association of Life Underwrit- 
ers on Saturday proved to be a happy 
surprise party all around. Neal D. 
Sils was surprised at such a large at- 
tendance at a noonday meeting and the 
members themselves were surprised and 
happily so. The meeting was at the 
Columbia Club. It broke several rec- 
ords. 

It was probably the largest noonday 
meeting which has been held since the 
association was organized. It was prob- 
ably the largest regular meeting which 
the association has held in ten years. 
More applications for membership were 
received than have been received at any 
one time in ten years. With the single 
exception of the year 1912, probably 
more applications for membership were 
received than have been received in 
any whole year in the last ten years. 

here were eleven applications for 
membership signed at the meeting. 

More persons attended the meeting than 
had asked for reservations, making it 
necessary to hold an overflow meeting in 
another room. Including those who were 
not present at the luncheon, but came 
in time to hear the addresses, there were 
about 75 present. 

The speakers for the occasion were 
Neal D. Sils, president of the National 
Association of Life Underwriters and 
‘ ick Miller, a bond dealer of Indianapolis. 
M. W. Mack of Cincinnati, and Charles 
Weinfeld of Wausau, Wis., were to have 
been present but found it impossible to 
get away at the last moment. Both sent 
regrets. 

Of all addresses made before the In- 
diana Association in recent years, the ad- 
dress of President Sils probably contained 
t-* most real substance. He made it 
clearer than most men are capable of 
making it what an organization of life 
insurance men has done and can do. He 
rave his audience some fresh insight as 
to what has been done in the insurance 
business in recent years. 





The Great Southern Life of Houston, 
Tex., in its annual statement, shows as- 
sets $1,247,205, capital $500,000, net sur- 
Plus $355,437, new business $4,800,328, 
insurance in force $14,857,356, premiums 
$268,268, total income $494,649, paid policy 
holders $40,679, total disbursements $325,- 
245. 





United States Annuity and 


Life Insurance Company 
Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 
William T. Smith, Secretary 


Home Office - . - - McCormick Building 








THE PEORIA LIFE INSURANCE COMPANY 


Peoria, Illinois 
A Growing Western Legal Reserve Stock Company 


~ 

We are developing new territory all the time ‘and have 
excellent opportunities for salesmen. We train and de- 
velop our men and make them make money. We have 
good contracts to offer now in Iowa, Illinois and Kansas. 











@ If you are not selling 





fame. our T.O. policy we are 
p/" both losing money. 


International Life, St. Louis, Mo. 





























Z| Hotel la Salle Ve 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotes for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 











Room with detached bath - - - ~ $3 to $3 per day 
Room with private bath 


TWO PERSONS 
Room with detached bath - - - - $38 to $5 per day 
Rooms with ‘private bath - - - - $6 to $8 per day 


Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 
Hotel La Salle gives more for the price > 
you pay than any other hotel in Chicago [& £ , af 

































CENTRAL LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS 


January 23, 1913. 
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$7,250,000 OF ILLINOIS BUSINESS. $1,057,000 NET GAIN FIRST SIX MONTHS OF 1912. 
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SPECIALTY 
SALESMEN 
WANTED!!! 





LIFE SERVICE BOND COPYRIGHTED CONTRACT—Best contract for conscientious 
and persistent insurance salesmen . 


1.—GOOD COMMISSIONS 
3.—CONTAINS FEATURES OF A LIFE INSURANCE POLICY 


Over a half million of insurance placed on COPYRIGHTED MONTHLY 
PENSION BOND POLICY, the unique and unexcelled insurance contract. 


THE LA FAYETTE LIFE INSURANCE COMPANY 


LA FAYETTE, INDIANA 


2.—A LIFE CONTRACT 


Managers Wanted for 
Kansas, Kentucky and Missouri 


BERTRAM DAY, President 











COLUMBIA LIFE MEETING 
AGENTS GATHER AT OFFICE 


Banquet Was Held and Many Ad- 
dresses of Interest Were Given 
by Prominent Men 





The Columbia Life of Cincinnati, the 
third oldest Ohio life company, held 
its annual meeting on Monday of this 
week and reelected its old officers and 
directors. This company has taken its 
place as one of the substantial and suc- 
cessful institutions of the state. It has 
passed through- the first ten years of 
its experimental stage and now has a 
sufficient business on its books to make 
its future assured. The Columbia has 
always been especially well equipped at 
the home office for a young company 
. jn its executive, actuarial and medical 
departments, and its stockholders and 
directors are men of means who can 
afford to invest in the stock of a young 
life company and give it a chance to 
build up. 

Will Soon Pay Dividends 

The Columbia will probably pay divi- 
dends in the very near future. The 
agency force has been strengthened 
and augmented and the Columbia is 
now a considerable factor in the busi- 
ness in Ohio, Indiana, Kentucky and 
Georgia, where it is operating. Presi- 
dent Cross has been one of the wheel 
horses in the American Life Conven- 
tion, and Secretary S. M. Cross acted 
as secretary of the Detroit Conference, 
the organization of health and accident 
companies, for which branch of busi- 
ness the Columbia has a department. 
Secretary Cross has developed into an 
excellent agency man and is assisting 
his father in developing the Columbia’s 
field force on safe and sound founda- 
tions. 

Many Attend the Banquet 


The banquet on Tuesday night and the 
ageney meeting on Tuesday and Wednes- 
day rought out the company’s full 
strength. 
atten 


Some fifty field men were in 
nee and enthusiasm ran high. 
President Cross acted as toastmaster. Re- 
cently agency meetings have been held 
by the other two Cincinnati companies, 
writing ordinary business, the Union Cen- 
tral and the Ohio National, and at each 
of these the high water mark of enthu- 
silasm was reached. The Columbia Life 
wearing was not a whit behind the others. 
Undoubtedly within a few years Cincin- 
nati will have three life insurance sky- 
scrapers instead of one. There were many 
talks at the banquet but the principal 
ones were made by Vice-President and 
Treasurer W. F. Robertson, head of one 
of Cincinnati's largest concerns, who 
spoke on “Our Board.” Vice-President 
Charles Weber discussed the topic, “Our 
Official Force.” General J. Warren Keifer. 
congressman from Springfield, Ohio, and 
one of the directors, treated the topic “On 
the Firing we” CC BB Matthews, the 
company’s attorney, discussed the “Ideal 
Agent.” Dr. Calvin Dill Wilson, pastor 
of the Presbyterian church at Glendale, 
who has become greatly interested in the 
college educational policy, which is issued 
exclusively by the Columbia Life, dis- 
cussed this policy. Dr. Wilson is an author 
of note and has written a popular work 
on securing a college education by boys 
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with limited means. He considers the 
college educational me 4 one of the best 
means for doing this. The plan has been 
submitted to noted educators throughout 
Ohio and other states and has received 
their unqualified endorsement. 

At noon Wednesday a luncheon was 
given, which was followed by an agency 
meeting. 


ALL MAKE A GOt GOOD SHOWING 


Some of the Records for 1912 Among 
Cincinnati General Agencies of 
Life Companies 





Cincinnati life insurance men had an 
unusually oot year in 1912. The Mu- 
tual Benefit’s Ohio agency wrote $4,- 
900,000 as against about $4,000,000 the 
previous year. The Canada Life, Mark 
Davis, manager, increased its business 
in the Cincinnati agency about 25 per- 
cent. The Mutual Life of New York, 
E. R. Ferguson, manager, did the big- 
gest business it has had in ten years, 
writing $2,200,000 through the Cincin- 
nati office, as against $1,400,000 in 1911. 
The Fidelity Mutual, J. W. Kirgan, 
manager, wrote $210,000 in 1911, and 
$40,000 or $50,000 more in 1912. George 
A. Gohen, the new manager of the Se- 
curity Life of Chicago, has made a 
fine success, having written $101,000 
since May 6, "when he took hold. 

The Northwestern Mutual, Millard 
W. Mack, general agent, wrote about 
the same in Cincinnati as in 1911, $1,- 
500,000, notwithstanding the fact that 
R. W. Mack, one of the largest writers, 
retired in August. The Penn Mutual 
Life shows a slight increase. The 
Equitable of New York showed an in- 
crease in paid for business of about 
30 percent. The Prudential ordinary 
department, under John F. Irby, wrote 
$986,000, as against $590,000 in 1911. 
The Massachusetts Mutual Life, under 
William Boswell, 
wrote about one-half million, as against 
$100,000 in 1911. The Cincinnati office 
now has $13,000,000 in force, more than 
double that of ten years ago. Jewell & 
Jewell, of the Union Central, wrote 
$1,304,000, as against $1,382,000 in 1911. 
In view of the fact that the agency lost 
two of its good producers, Sol Block, 
who died early in the year, and J. M. 
Bloodworth, who became manager of 
the Home Life at St. Louis, the agency 
made a very good showing. 


DONE SEEKS INFORMATION 

Commissioner Done of Utah has sent a 
letter to all legal reserve life insurance 
companies providing double indemnity in 
case of accidental ceath or —- pro- 
vision for special benefits in case of total 
disability. If they do they are asked to 
state whether they report insurance writ- 
ten and in force on the single life benefit 
or on the double accident benefit basis, and 
what amount of reserve they set aside to 
take care of these features. 


(CONTINUED ON PAGE 21) 


the new manager, 





The Cleveland Life Insurance Company 


has quite the best financial and business backing of any of 
the younger companies organized in recent years. AGENTS 
IN SELECTING A COMPANY should carefully study the 
principles back of the management and the character of the 
men who are responsible for its future. 


Write WILLIAM H. HUNT, President 
THE CLEVELAND LIFE INSURANCE CO. 
Cleveland, Ohio 


Life—Health—Accident Insurance 








The Best Company to Work For is one which 


is making the most rapid progress because, among other good points, it grants 

the most complete protection to policyholders oe of Life In- 

surance, Permanent Disability insurance and Weekly Indemnity for loss of time. 
For agencies address 


The Columbian National Life Insurance Company 


Axntuur E. Cups, President WiriiaM eae aben Vice President and General Manager 




















Opportunity for ambitious young men is of- 
fered by this Company in Managing Agents’ 
contracts involving highest commissions and 
” renewals, together with salary contingencies. 
_ @ Two new districts to be opened up in Ohio 
in 1913. We invite correspondence from ex- 
perienced personal writers and organizers 
whose record will bear investigation. No 
others need apply. 
@The record made by our present Agency 
Manegers speaks for itself. 











DR. W. O. THOMPSON, President. Address, B. F. REINMUND, coLumsus, OHIO 
‘ ‘ HARD 
A Combination #3%? 
Ordinary Life Commercial Casualty 
Industrial Life Industrial Casualty 


Opportunity grows with growth. That’s what you want. 
A General Agency will be the money maker for the right man and 
we have them to offer. 


Wisconsin National Life Ins. Co. 
OSHKOSH, WISCONSIN 





| The Liberal Life Assurance Company @& Indiana 


SPECIAL OFFER 


or to individuals, our FIVE HUNDRED DOLLAR SPECIAL 


NON. N PARTICIPATIN NG TERM AND LIMITED PAYMENT LIFE POLICY 


RATES AND VALUES 
Annual Premium, $7.85 
Ceases at age 67 
GUARANTEED VALUES FOR TWENTY YEARS 
Cash orLoanValues Paid-upLifePolicy Extended Insurance 


Age 35 $500.00 Insurance 


COST OF INSURANCE FOR TWENTY YEARS 
Premiums Paid - - $157.00 
Cash Value at end of Twenty Years 53.50 
COST FOR PROTECTION IN ‘TWENTY YEARS 103.50 
NET ANNUAL COST 5.18 


aennet standing who have joined the Loyal Order of Moose during the past two 
Sel teen ee & ot tote Moose during the past tw Bs MORE, 


Liberal Contracts and Territory open to Men of Ability. Write at once for further information. 
LIBERAL LIFE ASSURANCE COMPANY, Anderson, Indiana 


ARTHUR H. JONES, President 





W. H. HINTON, Secretary 
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District 
Managers 


Men. information. 





Favorable attention is essential to a successful canvass. We 
have the Policy Contracts which Secure Attention and Hold the 
prospect and which will Interest him until you get Action. 

We want a few District Managers; men can who produce and 
Local Agents, 2skssize « local agency force. 


600 Stockholders and thousands of good leads through them 


Our system of handling young men who are desirous of engag- 
inexperienced om ine Life Insurance business is unexcelled. Write for 





Conserbative Life Insurance 
of Indiana 


Company, :: 





HEAD OFFICES, - 


‘SOUTH BEND 





J. W. FITZ GIBBON, J. G. A. BOYD, Supt. of Agents 
Vice-Pres. & General Manager 618 Hume-Mansur 
SOUTH BEND, INDIANA INDIANAPOLIS, INDIAN 








RALLY ON METROPOLITAN 
AGENCY MEN IN NEW YORK 





Big Life Company Gathers Its Great 
Field Organization for the 
Annual Conference 





The annual rally of the field force of 
the Metropolitan Life is being held in 
New York on Thursday, Friday and 
Saturday of this week. Four hundred 
rooms have been set aside for the visit- 
ors. The Metropolitan has perhaps the 
greatest field organization of any com- 
pany. Important changes and econ- 
omies have been going on in connection 
with reducing the cost of industrial 
insurance. It has been said that for the 
past two years the Metropolitan has 
not tried to make money out of the in- 
dustrial business. The expenses of the 
industrial business have been cut down 
as far as possible and the field force 
has been educated to write ordinary. 

Insurance for the Masses 

There is no greater nor more inter- 
esting problem in the insurance world 
today than that of life insurance for 
the great masses of people. The man of 
means or large income can get along 
without insurance, but it should be an 
absolute necessity to the people of 
small means. To furnish insurance to 
the wage earners at the lowest possible 
cost is the problem which the Metro- 
politan and other companies writing 
weekly and monthly payment insurance 
have to solve. 

Interested in Prudential Move 

Metropolitan men all over the coun- 
try have been much interested in the 
announcement that the Prudential, its 
chief competitor, is likely to mutualize. 
They doubt very much whether the 
Metropolitan will follow suit. Con- 
tinued changes, however, may be looked 
for in the industrial field, and the 
Metropolitan is perhaps doing more ex- 
perimenting than any of the other com- 
panies. The annual meeting in New 
York brings together the men from all 
over the country who are studying these 
problems. 





To Have Once-a-Week Club 

About forty agents of the Bankers 
Reserve Life of Freeport, Ill., will pay 
their own expenses to Decatur, IIl., 
Jan. 24 for the first agency meeting 
of the company. At this time a 
“Once-a-Wee Clab” will be organized 
and those who secure an application 
a week will be entitled to membership. 
hose writing half a million a year 
will be entitled to a life membership. 
President J. C. Peasley will be present. 





Dr. Faulkner With Illinois Life 
Dr. E. E. Faulkner of Evanston, IIl., 
has been made manager of the “North 
Shore Agency” of the Illinois Life in 
Cook county. Dr. Faulkner has been 
a physician for many years, but be- 





SALESMEN WANTED—Ideal Health and 
Accident Insurance on the “Actual Cost’? 
brat went or Rac 

Address, “JR. Joncs, Bectetary, 

CENTRAL 


BUSINESS MEN'S ACCIDENT ASSN., Dayton, Obie 


Plan, 
weekl: 
and 





cause of failing health he has been 
compelled to select another line with 
more regular hours. Dr. Faulkner has 
already had some experience in the 
life insurance field and gives promise 
of becoming a leader in the Illinois 
Life ranks. 





SOUTHWESTERN AGENTS MEET 


Missouri and Kansas Men of Illinois 
Life Hold Eleventh Annual Con- 
vention at Kansas City 


Forty _agents of the Illinois Life 
from Missouri and Kansas attended 
the eleventh annual convention of the 
southwestern department agency force 
at the Hotel Baltimore in Kansas City 
last Friday and Saturday. A South- 
western epartment club was or- 
ganized and officers were chosen by 
their record of production for the year. 
J. W. F. Hughes is president; M. E. 
Dark, first vice-president; R. B. Daniel, 
second vice-president, and R. C. Bagby, 
secretary. 


M. E. Dark, of Springfield, Mo., carried 
off the chief prize of the year, a silver 
service, having maintained a record of 
at least $10,000 paid for each month. E. 
S. Dunn, of Topeka, Kas., was given a 
black traveling bag for delivering the 
largest percentage of the business he 
wrote. His record was 100 percent. O. 
B. McCulloh, of Springfield, Mo., received 
a similar prize for the best record on 
rejections. All business submitted by 
him during the past year was accepted. 
The record of the southwestern depart- 
ment for 1912 was two million and a half 
paid for and it has promised three and a 
half in 1913. 

The Friday morning session was given 
over to addresses. President Hughes, of 
the new club; Vice-President R. W. Stev- 
ens, of the company, and K. B. Korady, 
assistant manager of agencies, were the 
principal speakers. In the afternoon 
there was a question box and practically 
every agent present was drawn into the 
discussion through this means. In the 
evening there was a cabaret dinner, fol- 
lowed by a vaudeville theatre party at 
the Garden theatre. The Saturday morn- 
ing session was devoted to the award of 
— and the organization of the new 
club. 











Hold Meeting at Freeport 


General Agent H. A. Clark of the 
Northwestern Mutual at Princeton, IIl., 
gave a luncheon at Freeport Jan. 16 
and held a meeting of agents and ex- 
aminers. The program was: 

Music—Imperial Male Quartette. 

Remarks—Dr. J. H. Stealy. 

Remarks—Fred M. Gund. 

Remarks—Rev. H. M. Markley. 

Remarks—H. A. Hillmer. 

Adjournment for Agents’ Meeting. 

“Policies of Other Companies,” J. 
Hoover. 

“The Psychological Moment,” L. F. 
Larson. 

“How to Meet the Competition of Other 
Companies”: 

Old Line—Discussion led by E. J. Fal- 
tysek, E. F. Auman, R. H. Hepfer, W. N. 
DuVal, M. C. Ward. 

Assessment and Fraternal—Discussion 


led by W. P. Hutchison, L. H. Bykamp, 
A. W. Anderson, C. A. Walters, H. B. 
Senneff. 


Report of Year’s Business—E. 8. Ferris. 
Awarding of Prizes—H. A. Clark. 





MUST ATTACH APPLICATION 


The Tennessee statutes contain a pro- 
vision that in the absence of fraud state- 
ments made by the assured in applying 
for a life or accident policy shall be con- 
sidered representations and not warran- 
ties, and that no such statement shall 
invalidate the policy unless a copy of the 
application be attached to the policy. 
Commissioner G. T. Taylor of Tennessee 
now construes the statute to mean that 
a copy of the application shall be at- 
tached to the policy in all cases. 

















Sixty-First Annual Statement 
of the 


Massachusetts Mutual Life 


Insurance Company 
Springfield, Mass. 





Year Ending December 31, 1912 


On the basis of Paid-for Insurance 





Income 
EE Le aE EO EET PMT OS, | $10,238,580 
Interest, rents, and all other income,.................. 3,551,703 
I. 5s (28e seth a arden ¥oeece ei eacees $13,790,283 
Disbursements 
Death claims and matured endowments,.............. $3,423,963 
Surplus returned to —a in dividends,........ 1,844,690 
Surrendered and canceled policies,................00+5 1,152,579 
Total payments to policyholders and beneficiaries $6,421,232 
ee ss, co ccdecccteondackenses's 2,285,440 
EI a, 5:50 doen desddaeecetesd cas $8,706,672 
Total Assets, 7 ‘ ° $69,525,955 
Total Liabilities, ° ra ‘ ° > a 64,594,215 
Surplus December 31,1911, . ° ° $4,931,740 





New insurance paid for in 1912, ° 


° ° $ 39,191,484 
Insurance in force (including paid-up additions) 


December 31, 1912, under 134,186 policies, $306,595,306 
GAINS 
In assets, . é . P . ‘ > . . $ 4,795,313 
In dividends to policyholders, ° ° s ’ 105,192 
In new insurance, . e ° ° . P 4,268,812 
In insurance in force, e ° 22,935,036 





JOSEPH C. BEHAN, Superintendent of Agencies 

















Pension Matual Life Insurance Co. 








1—19 Pay-Premium Saving Policy 


As well as all other regular forms 





ST. LOUIS, MO. 


1300 Stockholders Sworn to Boost 


HOWARD C. BOONE 


Pension Life Bidg, Presilent 


1901 Fifth Ave. PITTSBURGH, PA. 





3 GOOD POLICIES 


2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


Capital $300,000 Deposited with State 


J. A, MeVOY, 
Secretary 


Central States Life 
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EFFECT IS BEING FELT 
DEPARTMENT I$ EMBARRASSED 





Controversy Over the Wisconsin Com- 
missionership Has Tied Up Some 
Important Company Examinations 





The difficulty between Governor Mc- 
Govern of Wisconsin and Commis- 
sioner Ekern of that state has placed 
the Illinois insurance department in a 
rather awkward position with refer- 
ence to the closing up of some com- 
pany examinations in which the two 
departments were cooperating. 

An examination of the Northwestern 
Mutual of Milwaukee’ by the depart- 
ments of Wisconsin and Illinois was 
commenced last fall, and it is the de- 
sire of Superintendent Potter that the 
examination be continued as soon as 
possible to show the condition of the 
company Dec. 31, 1912, in order that 
the whole matter may be completed 
and the company officials given a hear- 
ing, if they so desire, before the com- 
pletion of his term of office. 

Woodmen Probe Tied Up 

The same two departments, together 
with that of Minnesota, are cooperat- 
ing in an examination of the affairs of 
the Modern Woodmen of Rock Island, 
Ill. Actuary Anderson, who was sus- 
pended recently by Commissioner 
Ekern, has had charge of the actuarial 
work of the examination of this large 
fraternal, and matters are so compli- 
cated that it will be difficult to deter- 
mine just when the examination can 
be closed. 

This is the time of year for the audit- 
ing.of annual statements of the various 
insurance departments, and it is the 
practice, to clear the decks of all ex- 
aminations before beginning upon this 
important work, as the examining force 
is always needed to take care of the 
work of passing upon the statements 
as they are filed. 





Meeting at Toledo 


The annual meeting of the Toledo 
Association of Life Underwriters was 
held last week with a banquet in the 
Commerce Club cafe. Neil D. Sills, 
president of the National association, 
and H. Wibirt Spence, president of the 
Detroit association, were the guests 
of honor. Both made addresses re- 
garding the work of the life insurance 
associations throughout the country, 
their usefulness and how they can be 
made more useful. Mr. Spence started 
a campaign for new members while he 
was in the city, and obtained eight in 
his one afternoon’s missionarying. 


Rev. George Gunnell, pastor of Trinity 
church, addressed the association on 
“Life Insurance as a Moral Force.” Other 
speakers were Frank Mulholland, presi- 
dent of the association; J. J. Mooney, 
Ohio state agent of the Michigan Mutual 
Life, and director of public safety of 
Toledo; Ralph E. Ferguson, of the Michi- 
gan Mutual, and Thomas J. Stewart, of 
the Prudential. The latter’s subject was 
“Our Association, Its Aspirations and Ac- 
complishments.” 


New York Life’s Limit 
The New York Life’s limit on new 
business this year is $222,000,000. Its 
1912 new business was $198,381,400. It 
‘ earried over a considerable volume 


from 1912 that it could not deliver for 
fear of exceeding the limit. 


SPENCE DECLINES SECOND TERM 

President H. Wibirt Spence of the De- 
troit Association of Life Underwriters, 
has announced that he will decline a 
reelection, although there is a strong 
sentiment among the members in favor 
of giving him another term. In one year 
under Mr. Spence’s administration the 
membership has increased from about 
forty to over 100. 

One movement that Mr. Spence hopes 
to get under way before he retires is that 
for nonpartisar advertising in the daily 
papers. This campaign will be in charge 
of the committee on publicity and ad- 
vertising. 

Another committee, that has just been 
appointed, is that on lectures. The mem- 
bers are expected to prepare and deliver 
lectures on life insurance in the public 
schools. There will be three or four lec- 
tures. 





S. M. Cross, Secretary 





The College Educational al Policy: 


for college or by The Columbia Life at ages from 1 month to 12 years. Rates very 
low. age 1 for $400 of of Bndowment payee in fur annual nstaiment, maturing et ge — papeprndis $19.46 
MIE ocintscce0se 6 seh hekdacnetss¢euee Sl MEU oweavwecnewtuases< vet bac sascaees 16.60 
ME es cb os b.as bs 0b tE ve deesnet echoes xe. ae} MEE 0006 eavdedducbesessiccégtsahence 14.45 


be $3.81. 
ents the vos be — 
_— abs Sere | - By taking two policies, for two children, one maturing at 17 and the 


and cash values after three somal payments. No medical Siohinetion required. Write for circulars and sample policy. 


Address THE COLUMBIA LIFE INSURANCE COMPANY 





Sold Exclusively by The Columbia Life 


the failure of the policy by reason of his death before maturity resulting in cessa- 
tional premium, add a rider to the > ster chokuey guaranteeing payments to th 
is at issue and ot taatadieg, ced tat of the pesent or guardian 


CINCINNATI, OHIO Felix G. Cross, President 














SILLS AND MAHIN TALK 


CHICAGO LIFE MEN BANQUET 





President of National Association 
Proves Himself an Orator—Expert 
Speaks on Insurance Advertising 





Two treats, aggregating one of the 
best programs the organization ever 
had, were enjoyed by the Chicago As- 
sociation of Life Underwriters at its 
January meeting at the Hamilton Club 
last Friday evening. One treat was 
the visit and address of Neil D. Sills, 
president of the National association. 
The other was the talk of John Lee 
Mahin, head of the Mahin Advertising 
Agency which is working out plans for 
nonpartisan advertising campaign that 
is being fostered by the National as- 
sociation. Mr. Sills proved himself 
something of an orator as well as 
thinker. Mr. Mahin gave one of those 
keen talks, such as might be expected 
from a man who has made a success 
in the field of advertising. 

Form Atlantic City Club 

It was announced at the meeting 
that William D. Wyman, president of 
the Berkshire Life and formerly gen- 
eral agent of the company at Chicago, 
would be one of the speakers at the 
February meeting. At that time the 
election of officers will be held. 
George R. McLeran, general agent of 
the Home Life of New York, has been 
named as fifth nominee for the execu- 
tive committee. The other nominations 
are: President, Robert F. Palmer; 
vice-president, Darby A. Day; secre- 
tary, Alfred McArthur; treasurer, Her- 
vey S. Dale; members of the execu- 
tive committee, J. F. Johantgen, J. F. 
Oates, P. J. Kraus, Frank E. Jones, 
George R. McLeran. At the sugges- 
tion of Jules Girardin, the plan for an 
Atlantic City club was recommended 
to the members. Those planning to 
attend the National convention in Sep- 
tember are asked to contribute $10 a 
month, making total premiums for 
each member $90, an amount thought 
to be sufficient to cover expenses. 
Those whe join and are kept away by 
sickness will have 75 percent of their 
premiums returned; those who simply 
fail to make good will have but 25 per- 
cent returned. The surrender charges 
will be distributed pro rata among the 
members that go. 

Legislative Committee Reports 

The legislative committee, which has 
been working with Superintendent 
Potter reported that it had completed 
its labors and was discharged. An 
antirebate law, which makes the re- 
cipient equally guilty with the giver, 
has been framed. The man testify- 
ing against the other is granted im- 
munity under the law. A blue sky 
law, giving the department supervision 
over promotions, has also been pre- 
pared. A misrepresentation measure 
that will stop policy abstracting and 
twisting in general has been framed. 
Helpers will, if another proposed law 
goes through, have to be _ licensed. 
This system will help eliminate rebat- 
ing. The publicity committee, com- 
posed of Jules Girardin, J. W. Janney 
and Darby A. Day asked that each as- 
sociation member take up the publicity 
plan with his company’s home office 





Come to the Northwest 


We have a few good Districts open in Minnesota 
and The Dakotas. Real Home Office co- 


operation furnished. 


The Minnesota Mutual Life Insurance Co. 
E. S. ALBRITTON, Supt. of Agencies ST. PAUL, MINN. 


Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 








SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


THE SAME BRIGHT STORY! 


UR new business for the first ten months of 1912 was far 
larger than for the same months of 1911. Each month 
wasagainmonth. Reasons: Unexcelled policy contracts, 

satisfying dividends, low net cost, agents that stick, Massa- 
chusetts prestige, and a nation-wide reputation for proper 
treatment of policyholders. 

We occasionally have a general agency opening. 

Good opportunities for district agents. 


Massachusetts Mutual Life Insurance Co., sexicrniscasshonosers 


INCORPORATED 1851 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE; NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has “ye oo eae business in force in the United States 
than any other for each of the last sixteen years has had more new 
insurance accepted and ironed than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1911 
day in Numberj of Cite tee, 6.458 per doy in Number of Policies issued and revived fos 
revived. ak 


P 
$1,394.86 per day in New Insuran we ieee ee 44 per day in payments to Policy- 
SENDING IN PROSPECTS 


SAY LIVE TERRITORY FULL OF BUSINESS Come In 


Northern States Life Insurance Company, Hammond, Ind. 
CAPITAL, $100,000.00 YoU M AY B E 


Satisfied to go on where you are, but that is because 
ou are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., OF AMERICA 
HOME OFFICE: Indianapolis, Ind. 














Agent-Boosters are Business Producers 
200 BOOSTING STOCKHOLDERS 








H. THOS. HEAD, Pres. 
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and request a contribution of 5 cents 
per thousand of new business written 
in 1912. Sixteen new members were 
admitted. The eight applications re- 
ceived at the meeting and approved by 
Mr. Sills were those of J. Frank Mack 
and E. A. Bennett, Mutual Life of New 
York; August P. Meyer, Prudential; C. 
F. Axelson and A. B. Bohan, North- 
western Mutual Life; E. H. O. Bier- 
man and Eugene W. Pavey, Federal 
Life of Chicago and Paul C. Foster, 
Phoenix Mutual Life. 
“Sunny Jim” Sills Speaks 

H. C. Castor, president of the Chicago 
association, who presided, introduced Mr. 
Sills as the “Sunny Jim” of the business. 
Mr. Sills opened his address with thank- 
ing Chicago for the last national presi- 
dent, stating that everywhere life insur- 
ance men during last year learned to 
love Mr. Bishop. He said that in his 
travels thus far he found men everywhere 
still talking about the wonderful Chi- 
cago meeting in 1911. He spoke of the 
great advance in the business and its 
rapid growth. But to show that insur- 
ance had not yet come into its own, he 
said that last year the country spent half 
as much for candy as it did for life in- 
surance, three-fifths as much for tobacco, 
more for beer and two and a half times 
as much for alcoholic liquors. Of all 
forms of insurance Mr. Sills sees in the 
monthly income policy the kind best 
suited to humanity and he believes its 
use is going to be one of the greatest of 
factors in further advancing the busi- 
ness. Two states now provide pensions 
for needy mothers and two others are 
considering such pensions. 


Sirens of Life Insurance 


If the agent will figure out a policy that 
fits his prospect, continued Mr. Sills, the 
application is half written. If he figures 
out his commission he is half beaten be- 
fore he begins. After telling of the ad- 
vantages of the association movement, 
he illustrated his point with the story of 
Ulysses and the sirens. To prevent his 
sailors from neglecting their duty to 
listen to the sweet song of the sirens he 
had a sweeter singer on board the ship 
and the vessel went through without hit- 
ting the rocks. The association has like- 
wise placed a sweet singer on board the 
ship of life insurance and the sweet 
music of ethical salesmanship is prevent- 
ing the wrecks and business deaths caused 
in years past by those sirens—rebating, 
twisting and mudslinging. And today 
life insurance men are making more 





money than ever before. Last year $500,- 
000 was saved to life insurance men 
through the campaign against rebating. 
In the early history of humanity men 
were honored for their warlike attributes, 
then for their athletic prowess and more 
recently by their money power. Now 
they are coming to be measured by the 
service that they render to mankind. This 
change of attitude is making life insur- 
ance men among the greatest. 
Mahin on Salesmanship 

It might seem presumptuous in him, 
said Mr. Mahin, to speak to life insur- 
ance men about salesmanship. But adver- 
tising is a part of salesmanship and a 
part that he said he knew more about 
than his hearers. Each of the various 
publications of the country has a certain 
following and the advertising in those 
various publications must be made to ap- 
peal to that following. An advertisement 
that appeals to one group will not appeal 
to another. And the advertising must be 
written in language which that group 
understands. Proper advertising can 
make personal salesmanship 50 percent 
easier and it is not worth man’s time 
to do things which the printed page can 
do. If men were paid for the educa- 
tional work they do, they would receive, 
for calling in five homes and making the 
same impression as a full page adver- 
tisement in the Saturday Post, just 1 cent. 
For making the same impression twenty- 
one times as does a page in the Chicago 
Tribune a man would receive 5 cents. 


Analyze, Then Synthesize 

Who does the agent work for, asked 
Mr. Mahin, himself, his company or the 
policyholder? If he works for the policy- 
holder he serves all three. He must first 
analyze and then synthesize. He must 
be able to analyze the policyholder’s 
needs, not his wants, and then fit a pol- 
icy to them. To make such work easier 
through advertising the advertising must 
appeal to a group, must be a natural ex- 
pression, reflecting the personality of the 
advertiser, must be specific, not generic 
and must be plausible. Honesty without 
plausibility is valueless. It is little bet- 
ter than plausibility without sincerity. 
Gallileo discovered that the world went 
round, but his story wasn’t plausible and 
even he went back on it and died in- 
sane. He was a poor salesman. 





The Chicago general agency of the 
Mutual Benefit Life paid for more than 
$8,000,000 of new business in 1912. Of 
this amount less than 5 percent was term 
business. The office placed a large amount 
of business with other companies. 

















Man Wanted 


TO EMPLOY AGENTS 
IN ILLINOIS 


Opportunity 


KNOCKS FOR THE 
MAN WHO CAN DE- 
LIVER THE GOODS 


The Franklin Life Ins. Co. 
‘SPRINGFIELD, ILL. 





—_ 


























Frederic Apps, President 


ed by Reserve) 


Furniture, Fixtures and Supplies 


on Real Estate worth nearly $900,000.00) 

Municipal, Gas and Water Bonds.......... 

Loans on Company’s Policies .............. 
(Secur 


First Mortgage Loans on Real Estate....... 
(Loaned 


Renewal Premium Notes................... 
(Reserve Charged in Liabilities) 

Interest Due and Accrued on Mortgage Loans and Bonds ................... 

Net Deferred and Unreported Premiums .. 
(Reserve Charged in Liabilities) 


Total Assets............ 


STRAIGHT TO THE SUMMIT 


MICHIGAN STATE LIF 


INSURANCE COMPANY 


HOME OFFICE: 


$336,365.00 


215,306.42 
12,132.86 


41,325.19 
10,371.88 


10,306.77 
24,871.49 


11 
$667,010.61 


.14 





SE ea eae $ — 176,967.44 
Samanmy 1, BOOP... ...6..5....00s.00000s 228,964.67 
January 1, 1910................... 299,850.50 
January 1, 1911.............. 392,394.32 








MAJESTIC BUILDING, DETROIT 
Arthur Jones, Vice-President and General Counsel 


Financial Condition, December 31, 1912 


LIABILITIES AND SURPLUS 


COMPARATIVE STATEMENT OF THE PROGRESS OF THE COMPANY 


Jno. J. Oliver, Secretary 





Reserve on Policies, Including Disability Reserve.................00. 6c ccccccceucs $400,176.14 
Claims for Death Losses for Which No Proofs Have Been Received............ 6,000.00 
NG nat Scents cvenkrcUenohesessddosds saeeeseleltrania sce itcnst irs 6,136.02 
Total Surplus for Protection of Policyholders.......... 20.00.00 .00 ccc cecueececeee . 255,699.45 
$667,010.61 
GAINS MADE IN 1912 
IN oi s.cn a cenncsnesceoncsentnuehéadcoctkna cakes beaehouvebvesisnsedvewinbs $ 11,017.70 
natn ct to bdubens bu scunbdonagheidhdassiaaserdseeebokibdedveasinnl 137,436.69 
a iiiicnsiratnnsckbaduccdidheveiVeassaanbscbibabeadaneSadsetasobade 166,606.58 
I os cok ahunatbae bed dbienenaneensanmnesadeenenl 68,464.15 
Gain in Insurance in Force...................60665 . 1,170,244.00 
Insurance in Surplus for Protection Reserve Held 

Force of Policyholders for Policyholders 
500,500.00 $ 171,051.57 3,339.75 
2,429,864.35 198,778.41 28, 00 
3,827,177.99 216,337.33 81,685.00 
5,558,743.16 420,031.56 148,554.00 


A STORY OF EVER INCREASING SUCCESS 


262,739.45 
400,176.14 




















THE WESTERN 


UNDERWRITER. 


January 23, 1913. 








AGENTS GET EDUCATION 


CLUBS HAVE JOINT MEETING 





Representatives of Manufacturers’ Life 
Gather at Detroit—Practical Papers 
Are Read 





The second annual joint meetings of 
the $160,000 Club and the $50,000 Club 
of the United States division of the 
Manufacturers Life were held in De- 
troit last Friday and Saturday at the 
Hote! Tuller. About thirty-five at- 
tended, riost of them members of the 
clubs. The home office was repre- 
sented by George A. Somerville of 
Toronto, general manager. Robert 
Junkin, assistant general manager, was 
detained at home by illness and his 
part in the program was taken by 
Robert Campbell, who is manager of 
the United States agencies, with head- 
quarters in Detroit. Michigan, Ohio 
and Pennsylvania are under his juris- 
diction. 


The meeting opened Friday morning 
with reports on the year’s business and 
the election of officers for the ensuing 
year. W. A. McDougall, of Canton, Ohio, 
was elected president of the $100,000 
club, W. J. Hurley, Port Huron, vice- 
presidert and C. M. Turner, Cleveland, 
secretary and treasurer. E. T. Loss, of 
Grand Kepids, was chosen president of 
the $50,060 club. 

Pickell Gives Address 

Following the election the gathering 
was addressed by Charles W. Pickell, 
manager of the Detroit agency of the 
Massachusetts Mutual Life. His subject 
was “Salesmanship.” 

In the afternoon General Manager 
Somerville spoke on “Investments.” The 
Manufacturers Life has made $3,000,000 
new investments in the past year, bring- 
ing its total up to $17,000,000. The new 
investments were made at an average rate 
of 7.27 percent, due to advantageous oppor- 
tunities in the Canadian northwest, where 
the rate is increasing and the securities 
are good. 

President McDougall spoke on “The 
Best Method of Closing Personal Busi- 
ness.” He has been in Canton but a year 
and a half, having gone there from Port 
Huron, where he was agent for the Mu- 
tual Life. Yet in strange territory, he 
had a $10,000 ——— income last year. 

Friday evening there was a _ theater 
party. Saturday morning Robert Camp- 
bell spoke on “Organization of General 
and Local Agents.” W. J. Hurley, of Port 
Huron, took up “The Best Method of Se- 
curing Business in the Country District,” 
and W. H. Mitchell, Detroit, discussed the 
city business from-the same standpoint. 
Cc. D. Empey, of Saulte Ste Marie, spoke 
on collection methods. 

Men Received a Bonus 

The $60,000 club has the largest mem- 
bership, admission to the $100,000 circle 
being. restricted by conditions soqmetag 
all business to be paid by Dec. 27, by 
strictness regarding commissions and in 
one or two other ways, besides the fact 
that it is twice as hard to get $100,000 as 
$50,000. Members of both clubs each 
received a substantial bonus from the 
company, which is what makes it worth 
while to try for membership. 

Those present, besides the officers and 
speakers before mentioned, were: w. 
Brown, Lansing; J. EB. Code, D. O. Yake 
and H. E. Scripps, Detroit; R. W. Cripps, 
Flint; T. B. Cook, Harrisville, Mich; F. 
L. Dardas, William N. Elliot and Frank 
Elliot, Bay City; S. M. Lloyd and D. E. 
Kelly, Mendon, Mich.; H. C. Normandin, 
Jackson; J. R. Partridge, Muskegon; W. 
A. Phillips, Traverse City; R. C. Ranke, 
Jr., Sebewaing, Mich.; A. M. Stirton, Sagi- 
naw; F. A. Vornheder, Battle Creek; Wil- 
liam McCarthur, Port Huron; R. N. Rog- 
ers, Jamestown, Pa.; David Llewellyn, 
Sandusky, Ohio. 





Central Life’s Banquet 

The annual meeting and banquet of 
the Central Life of Ottawa, IIl., will 
be held Jan. 30. At the banquet Presi- 
dent H. W. Johnson will be toast- 
master. The speakers will be A. F. 
Schoch of the National City Bank 
of Ottawa, W. H. Miller of the Ottawa 
Free Trader, Vice-President W. F. 
Weese of the company, and C. M. Cart- 
wright of THe Western UNDERWRITER. 





There is a contest on in the Detroit 
agency of the Mutual Life of New York. 
The old guard, numbering seven, have 
challenged the newer agents to equal them 
in shooting for $1,000,000 id business 
for the first three months of 1918. There 
are about twenty of the new agents, but 
the old boys think they have a good 
ome of overcoming the force of num- 

rs. 





been built up on large first year commissions with 


Experience is a Good Teacher 


ies and advan 


The history of the life insurance business proves that the permanently successful agencies have NOT 
salaries ces against renewals. 


THEY HAVE BEEN BUILT ON 
Continuous and Non Forfeitable Renewals 


We are anxious to talk with men who already have records for successful work. To such we will gi 


an Old Style General 


ve 
t’s Contract that is @ sure enough contract—one we cannot cancel 


itrarily. First look up the record of the LINCOLN LIFE. ‘Then if you think the New York Insurance Press was right 
—_ it yd “The Lincoln Life is in the hands of men who know how,” write (confidentially if you desire) for our Arnett ny 


ARTHUR F. HALL 
1st Vice-Pres. and Gen. Mgr. 


WALTER T. SHEPARD 
3rd Vice-Pres. and Mgr. Agencies 


La GE 


FORT WAYNE, INDIANA 





POLICY FORM CHANGED 
NEW FEATURES INTRODUCED 


New York Life Provides for Disabil- 
ity After Age 60—Provision for 
Loan Insurance 








A more liberal form of policy con- 
tract, with a number of new features, 
has been promulgated by the New 
York Life. Samples were furnished to 
inspectors of agencies and agency di- 
rectors at their annual meeting last 
week. They will be placed in the 
hands of agents in the near future. 

Among the most important changes 
is the broadening of the total and per- 
manent disability clause. The clause 
has been rewritten, clarifying it con- 
siderably, and additional benefits are 
provided. One new provision is for 
disability sustained after age 60. 
Under such circumstances premiums 
will be waived, but each one waived is 
deducted from the face of the contract. 
Installment payments are also made 
possible where disability occurs before 
age 60. One-tenth of the face of the 


policy is paid annually for ten years 


and if these installments are left with 
the company they accumulate interest 
at- not less than 3 percent. 

Term Insurance on Loans 

To make loans possible without bor- 
rowing from the widows and orphans 
special loan insurance is provided. A 
policyholder borrowing $100 or more 
is permitted to take one year term in- 
surance up to the amount of his loan. 
This is furnished at low rates on evi- 
dence of insurability satisfactory to 
the company. It must be renewed each 
year at the attained age and is not ob- 
tainable beyond age 65. 

Dividends left in trust have hither- 
too drawn interest at the rate of 3 per- 
cent. The contract now provides that 
these shall draw interest at the rate 
declared by the company, which must 
not be less than 3 percent. 

Other changes are shown in the con- 
tract herewith quoted in full for the 
ordinary life form: 


Policy in Full 
NEW YORK LIFE INSURANCE 
COMPANY 


by this policy of insurance agrees to pay 
ten thousand dollars at the home office of 
the company in the city and state of New 
York to Mary Doe, beneficiary (with (or 
without) the right on the part of the in- 
sured to change the beneficiary as here- 
inafter provided) upon receipt at said 
home office of due proof of the death 
during the continuance of this contract 
of John Doe, the insured. 

This insurance is granted in considera- 
tion of the payment of the first premium 
of $284.60, the receipt of which is hereby 
acknowledged, constituting payment for 
the period of one year, terminating on the 
twenty-third day of January in the year 
nineteen hundred and fourteen, and the 
payment of a like sum on said date and 
on the twenty-third day of January in 
every year thereafter during the con- 
tinuance of this policy until the death of 
the insured. 

Incontestibility—This policy is free of 
conditions as to residence, travel, occupa- 
tion, or military or naval service, and 
shall be incontestible after one year from 
its date of issue except for nonpayment 
of premium. After its delivery to and 
receipt by the insured this policy takes 
effect as of the twenty-third day of 
January, nineteen hundred and thirteen. 

The nefits and provisions printed or 
written by the company on the following 
pages are a part of this contract as fully 
as if they were recited at length over the 
signatures hereto affixed. 

In witness whereof the New York Life 








The Provident Life and Trust Company 
OF PHILADELPHIA 


Insurance in Force (Paid-for TORE, ccétdtneusiahanbesesenbeentes secccccccccccccccecesceccesORUS 019,008.06 
Assets (market value December 81, 1911). ° eccsccccccccccesccccess 4 OpOkS OEE.94 


The new endowment policy of the Provident may be converted at maturity into a 
joint monthly income as long as either insured or beneficiary shall live. 


J. Thomas Moore, Manager of Insurance Department 

















National. 
Progressive 
Life 


INSURANCE COMPANY 
ODD FELLOWS TEMPLE 


CINCINNATI, O. 


True to its name, it has the most 
PROGRESSIVE POLICIES ever offered. 

A few Good Districts yet open in the Ordi- 
nary Department. 

An i licitor % 
conbeta ns. Won aden moa ae 
or resigns. Geet all there is in it for peter! Write at once. 
Correspondence confidential. 

JOHN F. RUEHLMANN, Sec’y. 

















The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this nop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. y 


THE WABASH LIFE ° DANVILLE, ILL 


After seven months of business has the best satisfied, the most 
enthusiastic agency force in the State of Illinois. 


WHY? 


It issues a clean-cut, honest policy that is everywhere re- 
Because ceived with favor. 


Otto Schenk, President 





Because It believes in up-to-the-minute, forceful advertising and each 
agent gets powerful backing direct from the Home Office, 
thus ensuring good commissions to the man who works. 


There are other reasons and it will pay to investigate. We refer you to our agents. 








The Old Colony Life Insurance Co. 


of CHICAGO, ILLINOIS 


Not so large but that every agent in the field 
receives the strong personal co-operation that 
is so necessary to the upbuilding of an agency. 
Our agents know us and we know them. If 
you would become a cog in this great “Personal 
Co-operation” machine in Illinois, Michigan 
or Wisconsin, write direct to the Company, 
OLD COLONY BUILDING, CHICAGO, ILL. 









































January 28, 1913. 


THE WESTERN UNDERWRITER. 









































NEW-YORK LIFE INSURANCE CO. 


346 BROADWAY, NEW YORK 


SIXTY-EIGHTH YEAR OF BUSINESS 


TO THE POLICY-HOLDERS: 





Your Directors assume that, when you think of your contract with this Company, you 
never question the Company’s soundness, but that you are deeply interested in its progress, 
and in the efficiency and economy of its management. 


We submit, therefore, the following summary from the transactions of the year: 





During 1912 the Company received in premiums ‘ ; , R ‘ , ; , , $85,941,784.05 
In Interests, Rents, etc. ; : : : ‘ - ; ‘ ; , ; ‘ P ‘ 33,301,582.53 
TotalIncome . , j ' ; " : ; ; , ‘ , ; $119,243,366.58 


INVESTMENTS MADE DURING YEAR 


Real Estate Mortgage Loans (first liens) made in 46 Cities located in 25 States 


and Countries (to yield 5.32%) q ‘ $34,915,046.00 
State, County and Municipal Bonds (domestic, including Canada) issued by 49 

Counties and Municipalities located in 20 States (to yield 4. seul , ; 7,463,101.77 
Domestic Railroad Bonds (to yield 4.56%) . ‘ . 3,820,791.17 
Foreign R. R., Gov’t and Municipal Bonds (to yield 4. 21%) ; P ; ; 8,234,223.13 
Miscellaneous Bonds (to yield 4.73%) . ‘ ‘ ; 266,777.50 
Loaned to policy-holders on security of their policies (to yield 5%) , ‘ P 27,763,909.00 

DURING 1912 THE INSURED OR THEIR BENEFICIARIES RECEIVED FOR 

Death Claims : : ; ; ; ; : : : ‘ ; ; ; $25,788,714.50 
Matured Endowments . ‘ ; ; ‘ ; ; : ‘ ; ‘ ; 6,167,076.79 
Surrendered Policies , : ‘ , : ; : ‘ . ; ‘ ‘ 12,959,576.80 
Dividends ‘ ; ; . , ‘ , . ‘ ‘ ° . ; ° 11,436,686.36 
Annuities ‘ . ‘ ; : , : : , , . ; . : 1,570,502.77 


Added to the reserve tunds for insurances, to meet the standard adopted by the 
Company, in accordance with the law, and to the reserve funds for future 
dividends ° ; : ‘ . . ; , ‘ P , , : $31,019,826.00 


The increase in the earning power of the Company’s assets during the last seven years 
is equal to 0.29%. Translated into dollars this means an increase in earning power, over 1905, 
of more than TWO MILLION DOLLARS. 


The increased earning power developed in 1912 is notable. It is represented by 9/100 
of 1%, and, if maintained, will increase the income of the Company in 1913 by comparison with 
what it would have been had the earning power remained as at the close of 1911, by the sum 
of : ‘ ‘ ‘ ; . ‘ ; ‘ ‘ ‘ ‘ ; : ; ; $647,000 


Of the amount which the law allowed us to spend in 1912 for new business, we actually spent 91% 
Of the amount which the law allowed us to spend for all purposes, we spent approximately . 63% 
Of the amount of new business which the law allowed us to issue in 1912, we issued ...... 100% 


NINETEEN-TWELVE WAS A GOOD YEAR 


If you desire further details, write the Home Office, 346 Broadway, New York. 


DARWIN P. KINGSLEY, President 


January 8, 1913. 
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Insurance Company has caused this con- 
tract to be signed this twenty-third day 


--d January, nineteen hund and thir- 
een. 
Cane (£6 ca semhow ces President. 
> od wid elanee boca retary. 
....Registrar. 


Age 35: insurance payable at death: 
Premiums peyable during life: Annual 
dividend. 

SECTION 1—PARTICIPATION IN 

SURPLUS 


The proportion of divisible surplus ac- 
cruing upon this policy shall be ascer- 
tained and distributed annually and will 
not be conditioned upon the payment of 
the next premium. At the option of the 
insured such dividend shall each year, on 
the anniversary of the policy, be either 

(a) Paid in cash; or, 

(b) Applied toward the payment of any 
premium or premiums; or, 

(c) Applied to the purchase of a par- 
ticipating paid-up addition to the sum 
insured; or, 

(a) Left to accumulate to the credit of 
the policy at zuch rate of interest as the 
company may declare on such funds, and 
payable on the maturity of the policy or 
withdrawabl« in cash on any anniversary 
date of the insurance. The rate of in- 
terest shall not be less than three per- 
centum compounded and credited an- 
nually. 

If the insured fails to notify the com- 
pany in writing, within three months 
after the company shali have mailed to 
him a written notice of the amount of 
said dividerd and the options available 
as aforesaid, which option he selects, the 
company siiall then apply said dividend 
to the purchase of a paid-up addition to 
the sum insured. Such paid-up addition 
may be surrendered for cash at any time, 
and the cash value thereof shall not be 
less than the original cash dividend. 
SECTION }-—CASH LOANS AND BENE- 

FITS ON SURRENDER OR LAPSE 

Lor.as—At any time after two full 
years’ premiums have been paid, and 
while this policy is in force, the company 
shall advance to the insured on the sole 
security of this policy as duly evidenced 
in writing, any sum desired, the total 
indebtedness to the company, including 
any aivance then made, shall, however, 
not exceed that sum which with six per 
centurn interest shall equal the cash sur- 
render value at the end of the then 


current insurance year. Interest on the / 


loar, shall be at the rate of six percentum 
per aanum, payable annually on the pre- 
miura paying anniversary date of the 
policy. All or any part of the sum 
aivanced may be repaid at any time. 
‘failure to repay such advance or to pay 
interest thereon shall not avoid the 
policy, but if the interest is not paid 
when due it shall be added to the in- 
debtedness; and whenever the amount of 
the total indebtedness equals the cash 
surrender value, the policy shall become 
void one month after the company shall 
have mailed notice of such fact to the 
last known address of the insured and of 
the assignee of record, if any. 

Benefits on Surrender or Lapse—After 
two full annual premiums shall have been 
paid, the insured may within three 
months after any default in payment of 
premium, but not later, surrender the 
policy, and, 

(a) Receive its cash surrender value 
less any indebtedness to the company 
hereon. The cash surrender value shall 
be the reserve on this policy, at the date 
of default (omitting fractions of a dollar 
per thousand of insurance) and the re- 





serve on any paid-up additions thereto, 
and any dividends standing to the credit 
of this policy, less a surrender charge 
which in no case shall be more than one 
and one-half percentum of the sum in- 
sured. After premiums have been paid 
for ten years or more there will be no 
surrender charge. The reserve will be 
computed ps to the American table 
of mortality and interest at the rate of 
three percentum per annum; or, 

(b) Receive nonparticipating paid-up 
insurance payable at the same time and 
on the same conditions as this policy ex- 
cept as to disability benefits. The insured 
may at any time obtain a loan on such 
paid-up insurance in accordance with the 
provisions contained in this section, or 
surrender such paid-up insurance for its 
cash surrender value. 

(c) If the policy be not surrendered for 
cash, or for paid-up insurance as above, 
the insurance shall be automatically con- 
tinued for the face amount of this policy 
plus any dividend additions and less any 
indebtedness to the company hereon, from 
the date of default, for such term in 
years and months as is hereinafter pro- 
vided, but without future participation 
and without the right to loans or cash 


surrender value and without disability | 


benefits. 

The amount of paid-up insurance, or 
the term for which the insurance will be 
continued, shall be such as the cash sur- 
render value less any indebtedness to the 
company hereon will purchase as a net 
single premium at the age of the insured 
at the date of default, according to the 
American table of mortality and interest 
at the rate of three percentum per annum. 

Table of Loan and Surrender Values 

The figures contained in this table rep- 
resent the maximum amounts available, 
assuming that premiums have been paid 
in full for the number of years stated in 
the table, and that there is no indebted- 
ness to the company hereon and that 
there are no outstanding dividends. 

(Values remain unchanged.) 

Values for later years shall be com- 
puted upon the above basis, and will be 
furnished on request. 

he loan values in the above table are 
the maximum amounts available at the 
end of the policy year indicated. Loans 
may also be obtained during the policy 
year as set forth in this section under 
“Cash Loans.” 
SECTION 8—DISABILITY BENEFITS 

A Waiver of Premiums—lIf, after this 
policy shall have been in force one full 
year and before default in the payment 
of any premium, the company receives 
due proof that the insured before attain- 
ing the age of sixty years has become 
wholly disabled by bodily injury or dis- 
ease so that he is and will be presumably 
thereby permanently and continuously 
prevented from engaging in any occupa- 
tion whatsoever for remuneration or 
profit, the company shall waive payment 
of each premium as it thereafter becomes 
due during the insured’s said disability. 
In making any settlement under this 
policy the company shall not deduct any 
part of the premiums so waived, and the 
loan and cash surrender values provided 
for under section 2 shall increase from 
year to year in the same manner as if 
the premiums so waived had been paid in 
cash. Under all the conditions aforesaid, 
except that the insured shall have at- 
tained the age of sixty years before be- 
coming disabled, the company shall waive 
payment of each premium thereafter be- 
coming due during such disability, but 
the face amount of the policy shall be 














| Capital - - - $449,000 








B Se we only Company in the United States Writ- 
ing Regular Life, Monthly Payment Life 
and Monthly Payment Health and Accident. 


Your Time Is Your Capital 


You Lose No Time When You Work For 
THE 


Ohio National Life 


OF CINCINNATI 
The Third Largest and Strongest Company in Ohio 


OHIO IS GOOD ENOUGH FOR US 


Important Districts in Ohio Still Open 
WRITING A STEADY, CONSERVATIVE BUSINESS 


Net Surplus - $214,000 























INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital Stock $326,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U. S. A. 





We have some excellent territory open in Chicago and Illinois 
All forms of non-participating life policies issued 


Union Life Insurance Go. 
OF CHICAGO 


HOME OFFICE 


1220 Stock Exchange Building 


S. W. Corner La Salle and Washington Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


STOCK SALESMEN 


Million Dollar Illinois Company 


Business Men and Bankers Endorsement 
High Grade Producers—territory ready 
The most attractive proposition today 


‘MERCHANTS NATIONAL FIRE INSURANCE CO. 
10013 National Life Bildg., CHICAGO 


Can You Write Life Insurance— 
Can You Write Accident and Health Insurance— 
Can You Write Monthly Life, Accident and Health Insurance— 


if the forms of contract are up-to-date and issued by a progressive 
Company with the Management behind the Agent? 














If so, write the PHILADELPHIA LIFE, North American Bidg., today. 
STOCK SALESMEN to assist in placing the $1,000,000 capital stock of 


The Marquette National Fire Insurance Company 
throughout the United States. Leads furnished. 


E. W. ZINSER, General Field Manager, Peoples Gas Building, CHICAGO 
HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ab’ and wealth, with low administration expenses and 
rate of income from investments, the Scene bens he nelice contracts is given lnesenend and oe 


stability. 
CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITION TO PRESENT—NO ESTIMATES 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 


Mr. Insurance Producer !! 
We Can Appreciate You! ! 


We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 














Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 





Address the Company 

















January 23, 1913. 


THE WESTERN UNDERWRITER. 
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reduced by the amount of each such 
waived premium, and the loan and cash 
surrender values as provided for under 
section 2 8 be upon said re- 
duced amount of insurance in the same 
manner as if the premiums for such re- 
duced amount of insurance had been duly 


B. Installment Payments—In addition 
to waiving payment of premiums as 
aforesaid, if such disability shall have 
occurred before the insured attained the 
age of sixty years, the company, one year 
after said proof of such disability, shall 
pay to the insured one-tenth of the face 
amount of the policy and a like amount 
in each insurance year thereafter during 
the continuance of such disability prior 
to the maturity of the policy; the policy 
must be returned to the company for the 
endorsement thereon of each payment. At 
the insured’s option any such payment or 
payments may be left with the com y 
to accumulate until the maturity of the 
policy at such rate of interest as the 
company may declare on funds so held 
by it but at a rate not less than three 
centum, compounded annually. Each in- 
stallment shall reduce to that extent the 
amount of insurance in force, and the 
loan and cash surrender values provided 
for under section 2 shall be calculated for 
the reduced amount insured on the basis 
provided in said section 2. If at the time 
when any such installment becomes pay- 
able there shall be an indebtedness on 
the policy in excess of the cash surrender 
value of the reduced amount of insurance, 
the company shall apply such part of the 
installment as may necessary to re- 
duce the indebtedness to the amount se- 
cured by such cash surrender value. 
Whenever the total amount of said in- 
stallments, together with the amount of 
any remaining indebtedness to the com- 
pany, shall equal the face amount of the 
policy, plus any paid-up dividend addi- 
tions, unpaid dividends and dividends left 
to accumulate to the credit of the policy, 
then the company’s —— under the 
policy shall thereby be fully satisfied and 
discharged without further action. 

C. Recovery from Disability—Should 
the company accept under this policy 
proofs of disability, it may nevertheless 
at any time thereafter, and from time to 
time, but not oftener than once a year, 
demand of the insured proof of the con- 
tinuance of such disability, and upon 
failure to furnish such proof, or, if it ap- 
pears that the insured has become able to 
engage in any occupation whatsoever for 
remuneration or profit, no further pre- 
miums shall be waived and no further 
installment payments will be made by the 
company. But if the amount of the in- 
surance shall then have been reduced 
under any of the foregoing provisions 
such reduced amount of insurance shall 
thereafter be the face amount of the 
policy, and the premiums thereafter fall- 
ing due will be reduced in proportion to 
the reduced amount of insurance, and all 
benefits under the policy will be reduced 
accordingly. 

Without prejudice to any other cause 
of disability, the entire and irrecoverable 
loss of the sight of both eyes, or the 
severance of both hands above the wrists, 
or of both feet above the ankles, or of 
one entire hand and one entire foot shall 
be considered as total and permanent dis- 
ability within the meaning of this section. 

SECTION 4—LOAN INSURANCE 

Any indebtedness to the com 7 
against this policy may be cover by 
loan insurance, and, upon due proof of 
the death of the insured, such loan in- 
surance shall be applied to the cancela- 
tion of any such indebtedness. n- 
surance shall be subject to the following 
conditions: 

First—Evidence of insurability satis- 
factory to the company shall be required. 
No loan insurance shall take effect until 
the insured shall have received from the 
company a certificate thereof. 

Second—Premiums must be paid in ac- 
cordance with the rates in the following 
table. The premium for loan insurance 
shall be computed at the attained age of 
the insured at the time when such loan 
insurance is made or renewed. For 
periods of less than one year, the pre- 
mium shall be at the rate of one-tenth of 
the one year’s premium for each month 
and fraction of a month. 

Third—Loan insurance shall not be 
granted for any period extending beyond 
the next premium paying anniversary 
date of this policy, but may be renewed 
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Income, 1912 


Total income 


Repairs and expenses on real estate 


vertisin 


estate ... 


Bills receivable and agents’ balance 


PER Tr 
SIN, OB nic ic tcees ccvcsce 


serene ee ee 


Disbursements, 1912 

Death claims paid.......... See ishiias he 
Endowment and surrender values.... 
Dividends to policyholders........... 
Total paid policyholders......... 
| eee 
Commissions and agency expenses... 
Medical examinations and inspections... . 
Salaries of officers and clerks........ 


eee. 


Rent, printing, stationery, postage and ad- 


Encumbrance on building and interest.... 
All other disbursements.............. 


Assets, December 31, 1912 
a ne 


emma 
Loans secured by first mortgage on real 


Policy loans and premium notes..... 
Bonds, warrants and tax certificates 
Cash in office and banks............. 


Total ledger en ee 
Interest due and accrued............. 


Gross 0 ba Ee ee eee 
Less items not admitted.............. 
Admitted assets Dec. 31, 1912.... 
a ee ae aaa 


———— - 


The Forty-Sixth Annual Statement 


of the 


Equitable Life Insurance Company 


of lowa 


Home Office: Equitable Bldg., Des Moines, Iowa 


January 1, 1913 


Liabilities 
.-..$ 2,302,300.72 Reserve on all policies in force.......... $10,523,894.31 
635,748.96 Death claims not proven................. 24,800.85 
..+-$ 2,938,049.68 Supplementary contracts (not due)....... 26,153.45 
Matured endowments ...... Poe eet ee 2,330.44 
301,173.39 Premiums paid in advance............... 3,683.43 
363,536.67 Accrued commissions, medical fees and 
289,412.30 taxes ......... see eeeeceees TrTTiyviyTiy 77,147.26 
_...$ 054,122.36 Dividends apportioned ....... ae Sa ia ate a 470,399.11 
52.873.90 Building sinking fund..... se eseseeseeeees 6,864.00 
398,338.99 Unassigned funds and capital stock...... 1,296,452.16 
40,759.41 Total liabilities ............ pesncagees $12,431,725.01 
75,273.26 Insurance Account 
24,900.10 In force January 1, 1912................. $57,212,054.00 
Issued and restored during 1912.......... 14,415,298.00 
45,326.98 WE vabwdannetisasiastivedecdelocies $71,627,352.00 
21,000.00 | 
121,936.88 Terminated during 1912.................. 4,301,025.00 
7,285.49 In force December 31, 1912.......... $67,326,327.00 


Deposit 


469,982.15 


10,322,440.14 _ Miscellaneous 
1,066,146.83 The amount of insurance written during 1912 was 
58,277.64 41.4 percent greater than the amount written in 1911. 
80,361.13 Insurance gained to amount written 1912. 70.16% 
35,026.92 Insurance in force to amount written since 
_. ..$12,032,234.81 organization (forty-six years).......... 61.70% 
295,087.24 Interest and rents earned on mean ad- 
175,430.14 mitted asbets in 1912...............005 5.58 % 
——_—__ Assets in first mortgage loans............ 82.56% 
-+ ++$12,502,752.19 Percent of death losses incurred to ex- 
__ 71,027.18 pected in 1912....... ae Se hala a 38.93 
.. «-$12,431,725.01 Average percent of death losses incurred 
1,230,960.94 to expected for ten years, 1903-1912..... 49.9 





OFFICERS 
J. C. CUMMINS, President 
F. C. HUBBELL, Vice-President 





H. S. NOLLEN, Vice-President oe Assets Year Insurance in Force 
CHARLES A. S 4,171,348.00 1904 $24,275,575.00 
A. SNYDER, Secretary 5,611,843.00 1906 30,874,310.00 
H. D. THOMPSON, Treas. 
7,672,174.00 1908 39,106,636.00 
MERVYN DAVIS, Actuary 9,941,907.00 1910 50,619,360.00 
FRED L. WELLS, Med. Director 12,431,725.00 1912 67,326,327.00 


AMOPORES OVOE BODD ec icdiccccccateisecds 


Securities on deposit with the auditor of 
state of Iowa, December 31, 1912, to 


protect all policyholders............... $11,031,302.75 


Total paid policyholders since organiza- 
tion and admitted assets Dec. 31, 1912. .$19,735,847.77 

Total received from policyholders sinc 
organization ............... chencsees 


Comparative Statement 


-». 19,405,443.72 


a oe 
1913 


. -$10,114,273.00 




















MEN WHO CAN 
DO THE WORK 





Union Mutual Life Insurance Co. 
Portland, Maine 


FRED E. RICHARDS, President 
Address: ALBERT E. AWDE, Supt., 396 
Congress St., Portland, Maine 




















from year to year subject to evidence of 
insurability satisfactory to the company 
and payment of premium at the attained 
age, but no loan insurance shall be 
granted or renewed after age sixty-five. 

Fourth—Whenever the loan insurance 
exceeds the indebtedness the company 
may cancel that portion of the loan in- 
surance in excess of the indebtedness. 
and refund the unearned premium. 


Premiums for each $100 of Loan Insurance 


i Dn n 
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33..... 84 52..... 1.48 

SECTION 5—OTHER BENEFITS AND 
PROVISIONS 


Age—If the age of the insured has been 
misstated the amount payable hereunder 
shall be such as the premium paid would 
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proved selling feature, including 


We have the most liberal policy contracts with every ap- 
double indemnity if death 











have purchased at the correct age. 
Aselgnnent—Any assignment of this 








results from an accident, and total disability clause that is 
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policy must be made in duplicate and one 
copy filed with the company at its home 
office. The company assumes no respon- 
sibility as to the validity of any assign- 


ment. 

of Beneficiary—When the right 
of revocation has been reserved or in 
case of the death of any beneficiary un- 
der either a revocable or irrevocable 
designation, the insured, if there be no 
existing assignment of the gomer made as 
herein provided, may, while the policy 
is in force, designate a new beneficiary, 
with or without reserving right of revo- 
cation, by filing written notice thereof 
at the home office of the company accom- 
panied by the policy for suitable endorse- 
ment thereon. Such change shall take 
effect when endorsed on the policy by the 
company and not before. f any bene- 
ficiary shall die before the insured, the 
interest of such beneficiary shall vest in 
the insured. 

A grace of one month (not less 
than thirty days), subject to an interest 
charge of five per centum per annum shall 
be allowed for the paysnens of every 
premium after the first, during which 
time the insurance shall continue in 
force. If death occurs within the period 
of grace the unpaid premium for the 
then current policy year shall be deducted 
from the amount payable hereunder. 

Paid-Up and Endowment ons— 
Whenever the reserve on this policy to- 
gether with the reserve on existing divi- 
dends additions, if any, at the end of any 
policy year shall equal or exceed the net 
single premium for the attained age of 
the insured by the American experience 
table of mortality and interest at three 
per centum, for an amount of insurance 
equal to the face amount of this policy, 
payable at the same time and under the 
same conditions as this policy, the com- 
pany, at the written request of the in- 
sured, will endorse the policy as par- 
ticipating paid-up insurance for such 
amount as the said reserve will purchase 
when thus applied, any indebtedness to 
the company to be a lien against said 
paid-up insurance upon the same terms 
and conditions as in section 2; or, when- 
ever said reserve at the end of any policy 
year shall equal or exceed the face 
amount of this policy, the company, upon 
surrender of the ope A and all claims 
thereunder, shall pay in cash the face 
amount of the policy and any excess of 
said reserve, less any indebtedness to the 
company. 

Payment of Premiums—dAll premiums 
are payable on or before the date due, at 
the home office of the company or to an 
agent of the company upon delivery of a 
receipt signed by the president, a vice- 
president, a second vice-president, a sec- 
retary or the treasurer of the company, 
and countersigned by said agent. The 
premium is always considered as payable 
annually, in advance, but by agreement 
in writing and not otherwise may be 
made payable in semi-annual or quarterly 
payments. any unpaid premiums required 
to complete the payments for the current 
policy year in which death occurs shall 
be deducted from the amount payable 
hereunder. The payment of a premium 
shall not maintain the policy in force 
beyond the date when the next payment 
is due, except as herein provided. 

vilege of Change to Other Forms of 
Policies—At any time, and while in full 
force, and provided the insured is then 
less than sixty years of age, this policy 
may be changed without medical re- 
examination for a policy of the same 
amount, upon any form of insurance is- 
sued by the company at the time this 
policy takes effect and having a higher 
rate of premium but without disability 
benefits. Such change shall be effective 
upon payment of a sum equal to the dif- 
ference between the premiums on the 
new policy and the premiums paid on this 
see | (exclusive of the premiums paid 
for disability benefits), with compound 
interest at the rate of six per centum 
per annum from the due date of each 
payment to the date when the change is 
made, and upon the surrender of this 
policy. The new policy shall take effect 
as of the date of this policy, and the 
premium shall be based upon the same 
age as this policy. The cash value of any 
value of any dividends standing to the 
credit of this policy, as well as any ad- 
ditional cash value of such dividends that 
would have been credited under the new 
policy may be used in the settlement of 
the difference of premiums. 

tement—At any time after any 
default, upon written application by the 
insured and upon presentation at the 
home office of evidence of insurability 
satisfactory to the company, this policy 
may be reinstated together with any in- 
debtedness !n accordance with the loan 
provisions of the policy, upon payment of 
arrears of premiums with interest thereon 
at the rate of five per centum per annum. 

Self- ction—In event of self- 
destruction during the first insurance 

ear, whether the insured be sane or 
nsane, the insurance under this policy 
shall be a sum equal ito the premiums 
thereon which have been paid to and re- 
ceived by the company, and no more. 

Provisions—The policy 
and the application therefor constitute 
the entire contract between the parties. 
All statements made by the insured shall, 
in absence of fraud, be deemed repre- 
sentations and not warranties, and no 
such statement shall avoid this policy or 
be_ used in defense to a claim hereunder 
unless it be contained in said written ap- 





plication, a copy of which was attached 
to this policy when delivered. The in- 
sured may, without the consent of the 
beneficiary, receive every benefit, exercise 
every right and enjoy every privilege 
conferred upon the insured by this policy. 
No agent is authorized to waive forfeit- 
ures, or to make, modify or discharge 
contracts, or to extend the time for pay- 
ing a premium. 

SECTION 6—INSTALMENT OPTIONS 

If there is no assignment of this Bee os 
the insured, or in case the insure shali 
not have done so, the beneficiary after 
the insured’s death may, by written no- 
tice to the company at its home office, 
make the proceeds of this policy payable 
under -one of the following options in- 
stead of in one sum, to wit: 

Option 1—The proceeds of the policy, 
or any part thereof, may be left with the 
company subject to withdrawal in whole 
or in part at any time on demand in sums 
of not less than one hundred dollars. The 
company shall pay interest on the pro- 
ceeds so left with it at such rate as it 
may each year declare on such funds, at 
a rate, however, never less than three 
per centum per annum and credited an- 
nually. 

Option 2—In equal instalments for an 
agreed number of years, payable imme- 
diately upon approval of proofs of death 
of the insured, and annually, semi-anually, 
quarterly, or monthly thereafter as may 
be agreed. The amount of each instalment 
shall be in accordance with the instal- 
ment table on the last page of this 
policy. Unless otherwise agreed in writ- 
ing the company, upon due demand, shall 
pay in one sum the value of all unpaid 
instalments commuted at three per 
centum compound interest. 

Option 8—In equal instalments for 


twenty years and for as many 
years thereafter as _ the _ beneficiary 
shall survive, payable immediately 


upon approval of proofs of death of the 
insured, and annually, semi-annually, 
quarterly, or monthly thereafter as may 
be agreed. The amount of each instal- 
ment shall be determined by the attained 
age, on the date of the approval of proofs 
of death of the insured, of the beneficiary 
to whom it is payable and in accordance 
with the instalment table on the last 
page of this policy. If the insured shall 
so direct in writing, the instalment pay- 
able under this option shall not be trans- 
ferable nor subject to commutation or 
incumbrance, during the lifetime of the 
beneficiary entitled thereto. 

If there be more than one beneficiary 
under the option selected, the proceeds 
so left with the company, unless other- 
wise agreed in writing, shall be deemed to 
be divided into as many equal parts as 
there are beneficiaries, and shall be cred- 
ited and paid to each beneficiary sever- 


ally. 

In the event of the death of a bene- 
ficiary any unpaid sum left with the com- 
pany under option 1, or any unpaid in- 
stalments payable to him under option 2, 
or any instalments for the fixed period 
of twenty years only under option 3 which 
shall not then have been paid, shall be 
commuted at three per centum compound 
interest, and less otherwise agreed in 
writing shall be paid in one sum to the 
executors or administrators of such bene- 
ficiary. 

The sums payable under the foregoing 
options are based upon an assumed in- 
terest earning of three per centum, that 
year upon funds held by it under such 
options a greater interest rate than 3 
per centum, but if in any year the com- 
pany shall declare for the sum then pay- 
able under option 2, or under option 3 
within the fixed period of twenty years, 
shall be increased accordingly. 

After approval of proofs of the death 
of the insured, and upon surrender of the 

olicy, the company shall make and de- 
iver to each beneficiary a certificate evi- 
dencing his rights and benefits under the 
option selected. 

Instalment options are not applicable to 
a policy which is payable to a corporation 
co-partnership nor to policies under which 
the net sum payable is less than one 
thousand dollars. 

INSTALMENT TABLES 

Instalment payments under options 2 
and 8 specified in section 6 on the third 
page of this policy, may be made an- 
nually, semi-annually, quarterly or 
monthly; the minimum basis of such pay- 
ments will be $50 when paid annually, 
$25 when paid semi-annually, $15 when 
paid quarterly, or $10 when paid money. 
and the total of the fractional payments 
each year shall equal the annual pay- 
ment each year as shown in the follow- 
ing tables, which are based upon a policy, 
the proceeds of which are $1,000. The 
figures contained in the table will apply 
pro rata to this policy. 

(Note—Instalments under option 2 and 
8 remained unchanged.) 


Governor Carroll’s New Company 

Ex-Governor B. F. Carroll retired 
from the office of executive of Iowa 
last week and began at once the active 
organization of his new life insurance 
company. The governor announces 
his expectation to start the company 
March 1. He has proposed to call it 


the Inland Life but this name may not 
be finally adopted. Governor Carroll 
will have associated with him, Elbridge 











Come to Us 





and renewal. 


We want some hustlers to work in some 
of the best territory in the Middle West. 


WE HAVE POLICIES THAT SELL 


Attractive commissions both first year 
If you are going to make 
a change get in touch with us at once. 


MERIDIAN LIFE 


INSURANCE COMPANY :: Indianapolis, Ind. 
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is open in the 


STATE OF ILLINOIS 


For one of the best Old Line Companies in America 


69-S, 
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is needed 
to prove the stability of our Policies. INSURANCE 
More than two million of them in ew 
f hundreds more wri busi- J. C. CAMPBELL 
a in reds more written every busi r went dew ta ti cad West . ve 
q Wisconsin ranks high as a} YW ° 
wealth producing state. Yet ILL BUY: 
there are fewer life companies . Bankers Ins. Co. 
operating in Wisconsin than in te Se 
any Northern state. National Fidelity & Casualty 
@ Men who are doing moder- WILL SELL: 
ately well elsewhere should be Federal Life, 
able to do vastly better in an Nidiend Ceovaln® 
almost unoccupied field. Midland i 
Prudential Casualty 
q Operating in Wisconsin only. Cela! Cannnlty 
No. Amer. Life 
Union Securities 
Michigan Com’! Ins. Co. 
Detroit Nat'l Fire 
Central Nat'l Fire 
nsurance DUDLEY A. TYNG & CO. 
Home Office, Madison, Wis. | Su%é Foo ome" Sate Guest 
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DO YOU KNOW THAT 
Security Mutual Life 


Insurance Company 
BINGHAMTON, N. Y. 


FREDERIC W. JENKINS, President 


Has GOOD THINGS to offer GOOD MEN? 
learn about them by addressing for particulars 


If not, 


- Supt. of Agencies 
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NEW POLICIES 


NEW RENEWAL CONTRACT 
Both Worthy An Inquiry 


SCRANTON, PENNA. 


Insurance Co. 
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I. Dawson, formerly of the Des 
Moines Life. Mr. Dawson went to 
Chicago when the National Life, U. 
S. A., took over that company, but he 
has returned to Des Moines and will 
assist in the formation of the Inland. 
Mr. Dawson was examiner in the in- 
surance department of Iowa when Mr. 
Carroll was auditor of state prior to 
his election as governor. Offices have 
been opened in the Security building 
in Des Moines, but it has been an- 
nounced that this building will not 
house the company when it gets to 
going. The plans contemplate a life 
insurance company with a capital stock 
of $100,000 and a surplus of $100,000. 


IMPROVES ITS POLICY FORMS 
Continental Life of Salt Lake City 


Liberalizes Disability Clause and 
Makes Other Changes 











The Continental Life Insurance & In- 
vestment of Salt Lake City, Utah, has 
improved its policy forms. Chief 
among the changes is the liberalization 
of the total and permanent disability 
clause. Formerly the company made 
the insurance paid up but it provides to 
give the assured a monthly income of 
1 percent of the face of the contract 
until the full amount has been ex- 
hausted. This provides an income for 
eight years and four months. Here- 
after the health and accident rider, 
which provides $5 a week per $1,000 of 
life insurance for temporary disability 
will be issued in a separate contract but 
only to purchasers of life insurance. 
The double indemnity feature will also 
be continued. 





NEW YORK LIFE MEN GATHER. 





Some 125 Inspectors and Directors of 
Agencies in Annual Session at 
Ormond, Fila. 


Inspectors of agencies and agency 
directors of the New York Life to the 
number of 125, held their annual meet- 
ing at Ormond, Fla., last week. Ses- 
sions began on Monday and lasted 
through Thursday and all of the va- 
rious subjects which tend toward the 
promotion of cooperation and harmony 
between the home office. and field 
forces were discussed. One of the im- 
portant events of the program was the 
address of President Darwin P. Kings- 
ley on Tuesday night. Other home 
office men who were present and spoke 
were T. A. Buckner and Rufus W. 
Weeks, vice-presidents; L. Seton Lind- 
say, superintendent of agencies; Arthur 
Hunter, actuary; Wilbur H. Pierson, 
assistant secretary; Oscar H. Rodgers, 
medical director; James H. McIntosh, 
general counsel. Among the directors 
present were Charles H. Beckett, Row- 
land G. Hazard, Hiram R. Steele and 
Oscar S. Straus. 

Last year the New York Life was 
permitted to write $198,900,000. It ac- 
tually paid for $198,400,000, having 
$500,000 as a margin of safety. The 
legal limit for 1913 is $222,000,000 and 
there is every reason to believe that 
such an amount will be obtained. Al- 
lotments on such a basis were made. 

The new policy form was considered 
and it was announced that dividends 
would be continued in 1918 on much 
the same rate as in 1912, there being some 
slight deviations. 








President for Thirty-Five Years 

The annual meeting of the Fidelity 
Mutual Life resulted in the unanimous 
reelection of the old board of directors, 
carrying with it the retention of the 
entire official staff. This is the thirty- 
fifth time L. G. Fouse, who was foun- 
der of the company, has been elected 
its president, a most unusual record. 
In point of service, Mr. Fouse is the 
dean of the life insurance presidents of 
America. 

In 1912 the Fidelity wrote over $1,- 
500,000 more new business, paid-for 
basis than in 1911. The insurance in 
force now amounts to $131,000,000. 
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M. WOOLLEN, President 
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Ledger assets increased to nearly $27,- 





MICHIGAN 
STATE LIFE 


Detroit 


Frederic Apps, - President 


Salary and Commission 
to personal producers in 
Ohioand Michigan. Renewals. 


Address 


HOWARD C. WADE 
Superintendent of Agencies 





FOUR STATES LIFE 


THE QUESTION OF THE DAY 


Concerning life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
CONDITIONS. 


WE HAVE THEM ALL. 


IN NEED OF EFFICIENT FIELD MEN. ADDRESS HOME OFFICE. 
TEXARKANA, - : : ARK. 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 
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A. J. CONOVER, President 


THE GEM CITY LIFE INSURANCE COMPANY 


HOME OFFICE, DAYTON, OHIO 


Operating in Ohio, Indiana and Michigan only. 


with successful local agents who are capable of broader work. Will give 
exclusive territory as general agent in both Life and Accident Departments. 
opportunity with a young Company in a splendid financial condition. 
Inquiries will be treated strictly confidential 


H. R. STAPP, General Manager 
We wish to get in touch 


A splendid 











000,000. Total payments to policyhold- 
ers since organization now approximate 
$28,000,000. 





FEILBACH MADE PRESIDENT 


Annual Meeting of Toledo Life Is 
Held But No Manager Has Been 
Chosen 








The annual meeting of the Toledo 
Life this week resulted in the election 
of the following officers: President, 
C. M. Feilbach; first vice-president, 
ay Tillman; second vice-president, 

r. Stophlett; third vice-president, Dr. 
f J. Barber; fourth vice-president, Mr. 

ardon, of Morall, Ohio; treasurer, 
William Vollmeyer; secretary and 
medical director, R. S. Walker; general 
counsel, C. K. Friedman. 

The manager was not selected, but 
several gentlemen are being investi- 
gated with a view to receiving this 
appointment. He will be a livewire in- 
surance man when selected. 

According to one of the newly 
selected officials the future policy of 
the concern will be strict attention paid 
to expenditures and an extreme effort 
will be made to reduce the cost of se- 
curing business and the overhead 
charges. The annual report was not 
submitted at this meeting and will not 
be ready for a couple of weeks. 

C. M. Feilbach, the new president, 
is one of the city’s live-wire financiers 
and holds a position of trust at the 
hands of the people, being city treas- 
urer. 

Representatives of the 1,200 stock- 
holders are making an investigation of 
the differences that have existed among 
those in charge for some time, with a 
view to restoring harmony. It is in- 
tended to ascertain the causes of the 
accusations which officers have made 
against each other and to reorganize 
the corporation in such a way as to 
eliminate the trouble and _ establish 
confidence in the company. 





Name Has Been Changed 

The stockholders of the Employes 
Life & Casualty of Hammond, Ind., 
met last Saturday, and changed the 
name to the Northern States Life. The 
company now has a capital of $100,000, 
assets of $132,000, general surplus, 
$124,000, and about $500,000 of insur- 
ance in force. 

It confines its attention to the north- 
ern section of Indiana and expects to 
write about $1,000,000 this year. 
Theo. Rhuland is now general manager 
and secretary and is an experienced 
life insurance field worker. He in- 
tends to organize an agency force and 
states that the prospects are excellent. 

The officers and directors are: 

President—George M. Eder, president 
Citizens German National Bank, president 


Hammond La trnety I Company, president 
Americar. Potato Machinery mpany. 


Vice-President and Medical Director— | all 


Dr. H. ®. Sharrer, physician and surgeon, 
director Hammond Savings & Trust Com- 
pan 


Manager—Theo- 


Assistant Secretary—Frank K. Hosler, 
superintendent Standard Steel Car Works. 
Counsel-—L. L. Bomberger, attorney-at- 


aw. 

Chairman of the board—John D. Smal- 
ley, mayor of Hammond. 

The other directors are: M. Rothschild, 
bank <¢iirector and merchant; J. J. Ruff, 
merchant and bank director; A. F. Rohrer, 





secretary F. 8S. Betz Company; C. A. 
Taylor, superintendent C. I. & S. Rail- 
road; Wm. Wolters, treasurer of city of 
Hammond; W. Davis, dentist. 

The general management of the com- 
pany is now in the hands of Theodore F. 
Ruhland. 

Mayor John D. Smalley has been 


president up to this time. 





VOTE ON THE REINSURANCE 


Insurance Commissioners Will Meet to 
Consider Missouri State Life and 
Hartford Life Deal 


The reinsurance agreement between 
the Missouri State Life and the Hart- 
ford Life will be reviewed by a com- 
mission of insurance commissioners, as 
provided by the laws of Missouri at a 
meeting to be held in the offices of the 
Missouri company Jan. 28. The com- 
mission consists of Superintendent 
Blake of Missouri, Superintendent 
Potter of Illinois, and Commissioner 
Mansfield of Connecticut. 

The laws of Connecticut also pro- 
vide for a commission of three com- 
missioners to approve a reinsurance 
contract by the terms of which the 
business of a Connecticut life company 
is reinsured. The Connecticut com- 
mission consists of Commissioner 
Mansfield, Commissioner Hardison of 
Massachusetts and Superintendent Blake 
of Missouri. The hearing to be given 
by the Connecticut commission will 
begin Jan. 31. 

Superintendent Potter will accom- 
pany Commissioners Blake and Mans- 
field to Hartford for the purpose of at- 
tending the meeting of the Connecti- 
cut commission. 











Life Insurance Legislation 


The usual grist of insurance bills 
began to come out with the assembling 
of the legislatures. The Mobile bill 
for the regulation of fraternals has 
been introduced in most of the states 
where the legislatures are in session 
and where it is not already in force. 
Blue sky bills are innumerable, four 
separate bills having been introduced 
in Minnesota, four in Nebraska and 
half a dozen in Iowa. Friends of the 
measure in Iowa favor the drafting of 
one bill that will embody the best 
features of all. 

Commissioner Preus of Minnesota will 
recommend bills aimed at twisting and 
to prevent dating back life insurance, in 
order to give lower rates. 

In Minnesota a bill has been introduced 
by Senator Murray providing that where 
the medical examiner shall declare the 
applicant a fit subject of insurance, or so 
report to the company, or its agents, the 
company shall thereby be estopped from 
setting up as a defense that the assured 
was not in the condition of health re- 
mt yy by the policy, except in case of 


ud. 

In Nebraska house roll 37 provides 
that no increase or decrease in bene- 
ficilary calls, assessments, or dues of fra- 
ternal associations shall made until 
first submitted to a referendum vote of 
members within the state and ratified 
by a majority. Senate file 83 in Ne- 
braska provides for the disposition of life 
insurance where the deceased has been 
killed as the result of a conspiracy. 

Chairman Walter E. Wilson of the 
senate committee on insurance of the 
Kansas legislature has introduced a bill 
providing for the legal combinations of 
fraternal societies. 

A bill providing for the administration 
of a life fund patterned after the Wis- 
consin law has been introduced simul- 
taneously in both branches of the Kansas 
legislature. The measure provides pre- 
miums based upon the American Ex- 
perience Table with 3 percent interest. 





Citizens Union Life Insurance Co. 
1106 Engineers Building CLEVELAND, OHIO 
Chas. P. Wickham, Fr., President and General Manager 
mie SaPE nae ey ok lan or Se nd a tec 
is room for more stock salesmen who ene piace stock at a fair mangle of expense. We 
employ only high-class men whose references are first-class. No stock is sod through 


Address the President 


COMMON SENSE 


The agent who is making good money, is grow- 

ing in business and in favor with his people 

and the G. N. L. I. Co., has planted himself 

upon the solid rock of success) KEEP YOUR 

EYE ON HIM! WATCH HIM GROW! 
A Few Openings For Good Men. 


JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 
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OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN_ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 


The McKinley National! Life Ins. Co. 


Mahoning Bank Building, Youngstown, Ohio 


SIX STOCK SALESMEN to present a high grade 


proposition that is backed by the substantial interests of the 
great Industrial Center. 














A Pena Mutual Premium, less a Penn Mutual 





Dividend, purchasing a Penn Mutual Policy. 
“A Life Pension for You’? f'sscecreorcsilce‘saitcls"ac"sem tai ne 
= of interest of all members. 
A new idea in life insurance Th p M | 
WL To é Penn Mutua 
Write for the booklet. 


Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 


The Fidelity Mutual Life 


INSURANCE COMPANY 
L.G.FOUSE, Pres. PHILADELPHIA 


















“ 
mS 


Mi 










z Pf 
Wak to the ity Before You 
SELL LIFE INSURANCE for Con tong’ Whose Menegcmeat Knows the Agent's Needs 


Western Life Indemnity Company “Gia” 
Gen. Geo. M. Moulton, President J. L. Mitchell, Genl. Agency Manager 
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As introduced it has the approval of the 
state insurance department, although it 
is not an administration measure. It is 
sure to nter opposition, but its 
authors believe it will become a law. 
_They expect a fight on it to be made in 
both committees. The chief reason given 
for its introduction is that it will elim- 
inate the enormous expense of agency 
organizations necessary to the successful 
sale of life insurance by present methods. 


PRODUCERS AT HOME OFFICE 
American Bankers Entertains Fifty 


Agents from Sixteen States—Three 
Busy Morning Meetings 














Three days full of work and three 
evenings full of pleasure was the pro- 
gram arranged by the home office of 
the American Bankers for its agents 
who are in annual session this week in 
Chicago. Fifty men from sixteen 
states are assembled for the meeting. 
The convention srenes Tuesday morn- 
ing and closes Thursday night. Each 
morning is devoted to addresses and 
papers and each afternoon to informal 
discussions on subjects brought up by 
the agents. A theater party was held 
at the Majestic Tuesday evening and 
a concert Wednesday evening in the 
red room of the Virginia hotel, which 
is directly across the street from the 
new home office. Thursday night 
comes the banquet at which there will 
be a few impromptu talks and enter- 
tainment. - 

The following papers were read at 
the various morning sessions: 

“How the Successful Agent Writes Life 
Insurance,” T. K. Wilson; “The Competi- 
tor and How to Meet His Arguments,” 
Cc. C. Burbank; “Necessary Considerations 
in Securing Good Agents,” Sidney Rosen- 
thal; “Helpers to Agents in the Field, and 
How to Find and Make Use of Them,” 
J. C. Redman; “Our Policy Contract,” J. 
S. Donelson; “The Advantages of Repre- 
senting a Western Company,” C. E. Win- 
ters; “The Best Way to Build Up a 
General Agency,” E. D. Smith; “How Ap- 
plications Should Be Prepared Before 
Mailing to the Home Office,” Wilson F. 
Maiden, actuary; “The Best Way to 
Keep Policyholders from Lapsing,” J. P. 
Farmer; “The Value of the Total Disabil- 
ity Clause in Selling Insurance,” L. E. 
Slauson; “Specializing by Agents in the 
Sale of Life Insurance,” T. P. Learned; 
“Accident and Health Insurance,” Dee A. 


son; 
Accidental,” F. G. H 
to Handle Notes Taken by the Agent in 
Settlement of Premiums,” Pitt Covert; 
“The Properly Equipped Agent,” M. F. 
Bayless; “Writing Insurance 

Farmers,” C. L. Polk. 


Another Receiver Appointed 

Judge Rochford of the superior court, 
Indianapolis, has appointed Edward W. 
Pierson, of that city, temporary re- 
ceiver of the Great Western Life o 
Terre Haute. His bond, furnished by 
the Aetna Accident & Liability, was 
fixed at $75,000. This action followed 
the appointment of a receiver by Judge 
C. M, Fortune at Terre Haute. The 
Indianapolis judge said he did not un- 
derstand the action in the Vigo county 
court, as the suit was begun in the In- 
dianapolis court, but he was of opinion 
the judge at Terre Haute had been im- 
posed on and an investigation would 
result from the appointment of the In- 
dianapolis receiver. 


The attorney for the stockholders who 
brought suit for receivership in the In- 
dianapolis court, says the action of officers 
of the company in applying for a receiver 





at Terre Haute, is in contempt of the’ 


court at Indianapolis. The state, repre- 
sented ay the attorney-general, is the 
plaintiff in the Indianapolis suit. It is 
contended that the state must be a party 
to suits for receiverships of life insur- 
ance companies in Indiana courts and 
this was not the case in the Terre Haute 
action, 

The company was incorporated in May, 
1911 with $100,000 capital stock. t is- 
Sued onlv two policies and these were 
afterwards cancelled. In the suit by the 
attorney-general, it is alleged that D. P. 
Roberts received $75,000 for selling the 
$100,000 capital stock of the company for 
184,683, he amount paid him, it is 
charged, was illegal. It is alleged that 
in 1911, the assets of the company were 
$5,000 and the premium receipts $1,000 
and that Roberts represented to investors 
in the stock that the Great Western Life 
Insurance Company was a valuable prop- 
erty and that the Great Western Life As- 
Surance was going to take the former 
over and would be assured of a good 
business and good income from the start. 


Among: 





Join the Agency 
q Although 
you have made 










DETROIT 


less than two years old, the business written by the DETROIT LIFE will exceed 
Five Millions before January 1, 1913. 4 If you can write life insurance, and can show us that 
we can offer you an uns General 

the best territory in Michigan. This contract will include liberal first year and renewal commis- 
sions, together with office and traveling expenses. 


A POINTER—Only about 10% of the insurable population of Michigan carry Old Line Insurance. Write to me. 

















REAL HELP FOR THE AGENT 


WE have just placed a contract for advertising that will reach one out of every 

three farmers in Ohio, the most prosperous State in the Union. Direct leads 
will be secured for agents to develop. All your time can be devoted to closing business. 
We can use a few more live men—real producers—in this work. 


The Toledo Life Insurance Co. 


601-619 Nicholas Bldg., TOLEDO, OHIO 











Force of the Detroit Life at Once 


contract covering some of 


If you are ambitious, here is the place for you. 


Correspondence held strictly confidential. 


LIFE INSURANCE COMPANY 


M. E. O'BRIEN, President 








These representations were false, the com- 
plaint alleges. It is charged that Charles 
H. Edwards, Robert B. Catlin and William 
B. Edmonds controlled the former com- 
pany and devised the scheme to organize 
the latter and selling the stock of the 
‘ld company to the new company at a 
price in excess of what it was worth. 
Eiehty thousand dollars of the stock sold 
for cash, mostly in and near Terre Haute. 
Secretary Curtis F. Polk says the assets 
of the company are $40,000, consisting of 
money on deposit with the insurance de- 
partment and in banks. 





Mutual’s Field Convention 


A field club convention, composed 
of thirty of the leading agents in their 
respective agencies, was held at the 
home office of the Mutual Life of New 
York Jan. 21-22, and J. T. Norton, 
manager of the Denver branch, se- 
lected Ralph F. Taylor of Denver to 
represent his agency, Mr. Taylor hav- 
ing been the largest producer in the 
Denver field, which comprises forty- 
four counties in central and northern 
Colorado and the entire state of 
Wyoming. During the two years, 
under its present management, the 
Denver office of the Mutual Life has 
shown a steady and healthy growth 
in paid for business and the prospects 
for 1913 are most bright for a con- 
tinuation of that record. 

A special Pullman car left Chicago last 
Saturday evening for New York City, 
bearing a dozen field men of the Mutual 
Life of New York who had in their re- 
spective territories through the west se- 
cured during 1912 the largest percentage 
of their personal quotas. Additional men 
were picked up along the way and a 
meeting was held at the home office Mon- 
day and Tuesday. The representative of 
the Chicago agency was Edwin A. Ben- 
net and the party was in charge of Her- 
man C. Hintzpeter, associate manager of 
the Chicago agency. He substituted for 
Manager Darby A. Day, who was the 
originator of this field club. 





Agency Meeting in Chicago 

The 100 Chicago agents of the cen- 
tral department of the New York Life 
will be in session all day Thursday of 
this week at the company’s office in the 
New York Life building. The occa- 
sion is a visit to the city from L. Seton 
Lindsay, superintendent of agencies. 





Postpone Woodmen Increase 
The executive council of the Mod- 
ern Woodmen, at a meeting at Rock 
Island this week, decided not to put 
into force the new schedule of premium 
rates authorized at supreme head camp 





meeting in Chicago, but will pass up 





There Is Only One Thing Ails Grow Up and 


Flourish With Us 


THE MISSOURI STATE 
LIFE INSURANCE CO. 


oOo F 








. & © eS FS Lov il s 


27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 

















YOU) Mr. Lite Insurance Man— 
“a =§6WAKE UP 


g Write a Live Wire Contract. 4 Incontest- 
able after two years. @ Total permanent dis- 
ability for either sickness or accident. 


A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Good Agency Contracts for Producers 


Merchants’ Life Association, Burlington, lowa 
OVER ONE MILLION ASSETS 


THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want tobetter your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 


, Liberal contracts to the right men. Address I27-Q, 
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the matter until the next head camp 
meeting in 1914. The decision will re- 
main in force regardless of what the 
decision of the courts may be in the 
cases now before them, in which the 
insurgents seek to restrain the frater- 
nal from enforcing the increase. The 
whole matter will remain in statu quo 
until the next camp meeting. 


GENERAL AGENTS IN SESSION 
Provident Life & Trust Men Hold 


Second Annual Convention at 
Home Office 








Thirty-five general agents of the 
Provident Life & Trust held their sec- 
ond annual convention at the home 
office in Philadelphia last Tuesday, 
Wednesday and Thursday. The open- 
ing session was devoted to presidential 
addresses and routine business. Asa S. 
Wing, president of the company, wel- 
comed the visitors and General Agent 
Graham C. Wells of Pittsburgh as 
president of the association responded. 
In the affernoon, Jonathan K. Taylor 
of Baltimore, spoke on “Our Com- 
pany,” and Vernon B. Swett of Bos- 
ton on converting term insurance. A 
ee discussion on the latter subject 
ollowed. _In the evening President 
Wing received informally at his home. 

Walter BE. Vail of San Francisco pre- 
sided at the morning session on the sec- 
ond day. Company officers spoke. They 
were J. Barton Townsend, vice-president; 
William C. Craige, title officer of the 
trust department; J. Smith Hart, super- 
visor of the insurance department, and 
Dr. C. H. Willitts, medical examiner. In 
the afternoon David Evans of Philadel- 
phia presided and two addresses were 
given—“Agency Organization,” by Lester 
V. Bailey of Worcester, Mass., and “Mak- 
ing Every Day Count,” by Freeman M. 
Grant of Portland, Me. The Philadelphia 
agents association entertained at a ban- 
quet in the evening. 

Thursday morning there was but one 
address, that of John 8. Tunmore of 
Brooklyn on how to secure agents. J. 
Thomas Moore, manager of the insurance 
department of the company, conducted a 
question box and a short business session 
followed. Lester V. Bailey of Worcester 
was elected president, Warren M. Horner 
of Minneapolis, vice-president, and David 
Evans of Philadelphia, secretary-treas- 
urer. The closing afternoon was devoted 
to visiting the various departments of 
the company’s home office. 





Dayton to Have Association 


Dayton, Ohio, is to have a local as- 
sociation of life underwriters and the 
project was given impetus by the visit 
of President Neil D. Sills of the Na- 
tional association to the Lima Ohio, 
association, Jan. 15. Three Dayton 
men were present and plans for or- 
ganizing were made in conference with 
Mr. Sills. The prime movers in the 
organization are Ril T. Baker, Union 
Central; H. W. Lyndall, Travelers, and 
H. R. Sta P, Gem City Life. ‘ 

Mr. Sills’ address before the Lima 
association secured three new _ mem- 
bers: W. P. Ohler, Provident Life & 
Trust; William Green, Gem City Life; 
W. W. Griffin, Lincoln National. 

Cc. D. Ginter, Northwestern Mutual; A. 
L. Bessire, Security Mutual and C. H. 
Barr, New York Life, enjoyed the meet- 
ing, together with the following members: 
W. T. Feely, Union Central; n Cross- 
man, Cleveland Life; L. C. Faurot, Provi- 
dent Life & Trust; C. C. Lindall, Union 
Mutual; J. P. King, Mutual Benefit; O. 
N. Young, Ohio State; A. D. Hildreth, 
Prudential; A. 8S. Creps, Massachusetts 
Mutual; H. S. Burke, State Mutual; J. 8S. 
Simpson and H. E. Simonton. 





COMPANY WAS JUSTIFIED 


Judge Thomas Gordon, pre | in the 
Jefferson circuit court at Louisville, gave 
ag ng instructions for the defense 
n the case of Dr. C. G. Schott against 
the Indiana National Life, which he had 
sued for $25,000 for alleged malicious 
prosecution. He charged that the com- 


him was dismissed 
in Louisville. Judge Gordon held that 
where there are grounds to believe a 
crime has been committed there is no 
malicious prosecution, and that the com- 
pany was justified in this case. 





The International Life recently de- 
clared its first dividend to stockholders, 
the rate being 12 percent. Another divi- 
dena $f the same amount will be paid 
June . 


~ 











Western Life Companies 





Report of Their Activities and 
Progress 














Lincoln National Life—Its new state- 
ment shows assets $842,098, capital $200,- 
000, net surplus $60,922, new business 
$2,907,137, insurance in force $8,633,000, 
total income $437,786, disbursements 
$225,533. MEP He 

Minnesota Mutual Life—Its detailed 
statement shows assets $3,716,150, as- 
signed surplus $103,488, unassigned sur- 
plus $236,794, new business $3,452,030, 
amount in force $21,360,490, premiums 
$730,615, total income $910,027, paid pol- 
i ae $416,652, total disbursements 


* . + 
Central States Life, Mo.—Its new 
statement shows assets $545,263, capital 
$300,000, net surplus $148,157, new busi- 
ness $2,686,250, amount in force $4,576,- 
000, premiums $147,845, total income $169,- 
621, total disbursements $146,631. 


Gem City Life, Dayton, 0.—At the an- 
nual stockholders’ meeting the five retir- 
ing directors were unanimously reelected, 
and the present officers were also _ re- 
turned unanimously. Every confidence 
was expressed by the stockholders in the 
present organization and management and 
the outlook for the company for the pres- 
ent year is bright. The annual report 
shows total assets of approximately $177,- 
758, net surplus $75,677, total amount of 
business paid for, approximately, $350,- 
000, surplus as to policyholders $175,677. 


Inter-Southern Life, Louisville—The 
company reports having $8,500,000 of in- 
surance in force at present. An income 
of $275,000 for 1913 is expected. 


» - . 

Central Life, Louisville—The annual 
meeting of the company was held last 
week, and the old officers were reelected, 
W. H. Gregory being made president. 


Central National Life, Lincoln, Ne 
This company started in business in 1908. 
Its new statement shows $156,150 in pre- 
miums, an increase of 70.6 percent; its 
total income as $193,956, and its total 
disbursements, $120,387. Its assets are 
$79,774, an increase of 133 percent. Its 
surplus is $35,129, and its insurance in 
force $4,945,740. ‘ . 


Central Life, Iowa—Its annual state- 
ment shows premiums, $802,503; its in- 
come, $954,917; its disbursements were 
$576,301; assets are $2,320,159; capital, 
$100,000; net surplus, $323,280; the new 
business last year was $8,511,450, which 
gives it insurance in force amounting to 
$25,849,882, an increase of $5,284,284. The 
assets increase was $367,751; surplus, 
$40,143, and the total income, $206,614. 

. 


Peoria Life—The new statement shows 
assets $503,647, increase $158,142; surplus 
$197,777, gain $36,987; mew business 
$3,100,000; amount in force $7,970,578. It 
transferred $2,533,000 industrial business 
to another company in May. The ordi- 
nary department increase is $2,187,236. 


Missouri State Life—Its new figures 
show premiums $1,209,374, gain 14.3 per- 
cent; total income, $1,427,753; assets, 
$3,661,866, gain, 18.7 percent; surplus, 
$699,368; business in force, $34,904,347, 
gain, 14 percent. Its new business in- 
creased 12 percent. Its average interest 
rate on mortgage loans was 7.91 percent. 

* 7 s 

Home Mutual Life, To An increase 
of business in force in the sum of $1,020,- 
000, and written and paid for business 
during the year of $1,307,000 are shown 
in its annual statement. The company 
has made an excellent showing, consid- 
erably more than doubling its insurance 
in force, which amounted only to $816,00 
at the close of business Dec. 31, 1911. 
The total amount of insurance in force 
now aggregates $1,836,000. 

The ‘report shows premium income, 
$53,046; reserve, $19,519; policies in force, 
1,647; assets, $31,565; liabilities, $20,355. 
The company expects to write $3,000,000 
new business during the current year. 

. * * 

American Bankers Life, Chicago—The 
third annual statement shows admitted 
assets of $555,076, a gain of $81,941; re- 
serve of $102,802, a gain of $66,533; pre- 
mium income of $154,463, a n of 
$70,169, and insurance in force of $6,132,- 
181, a gain of $2,948,822. The company’s 
growth has been rapid and substantial 
and the premium income has been boosted 
up through the sale of endowment and 
accumulative investment policies. 





Secretary Fetrow Has Resigned 

Secretary Tom C. Fetrow of the Old 
Colony Life has resigned. The posi- 
tion will be filled by a board member 
at a nominal salary. Mr. Fetrow has 
been with the company three years 
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Wm. L. She: Vice President. H. G. Everett, Secretary. 

Homer A. , Treasurer. . C. Miller, Assistant Secretary. 
Geo. H. Carr, General Counsel. Dr. D. W. Smouse, Chief Med. Director. 
Dr. T. C. Denny, Medical Director. 

Ledger assets January 1, 1912...... SE OR NE ee Ee oe $1,920,951.07 
INCOME DURING 1912 
FE ES PP FEE Tare Pre $802,502.77 
Sens OR OUR BR irc be 2 06:0 ho + 60 6 6.6:0.0:62 40's 152,426.73 954,929.50 
DISBURSEMENTS DURING 1912 
Death claims ...... 6600066580058 peehendcewseseove ce $ 78,380.00 
Matured endowments ..... tS ey LS ey ee eee 67,451.19 
Dividends, surrender values and payments on install- 
ment policies ..... Adu dabesdae Lincuess «aahanese 79,724.41 
Taxes and fees..... Pe ie Fee dndeedwews oene eas 19,620.32 
Commissions and agency expenseS..............e000% 215,380.08 
Salaries of officers and Clerks... ...cccccsccccccsces 50,053.95 
Medical examinations and inspection of risks....... 30,434.59 
Advertising, printing and postage...............+.- 12,483.21 
Se WIS 6000 cbnscésewntewvetcascose 22,783.28 
ED - So. cnwe ds cde ediieweseadcas 45 ¥bebe eb edas 576,311.03 
EE Guided oN da sche Oh ee ERR ae aaa nis phous caees Wood be $2,299,567.54 
‘LEDGER ASSETS 
sortgage fe EP rere $1,809,057.30 
PE, MED ds ea wstccdb08 0063 6006% biiee¥eveankeeen 321,567.37 
rn nk ee GONE QUOI o.0500.c 00 ba eekie 00s ¥ a 45,838.85 
OE are PTeTrTr eT Titer C600 oeG0 28,341.12 
Agents’ balances and premium notes......... ease 50,844.3 
SCENE od Siathrdntnsidnned casa lo peabaenaale 4 ab hee aaw whines 43,918.52  2,299,567.54 
ALL OTHER ASSETS 
Interest and rent, due and accrued........ Cccceesr $ 35,232.30 
Due and deferred premiums, net..............e0. 44,887.31 
GU IN oon 6 Suwa da si:00b G00 00068084 5,000.00 85,419.61 
eS I ies ak 5.628 db okbdb onesedcadedekebescd 2,384,687.15 
nD a nic Gras kes ab wbides prdwiew dees 600 Ose ab en os 64,528.27 
Total net admitted assets... eeccrcccceccccecese béeetedeow $2,320,158.88 
LIABILITIES 
Net present value of all policies in force according to the 
Actuaries’ Table of Mortality, with 4 per cent and Ameri- 
«, ~ + 5 Sa paps repr p ete a 1,821,092.00 
All other liabilities, including— 
nn ME 5.5. 60 bs oa oe'w.0.5. 44s be dw beau we aloes 75,786.78 
ae CSV Es PONV Es 646464. 0n660004N46 1) in 6whNG Sd OSe OS 423,280.10 
EY Piesa ae atdneeea Jad tvs evbwebeeedan , ee Usseua dear cet $ 2,320,158.88 
Business issued and delivered....... 50s Le nend eben es bs 0609 w Ol $ 8,511,450.00 
DT 566946606060 660 606006 PUTT TTT TTT eT »888,350.00 
Insurance in force.. 25,849,881.50 
Increase .... »284,284, 
TOtR TRORTRS 2. cccccoces 954,927.50 
EN dines careuasé 206,624.11 
Reserve value of policies. . 1,821,092.00 
SN. pais 0% 60-0-05'6 7,072. 
Admitted assets 2,324,858.88 
CE SWoccdbosecaeeves 367,751.43 
NT i bts a id-o'a 8064-204 Oko 423,280.10 
REN chet Mba haldg Sak ea hae dnd hele 4 Gaede ae teahesden 40,134.44 
PROGRESS IN 17 YEARS 
Year Admitted Asset: 
' sedi s Insurance Hy Force 
Wel 41,347.00 1,161,000.00 
a. 102,687.00 2,363,054. 
.  . 266,296.00 4,363,784.00 
1905. 551,212.00 8,815,246.00 
1907. 849,572.00 10,783, .00 


1908 =s_«1,079,396.69 17,593 
wus 1,360,549.42 15,413 


wo 1,994,162.27 = 17,924,885.25 
0 1,991,407.45 20,565,597.50 


320,158.88 25,849,881.50 


The Reserve Value of Every Policy Issued by the CENTRAL LIFE is 
secured by Approved Interest-Bearing Securities Deposited in the State Safety 
Vaults of Iowa and Held by the State Insurance Department for the protection 


of all policy holders which makes every policy as safe as a government bond. 


AGENTS WANTED: The Central Life is planning great things for 


the future and offers exceptional opportunities 
to agents. Many agents have doubled their income by uniting with the Central 
Life. Now doing business in seventeen states and making great growth. Many 
more good agents are needed and success to them is sure. Previous experience 
is not necssary to success. We only ask an honest purpose and a will to work 
and we guarantee success. Special contracts for District and State Managers 
in Illinois, Ohio and Pennsylvania. Address Central Life, Des Moines, Iowa. 
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and is an experienced office man and 
auditor. For ten years he was with the 
Illinois Life. 


Life Insurance as Protection 


President W. W. McClench of the 
Massachusetts Mutual sounds a whole- 
some note in his annual report on life 
insurance for protection. He says: 


The intelligent belief of the public in 
the desirability of life insurance is shown 
by the hundreds of millions of dollars of 
invested assets at present held by Amer- 
ican life companies. During recent years 
there has been a steadily growing appre- 
ciation of the value of the contracts is- 
sued by the alert and progressive com- 
panies of the country. These contracts 
appeal to all persons desiring protection 
and are adapted to meet many needs and 
requirements. The old idea of life in- 
surance, however, the principle upon 
which the institution was founded, name- 
ly, protection for dependents, is still fun- 
damental. The necessity for it, the value 
of it, the satisfaction of possessing it, 
should be urged constantly by all solic- 
itors, and should never be overlooked by 
persons contemplating life insurance. 
Such protection for dependents should be 
maintained intact so far as possible. 
While loans upon policies are now recog- 
nized by the statutes of many states 
and provided for in the contracts of the 
companies, they should be made only when 
absolutely necessary. And if so made, they 
should be repaid as soon as possible, to 
the end that the protection intended for 
dependents may be realized to the full 
extent of the policies. 


Will Move to Des Moines 
The Western Mutual Life of Council 
Bluffs has voted to remove to Des 
Moines. President Clarence M. Ather- 
ton was in Des Moines Monday and se- 
cured quarters in the Crocker building. 


ACTUARIES 
H W. BUTTOLPH 








CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 


|) ene F. CAMPBELL 


CONSULTING 
ACTUARY 


856 Peoples Gas Building 
Telephone Randolph 1530 
CHICAGO, ILL. 


| aces J. HAIGHT 
Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 
J. McCOMB 
@ Ex-Insurance Commissioner of Oklahoma 


ATTORNEY AND COUNSELOR 
ACTUARY 


Colcord Buil 
OKLAHOMA CITY 
The Law of Insurance A Specialty 


J H. NITCHIE 
@ 


1219 Association Building 
Telephone 19 S. La Salle St. 
Central 739 


CHICAGO 
(5 FORGE J. 

















PORTER 
CONSULTING 
ACTUARY 
INSURANCE ACCOUNTANT 

(Ordinary and Industrial) 
2433 Glenwood Avenue 

TOLEDO, OHIO 





wi 

» personal relations on lines similar to 
those of the ie home office actuary. 
Authoritative Advice on arrangements for 
Home Office Efficiency, on the of 
Accounts, on Insurance Practice in Gen- 


eral and on the more usual duties of the 
Actuary. Address 8-M, care The Western Underwriter 








The company proposes to establish it- 


self at once. There are twenty-five 
clerks. The company has been writing 
old line insurance for six years. It has 
done well and removes to Des Moines 
because of the additional prestige it will 
receive from being located in the insur- 
ance center of Iowa. 


TACOMA ASSOCIATION AFFILIATES 


The Tacoma, Wash., Life Underwriters’ 
Association has voted to affiliate with the 
National Association. R. C. Angell, dis- 
trict manager of the National Life of 
Vermont, has been elected president and 
William Peterson, district manager for 
the Nerthwestern Mutual Life, first vice- 
president. Mr. Angell succeeds J. C. 
Reid, who was elected head of the or- 
ganization when the project was first 
started and was compelled to resign by 
a change of location and business. Ex- 
President Malcolm Hughes of the Seattle 
Association was the speaker at the Jan- 
uary meeting. 


STATE LIFE INSURANCE 


Topeka, Kan., Jan. 22—(Special)—Bills 
providing for the establishment of a life 
fund to be administered by the state for 
the purpose of granting life insurance 
and annuities to residents of the state of 
Kansas, were introduced in both branches 
of the Kansas legislature. The law is 
patterned after the Wisconsin law. It 
has the approval of the insurance depart- 
ment, although the department has not 
urged its passage and is taking no action 
in the matter. 

The proposed measures provide for ap- 
plications and schedules to be furnished 
by the superintendent of insurance within 
two years. The premiums are based upon 
the American experience table, with ad- 
ditions for extra hazards and interest at 
3 percent to which is added for expenses 
and contingencies $2 per year per $1,000 
of insurance, and an amount distributed 
equally through each of the possible pre- 
mium payments, the present value of 
which equals one-sixth of the present 
value of the costs of insurance on the 
basis given. Premiums for annuities are 
based upon the British offices annuities 
tables, 1893, with 3 percent interest. 

A medical examination fee of $2 is al- 
lowed, payable by the applicant. The 
clerks and treasurers of counties, town- 
ships and cities and all state banks are 
made agents. 

A surplus from the net profits of 50 
percent the first year and 5 percent less 
thereafter until the ninth year, and there- 
after 10 percent is provided. The full re- 
serve is the cash surrender or loan value, 
unpaid premiums are charged as loans 
and continue to be charged until the re- 
serve is exhausted, terminating the con- 
tract. 


PRATERNALISTS TAKE UP CRY 


Detroit, Mich., Jan. 22—(Special)—At 
the meeting of the fraternal insurance or- 
ganizations, composing the Michigan State 
Fraternal Congress, a resolution was 
adopted against permitting the group 
plan of insurance in Michigan. The frater- 
nities are prohibited from using the plan 
and intend to fight the stock companies 
in the matter. 

Daniel P. Markey, supreme commander 
of the Knights of the Maccabees of the 
World, pointed out that this scheme, if 
permitted, would allow the insuring by 
an old line company of an entire factory 
or business house’s staff of employes. 

“Such a scheme spells ruin to us,” he 
said. “In every factory there are mem- 
bers of our fraternal organizations. Their 
insurance in this manner would mean that 
they would drop their membership in our 
organization.” 

But John J. Lentz, of Columbus, repre- 
senting the American Insurance Union, 
saw an even deeper menace. He said: 

“The trouble lies not so much in the in- 
surance of whole factories of men. It 
lies in the possibility that the companies 
will offer insurance in whole chapters of 
our fraternal organizations at a lower 
rate than we can afford to meet. The 
plan strikes at our very foundations.” 


COMPULSORY INVESTMENT LAW 

There is some talk of a compulsory in- 
vestment bill in Michigan, but the in- 
surance department does not favor it, 
taking the position that since insurance 
companies are already taking up invest- 
ments as fast as they are offered such a 
law is unnecessary. 





ABERESTED ON FRAUD CHARGE 


Tobe Wiley of Johnson county, Ky., has 
been indicted at Louisa, Ky., on the charge 
of obtaining money under false pretenses. 
He is alleged to have sold stock in the 
Central Life of Louisville by misrepre- 
sentations as to its value. Officers of the 
company reported that he had no con- 
nection with it, but sold the stock owned 
by Judge Andrew J. Kirk, of Paintsville, 
Ky. He offered it at $17.50 a share, al- 
though it had been purchased, it is said, 
for $7.50 a share. 





ILLINOIS CASE DISMISSED 
In the Supreme Court of the United 
States the case of the Commercial Life 
of Chicago against the state of Illinois 
has been dismissed at the request of the 





company. This case was carried up from 
the Illinois supreme court to test the con- 
stitutionality of the antirebate law. The 
Illinois court held that the company was 
guilty of rebating in selling stock options 
with insurance. The company has since 
combined with the Old Colony Life of 
Chicago. Of course, nothing has been de- 
cided by the United States Supreme Court 
on the law. 


WON THE FIEST ROUND 

The protesting policyholders have won 
the first round in the injunction proceed- 
ings to restrain the officers of the La~- 
fayette Life, of Lafayette, Ind., from 
changing the company from a mutual to 
a stock basis, Judge Vinton of the super- 
ior court in that city overruling the com- 
pany’s demurrer to the complaint and 
holding the restraining order in force un- 
til such time as the questions in con- 
troversy are finally adjusted. He permits 
the objecting policyholders to have access 
to the company’s books, the latter to re- 
main under proper guard, the informa- 
tion to be obtained from them not to be 
used to harm the company. 


TO WATCH LEGISLATION 


Arrangements to keep a close tab on 
proposed legislative measures in Kansas 
affecting the life insurance interests were 
made at a meeting Tuesday of the Topeka 
Life Underwriters Association. A com- 
mittee composed of E. W. Thompson, Na- 
tional of Vermont; Frank B. Parker, Con- 
necticut Mutual, and S. E. Barber, Aetna, 
will look out for legislative action for the 


association. Copies of bills introduced 
will be secured immediately on their in- 
troduction, enabling the association to 


take action. 


LIFE APPOINTMENTS 
Kansas 
Bank Sav. Natl.—E. L. Williams, Stockton. 
Columb. Natl.—W. W. Thomas, Kansas City. 
Germania—Mrs. F. E. Moore, Manhattan. 
Guar. Fund—T. W. Paschall, Paola; G. H. 
Moeckel, Coffeyville. 
Hartford—E. H. Armstrong, Gypsum. 
Mut. Benefit—F. L. Sage, Pittsburg, Pa. 
Mutual, N. Y.—R. L. Hamilton, Rsdiiesn: 
C. H. Brassfield, Ness City. 
N. W. Mutual—S. C. Pearson, Joplin, Mo. 
N. W. Natl.—J. A. Van Vechten, Topeka. 
Pacific Mut.—F. M. Breeding, Emporia. 
Reliance—J. A. Prouse, Anthony. 
Minnesota 
National, Vt.—J. F. Hesnault, Walnut Grove. 
Dakota Mut.—Raphael Van Wie, Clarkfield. 
Mut. Benefit—F. W. Shandorf, Northfield. 
— Mut., Mass.—W. McManigal, St. 
‘aul. 
N. W. Mutual—E. A. Blomfield, Minneapolis. 
Phenix Mut.—Rosse Patterson, St. Paul. 
Travelers—J. J. O’Brien, South St. Paul. 
Mutual, N. Y.—Wim Hurley, Bird Island. 
Security Mut.—C. L. De Reu, Marshall. 
Ohio 
Conn. Genl.—D. A. Heinle, Toledo; W. W. 
Clutes, Cincinnati. 
Contl. Assur.—Richard Conway, Napoleon. 
Equitable, N. Y.—I. I. Siegan, Cleveland. 
Federal—J. A. Hoopman, Byesville. 
Hartford—J. F. Steinbrunner, St. Henry. 


Home—W. H. Gregg, Cambridge; S. C. Gresh- 


am, Akron. 

Mut. Benefit—E. T. Johnson, Newark; B. F. 
Cockayne, Tiffin; C. R. Adams, Carlisle. 

utual, Y.—R. R. Fetterhoff, Chicago 

Junction. 

Manufacturers—H. A. Rudd, Barberton. 

Mass. Mutual—F. E. M. Baldwin, Tiffin. 

National, U. S. A.—W. J. Welsh, Mt. Vernon; 











F. J. Barker, J. J. Krist, Columbus; H. L. 
Lynn, Martin’s Ferry; W. P. Baters, Kent. 
Pad Eng.* Mut.—Lloyd McCampbell, Plain 
ity. 

New York—B. F. Coan, Cincinnati. 

Pioneer—C. M. Johnson, Akron. 

Pitts. L. & T.—D. O. Reed, Holgate; C. F. 
Prohl, Elyria; N. H. MacAllister, Cleveland; 
A. B. Fuller, Fostoria. 

Preferred—Hyman Cohen, Dayton. 

Reliance—R. KX. Yates, Salem. 

Wisconsin 

Aetna—G. H. Weaver, Antigo. 

Central—Einar Graff, Madison; J; R. Colby, 
Loyal; C. H. Kaste, Alma. 

uardian—R. A. Cleveland, Glenwood. 


National, Ia.—S. R. Levy, Milwaukee. 

New Engl. Mut.—F. A. Hart, Superior; F. 
R. Hughes, Chippewa Falls; C. J berweiser, 
Menasha. 

New York—A. M. Krause, Two Rivers. 

N. W. Mut.—F. W. Suszycki, Ripon; Em- 
mett Quackenbush, Milwaukee. 

Colony—M. J. Schermenhorn, Fond du 


Lac. 
Old Line—H. B. Barlow, New Lisbon; L. L. 
Netzer, Lena. 


LIFE NOTES 
The Merchants Life of Iowa assets are 
now over $1,000,000. The death rate for 
1912 was 40 percent of the expectancy. 
Frank A. Sullivan, district agent of the 
Mutual Benefit Life at Elkton, Ky., died 
there suddenly Jan. 15. 


Darby A. Day, manager of the Chicago 
department of the Mutual Life, spent 
three days recently in Denver visiting 
his old time friend, J. T. Norton, manager 
of the Mutual Life’s Denver branch. 


Howell Tatum, who has become general 
agent of the Scranton Life at Louisville, 
not only has Kentucky but also southern 
Indiana as his territory. Mr. Tatum was 
many with the Aetna Life in Louis- 
ville. 


As a result of a reorganization of the 
Dakota Western Assurance of Water- 
town, 8S. D., an injunction placed against 
the company recently and which forbade 
the further sale of its capital stock, has 
been dissolved. Thomas Dunn, vice-presi- 
dent, retires. 


George H. Allen, general agent of the 
Union Central at Bellefontaine, Ohio, has 
filed a voluntary petition in bankruptcy 
in the federal district court at Columbus. 
He gives his assets as $455 and his lia- 
bilities as $9,285. The greater part of the 
debts run to Bellefontaine banks. 

The Southern National Life of Louis- 
ville stockholders held their annual meet- 
ing Tuesday, authorizing a decrease in the 
capital stock from $500,000 to $250,000 
and a decrease in the paid in capital from 
$180,000 to $100,000. This step was taken 
according to President Ed. L. Williams, 
to enable the surplus to be increased. 
The matter of erecting a 25-story office 
building was not taken up at the annual 
—~ Three new directors were elec- 
ted. 

Insurance Commissioner McMaster of 
South Carolina has introduced in the leg- 
islature his bill providing for a state 
department for the issuance of life in- 
surance policies, to be operated under the 
control of the insurance department, and 
a bill requiring foreign life insurance 
companies to invest their reserves on 
South Carolina business in South Caro- 
lina securities, and permitting the in- 
surance commissioner to revoke their 
licenses in case they do not make what 
he regards as adequate efforts to comply. 





Guarantee Fund Life Association 
OMAHA, NEBRASKA 


Organized January 2, 1902 


Assets, January |, 1913 - 
Reserve Fund, January |, 1913 


Securities with State Department, January |, 1913 


$1,030,964 .66 
837,095.52 
481,337.50 


Policies proyide death, disability and old age benefits, 
and are incontestable after two years from their date. 


We Excel in Three Important Respects, viz.: 
1. LARGEST RESERVE FUND of any Association, without regard 


to age or volume of business. 


2. LOWEST MORTALITY of any similar institution of equal age 


and volume. 


3. MOST EFFECTIVE ORGANIZATION, as results easily show. 


Attractive commission and renewal contracts will be made with men of 
character and the ability to produce the best class of business. 


Licensed in seventeen States. 


Look Up Our Record and Write Us 
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CASUALTY AND SURETY NEWS 








STATEMENTS BEING MADE 


COMPANIES’ ANNUAL FIGURES 





Ocean Makes a Fine Showing—Ameri- 
can Fidelity Gains Surplus—Old 
Suits Cleaned Up 





From the few statements which have 
so far appeared it looks as if the move- 
ment to clean up outstanding suits had 
been general among the liability com- 
panies last year. The Ocean is under- 
stood to have made a great clean-up. 
The American Fidelity shows a marked 
reduction in loss reserve, due to the 
same cause. The London Guarantee 
has not yet published its statement, but 
it is stated that it had on Jan. 1, 123 
fewer suits outstanding than on the 
same date last year. Following are 
some casualty company figures: 


Ocean Accident & Ginsenten~There 
is always interest in the annual state- 
ment of the Ocean, not only because it 
is a large and well- managed company, 
but also because of its reputation for 
charging itself with every liability it 
can and then putting up extra reserves 
to cover possible contingencies. 

This year the company makes even 
a finer statement than usual. Not- 
withstanding its careful underwriting, 
its premium income increased nearly 
$400,000 and amounted to $4,032,899. 
Its total income was $4,204,232. 

The total United States assets 
amount of $4,776,085, of which nearly 
$3,950,000 is invested in high-class 
bonds and $150,000 in mortgage loans. 
Securities to the value of $3,446,800 are 
deposited with the United States trus- 
tees and various insurance departments. 

The unearned premium reserve is 
$1,487,017. The claim reserves aggre- 
gate $1,164,731. The foregoing re- 
serves meet the statutory requirements 
in full, but lest the statutory require- 
ments should be inadequate, the com- 
pany has voluntarily set aside a “spe- 
cial contingent” reserve of $600,000. 
The surplus to policyholders amounts 
to $1,296,134, a gain of $110,000 during 
the year. With a stronger financial 
position even than in the past and 
with its forces better organized than 
in the past, the Ocean enters the new 
year with fine prospects. 

. * 7 


General Accident—The United States 
branch of the big Scottish company 
made an increase of nearly half a mil- 
lion in premium income last year not- 
withstanding that there was an almost 
complete reorganization of the depart- 
ment but a few months before the year 
began, naturally resulting in some slow- 
ing down of the machinery at the time. 
The 1912 premium income was $3,477,- 
000. The company also shows an in- 
crease in assets of over $60,000 and an 
increase in reinsurance reserve of over 
$150,000. Its figures are: Total ad- 
mitted assets, $2,805,544; unearned pre- 
mium reserve, $1,256,555; loss reserve, 
$601,369; surplus to policyholders, $582,- 
080. 

During the year Kelly & Norie-Mil- 
ler, the United States managers, made a 
material increase in the size and ef- 
ficiency of their agency plant and im- 
proved the organization of the head of- 
fice departments. The company se- 
cured licenses to write additional 
classes and in general put itself in posi- 
tion to move forward this year even 
more aggressively than in the past. 


American Fidelity—The company makes 
a good statement this year. It shows a 
considerable decrease in assets, but a still 
greater one in liabilities, especially for 
unearned premiums, showing that it did 
a considerably smaller business in 1912 
than in 1911, when it was criticised for 
going too fast. A depreciation of about 

45,000 in market values of bonds pre- 
vented the net surplus from pong — 
$200,000 even. Figures are 
Assets, $2,106,096, as against $2,444, Ht “a 





ear ago; unearned premium reserve, 
899, 429, as compared to $915,510 a year 
ago; loss reserve, $434,242, as against 
pre 077 a — sso: capital, $750,000; net 


lus, vas 
wore Pinte Giase—Total admitted as- 
sets, $939,082; unearned premium reserve, 


325,613; loss reserve, $35,212; capital, 
250,000; net surplus, $284,997; net plate 
glass premiums written, $633,368; net 
losses paid, $228,947. 

‘tan —With increased 
premiums in every line, except plate 
glass, which shows a small decrease, and 
with reduced losses in every line, the 
Metropolitan Casualty had a good year. 
Its figures are as follows: Total admit- 
ted assets, $894,661; unearned premium 
reserve, $352,889; loss reserve, $49,232; 
capital, $200,000; net surplus, $238,881; 
net premiums written and net losses paid 
as follows: 


Prems. Losses 
CD ks ain nos, 69600 $127,401 $ 50,185 
EE Lik a card baka Bia ate 36,626 15,575 
ee GD cb ccccekese ., 538, 451 213,555 


* 

Missouri Fidelity & Green —teettenk 
Taylor gives some interesting facts about 
the company’s business. Sixty percent of 
its liability premiums are paid on monthly 
audits and are earned when collected. 
During 1912 the company had 63 cases in 
litigation, which it disposed of at an aver- 
age of $265 per suit. At the end of the 
year 17 suits were in litigation. Only one 
suit was appealed during the year. Mr. 
Taylor ascribes the company’s low liabil- 
ity loss ratio to its careful inspection 
service, which, while it cost a lot of 
money, is satisfactory. 

The company’s gross premium income 
for 1912 was $370,080. After deducting 
cancellations, not-taken business and re- 
insurance, the net premium income was 
$304,947. The following is a detailed 
statement of net premiums and losses for 
the entire field and also for Missouri and 
Kansas separately, these two states being 
the ones in which the company operated 
during ten months of 191 

ENTIRE ame 
Prem. Losses Ratio 











os. .. Saree $ 54,670 $26,140 47.6 
MM Sec chs shee 190,585 51,950 27.2 BEGAN BUSINESS MARCH 1, 1911 
Fidel. S phets ate 78s ‘eae, Ee 
MEPOCY cocccccecce ° . . e 
A aS 14go1 8.24124 Net Reserve to Policy Holders, . . . . . . $372,971.68 
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en Seer a AGENTS WANTED FOR UNOCCUPIED TERRITORY 
Prop. Dam. ..... 3,529 632 17.6] New and Attractive Policies. LiberalCommissions, Correspondence Solicited. 
Work. Coll. ..... 3,615 864 24.0 
Totals ...... $304,947 $90,195 29.5 Th Si G d C L I 
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Prems Losses Ratio 
Rat booyaaepae si3ag00  fagisT | 328 | 
MD. cccccccsces . . e 
Fidel. a Ea eh 5,665 ‘bai ues LIABILITY BURGLARY 
MPOCY on cccccces 5 . le 
Ok TM aeeeies 3,552 11125 31.6| ACCIDENT CREDIT 
St. Boller akteate 2,737 eee te HEALTH BOILER 
ae ke oa Say St ELEVATOR 
op. Dam. ..... , 3| TEAMS . ELEVA 
Work. Coll. ..... 205 126 = 61.0 ee Lr dy DQ 
sin atici —— | COMPENSATION ra WS GEN’L. LIABILITY 
Totals ...... $189,165 $68,294 36.1 
KANSAS ESTABLISHED 1869 
Prems Losses Ratio 
re Seer $ 17,376 $ 17,35 42.3 e 
 etniredday 27,582 61227 22.5 i on on varantee CCl ent 0m an td. 
Fidel. eked ie 1,442 rane # 
<5 e600 wah ° 2 
st Gi. Boeck ta 2,527 589 23.3 OF LONDON, ENGLAND 
WEEOT ccccces vee o04e o eos 
Fly-wheel ....... 448 eeieus ogee 
Burglary 2.20... 586 iss 28 Head Office, Chicago 
On. ale 683249 F. W. LAWSON, General Manager , 
- Mo., Ind., 1423 Insurance Exchange, 
Totals....... $62,187 $15,095 24.8 eae . Gen. Aegis. Minsis, Me., Northwestern Managers ianeepe 
Security Casualty, Indianapolis—The | ALFRED PAULL & SON - - - - General Agents, West Vi pais, Wheeling 
company ™ - some nice nine last year | CLARK & SPRAGUE - ~ ° ° General Agents, Northeastern Ohio, Coovelans 
—about $6,000 in assets, $5,000 in net sur- AS - - - General eat, Souther OO ie Lima 
} Me - : , » N. 
plus and $9,000 in premium income. Its THE ME ST CKSON co. Hi > Gen. Lucas County, Toledo, Ohio 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 
HUTCHINSON & COOLEY, Gen. Agts. for Illinois, 1915-17 Insurance E Chicago 
CHRIS. SCHROEDER & SON, Gen. Gen. Agts. Wisconsin, ~ ape, 2 Street, Atiwankee 


E. J. SCOONOVER, Gen. Agts. for Indiana - - Law Building, 
F. A. BUCHANAN, Jr., Gen. Ats. Southern O. & No. Ky., 312 Johnston Bidg., Cincinnati 


SALESMEN WANTED 


Good Agency Openings in Central States Policies comply with Standard Provisions Law 
$5,000 Policy $9.00 A Year 
With $26 Weekly for 200 Weeks 
Health Policy $10.00 A Year 
Pays eekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident | Association 


DES MOINES, 83 a3 











M. L. GARRETT, President W. L. TAYLOR, 2d Vice-Pres. & Gen’!] Manag:r 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 
Capital and oe $375,000 Springfield, Missouri 


A Middle West Com: re nebing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Li Industrial Accident and Health Insurance. 
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MASSACHUSETTS 


BOSTON, MASS. 





SATISFIED CLIENTS 


PROSPEROUS AGENTS 
THAT IS THE SECRET OF THE SUCCESS OF THE 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLARY and PLATE GLASS INSURANCE. 


IS WHAT MAKES 


SUCCESSFUL COMPANY 





BONDING AND INSURANCE COMPANY 


T. J. FALVEY, President 
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figures follow: Assets, $156,652; capital, 
$125,000; net surplus, $21,120; net pre- 
miums written and net losses paid as fol- 
lows: 


Prems. Losses 

DED. ccvcseescvetias $56,838 $24,794 
rrr eT 56,838 16,908 
Benefit ......... sas 119 wése~ 
United Plate Glass—Total admit- 
ted assets, $215,638; unearned premium 
reserve, $17,727; loss reserve, $518; capi- 
tal, $100,000; net surplus, $96,360; net 
plate glass premiums written, $34,207; 


d, $11,714. 

—The following are 
some financial facts taken from President 
Stone’s annual review: Actual net writ- 
ings, $5,955,561, an increase of $836,292 
over those of 1911. The company paid 
$109,374 for reinsurance and marked off 
$22,451 in premiums as_ uncollectable, 
leaving $5,823,736. Premiums and losses, 
including cost of adjustment, by depart- 
ments were as follows: 


net losses p 





Prems. Losses Ratio 

ie. seensiccas $3,100,617 $1,757,353 566.6 
Acci. & H - 1,075,111 553,582 651.5 
Fid. & Su +. 634,343 73,731 11.6 
Pl. GL. ...<- . 290,287 125,245 43.1 
Boil. & Fl.-wh.. 310,063 28,667 9.2 
BUTE. cccccsess Meet csemiad . hae 
Spr. & W. dam. 111,258 56,061 50.3 


The total expenses and losses paid were 
$5,242,413, leaving net underwriting earn- 
ings of $581,323. The income from invest- 
ments was $208,679, out of which the 
company paid dividends of $180,000. The 
unearned premium reserve was increased 
$329,533 and the claim reserve $277,174 
over the previous annual statement. De- 
preciation in market values amounted to 
$43,661. The company made an increase 
in net surplus of $44,010. 

The company’s litigation statistics un- 
der liability policies are as follows: Suits 
pending Dec. 31, 1911, 1,197, entered dur- 


ing 1912, 1,694; won in 1912, 375; lost in 
1912, 84; settled in 1912, 1,136; suits 
pending Dec. 31, 1912, 2,296. 


Prudential Casualty—Last year being 
the second year of its operation, the com- 
pany nearly quadrupled its premium in- 
come, writing $329,368 in premiums. Dur- 
ing the year it strengthened its financial 
position by cutting its capital in two and 
putting f of it into the surplus. It 
made another good move in reinsuring its 
boiler business, the volume of which was 
too small to handled profitably. Its 
figures are as follows: Assets, $862,294; 
unearned premium reserve, $122,148; loss 
reserve, $15,157; statutory reserve for lia- 
bility claims, $31,332; capital, $300,000; 
net surplus, $357,400; net premiums writ- 
ten and net losses paid, as follows: 





Prems. Losses 

ST eCrre Try. $ 93,304 $ 43,892 
DD tivtiviedeckeesaee 8,879 2,581 
DE shatwecenws nda 156,388 47,489 
BONED SND occccesveeses 41 8,873 
DER HE kop ese0.00 «0 . osene 
Burglary and theft..... 17,517 3,139 
Automobile prop. damage 25,106 6,430 
Workmen’s collective ... 1,862 995 
WOON segs wes seustaaes $329,368 $113,399 


*Paid out for reinsurance of risks. 


Curley Leaves Trust Company 

J. R. Curley, who was one of the or- 
ganizers of the Northwestern Trust 
Company, at Grand Forks, N. D., and 
who has served the institution as vice- 
president and secretary for the past 
our years, has just been elected 
cashier of the First National Bank of 


Grand Forks, N. D., and will sever his | 


connections with the trust company 
entirely. The First National Bank has 
assets of over $2,000,000. Mr. Carley 
was formerly general agent for North 
Dakota, of the Fidelity & Deposit. 


EANSAS MEANING OF “AGENT” 

The Kansas law prohibiting the selling 
of insurance without a license will be 
tested in the case of J. J. Connell, agent 
for the Kansas Employees Interinsurance 
Exchange of Kansas City, who was ar- 
rested at Topeka a few days ago on the 
charge of soliciting insurance without a 
license. The arrest was made by G a 
Mattingly, license collector, at the com- 
Plaint of several Topeka insurance men. 
Connell’s defense will be that the law does 
hot cover such organizations as the one 
he represents, and inasmuch as the Kan- 
Sas law is lame in its definition of the 
term “agent” it is believed likely he will 
be acquitted. 

The activity of agents for the exchange 
n various parts of Kansas is arousing in- 
Surance men to fight for a measure in the 
Present legislature defining an agent, and 
Placing a penalty upon the solicitation of 
insurance without such authority. 


WILL PROTECT ITS BUSINESS 

The Metropolitan Casualty has served 
aotice on the Workmen’s Compensation 
ervice & Information Bureau that it will 
sxercise the right to meet the rates of its 
ew members. It has secured so much 
evidence of rate cutting on their part that 
Patience has ceased to be a virtue. The 
Subject will probably be considered at a 
meeting today, when a committee is to 
eport on the comparative business of 








companies, 





NEWS OF COMPENSATION 
INDIANA BILL NOW IN SHAPE 





Good Bill Introduced in New York— 
Numerous Measures in Nebraska 
Legislature 





Committees representing employers 
and wage earners have been holding 
conferences at Indianapolis, trying to 
agree on the outline of a workmen’s 
compensation bill to be presented to 
the Indiana legislature now in session. 
The bill agreed upon follows the Ohio 
law in most respects. It differs in 
putting the premium paying all upon 
the employers in return for which the 
workers agree that the state board of 
awards shall have the granting of per- 
mission to the injured workmen to sue 
in court for damages other than the 
regular compensation, the board pass- 
ing upon the issue whether the em- 
ployer has violated a safety law. 

Other Features 


The board of three members, to be 
known as the Indiana state liability board 
of awards is to be appointed by the gover- 
nor, one to represent employers, one to 
represent employes and the third to be a 
lawyer. The salaries are to be $5,000 a 
year each. The premiums paid in will 
create a state insurance fund to be drawn 
on by order of the state board. The em- 
ployer who voluntarily pays premiums 
will not be liable to any suit for dam- 
ages in court by an injured employe ex- 
cept where death or injury is due to the 
employer's failure or neglect to obey the 
state law or the order of the inspector in 
the matter of safety appliances or other 
legal safeguards. The board determines 
whether there has been violations, sub- 
ject to a review of its action by the 
courts. Where an employer does not pay 
ew gery into the insurance funds he is 
lable to be sued by an injured employe 
under the existing liability law, with the 
common law defenses abolished. The in- 
jured employe is to draw from the funds 
two-thirds of the wages he loses, not 
less than $6 and not more than $12 a 
week, or in case of partial disability two- 
thirds of the decrease in earning capac- 
ity. In case of death of the wage earner, 
his dependents receive the weekly pay- 
ments until the total is not less than 
$1,500 nor more than $3,400. 

Other Bills Up Also 

Representative Keegan of Indianapolis 
will introduce another workmens com- 
pensation act similar to the one he offered 
two years ago and drafted by Emory B. 
Sellers, of Monticello, formerly United 
States district attorney for Indiana. It 
provides for industrial courts, using the 
present circuit and superior courts as 
such without additional pay. The bill 
defines hazardous employments, deals with 
the relations of employer and employe; 
fixes compensation for injuries in certain 
cases and prohibits the making of cer- 
tain contracts relieving the employer of 
liability for injuries. 

Another bill to be introduced is similar 
to the Washington law and will provide 
for compulsory compensation. 


IOWA BILL INTRODUCED 

Senator Clarksor, a member of the Iowa 
workmen’s compensation commission, has 
introduced in the legislature of that state 
the bill reported by the majority of the 
commission, providing for elective work- 
men’s compensation, with a monopoly of 
the insurance of this risk given to a state 
mutual. The bill provides for maximum 
compensation of $3,600. Weekly com- 
pensation is based on 60 percent of aver- 
age wages. The bill was referred to the 
judiciary committee but a demand was 
made for a joint senate and house com- 
mittee to consider it. 

Retiring Governor Carroll attacked 
many features of this bill. Incoming 
Governor Clarke favors workmen’s com- 
pensation but did not go into detail in 
his message. 


MINNESOTA LABOR PROTESTS 


Five distinct protests against the pro- 
posed workmen’s compensation act as it 
appears in the tentative draft, have been 
made by the Minnesota State Federation 
of Labor, through W. E. McEwen of Du- 
luth, secretary-treasurer of the federa- 
tion. He then outlined objections to the 
following features: 

Permitting employers to deduct a por- 
tion of the cost of insurance from the 
wages of workmen. 

The section discriminating against alien 
dependents. 

Settlement of claims in excess of $200 
by payment of a lump sum, unless such 
payment be ratified by the courts. 


Use of the words “by accident,” as 


barring occupational diseases from the 
scope of the act. 

Limiting the maximum compensation in 
case of injury to $10 a week and the 
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maximum compensation for total disabil- 
ity or death to $3,000. 

Mr. McEwen declared that the maxi- 
mum compensation in case of injury 
should be not less than $15 a week and 
that in case of total disability or death, 
the compensation should be $5,000. 
“Above all,” he said, “we favor state 
insurance, such as is in effect in the 
state of Washington.” 

The committee has held its last open 
meeting and is now engaged in discuss- 
ing the final draft of the bill. It is prac- 
tically certain the bill will except rail- 
road employes engaged in interestate com- 
merce and agricultural laborers. It is 
expected that several weeks will elapse 
oeree,, wae senate committee introduces 
the bill. 


MICHIGAN RULINGS 
The Michigan industrial accident board 


has ruled that lump sum payments may, 


be made to defray funeral expenses in 
case of fatalities, but that the sum must 
be deducted from the sum ultimately al- 
lowed dependents of the deceased. 

The commission has also ruled that at- 
torneys representing clients at arbitration 
hearings shall not receive anything from 
the state. 

The board has also ruled that an in- 
jured employe must accept any reliable 
physician designated by the employer or 
else pay the doctor bill himself. Any 
physician licensed to practice in Mich- 
igan is considered reliable, in the absence 
of other circumstances. 

The state industrial board of Michigan 
is up against its own game hard. A 
stenographer employed by the board, 
Jeanette Barker, recently had a finger 
mangled while operating the files of the 
board. She has applied for compensation 
under the act, and the board is powerless 
to pay it, because the state has no fund 
for such purposes. 


NEW YORK BILL INTRODUCED 

A workman’s compensation bill, drafted 
by the insurance department, has been 
introduced in the New York assembly, 
embracing some of the best features of 
the New Jersey, Michigan and Massa- 
chusetts laws. Like the New Jersey law 
it brings all employers within its opera- 
tion unless they take affirmative action 
to keep out. Like the Michigan law it 
requires all employers either to demon- 
strate their ability to pay compensation 
or to insure in mutual or a stock com- 
pany; but does not provide for state in- 
surance. It gives the employe the right 
to sue the insurance company directly. 
Then to compel employers to adopt one 
of these measures of securing the compen- 
sation, it provides that until the employer 
does adopt such a plan, and the plan 
is approved by the insurance commis- 





sioner the employe shall have the option 
either of claiming compensation or of 
suing the employer for common law dam- 
ages without limit as to recovery, and in 
the latter action the employer will not 
be able to set up the defense of contribu- 
tory negligence, assumption of risk, or 
negligence of a fellow-employe. This 
last feature is not contained in any law 
so far enacted. 

The provision relating to the settle- 
ment of claims has been borrowed from 
Massachusetts. It provides that no claim 
can be settled so as to be binding on 
either party unless it has the approval 
of a public officer. The result is that 
neither an employer nor an insurance 
company will be able to take any ad- 
vantage whatsoever of an employe in the 
adjustment of claims. Moreover, both 
the employer and the employe can go to 
the superintendent of insurance or to a 
board of examiners authorized to be cre- 
ated in the insurance department and set- 
tle their differences then and there. The 
resort to the courts will be necessary 
only in those cases where an agreement 
cannot be reached, or whether the parties 
refuse to have their differences settled 
by the public board. 

The schedule of benefits is considerably 
more liberal to the workman than in New 
Jersey. The compensation payable either 
to workmen direct or to their dependents 
is not assignable, and no levy can be 
made thereon for any debt whatsoever. 
Legal fees are carefully regulated and 
become a lien only after approved by the 
insurance commissioner or by a judge of 
the court when a proceeding is had. 


MASSACHUSETTS RESULTS 

Compensation approximating $597,000 
has been awarded workmen in the first 
five months’ operation of the employers’ 
liability law of Massachusetts. There 
have been 4,000 accidents reported since 
July 1, the date upon which the law took 
Of these 80 percent were not 
disabled longer than the two weeks re- 
quired before the workman can get any 
compensation. Compensation has been 
awarded to 20 percent of all the cases re- 
ported. Of the whole number less than 
30 percent have preferred to take the re- 
course offered them by the law, that of 
trial by jury. About $192,000 has been 
awarded to workmen who have suffered 
from accidents other than fatal. 

An amendment to the Massachusetts 
law has been introduced to make com- 
pensation payable for the first two weeks 
of disability. 


SITUATION In OHIO 
There is a strong probability that the 
Ohio state legislature now in session will 
zo more deeply into the development of 
state liability and workman’s compensa- 
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tion legislation than was ever dreamed of 
when the present law was enacted two 
years ago. There is a general impression 
among all well-informed observers that 
the optional features of the present law 
will be eliminated and all employes of 
the state and municipal employes—even 
school teachers—will be included in the 
measure. It is the aim of one crowd to 
“put the Mability men out of business in 
Ohio.” On the other hand the liability 
men are massing their batteries and do 
not propose to be put out. 

Senator Green with the sanction of the 
governor will put in a bill — insur- 
ance compulsory and requiring the em- 
ployers to contribute the entire cost in- 
stead of 90 percent. 

The Ohio miners at a convention held 
in Columbus Jan. 17, passed a resolution 
favoring a compulsory law. 

Views of Governor Cox 

Governor Cox has recommended to the 
legislature the making of the compensa- 
tion state law of the state compulsory 
instead of elective. He appears not un- 
friéndly to letting the employer decide 
whether he will insure in the state fund 
or in an insurance company. In his first 
message, Governor Cox says: 

“The workmen’s compensation law in 
this state, which, however, lacks the com- 
ge ad feature, has made steady growth 

n popularity. The compulsory feature, 
however, should at once be added. I re- 
spectfully but very earnestly urge its 
adoption amendatory of the present law 
with such other changes as experience 
might dictate. There is some force and 
justice in the contention that the em- 
Ployers should be given the option of in- 
sur ng. either in the state fund under the 
Hability board of awards or in liability 
companies which have met all the re- 
quirements of the state department of in- 
surance. The competitive feature may be 
wholesome. The objective to be sought 
is the fullest measure of protection to 
those engaged in dangerous occupations 
with the least burden of cost to society, 
because after all the social organization 
must pay forit.” — 
PALMER “SEEIN’ THINGS” 

Commissioner Palmer has a grievance 
against the casualty stock companies. 
According to a telegram from Lansing, he 
says they are trying to ditch his state 
insurance organization by combining and 
refusing to issue fire or other insurance 
to employers who have come in under the 
fourth option. 

The liability insurance men of Detroit 
are a unit in denying this charge of Com- 
missioner Palmer. They also are highly 
indignant that the commissioner should 
have made such a charge. 

Representatives of twelve of the most 
prominent casualty companies were inter- 
viewed on the matter, and every one of 
them asserted that he would insure any 
good risk for any employer under the 
“fourth option,” state insurance. Sev- 
eral of them admitted, however, that they 
would not do business with employers 
who were in the mutuals. 


WANT ILLINOIS LAW CHANGED 

According to the Springhela News Illi- 
nois miners after their meeting in Peoria 
in February, will demand amendment of 
the workmen’s compensation law. A fea- 
ture to which they are said to object par- 
ticularly is the provietes for the ap- 
pointment of arbitrators in disputed 
cases. They want a state board, such as 
the one in Washington, to settle all such 
cases. Further, there seems to be a de- 
mand among them for increase in the 
amount which many be paid for accidental 
death from $3,500 to $4,000. The last 
named amount is the limit under the 
Washington law. 


COMPENSATION NOTES 

In Nebraska bills have been introduced 
embodying the majority and minority re- 
ports of the workmen’s compensation 
commission; barring contributory negli- 
gence, fellow servant and assumed risk 
as defenses by employers; for a state 
scheme of industrial insurance; to abolish 
assumption of risk as a defense to suits 
by railroad employes. 

A workmen’s compensation bill, based 
on the New Jersey law, has been intro- 
duced in Oklahoma by Senator Anderson. 
The bill as introduced leaves the matter 
voluntary with employers as to whether 
they should come under the law, but the 
insurance department favors an amend- 
ment which would make it compulsory. 

Representative Mahurin of Coffey 
county has introduced a workmen’s com- 
pensation bill in the Kansas legislature, 
modeled after the Washington law. It 
makes 4 classifications of industries. 

Governor Hooper of Tennessee, in his 
message to the legislature says it would 
be folly to enact a compensation law in 
Tennessee without preparation. He there- 
fore recommends the appointment of a 
nonpartisan commission to investigate 
and report to the 1915 legislature. He 
reminds the legislature that all political 
parties in the state are pledged to abolish 
fellow-servant’s negligence as a defense. 





GETS SOUTHERN SURETY 
James M. Sprague, who retired recently 
from the firm of Sprague & Diggs, gen- 
eral agents of the Massachusetts Bonding 
at Cincinnati, has taken the general 
agency of the Southern Surety of St. 
Louis and has opened an office on the 


building. Mr. Sprague is well known in 
surety circles and controls a large per- 
sonal business. 


BIG MERGER DULY RATIFIED 


Stockhoders of Fidelity & Deposit and 
American. Bondi onfirm Action 
of Their Officers 


The merger of the Fidelity & De- 
posit and’ the American Bonding was 
confirmed last week by the stock- 
holders of both companies and shortly 
all the details will be completed. The 
terms of the merger having been based 
upon the assets of the two companies 
as of Dec. 31, and the American Bond- 
ing having declared an 8 percent divi- 
dend after that date, the Fidelity & 
Deposit declared an extra dividend of 
8 percent, payable to stockholders of 
record on Jan. 14. The governing 
committee of the Baltimore Stock Ex- 
change has decided, however, that if 
one who sold Fidelity & Deposit stock 
on Jan. 14 refuses to give up the extra 
dividend to the buyer, the seller’s 
broker will have to pay it to the buyer. 

To take care of the merger the 
Fidelity & Deposit increased its capital 
$1,000,000. Of this amount $750,000 
will be exchanged for American Bond- 
ing stock. The remaining $250,000 will 
be sold at par, $50 a share, to present 








stockholders of the two companies 
after the merger is completed. As the 
market value of the stock is about $175 
a share, this will be a fine investment 
for - stockholders that get this new 
stock. 





Three Bureaus to Merge 

At meetings held last Friday it was 
decided to merge the Workmen’s Com- 
pensation Reinsurance & Inspection 
Bureau and the Workmen’s Compensa- 
tion Publicity Bureau into the Work- 
men’s Compensation Service & In- 
formation Bureau. The merger will be 
effected at a meeting today. 


These three organizations have much 
the same membership, consisting of those 
liability companies usually known as 
“conference” companies. The Workmen’s 
Compensation Service & Information Bu- 
reau is the old organization which for 
more than two years has had charge of 
liability and compensation statistics, the 
promulgation of advisory rates and the 
handling of commission questions. The 
Workmen’s Compensation Reinsurance & 
Inspection Bureau was organized last sum- 
mer to handle the reinsurance of lines in 
excess of $25,000 in states like Massachu- 
setts, whose laws require the insuring com- 
pany to assume the entire risk of the as- 
sured. This reinsurance system has since 
been extended to other states. The object 
of the Workmen’s Compensation Publicity 
Bureau is mainly to combat state insur- 
ance schemes, its membership consisting 
of liability companies which withdrew 


from the Bureau of Publicity of the casu- 
alty companies. 


SPENCER GETS A PROMOTION 





Division Superintendent Made Assist- 
ant Superintendent of Western De- 
partment of Globe Indemnity 





Kenneth Spencer has been appointed 
assistant superintendent of the western 
department of the Globe Indemnity at 
Chicago, to assist Superintendent F. 
L. Shove. For some months he has 
been superintendent of the accident 
and health division in the western de- 
portment. 


Mr. Spencer’s insurance experience has 
been short and successful. After leaving 
the University of Missouri in 1908 he be- 
came a St. Louis newspaper man, and for 
a time had charge of the real estate and 
insurance department of the Globe-Demo- 
crat. From there he went, about two years 
ago, to the general agency of W. H. Mark- 
ham & Co., of St. Louis, who represent 
the Ocean. After a brief agency experi- 
ence he was transferred to the home of- 
fice and later was sent to Illinois as special 
agent. He was working in this capacity 
when A. Duncan Reid resigned as execu- 
tive superintendent of the Ocean to or- 
ganize the Globe Indemnity. The first 
appointment made in the western depart- 
ment of the Globe, after that of Superin- 
tendent Shove, was the appointment of 
Mr. Spencer as special agent. The work 
of getting the department organized was 





so heavy that Mr. Spencer was kept in 
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Admitted Assets 
Real Estate............... $ 180,000.00 


United States Managers 


Chicago—Meeker-Magner Co., 
Detroit—E. B. Cary, Ford Building 


St. Louis—Atwood & Johnson, Pierce Building 


Minnesota and Wisconsin General Agency— 
Baumann-Gordon Co., Winona, Minn. 


ANNUAL STATEMENT 


of the condition of the 


General Accident, Fire and Life 
Assurance Corporation, Ltd. 
- of Perth, Scotland 


December 31, 1912 


AS REPORTED TO THE NEW YORK INSURANCE DEPARTMENT 








Real Estate........... 19,000.00 | la 1,256,554.59 
Stocks and Bonds, ‘ ee 
Market Value......... 1,650,895.00 | Reserve for Commissions 
Cash in banks and and accounts due...... 279,451.93 
Corporation’s offices.... 122,112.83 | Reserve’for Taxes ......... 69,541.80 
Cash in hands of agents.... 3,477.04 Advance Premiums 100% .. 16,546.70 
Interest due and accrued... 21,703.15 | ' 
Premiums in course of collec- “> regards Policy 582,079.59 
tion under 90 days 808,355.83 | weer saiea th meatelnche nda eb Suidiaih 
$2,805,543.85 | $2,805,543.85 
NET PREMIUMS WRITTEN DURING 1912 ....................4... $3,477 ,000.00 
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Chicago nearly all the time and after a 
few months was put in charge of the acci- 
dent and health division. 

Last year the business of the western 
department amounted to nearly half a mil- 
lion dollars in premiums. This year there 
is a vast amount of development work to 
be done and the appointment of an assist- 
ant to Mr. Shove became imperative. 


TO INCREAS ITS CAPITAL 
Stockholders of Missouri Fidelity & 
Casualty Pleased with Progress— 
Vote to Make It Larger 


Springfield, Mo., Jan. 2i—(Special)— 
One hundred stockholders attended 
the second annual meeting of the 
Missouri Fidelity & Casualty and 
elected as directors, Thomas McCros- 
key, a wealthy mine operator of Webb 
City, Mo.; W. W. Coffman, cashier of 
the Bank of Commerce, of Springfield, 
Mo.; E. E. E. McJimsey, proprietor of 
the Springfield, Mo., Republican, and 
Keith McCanse, secretary and treas- 
urer of the company. All of these di- 
rectors succeeded themselves. 

The stockholders were well pleased 
with the showing of the company for 
the past year and unanimously voted 
to increase the capital and surplus 
$100,000. This will enable the company 
to write public official business in 
Tennessee and steam boiler business in 
Oklahoma and Iowa, in which states 
the company is already licensed for its 
other lines. All of the old officers will 
continue in office for the ensuing year. 


KELLY ON A TRIP 


John A. Kelly of Kelly & Norie-Miller, 
United States managers of the General 
Accident at New York, stopped in Chi- 
cago Wednesday. Mr. Kelly is making 
the round of the general agencies of his 
company, including those of the Pacific 
coast. He has pardonable pride in the 
showing the General makes in the annual 
statement. It is understood that greater 
things are planned for the plant in this 
country and that the home office will in 
the near future make some addition to 
the United States funds. 








The Illinois Surety is being examined 
by the departments of Illinois, New York 
and Michigan as to its condition Dec. 31, 
1912. This is an examination provided for 
by the committee on examinations of the 
National Convention of Insurance Com- 
missioners, Chairman Young designating 
the three commissioners to make the in- 
vestigation. 





WANTS BANE EMPLOYES BONDED 

Passage of a law requiring all active 
officers and employes in banks in Minne- 
sota to give surety bonds before being 
allowed to handle funds, is advocated by 
Kelsey 8. Chase, state superintendent of 
banks, and if he can find sufficient senti- 
ment in favor of such a measure, he will 
draft it during the present session of the 
legislature. Mr. Chase has been discuss- 
ing the advisability of the measure with 
several members in both branches of the 
law-making body and so far has encoun- 
tered little or no opposition to it. Such 
a law would probably empower the super- 
intendent of banks to fix the amount of 
the bonds to be given. 

“Officers in the state government who 
handle funds, are required to give bond,” 
Mr. Chase said. “Employes of a majority 
of the industrial concerns in this country 
who handle large sums of money, give 
bond. And I can see no reason why per- 
sons employed in banking should not be 
required to do it. Defalcations in this 
State are few. But once in a while a 
case is found where a trusted bank em- 
Ploye is short in his accounts, the scan- 
dal gets into the papers and alarm is 
created among depositors. All such cases 
do immeasurable harm because they create 
fear in the breasts of men and women 
where there should be confidence and a 
feeling of security. There are cases on 
record where the peculations of officers 
or employes have ruined banks and neces- 
Sarily depositors. Had these officers or 
employes carried surety bonds, the banks 
tee not bave been hurt, financially at 
eas ” 





OERTZEN HAS RESIGNED 

E. C. Oertzen, who for the past few 
months has been superintendent of agen- 
cies of the Illinois Surety, has tendered 
his resignation, effective March 1. He 
came to the [Illinois Surety from_ the 
home office of the Federal Union and for 
Seven years before going to Indianapolis 
was with the Aetna Indemnity at its 
home office. 





The Missouri Fidelity & Casualty has 
appointed A. E. Ramsey boiler inspector 
at Joplin Mo., thus reducing the work of 
the inspector at Kansas City which 
outgrown the capacity of one man to 
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Inter-Ocean Life & Casualty—It has 
published its annual statement showing 
premium receipts last year $256,638, 
claims $98,513, commissions $110,293, ex- 
pense $55,839. The assets are $234,618, 
capital $200,000, net surplus $17,933. 


Teachers Sey Seeman Asso- 
ciation, Lincoln, Ne It has been formed 
for the purpose of insuring school teach- 
ers against loss by accident, sickness or 
quarantine of the teacher or the school. 
Ernest C. Folsom, president of the Pioneer 
Insurance Company, is president, and 
William Richie, Jr., is general manager 

* * * 

American Mortgage, President 
H. A. Luther of this company is organiz- 
ing his field at the same time as he is 
spreading his stock. Thus far three- 
fourths of a million of stock has been 
placed and the following appointments 
made: The Narregang Investment Com- 
pany, Aberdeen, S. D.; C. A. Neumen & 
Co., Atoka, Okla.; C. F. Jackson, San Fran- 
cisco, for northern California; and The 
Lombard Investment Company, Atlanta, 
for all of Georgia. The latter is organiz- 
ing the Union Trust Company on the 
strength of its affiliation with the Ameri- 
can Mortgage. ee aca 


Indiana & Qhio Live Stock—The annual 
meeting of stockholders was held this 
week. The old board of directors was 
reelected as follows: J. C. Barnhill, J. R. 
Bonnell, Alvin Breaks, Benj. Crane, W. J. 
Crouch, C. L. Goodbar and F. B. Sea- 
wright. The board elected J. R. Bonnell, 
president; W. J. Crouch, first vice-presi- 
dent; Benj. Crane, second pice-president; 
Cc. L. Goodbar, secretary-treasurer, and 
F. M. Boyd, assistant secretary. The 





year proved to have been a very good 
year for the live stock business, the re- 
port of the secretary showing total gross 
pepameme written during the year, $404,- 
00; assets, $437,000; surplus to policy- 
holders, $237,000. 





TO ADVERTISE FOR BIDS 

The St. Paul board of school directors 
has instructed George N. Gerlach, super- 
intendent of buildings, to advertise for 
boiler insurance on the twenty-seven high 
pressure boilers in different buildings. Mr. 
Gerlach said that the Ocean company, 
which cancelled the insurance recently, 
would make no effort to collect the pro 
Tata premium for two months the policies 
were in force before being cancelled, but 
that he would make an effort to collect 
from the company $13, or the difference 
between the pro rata premium and the 
cost to the board of inspecting the boilers. 





HITS DEPOSITORY BUSINESS 


No chance is left for the bonding com- 
panies in Nebraska to pick up any more 
depository bonds from state banks for 
the safe keeping of state or county funds. 
The supreme court the past week so de- 
cided in the case of the Farmers State 
Bank of Pickrell against the treasurer of 
Gage county. The legislature two years 
ago passed a law that the depository 
bonds need not be required of the state 
banks, because they are working under 
the guaranty of deposits law, but there 
was some doubt as to the repeal of the 
old law. When the Pickrell bank was 
denied county funds unless it put up a 
bond, as required under the old law, it 
rebelled and the present decision is the 
result. The national banks must put up 
depository bonds, however. 





PROGRESS OF YOUNG COMPANY 


At the first annual meeting of stock- 
holders of the Casualty Insurance Com- 
pany of the South held at the home office 
in Vicksburg, Miss., Jan. 14, Carroll 
Brookfield, manager of the insurance de- 
partment, reported $27,404 in premiums 
written last year and $6,054 in losses, a 
loss ratio of 22 percent. The company 





was licensed March 1, 1912, but did not 


get started till June. It writes only 
weekly and monthly payment health and 
accident business. It operates only in 
Mississippi and has an agency force of 
Fe covering most of the principal 
cities, 

The officers are: President, B. L. Brien; 
secretary and treasurer, K. M. Brough; 
manager insurance department, Carroll 
Bookfield. Allen Booth, formerly of Flan- 
igan & Booth of Vicksburg, has just ar- 
ranged to go with the company as super- 
intendent of agents. The company’s pres- 
ent authorized capital is $50,000, of which 
$36,000 is paid up. The capital will shortly 
be increased to $100,000 to enable the 
company to enter other southern states. 





ABOLISHES STATE AGENTS 


The order of the board of directors of 
the Inter-Ocean Life & Casualty abolish- 
ing the state agency system went into 
effect Jan. 1, except that for the present 
James R. Haddock retains his old state 
agent contract for California and J. ° 
Connelly for West Virginia. This is done 
for reasons peculiar to the situation in 
each of these states. 

At present its special agents are: J 
BE. Thrasher, assigned to Missouri; J. A 
Dwyer, assigned to Milwaukee; D. R. B 
lomy, also assigned to Missouri; Peter 
Machugh, assigned to Wisconsin, and J. 
W. Elliott, assigned to Tennessee. These 
special agents are transferred to any part 
of the territory, where they can do the 
most good. There will probably be a few 
more special agents created, but not 


el- 


_many. The company says: 


“Many of the old state agents preferred 
to take districts and build them up than 
to take any other kind of a contract with 
the company. It is true that if a man 
has a good district, it is really the best 
position that any insurance company can 
give him. Special agents have to travel 
over the country and are away from home 
too much. Those who have taken special 
districts are Bowie, Gardner, Penman and 

. Benerd. Mr. Hart, formerly state 
agent for Michigan, will probably take a 
contract for special territory. F. E. Val- 
entine has resigned and will be connected 














Railroad Bonds .. . 


U.S. Government Bonds 
Miscellaneous Bonds . 


Cashin Banks. ... 


All Other Securities . . 


Casualty Dept. 
JOS. E. CALLENDER, 





handle it. 








ASSETS 


State and Municipal Bonds . 


Mortgage Loans on Real Estate 
Interest Due and Accrued. . 


Premiumsin courseof collection 


59 John Street, New York City 


175 W. Jackson Blvd. 


The Ocean Accident & Guarantee Corporation, Limited 


OF LONDON, ENGLAND 


UNITED STATES BRANCH 


Statement, December 31, 1912 





LIABILITIES 

$3 136,720.00 Reserves: 
560,282.00 Unexpired Risks $1,487,016.59 
- 152,100.00 Casualty Claims ‘ 855,175.77 
. »« 97,000.00 Credit Claims re 309,555.55 
150,000.00 Commissions - ele és 126,650.80 
. . 114,403.71 Taxes and Sundries ... 95,250.00 
52,516.03 Return Premiums... . 6,302.72 
‘is 5,572.50 Special Contingent . . 600,000.00 
507,490.94 Surplus to Policyholders  1,296,133.75 
$4,776,085.18 $4,776,085.18 


(Market value of Bonds as appraised by New York State Insurance Department) 


LINES WRITTEN 


Liability, Automobile, Elevator, Steam Boiler, Plate Glass, Burglary, Messenger-Hold-Up, 
Fidelity Bonds, Health, Personal Accident and Credit Insurance. 


AMERICAN HEAD OFFICE 


CHICAGO GENERAL AGENTS 


Credit Dept. 
YAMER & MEACHEM 
175 W. Jackson Blvd. 


OSCAR ISING, General Manager 


Bonding & Burg. Dept. 
J. C. PITCHER 
175 W. Jackson Blvd. 
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with an interinsurance company that fur- 
nishes employers’ liability insurance.” 


AUTOMOBILES PLAYED HAVOC 


Iowa State Traveling Men’s Associa- 
rts Me Co Experi- 
ence With Big M es 











Interesting and alarming figures, 
showing how the automobile has be- 
come a menace to the accident insur- 
ance company, were read Saturday at 
the annual meeting of the Iowa State 
Traveling Men’s Association, at Des 
Moines, in the address of President J. 
W. Hill. 


He asserted that 45 percent of the 
death claims for the past year and 15 
percent of all indemnity claims were due 
to the automobile. The average weekly 
indemnity for automobile accidents was 
$180 while the average weekly indemnity 
for all other accidents combined was but 
$70.57. The association the past year 
paid out benefits to 679 persons injured 
by the automobile, of whom 492 were 
passengers and 157 innocent bystanders. 
Bleven deaths were checked up to the 
automobile while refractory cranks were 
responsible for 1388 claims for injuries, 
which cost an average of $87 each to the 
association. One-sixth of the entire 
amount paid out during the year went for 
automobile victims, a total of $50,000. 
Indemnities paid to those operating ma- 
chines averaged $150 each. 

President Hill points out the necessity 
for some relief or, he said, the automo- 
bile would become a worse bugbear than 
it has already shown itself to be. Several 
amendments to by-laws were voted, one 
of interest being that hereafter the bene- 
ficlary of a suicide shall be allowed one- 
tenth the face of the policy. 


TO FIGHT STATE INSURANCE 


Mutual Casualty Companies Organize 
With Assured for Accident Pre- 
vention and Other Purposes 


The Employers Mutual Casualty 
Federation of America has been or- 
ganized at Chicago by officers of the 
mutual casualty companies in Illinois. 
J. C. Adderly, secretary of the Millers 
Mutual Casualty, is president. Other 
officers are as follows: 


Vice-President—Victor A. Trundy, west- 
ern manager American Mutual Liability. 

Secretary-Treasurer—BE. T. Bent, secre- 
tary Illinois Coal Operators Mutual. 

Executive Committee — The president 
and secretary-treasurer ex officio; Victor 
A. Trundy; Jas. S. Kemper, Lumbermans 
Mutual Casualty; Frederick L. Davies, 
Ben Franklin Mutual Casualty. 

General Counsel—Samuel A. Harper. 

As set forth in the articles of organiza- 
tion the objects of this Federation are: 
(1) To encourage cooperative accident 
prevention work and to promote the sci- 
ence of accident prevention engineering; 
(2) to demonstrate the inconsistency and 
the fallacy of state insurance; (3) to 
guard against use for persona] gain of 
the natural sentiment in favor of mutual 
insurance, and (4) to cooperate in all 
things for the common good of the mem- 
bers thereof. 

Active members consist of any mutual 
organization legally authorized under the 
laws of the state in which it is domiciled 
and which provides for the ——. of 
its policyholders by conducting its busi- 
ness in conformity with the rules and 
practices recogni as essential and re- 
quisite to the safe and proper conduct 
of its business. Annual dues are $25. 

Associate members consist of individ- 
uals, firms or corporations interested in 
the objects for which this federation has 
been formed. Annual dues are $5. 











Gets Empire Life Business 


The American Assurance has rein- 
sured the commercial business, amount- 
ing to about $10,000 per year in pre- 
miums, and the industrial health and 
accident business, amounting to about 
$50,000 per year, of the Empire Life of 
Seattle. It also secures over 100 
agents. The business is located in 
Pennsylvania, New Jersey, Delaware, 
West Virginia and Ohio. Several of 
the present employees of the Empire 
Life go with the American. 

The American Assurance has also 
reinsured the accident and health busi- 
ness of the Union National Accident of 
Philadelphia. 





Affects Accident and Life Companies 


Senator Murray has introduced the 
following bill in the Minnesota legis- 
lature: 

“In any case where the medical ex- 
aminer or physician acting as such, of 


any life, casualty, disability or accident 
company or association doing business 
in this state, shall issue a certificate of 
health or declare the applicant a fit sub- 
ject for insurance, or so report to the 
company or association or its agents un- 
der the rules and regulations of such 
company or association, it shall thereby 
be estopped from set up in defense 
of an action on such policy or certificate 
that the insured was not in the condi- 
tion of health required by the policy at 
the time of the issue or delivery thereof, 
unless the same was procured by or 
through fraud or deceit of the insured.” 


TO WRITE ADDITIONAL LINES 


London & Lancashire Guarantee & Ac- 
cident Enters General Casualty and 
Surety Field in Limited Way 











The London & Lancashire Guaran- 
tee & Accident which entered this 
country a few years ago from Canada, 
as the running mate of the London & 
Lancashire Fire of England, is now 
preparing to branch out, in a limited 
way, in employers’ liability, workmen’s 
compensation, fidelity, surety and the 
other casualty lines. At the present 
time it writes accident, health and 
plate glass. The company has $400,000 
on deposit in New York, and will put 
up the required $50,000 in Ohio. It is 
not its intention to make any special 
drive for the business, but go at it in 
a moderate way. The western depart- 
ment is in chargé of Manager Charles 
E. Dox, who occupies a similar posi- 
tion with the London & Lancashire 
and the Orient. 





Goes with Union Liability 


Hugh B. McKenzie, formerly assist- 
ant treasurer of the Midland Casualty 
of Chicago has been appointed assist- 
ant secretary and treasurer of the new 
Union Liability of Chicago, which has 
just started in business. The Union 
Liability has been licensed in Illinois, 
and will apply for admission to Ohio, 
Michigan and Missouri. It may also 
enter Indiana. The company will spe- 
cialize on factory franchise business 
and commercial accident and health. 


Form Plate Glass Association 

Detroit, Jan. 2i—.(Special)—The Plate 
Glass Underwriters’ Association of 
Michigan was organized at a meeting 
held here last Thursday. Fifteen com- 
panies are members, all but one of 
which have state agencies in Detroit. 
The Lloyds agency control only the 
territory in this immediate vicinity. 
The Union Casualty and the New Eng- 
land Casualty were not represented at 
the meeting. The following officers 
were elected: 

Chairman—H. V. Upington, Fidelity & 
Casualty. 

Vice-Chairman—T. B. Haskins, Mary- 


land Casualty. 
cre and Treasurer—W. Burl 
Schmidt, Massachusetts Bonding. 

Other companies represented in the as- 
sociation are: Casualty Company of 
America, Fidelity & Deposit, Metropolitan 
Casualty, New Jersey Plate Glass, New 
Amsterdam Casualty, New York Plate 
Glass, Ocean, Royal Indemnity, Great 
Eastern Casualty, United States Fidelity 
& Guaranty, Lloyds Plate Glass and Pru- 
dential Casualty. 





TRAVELERS APPOINTMENTS 

The Travelers announces the following 
appointments and transfers in its liability 
department: 

Edward C. Mason of Hartford, ap- 
pointed special agent at the home office. 

Frank T. Morse, special agent, Spring- 
field, Mass., transferred to Detroit, Mich. 

Clarence L. Meacham of Syracuse, N. 
Xe appointed special agent at the home 
office, 

Jesse W. Randall, special agent home 
office, assigned to Springfield, Mass. 


COMPENSATION IN MONTANA 
The Murphy compensation bill in Mon- 
tana is opposed by railroad employes and 
is believed to stand little chance of pass- 
ing. One to be introduced by Representa- 
tive Cutts, providing for a general tax, 
may go through. 


CASUALTY APPOINTMENTS 
Co. of Amer.—W. C. & Burg. Maucker, 


Cas. 
Rock Island; J. C. es 
Fid. & af ae 





Ww. 
Gal \ 

w, Ki er Buda; Tubbs & 
atson, rkwood; Seeley, Prophetstown. 
Empl. Liab.—J. B. Prowse and P. B. Stur- 

gis, Chicago—R. C. Miller, Sullivan; F. A. 





Walker, Fairfield; M. E. Ro! Tuscola; 
Ralph Jeffris, Charleston; Mary T. Mt. 


F Acci.—P. J. Kueter, Elmhurst; J. A. 


Wi ° 
Acci.—E,. T. S. Mason, Galesbu 
Globe_Indem.—N. %.4 La Salle. 
Gt. East. Cas.—Charles Ehrman and S. 
Furstenberger, Chica 
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Inter-Ocean L. & Cas.—W. ‘R. Von  Tobel, 
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drew Johnsoa, ET CR Rice Lirckield; 
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H McDo: ginia; L. » Riemme, Jr., 
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Maryland —E. C. liday, Cairo. 

New —Kramer & Munger. East 
St. Louis; C. Bruce, Blue Island; C. 
P. Tracy, R. M. Cunningham and C. A. Ber- 
ger cago. 

Nati. Cas.—Carl Davis, Villa Grove; H. A 


{oempere, Aurora; William Wilkening, Pala- 
ine. 
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Langel and G. E. S$ Vi 7 

U. S. Cas.—G. A. Jacobson, Waltonville. 

U. S. H. & Acci.—Alfred Allen, Kewanee. 

Travelers—F. J. Kringel, Oak Park; R. R. 
Genge, Chicago. i 

Aetna Life—J. B. —— Wapello; George 
Smith, Peoria; F. E. avrinek and L. » 
Fisher, Chicago. . 

Cont. Cas.—J. G. Bennett, Chicago; G. A. 
Hillesheim, Jr., Freeburg; P. P. Hammel, 
Mount Carmel; A. A. Radley, Blue Island. 

Empl. Liab.—O. M. Green, Urbana. | 

Fid. & Cas.—Hummer & Skinner, Princeton; 
Olie Schranze, Chicago; Charles Rippberger, 
Elgin; L. W. Miller, Genoa. 

1 Acci—L. B. Orr and A. A. Boyer, 

Dwight. 


Grt. East. Cas.—H. H. Clark, Carmi. 

Inter Ocean L. & Cas.—B. B. Scyoc, Eureka; 
Aaron Bryant and W. R. Clemens, Peoria. 

Prud. Cas—W. B. May, Danville; J. S. 
Yates, Decatur; L. S. Matherly, Vandalia. 

Standard Acci—E. C. Hunt, Peoria. 

South Sur.—J. C. Wells, Rock Island. _ 

Standard Live St.—Orr & Boyer, Dwight; 
Moberg & Morgan, Aledo; W. S. oke, Barry; 
W. S. Lynch, acting. 

Title Guar.—W. S. Young, Farmer City; R. L. 
Wray, Monmouth; F. M. Thompson, Paxton. 

Trav. Indem.—W. T. Hollenback, Manhat- 
tan. 

U. S. Cas—H. R. Bills, Peoria. 

Ohio 


Federal Cas.—R. L. Nevilles, Alliance. 

Fid. & Dep.—J. E. Huff, Columbus. 

Genl. Acci—S. O. Stine, Cleveland; Elek 
Hartmen, Canton; Roy Cromwell, Van Wert. 

t. East. Cas.—E, L. Taylor, Portsmouth; W. 

F. Barres, Elyria. 

Mass. Acci.—H. K. Henkleman, Sandusky; E. 
A. Beatty, Akron. 
: pe. Cas.—Jones, Knepper & Kinnison, To- 


edo. 
Midland Cas.—J. M. Doan, Marietta. 
Natl. Cas.—S. R. Fish, Findlay. 

N. A. Acci.—E. F. Weiss, Cincinnati. 


Royal Indem.—H. H. Cushing, Cincinnati. 
Kansas 


Mo. Fid. & Cas.—W. G. Wiles, Kansas City. 
Natl. Cas.—George Kvatermik, Kansas City. 
Union H. & Acci., Colo—R. C. Wilkins, 


. S. H. & Acci.—G. C. Tinker, Lincoln. 
Amer. Auto.—F. A. Pantz, Hiawatha; John 


McPherson, Blue Rapids; E. S. Taylor, Bur- 


lingame. 
‘Wisconsin 

_Aetna_Life—G. H. Weaver, Antigo; A. V. 
Simon, Ladysmith. 

Cas. Co. of Amer.—J. T. Gravenor, Albany. 
Cont. Cas.—F. A. Philbrick, Baraboo. 

Inter State Bus. Mens Acci.—E. E. Maloy, 
La Crosse; W. I. Touissant, Milwaukee. 

Natl. Cas.—D. D. O’Donnell, Janesville. 
New Engl. Cas.—R. B. Roehr, W. J. F. Pie- 
nbrink, M. J. Czerwinski and E. A. and W. 
. Piepenbrink, Milwaukee. 
N. A. Acci.—G. E. Riebe, Superior; J. A. 
Steapet, Osceola. 
Old Line—M. H. Umbreit, Otto Patzwald, 
Milwaukee. 

Pacific Mut—J. P. Dosey, Racine; C. B. 
Miller, Stoughton; B. C. Fisher, Madison. 
Prud. Cas.—Theodore Herfurth, Madison. 
Royal Cas.—F. A. Hart, Superior. 

Royal Indem.—Daniel Reid, Hurley. 
Time—G. W. Bielkus, Racine; J. M. Bush- 
nell, Wyocena; J. P. Hume, Ch ton; G. M. 
Massonette, Menasha; Joseph Ruth, Arcadia; 
V._V. Valleau, West Allis. 

Travelers—P. 


“U. S. H. & Acci.—C. E. Cooley, Laona; Ross 
4 ker, Ellsworth. 


Wight, Madison. 

Fii. & Cas.—M, F. Utter, Trempealeau; Caro- 
line W. D. Voswinski, Tomah. 
Dep.—R. W. tat Madison. 


lin; O. a gr s Omro. 

Lioyds Gl—J. G. Spooner and K. L. 
Hobbins, Madison. 

Lon. & Lanc. Guar & Acci.—Ralph Mapps, 


land Cas.—R. J. Nye, Superior. 
Nat Cas.—W. c. Wilhaeieon Racine; H. R. 
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Old Line—C. J. Kreitkamp, Wausaukee; Ar- 
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CASUALTY NOTES 


John G. McGuire, special agent of tl 
Illinois Surety in southern derciecee so 
resigned. 2 

The Pacific Mutual Life’s accident pre- 
miums last year were $2,347 
of $300,000. . ee 


The Surety Association of America 
meeting in New York today to take a 
several important questions. 

The Title Guarantly & Surety wrot 
$45,000 in premiums in Indiana last year, 
a gain from $9,000 two years ago. 

Wm. P. Powell has been appointed a 
locai agent by the Aetna Life accident 
and liability department at Cedar Rapids, 
Iowa, 

A bill has been introduced in Nebraska 
forbidding common carriers to require of 
employes fidelity bonds in any particular 
company. 

In the last issue it was stated the 
Business Men’s Accident of Kansas City, 
Mo., had 9,000 policies in force. It should 
have been 19,000. 

Recent raids by burglars on some of the 
best homes in Des Moines are reported 
to have given an impetus to residence 
burglary insurance there. 

J. F. White, who has been in charge of 
the commercial accident department at 
the home office of the Continental Cas- 
ualty for some time, has resigned. 

R. H. Mann has resigned as district 
manager of the Wisconsin National Life 
at Milwaukee to resume his old position 
with the Time Insurance Company of 
that city. 


Alfred W. Melcher has been appointed 
adjuster for the Employers Indemnity in 
Kentucky, succeeding Mark H. Gabhart. 
His headquarters are in the Lincoln build- 
ing, Louisville. 


The Rector workmen’s compensation 
bill in North Carolina is not expected to 
be is A reported. It goes beyond 
the federal law and pays $12 a week for 
five years for death. 


The treasury department has notified 
government officials having knowledge of 
any existing claim against the Empire 
State Surety to communicate that fact at 
once to the secretary of the treasury. 

Walter Huethwold goes with the Pru- 
dential Casualty of Indianapolis as special 
agent. He was formerly special agent for 
the Frankfort General and is now on the 
road covering some of the eastern states. 


W. 8S. Catron, of Lebanon, Tenn., has 
been appointed representative of the 
American Bonding through J. B. McKee, 
general agent at Nashville. Mr. Catron is 
an official of the Lebanon National Bank. 


At a conference of officers and general 
agents of the Missouri Fidelity & Casu- 
alty, it was decided that the company 
should not join the Workmen’s Compen- 
sation Service & Information Bureau at 
present. 


The Reese-Owen-Clark agency at Cleve- 
land, general agent of the Fidelity & De- 
posit, did a great surety and fidelity busi- 
ness last year. It is reported that the 
premiums rate slightly in excess of 
$100,000. 

Harry K. Easton, after two years’ s0o- 
journ in Kansas City, has returned to 
Omaha to become manager of the bond- 
ing department of B. L. Baldwin & Co. 
He was formerly with the American 
Surety at Omaha. 


Frank E. Valentine former state agent 
for Illinois and G. G. Williams, former 
district agent at Springfield, Tll., have 
both resi their positions with the 
Inter-Ocean Life & Casualty, and_ have 
taken charge of the Illinois Inter Insur- 
ance Company. This company furnishes 
liability and workmen’s compensation in- 
surance. 


January 23. 1913. 
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its charter t ite life i ’ first year rate is reduced from 20 ts } residence property was advanced 25 r- 
but. will aes. itsel? ~ camty aa TAKES HAMBURG-BREMEN to 12% cents, the annual increment being cent. Inadequate fire protection is alven 
surety lines. 


The Kirkville, Ky., Bank has brought 
suit for $1,799 against the United States 
Fidelity & Guaranty on the bond of H. 
S. Newlon, cashier, who it is alleged has 
defaulted in the sum named. 


The affairs of the United States Hospi- 
tal Insurance Company, of Lansing, Mich., 
which recently went into the hands of a 
receiver, are ing wound up. The state 
treasurer has turned over to the insurance 
department the securities which the com- 
pany had on deposit. They will be sold 
and the proceeds applied to liquidation of 
claims against. the company. 

The Kentucky Live Stock, of Louisville, 
which recently took over the Tennessee 
Indemnity of Knoxville, and is now 
operating in Kentucky and Tennessee, has 
announced that-it will extend its opera- 
tions to Virginia and Indiana in the near 
future. The merger of the two com- 
panies has been formally approved at 
meetings of the stockholders. 


A traction engine boiler exploded at 
Brinkhaven, Ohio, killing the owner who 
was also the engineer. The engine was 
used for agricultural purposes, hence did 
not come under the state law. Now the 
state boiler inspection department will 
ask the legislature to pass a law amend- 
ing the present section so as to apply 
inspection to all classes of boilers. The 
boiler that did the damage was carrying 
150 pounds of steam when the explosion 
occurred. 

B. B. Askew, secretary and treasurer of 
Askew & Co., Inc., state agents of the 
Western Casualty & Surety at Nashville, 
Tenn., will shortly leave for Dallas to 
take up with the company the question 
of sending several special agents from 
the home office into Tennessee to develop 
the field Askew & Co. have recently 
made the following agency appointments 
in Tennessee: Fox Bros., Cleveland; T. 
G. Brown, Lebanon; Spradlin & Brown, 
Gallatin; S. T. Hudson, Cookeville. 


The annual meeting of the Masonic 
Mutual Accident of Springfield, Mass., 
was held Jan. 15. The annual statement 
shows a satisfactory and prosperous year. 
During 1912 disability claims for acci- 
dents and sickness were paid to 1,073 
policyholders, an aggregate amount of 
$24,525.58. Since organization the com- 
pany has disbursed $102,548 to its dis- 
abled members. This company is operat- 
ing in the six New England states, also in 
Pennsylvania, Michigan, Indiana, Illinois, 
Georgia and California. 








Insurance Attorneys 





Frederick A. Brown 
5 N. La Salle Street 
Chicago 





AVERILL & TURNER 
Suite 416 American Central Life Building 
Indianapolis, Ind. 
INSURANCE LAW 


Henry W. Bullock 
ATTORNEY-AT-LAW 
Suites 415-416 Law Bldg., Indianapolis, Ind. 
St i ae 
Referencee—Fidelity Trust Co. 
W. H. O’Baren, Auditor of State, Indianapolis. 
NORRIS, McPHERSON & HARRINGTON 
Attorneys and Counsellors 
721-729 Mich. Trust Bldg., Grand Rapids, Mich. 
Special Attention to Fire Insurance Litigation. 








(CONTINUED FROM PAGE 1) 
officer of the First Presbyterian 
Church and head of the public school 
‘board. 

Man of Pine Character 

Mr. Kelsey is just in life’s prime, a 
man clean cut, unblemished in charac- 
ter and a student of the business. His 
associates and friends in the west re- 
gret his’ departure but rejoice at this 
recognition of his worth and ability. 

Mr. Kelsey’s Career 

Mr. Kelsey was born at St. Mary’s, 
Ohio, June 14, 1865. After finishing the 
common schools and completing a special 
course in Butler college he went into a 
local agency at Indianapolis. Three years 
later, in 1888, he became special agent for 
the London in Iowa, Nebraska, Kansas 
and Missouri. In 1890 he was appointed 
state agent in Indiana and Illinois for the 
Norwich Union and in 1901 took the as- 
sistant managership of the western de- 
partment of the Sun. On Feb. 1, 1904, he 
succeeded the head of the department. 

In his capacity as manager of the Sun 
Mr. Kelsey took up fire prevention work. 
He was the western pioneer in fire pre- 
vention publicity and through his efforts 
the Western Union took up the work. 

In 1908 Mr. Kelsey was president of 
the Fire Underwriters Association of the 
Northwest. His program was largely 
along fire prevention lines and did much 
to arouse the fire insurance business to 
the need of activity in this field. 


FP. 0. APPELD TO RETIRE 

New York, Jan. 22—(Special)—United 
States Manager F. O. Affeld, who will on 
March 15 complete his fortieth year as 
manager of the United States branch of 
the Hamburg-Bremen, will on that date, 
retire and be succeeded by Horatio N. 
Kelsey, western manager for the Sun of 
London. The announcement was made 
today by Mr. Affeld, the deal having been 
completed through Managing Director 
Buchenberger, who has been in this coun- 
try for several weeks. Mr. Buchenberger 
will sail Thursday for home. Mr. Affeld 
started in Chicago with the Mutual Se- 
curity & Citizens, which “burned up” with 
the. Chicago fire. Previous to that, how- 
ever, he had gone with the Germania Fire. 
In 1872 he was made Chicago manager 
of the Hamburg-Bremen. March 15, 1873, 
he began the work of establishing the 
United States branch office at New York 
and later was made United States man- 
ager. He is a veteran of the civil war, 
having served three years with the First 
Illinois artillery, as did his brother. He 
has always been one of foremost of un- 
derwriters and his judgment often asked 
on important matters. 

The last of San Francisco claims 
against the Hamburg-Bremen have just 
been settled by F. O. Affeld, Jr., who re- 
turned from California some days ago. 
The claims were balances after percentage 
settlements and were assigned for specu- 


lation. They aggregated $27,00 and were 
compromised for a fraction of that 
amount. 





MADE A COMPANY OFFICER 
The National of Hartford has recog- 
nized the merit of Emory E. Pike, who 
has been executive special agent, by elect- 
ing him third assistant secretary. 





PHILADELPHIA RATES RAISED 

The Fire Underwriters Association of 
Philadelphia announces a raise in all rates 
for dwellings and store and dwelling 
risks. The advances vary from 25 to 33% 
percent. Although the revision increases 
the total five year premiums on dwellings 
from 30 to 40 cents and on store and 
dwellings from 40 cents to 50 cents the 





changed from 26 percent to 75 percent of 
the first year rate. The advances become 
effective immediately on all new business. 
There is little new business in Philadel- 
phia, however, owing to the plan of per- 
petual insurance which prevails there. 





TO LICENSE ALL ADJUSTERS 


Following the row stirred up over li- 
censing adjusters for companies in Michi- 
gan, Legislator Weadock of Saginaw has 
prepared a bill which he will introduce 
that provides special licenses for adjust- 
ers for both companies and the assured. 
While there are objections to such an act 
insurance men see in it a chance to drive 
out of business the crooked adjusters 
for the assured who have always been a 
source of trouble and loss and have re- 
cently through their activities in New 
York and Chicago brought down upon 
themselves and the business public dis- 
approbation. The measure permits li- 
censed agents to act as adjusters without 
special licenses. 

The same legislator proposes to have 
the standard policy amended. He wants 
losses payable 30 days after adjustment 
and would make companies liable for loss 
of time and profits due to their lack of 
diligence in making adjustments. 





BILLS OFFERED IN CALIFORNIA 

Senator Kehoe of California has intro- 
duced a number of bills affecting insur- 
ance, as follows: 

Regulating the disposition by benefi- 
ciaries of their interest under a life in- 
surance policy; relating to the classifica- 
tion of insurance business into fifteen 
classes, for each of which a corporation 
must have a charter to engage in that 
business—life, fire, marine, title, fidelity 
and surety, accident, plate glass, liability, 
boiler and machinery, burglary, credit, 
sprinkler, team and vehicle, automobile 
and miscellaneous, which includes insur- 
ance against earthquakes, etc.; providing 
that the capital stock of insurance com- 
panies must be at least $200,000; prohibit- 
ing sale of insurance premium notes prior 
to delivery of policy, and providing pen- 
alties; prohibiting borrowing of money 
from an insurance company by employe or 
officer of the company; prohibiting the 
sale of mortgages to:an insurance com- 
pany by an officer, director or employe 
of the company, or by the controling 
stockholders. 





NEW YORK ADJUSTER NABBED 


Henry C. Freeman, an insurance ad- 
juster at 123 William street, was held 
Tuesday in $35,000 bail on an indictment 
of arson in the second degree. Full in- 
formation is expected to be given by one 
or two members of the arson trust now 
in the Tombs. Izzy Stein says he can 
give data of 300 fires, which cost the 
companies $250,000. . 





SOVEREIGN REINSURANCE THROUGE 


The reinsurance of the Sovereign's 
United States business with the Globe & 
Rutgers was completed Tuesday. The 
latter takes all risks expiring on or be- 
fore December 31, 1913. Policies expiring 
later will be cancelled. 


MISCELLANEOUS NOTES 


An objectionable city ordinance has 
been introduced in Denver, by which 
general agencies will be taxed $60 each 
and $10 each for local agents besides $10 
each for each company represented. 
Brokers are taxed $10 and solicitors $5. 
The companies are taxed in addition 2 
percent of gross premiums. The 
ordinance will be strenuously opposed. 

There is considerable excitement at 
Carrington, N. D., over the proposed in- 
creased rates. The raise will be from 
10 to 35 percent and every business struc- 
ture in the town will be boosted except 
the Commercial State bank. The rate on 
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Lawyers 
802 First National Bank Building, Lincoln, Neb. 
G 1 Practice—Special Attention to Insurance Law 
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National Surety Company. 





In these days of specialties and expert serv- 
ice required of insurance companies and 
offices, we call attention to our superior 
facilities for handling all lines of casualty 
insurance and fidelity and surety bonds. 
This department of our office is in the hands 
of experienced men who have spent their lives in study- 
ing the needs of customers, agents and brokers. 

We offer our office equipment to those dealing with us. 
Every line given special attention and the rights of those 
dealing with us are carefully conserved. 


We represent the Casualty Company of America and the 


FRED. S. JAMES & CO. 
Insurance Exchange, CHICAGO 


-mented with other v: 





by the experts as the reason for the ad- 
vance. 





MAY REPEAL KANSAS LAW 

Topeka, Kan., Jan. 22—(Special)—The 
bill repealing the Kansas antidiscrimina- 
tion law and outlawing the use of the 
fire insurance rating books, was recom- 
mended for passage by the house com- 
mittee on insurance today. Senator Wil- 
son, chairman of the senate insurance 
committee, favors the bill, and several of 
his committeemen are also known to favor 
it. A strong sentiment has been created 
in favor of the measure and it is be- 
lieved likely that it will pass both houses. 





John F. Stafford, Minnesota and North 
Dakota state agent for the London & 
Lancashire and affiliated companies, is 
in Chicago on his way to Panama, where 
he will spend his vacation. 





William D. Hunter, of New York, spe- 
cial agent for the Westchester Fire, has 
been appointed home office agency mana- 
ger. 


POINTERS J 


FOR LOCAL AGENTS. 














“Pointers for Local Agents’’ is a book of 256 pages, 
containing all the data that has appeared in this 
column for more than six years, thoroughly classi- 
fied and indexed for quick reference. Itis supple- 

uable data, and is bound in 
red flexible leather, the cost being $2.00 per copy. 
For sale by The Western Underwriter. 


Question—The writer is booked for 
a paper at one of the local clubs of 
which he is a member, the subject of 
which is “Fire Insurance in America 
as Compared with Other Countries.” 
The thought occurred to me that you 
people might have some statistics or 
other information which might be of 
assistance to me in preparing same. If 
you could send me something along 
this line, I would greatly appreciate 
same. 

Answer—If you will address T. R. 
Weddell, Royal building, Chicago, you 
will be sent printed matter regarding 
statistics of fire losses in this country 
and the countries abroad. Mr. Wed- 
dell is secretary of the publicity de- 
partment of the fire insurance com- 
panies, and will be glad to furnish you 
full information. 
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1511 Dodge Street, Omaha 
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FEDERAL LIFE 


INSURANCE IN FORCE - - $20,000,000.00 
CAPITAL, SURPLUS AND RESERVES 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance 
Company issuing all forms of term, non-par- 
ticipating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities tor men of ability desiring to 
form PERMANENT connections. If interested address 


ISAAC MILLER HAMILTON, President 
CHICAGO 











The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY SIX YEAR PERIODS 


Year Assets Insurance in Force Income 
1893 $139,826 $3,691,843 $626,116 
1899 401,717 10,881,961 2,051,558 


1905 1,824,295 31,739,266 _—«6, 245,918 
1911 6,122,365 56,060,715 12,703,247 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
AGENTS WANTED 

















Take Out an A With th 

L EA DI NG COMPANY THE GENERAL 
Has the easiest and most line to sell. Combination Health and Accident Policies on the 
pope monthly payment p Cost, $1.00 per month and upwards. New Physician's Policy, 


per month for any accident or illness; $5000.00 accidental death and dismemberment 
indemnity; $36.00 per year. 
The Policies That Shield—p yy Moukiy Comoercal Policy, Reseoed lnnall 
ment; School Teacher's Policy; Special Accident; Woman's Policy. 
Prompt, Pleasing Payments for the Assured 
Prestige, Power, Profits for the Agent 
WRITE FOR TERMS TO THE 


General Accident Fire 6 Life | Assurance Corp., Ltd. 
KELLY & NORIE*MILLER, United States Managers N. B. THORP, Department Manager 











ARE YOU IN the RIGHT PLACE? 


Men of — who are ambitious to 
succeed, will find an opportunity 
with us. Results will be recognized. 


PITTSBURGH LIFE & TRUST CO. 


Home Office: PITTSBURGH, PA. 


W. C. BALDWIN, President HOWARD S. SUTPHEN, Director of Agencies 





SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Are in the business to stay?_Choose a Company good enough for you to stay WITH, 
and cons enough to stay with YOU, during your wae career; rs 4 


The oldest Company in America, which be business seventy years — is bigger, better 
ronger 


and stronger now than ever before, and be still bigger, better an seventy 
years hence; 


Not the company which YOU must introduce, but the Company which introduces YOU 
wherever you go; 

The Company whose better selling policies earn most for you in the way of commissions; 
The Comany which furnishes the insured the largest protection for his money. 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 24 Vice-President 


34 Nassau Street - ~ - New York, N. Y. 











THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest Not the Largest 


Just the Best 


NINE MILLION DOLLARS — 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR _ COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. Provides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for Vice President 


Men Who Can “‘ Do Things”’ 1231 State Life Building 




















The Prudential Agent 


has an equipment of policies 
me that enables him to meet 


Mal! aoe 
PRUDENTIAL ~~~3 
was OME hi 


practically every prospect's 
preferences. 


GIBRALTAR 





Write us about an Agency. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Founded by JOHN F. DRYDEN, Pioneer of Industrial Insurance in America 
FORREST F. DRYDEN, President Home Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey 

















OTe OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *~° MONTHLY INCOME INSURANCE 


Spt > CRE 8 60075 
Correep den eonfidential. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 
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IF RATES BE WRONG 


In December, 1912, numerous little 
checks were sent out by the receivers 
in their final distribution of the assets 
of the American Casualty Insurance & 
Security Company of Baltimore. That 
institution failed in November, 1893, so 
it took a matter of nineteen years and 
one month to settle up its affairs. The 
amount paid in dividends to creditors 
was $206,760; the amount of their 
claims was $2,251,500, and many policy- 
holders never put in claims for return 
premiums. 

The American Casualty & Security 
was not a little concern; it was a whale 
for those days, for it had a paid-up 
capital of $1,000,000 and net surplus 
of $500,000 at organization. Liability 
insurance had been written in this 
country only a few years when this 
company broke into it. The experience 
was almost nil. The extent of deferred 
liabilities was unknown, for even the 
oldest companies had not yet a com- 
pleted experience on the business of 
their first years. The American Casu- 
alty & Security went after the business 
and it got it. It took but a few years 
to overwhelm it with liabilities about 
ten times as great as the amount avail- 
able to meet them after paying the 
——— of the long receivership. 

orkmen’s compensation is now 
in a stage of its development similar 
to that of liability insurance at the 
time the American Casualty & Security 
flourished like the green bay tree and 
then withered like the grass cast into 
the oven. Nobody in those days knew 
from experience what a correct liability 
rate was. The conservative companies, 
like the Employers Liability and the 
Fidelity & Casualty, played safe; a 
number of others took chances. The 
two companies named are still with us, 
stronger and greater; those of the other 
class are not even a memory, except to 
a few veterans in the business. 

At the present time the liability com- 
panies are entering a comparatively un- 
known field. They have certain ex- 
perience in related lines, but virtually 
none in workmen’s compensation in 
America. They are not going into this 
business in a small way, but, for the 
most part, in a very large one. If the 
rates provide for a fair profit they are 
likely to make a lot of money because 
of the large volume; on the other hand, 
if the rates are too low, they are 
booked for very heavy losses, also be- 
cause of the volume of the business. 
It will take several years to determine 
whether the rates are adequate or not. 
There are elements in the situation 
which will develop slowly. What are 
the doctors and hospitals going to do 
about medical aid charges? How much 
will the accident prevention campaign 
contribute to reduce losses? How 
much will rates be hammered down 
by competition with mutuals and state 
schemes? When will a supreme court 
knock out one of the laws under which 
thousands of claims have been paid and 
necessitate the payment of many of 
them over again? What figure is 
malingering going to cut? These and 
many other important questions as to 
the future are yet to be answered be- 
fore the companies, stock, mutual and 
State, will know exactly where they 
stand. 

Suppose that later developments 
shall show that the rates have been 





underestimated, what will be the re- 
sult? Either the companies or the in- 
sured employers will have to make 
good the deficit. The compensation 
laws of most of the states make com- 
pensation claims first liens against the 
employer’s property, in other words, 
the widows and orphans of his killed 
employes come in ahead of his own 
widow and orphans. In most cases the 
prudent employer has paid some kind 
of an insurance company to take this 
liability off from his hands. If in the 
course of the next few years, experi- 
ence shall have shown that the com- 
panies have not charged him and other 
employers enough, what will the result 
be? If the insurance company is a 
stock corporation it will have to make 
good the deficit out its surplus, or its 
stockholders will have to make good, 
or it will have to fail and throw the 
liability back upon the assured, just 
as the American Casualty & Security 
did. If it is a mutual insurance com- 
pany or a state scheme it will have to 
assess him and other assured for 
enough to make good the deficit, and, 
if some of the assured are judgment 
proof, the responsible ones will have 
to make good what they do not. 

It is evident, then, that this question 
of adequacy of rates is not one which 
concerns the insurance companies only, 
but one in which the assured have a 
vital interest. Just as every bank, 
under certain imaginable, even though 
improbable, conditions, might be forced 
to close it doors, so every insurance 
company under certain extreme cir- 
cumstances might be unable to meet its 
obligations. The prudent business man 
selects as his bank one that he believes 
could withstand adverse conditions. 
The really prudent employer will ex- 
ercise similar care in selecting the cor- 
poration on which to unload his un- 
known liability to his employes. The 
cautious man will not deal with a shaky 
bank because it pays a little more in- 
terest or charges a little less for ex- 
change. Neither will a cautious man, 
in order to make a little saving on 
premiums, insure a large and unknown 
liability in a company that may break 
down under the load and leave him to 
carry it himself, or, worse still, throw 
upon him part of the load of other as- 
sured who are not able to carry it 
themselves. 

Capital and surplus alone do not 
necessarily make an insurance company 
strong; the American Casualty & Se- 
curity had plenty of both when it 
started. If behind the company are 
men of character and integrity, if those 
conducting it are men of experience, 
foresight, conservatism and capacity to 
grapple with hard problems and win 
out, they can pull a company through 
though it have not the greatest re- 
sources; but if they be plungers, 
theorists, novices, optimists, ready to 
take a long chance with other people’s 
interests, full of strange notions, want- 
ing in practical knowledge, unable to 
see pitfalls until they tumble into 
them, they can make capital and sur- 
plus. melt away like ice in July. 


THE BALTIMORE MERGER 
The merger of the Fidelity & De- 
posit and the American Bonding is the 
most important deal of its kind ever 
consummated in the history of the 
surety business in America. There 





have been several mergers, but usually 
they were absorptions of weak com- 
panies by strong ones; this time two 
old, strong and important companies 
consolidate. 

When two men of the experience and 
business ey of Presidents War- 
field and Cator- conclude that such 
powerful corporations as theirs were 
still not large enough to meet present- 
day business requirements, promoters 
of little companies intending to en- 
gage in suretyship may well pause and 
do some thinking. 

More capital is needed in the surety 
business. Under the limitations laid 
down by laws or Treasury Department 
rulings it is impossible now for some 
public officials to give corporate surety 
in full and the requirement of other 
large bonds constantly grows with the 
increase in magnitude of business tran- 
sactions. But this additional capital is 
not needed in the form of little dabs 
by numerous little companies, each 
scouring the country for agents and 
business and trying to overcome the 
disadvantage of size by excess commis- 
sions, rate-cutting or other demoraliz- 
ing practices. A company may start 
in a small way, but if it does its offi- 
cers should be very sure of their ability 
to get more money into it at an early 
date. 

There is one unavoidable feature of 
a merger such as the one just men- 
tioned which is to be regretted. Each 
company had a large and well-seasoned 
agency plant, which cost a vast amount 
of money and labor. In the nature of 
the case it will be impossible to save 
all these agents for the consolidated 
company. However, the combined 
agency force will be better than that 
of either individual company and the 
improvement in quality may more than 





compensate for any loss in quantity 
which may occur. Desirable agents, 
for whom satisfactory arrangements 
cannot be made, will be way picked 
up by other companies, so they will 
not be lost to the business in general. 





GOOD ADVERTISING 


The Midland Casualty of Chicago 
took a full page advertisement in the 
National Association of Life Under- 
writers’ Memphis convention number of 
Tue Western Unperwriter. It was a 
reproduction of handwriting calling at- 
tention to the “Western Challenge Ac- 
cident and Health Policy” and urging 
life agents to sell this policy in con- 
nection with their regular life busi- 


ness, 

The Midland Casualty afterward bor- 
rowed the plate from Tue Western 
Unpverwriter and had the complete 
page reproduced, sending out about 
10,000 of them, it being an exact coase- 
duction of the page. President Gilles- 
ie states that no advertising sent out 
- the company has produced any- 
where near the results that this did. 
The company has heard from life men 
all over the country and it has made 
connections with many agents on the 
strength of it. It was simply a bit of 
attractive and novel advertising that 
told a story and had life in it. The 
Midland has the. knack of getting out 
good, pulling advertising copy. 





“Just make up your mind that you 
are going to do a thing, and you will 
find a way to do it.” 





“It is not how much you talk but 
how much you say that counts in sell- 
ing insurance.” 
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J. T. STONE'S REVIEW 


YEAR 1912 WAS ONE OF MANY 
DEVELOPMENTS 
Maryland Casualty President’s Inter- 
esting Comments on Features of 
the Past Twelve Months 





John T. Stone, president of the 
Maryland Casualty, has issued his re- 
view of casualty operations in 1912, 
which in part is as follows: 


The simple arithmetic of personal acci- 
dent insurance experience demonstrates 
that the business as it is now written 
involves a practically certain net loss. 
The coverages contained in the prevalent 
policy contracts cost the companies more 
than they receive in premiums after Ppay- 
ing commissions, taxes and other ex- 
penses. The companies have for years 
sown the wind of extravagantly competi- 
tive policies, constantly enlarging the 
benefits promised. * * * And some of 
the sowers were, apparently, foolish 
enough to believe that it would never 
ripen. Now, the fully matured whirl- 
wind is upon us. And yet there are still 
a few, one company manager notably, who 
stand in the way of the reform without 
which, disaster to the weaker accident 
companies and serious loss to all is as 
inevitable as the march of time. 


Accumulation Feature 


The accumulative feature, whereby the 
principal sum is increased a certain per- 
cent for each annual renewal, is still re- 
sponsible for much of the disturbed con- 
ditions which exist, due to the desire of 
companies to switch to themselves the 
business carried by other companies and 
on which the accumulative provision had 
increased the original amount of insur- 
ance. Some of the companies, without re- 
gard for the increasing accident death 
rate and the high loss ratio of all of the 
companies writing accident business for 
several years past, gratuitously add ac- 
cumulative additions upon the issuance 
of the policy; others charge an inadequate 
additional premium for the accumula- 
tions or accept them on a reduced com- 
mission basis. None of these practices 
are based on any sound principles of 
underwriting, and their only justification 
is the desire to secure a volume of busi- 
ness at any cost. 


Hopes for Future 


There was good ground for hope, appar- 
ently, that a halt had been called, at the 
annual convention of the International 
Association of Casualty & Surety Under- 
writers at Old Point Comfort, Va., last 
summer. By unanimous vote the acci- 
dent and health section delegated to its 
standing committee authority to reform 
the policy contracts. Every company 
created that committee its proxy for the 
purpose named and agreed to conform to 
its decisions. It is pretty well under- 
stood that just one man has, in effect, 
repudiated his own action and thus, for 
the present as it seems, made the reform 
impossible. It is to be hoped that he 
will see the error of his ways. And it is 
also to be hoped that the insurance com- 
missioners will soon do something really 
worth while in the direction of protecting 





the companies against their own asininity 
in personal accident underwriting. 
Boiler Department 

A comfortable increase of $31,000 or 12 
percent on 1911 volume, bringing the 
total to $282,000, was produced by this 
department in 1912. This was accom- 
plished notwithstanding the failure, so 
far, of the efforts which began over a 
year ago for the establishment of better 
practices and more wholesome competi- 
tion. However, the atmosphere is still 
favorable, there are no estrangements, 
the conferences are friendly, though at 
long intervals, and there is still room for 
hope that some day the Boiler & Fly- 
Wheel Service & Information Bureau will 
be more than a long and empty title. 

Bonding Business 

The Surety Association has been 
strengthened by the admission to its 
membership of several new companies. 
It has had some stormy experiences 
among its own members and some tense 
periods during 1912. It has also been 
called upon to encounter some perplexing 
and threatening situations created by 
rulings and requirements of certain public 
officials whose province it is to pass upon 
surety bonds. At this writing some such 
matters are yet undetermined. The suc- 
cess of the association in satisfying the 
minds of supervising officers in the past 


indicates a similar outcome of pending 
questions. 


Burglary Department 

The active push for burglary insurance 
by the large number of new companies 
which engaged in it within the past 
eighteen months has made it impossible 
to obtain a net increase in premium 
volume, 

During 1912 the number of bank burg- 
laries remained about normal, but the 
number of hold-ups increased three times. 
Perhaps this is due to the steady im- 
provement in the quality of bank safe 
and vault equipment. 

The Burglary Insurance Underwriters 
Association was reorganized early in 1912 
and adopted a living schedule of rates 
for the several classes of burglary in- 
surance. These rates have been effec- 
tively adhered to by the companies com- 
posing the association. Although some 
companies, large and small, have re- 
mained outside of the association, yet 
they also are practically observing its 
rates and rules. This reorganization 
saved the business of burglary insurance 
from the complete wreck toward which 
it was rapidly drifting and steered it off 
again into safe channels. 

Bankers’ Contracts 

One of the chronic causes of contention 
in the association is the existence of con- 
tracts in certain states between some of 
the companies and associations of bank- 
ers, by the terms of which those com- 
panies write the burglary insurance of 
the banks and pay the commission on it 
to the secretary of the bankers’ associa- 
tion. Such an arrangement prevents fair 
competition for those bank burglary risks 
and cuts the agents out of an opportunity 
to earn commissions on the said risks; 
hence, the constant contention. 

In the matter of policy forms the asso- 
ciation is also likely to accomplish good 
work. A standard form for each of the 
several kinds of burglary insurance will 
probably be agreed upon and issued early 
in 1913. This move will make an im- 
portant contribution to the other good 
work of the association in settling down 
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into stable condition the heretofore 
chaotic field of burglary insurance. 


Liability Department 

Rates on elevators have been almost 
perfectly stable throughout the year. 

Radical changes in every aspect of lia- 
bility business is written all over the 
These changes are prog- 
ressive, are still going on, and will so 
continue in all likelihood for several 


‘years to come and until the system of 


negligence liability of employers to em- 
ployes is replaced everywhere by the sys- 


‘tem of automatic compensation on the 


sole ground of the happening of the in- 
jury in the operation of the trade. In 


‘eight states workmen’s compensation laws 


became effective in 1912, bringing the 


_.otal number now having such laws up 


to fourteen. 
he adjustment of claims under em- 
ployers’ liability policies became increas- 


‘ingly difficult and increasingly costly. In 


the first six months of 1911, out of 18,822 
injuries reported under employers’ liabil- 
ity policies claims were made on 3,364, 
or 18 percent; while in the first half of 


‘1912 out of 21,372 injuries injuries claims 


were made on 5,540, or 26 percent; and 
the percentages in 1910 and 1909 were 
still less than in 1911. 


Loss Ratios Increased 


This is the direct result of the uni- 
versal agitation for compensation of in- 
jured workmen regardless of any ques- 
tion of fault, and of the consequent dis- 
position of juries (and judges also) to 
award damages on that basis without 
waiting until the laws are changed. This 
disposition has expressed itself not only 
in the increased number of claims, but 
also in the larger average amount paid 
per claim. Hence, our liability losses 
were much larger in 1912, not only in 
actual amount (as would be expected 
with an increasing business) but also as 
to ratio. Thus again is emphasized the 
need for increased provision on the part 
of all liability insurance companies (our 


.experience being typical of all) against 


losses and claims. Every company writ- 
ing such business will certainly have to 
pay more heavily in proportion each year 
in disposing of its liability insurance 
claims, until the shift from that system 
to the workmen’s compensation system 
shall have been fully consummated. 


Not Much Rate Cutting 


This factor has affected the rate market. 
A couple of years ago rate cutting pro- 
ceeded everywhere regardless of condi- 
tions or consequences. In some quarters 
and on the part of some companies that 
folly still persists. But, now, it is ex- 





ceptional. The reform is general as to 
territory, and very few companies still 
persist in taking on liability business at 
inadequate rates. 

This matter of adequate rate charges 


‘is beginning to receive at the hands of 


insurance commissioners and legislators 
the attention which should have en 
given to it by them long ago, and which 
will when fully extended be an exercise 
of governmental authority really in the 
interest of the people. It is commencing 
to be realized that insurance is different 
from every other sort of business in the 
matter of costs and prices, and that com- 
petition in rates is far more dangerous 
to the public than cooperation to main- 
tain rates. In fact, it is dawning upon 
the minds of many that instead of enact- 
ing and enforcing so-called antitrust laws 
with reference to insurance, there should 
be statutes legalizing, and indeed requir- 
ing, the maintenance of rates by all com- 
panies, under supervision to prevent ex- 
cess and extortion, to the end that 
solvency and consequent ability and 
readiness to pay losses may not be sacri- 
ficed to greed for volume of business. 
Such a radical change has actually taken 
place in Massachusetts and is engaging 
the attention of those in authority in 
other states with some prospect of enact- 
ment during the present winter. 


Public Liability 


Right here the attention of all our 
agents is pointedly drawn to the fact 
that the shift from employers’ liability 
to workmen’s compensation does not 
affect public liability insurance; and that 
the various forms in which it is written 
are and will be needed just as much as 
ever. Especially do we urge the solicita- 
tion of general liability insurance: on 
office buildings, public buildings, clubs, 
libraries, hospitals, hotels, private resi- 
dences, etc. Rate cutting has been par- 
ticularly prevalent in those classes of 
risks, and our refusal to follow the mar- 
ket has resulted in our writing compara- 
tively few of them. Now that rates are 
restored in so many localities, our com- 
pany should secure the full volume of 
such business to which our strength, serv- 
ice and agency personnel entitle us. 

Plate Glass Department 

The past year was particularly inter- 
esting to those engaged in the business 
of plate glass insurance, inasmuch as it 
witnessed the completion of the first 
year’s operation of the Plate Glass Serv- 
ice & Information Bureau. 

It must be confessed that the results 
which its sponsors had anticipated were 
not entirely materialized, and in some 
states the final outcome was a distinct 
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disappointment. In several of such in- 
stances, however, it should be stated this 
failure was not so much due to in- 
efficiency of the bureau system as to the 
attitude taken by some of the companies 
participating in the conference. 

The establishment of a standard rating 
system necessarily calls for an individual 
adjustment by each company to meet its 
requirements. For this reason, certain 
companies whose policy had been to look 
for a rapid premium increase rather than 
to observe conservative underwriting 
principles, found themselves unable to 
advance their rates without antagonizing 
the assured and sacrificing that volume 
which all companies are finding so diffi- 
cult to acquire and to hold. This re- 
sulted in the partial curtailment of the 
activities of the bureau in certain sec- 
tions where cooperation was highly de- 
sirable. 

The entry into the field of new com- 
panies served afresh to bring gray hairs 
to the heads of company managers who 
held the field to be over-crowded already. 

Sprinkler Leakage 

The sprinkler leakage department pre- 
sented again throughout 1912 the per- 
plexing conditions which made its record 
in 1911 so unsatisfactory. The number 
of competitors, already so large that no 
one of them could hope to secure or hold 
a very considerable volume, was still 
further increased last year. Rate cutting 
in competition has not been much in 
evidence, but rate reductions by agree- 
ment have been applied to many classifi- 
cations. Our own judgment has not ap- 
proved of this. We believe such rates 
are not adequate to carry the business. 
* * * Unfortunately for us, many of 
the companies writing sprinkler leakage 
insurance are primarily fire insurance 
companies and seem to look upon this 
class as a sort of trading stamp to be 
given away in order to swell their fire 
business. These causes have resulted in 
again reducing very heavily our volume 
of premiums, so that while the losses are 
not actually larger for 1912 than for 1911, 
the percentage has gone noticeably higher. 

The situation is not, however, alto- 
gether bad. Early in the year the com- 
panies formed an Hastern and a Western 
Conference,’ each dealing with certain 
states; and although, as above stated, 
these conferences have placed the rates 
at lower levels than we deem wise, yet 
the establishment of cooperation in some 
states, after destructive competition, is a 
great gain. We are hoping that this 
betterment may soon extend to all the 
states. 

Workmen’s Compensation 

The need for extraordinary care in 
framing workmen’s compensation laws, so 
clearly recognized by those who know the 
subject best, and seemingly so ignored 
by many whose influence in shaping legis- 
lation is great, has been impressed ppon 
the members of commissions by corre- 
spondence and by addresses at public 
hearings. In that endeavor several prom- 
inent and able representatives of casualty 
insurance have participated. The com- 
panies have, in a measure, departed from 
the attitude of aloofness, previously held. 
This change has been encouraged by 
numerous appeals for information and 
invitation to hearings and conferences, 
sent by members of special commissions 
and by others who, in some capacity, are 
particularly interested in the making of 
wise laws on this subject. This is in 
pleasant contrast to the attitude toward 
insurance men which was commonly en- 
countered before. 

“State Insurance” 

Unfortunately there are still far too 
many men of decided, and perhaps decis- 
ive, influence whose treatment of this 
matter is crude and unintelligent, be- 
cause they repel all aid from those who 
are best equipped to assist them. Their 
crudity and confusion of ideas is strik- 
ingly evidenced in their insistence upon 
advocating state insurance and work- 
= compensation as one and the same 

ng. 

Moreover, under the phrase “state in- 
surance” a motley variety of schemes is 
being put forward with no understanding 
of their real nature and results. These 
schemes will find their way into the 
State legislatures in the form of bills in- 
troduced for enactment into laws. -In 
order to keep informed as to all proposed 
workmen’s compensation laws, and to se- 
cure an opportunity to discuss them in 
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merits, a number of casualty insurance 
companies have subscribed to ny 4 
bureau. While that bureau do its 
best to meet the demands of the situation 
in the forty-one states whose legislatures 
meet this year, we must, and do now, 
call loudly upon every one of our agents 
to recognize and discharge his own re- 
sponsibility and obligation to assist by 
keeping us promptly and constantly ad- 
vised of every bit of information as to 
doings or probabilities in his own state, 
and by responding instantly to every ap- 
peal we may make to him for action. 
Cooperation on Bates 

In those states where workmen’s com- 
pensation laws are already in force, prac- 
tically all companies are now cooperating 
to prevent unfair discrimination or par- 
tiality in quoting rates, realizing the dan- 
gers besetting them in the unknown loss 
possibilities of these new laws, and the 
time to demonstrate their merits or de- 
necessity for harmonious action not only 
among themselves, but with all insurers 


so. 

The steady continuance and extension 
of the progress of good feeling, whose 
beginnings were recorded in my last two 
annual letters, forms one of the bright 
pages in the history of 1912. There is 
certainly a marked change for the better 
in the disposition of almost every com- 
pany toward its competitors, as compared 
with the status of two or three years ago. 


Individual Rating 


Still another manifestation of the spirit 
of progress and change in this branch of 
insurance has taken place in the field of 
inspections and risks. The value, fairness 
and practicability of differentiating among 
individual risks by a standard of merits 
and demerits, and of doing it in some 
way that will enlist the acquiescence of 
companies generally in the findings 
reached, has received much thoughtful 
consideration during 1912. Such work 
has been the basis of fire underwriting 
for many years. Its applicability to the 
underwriting of risks under the old sys- 
tem of employers legal liability for neg- 
ligence is extremely doubtful, but under 
a system of workmen’s compensation it is 
not only feasible but essential. 


Bankers Surety Company 

The liquidation of that company, all of 
the capital stock of which we own, is 
proceeding steadily and _ satisfactorily. 
Possibly we may be able to bring it to 
a definite closure by December 31, 1913. 
Every claim is being investigated and ad- 
justed as speedily as though the Bankers 
were still a going concern. Those bonds 
which, because of their nature, must be 
continued in force are receiving thorough- 
going service and attention. No serious 
complaint has been filed either with us, 
or with any insurance commissioner, in 
connection with the affairs of that com- 
pany. It looks reasonably certain that we 
will, as owners of the capital stock, re- 
ceive in final liquidation the full amount 
we invested in its purchase plus interest 
and expenses. 


THE MAIN CHANCE 


Some successful men have declared 
that it doesn’t much matter how we 
start this game of getting along in the 
world—the thing that counts is where 
we land. The proposition is put up to 
us. The tools of opportunity are here. 





We have chances not dreamed of fifty- 


years ago. The big men of the past 
were not favored as we are. The trend 
of opportunity was not so clearly de- 
fined. 

It was Marshall Field who used to 
say that “the big prizes go to the man 
who trains his brain to see the possi- 
bilities ahead.” Armour went further 
and declared “that the man who wins 
must see the chances along the way.” 
Combine the two. But remember, you 
must have the gumption to grab the 
main chance when it comes along. 
Jewett Ricker says: “The man who 
knows an opportunity when he sees it, 
has gone the biggest part of the way 
on the road to success.”—The Chariot. 


PRETTY GOOD BUSINESS 


We heard a man say the other day: 
“IT have been having to do with cas- 
ualty insurance agents for more than 
twenty-five years. As a rule they will 
compare favorably with the average 
men in any other line of business, but 
I have known among them men of all 
degrees of intelligence and ability, from 
very stupid to very able. I never yet, 
though, knew one who was willing to 
actually work who did not achieve at 
least a fair degree of success.——New 
Amsterdam Talks. 








_ “Enthusiasm is one thing—Hustle 
is another; combined, they always 
win.” 





CONTRACT UNDERTAKING 


JOYCE GIVES AGENTS SOME IN- 
STRUCTIONS 
Heavy Losses Show Need of Utmost 
Care in Underwriting This Class of 
Bonds 





President William B. Joyce of the 
National Surety has recently sent the 
following warning to agents of his com- 
pany: 

“By reason of the very large losses 
we have been sustaining in connection 
with the execution of bonds on con- 
tracts for the past four or five years 
(to say nothing of the enormous losses 
sustained before that time), we have 
decided that hereafter our policy with 
respect to contract bonds must be one 
of strict conservatism. In the last 
three months it has been necessary 
for us to increase our claim reserves, 
directly due to contract losses, in an 
amount exceeding $300,000. 

“In some of the cases we have ac- 
cepted indemnity contracts from parties 
interested in the contractors, but in 
such cases we find that the value of 
the indemnity has faded away and con- 
sequently this company stands to lose 
an exceedingly large sum of money, 
because it relied upon the indemity so 
given. Always bear in mind that even 
with good indemnity, not once in a 
hundred cases can we get a settlement 
before we pay. It is nearly always 
after we pay the loss and obtain a judg- 
ment and even then the indemnitors 
evade their liability in one way or an- 
other, even if they are good, which is 
not often. 

Pull Information Required 

“T, therefore, wish to point out to 
our representatives the importance of 
always submitting to us complete in- 
formation about contractors, with spe- 
cial reference to a complete financial 
statement, and a statement as to the 
opinion of the bankers in the city re- 
garding the contractor, giving names 
and what they say, and a competent 
statement about the number of years 
the contractor has been in business. 
The time has passed when this com- 
pany will become surety on bonds for 
contractors, unless it be thoroughly sat- 
isfied that: 

“Ist. That the contractor is thor- 
oughly competent to do the work he 
has undertaken. We will no more sign 
bonds for inexperienced contractors. 

“2d. That all of the contractor’s 
experience shows there has been no de- 
fault on any contract ever undertaken. 

Pinancial Responsibility 

“3d. That the contractor possesses 
the necessary capital to handle the 
work, and if he has not sufficient 
capital, that he has a positive agree- 
ment with some banking institution 
that such capital will be loaned to the 
contractor, without deposit of collateral 
security or assignment of the payments 
due under the contract. In every case 
the financial statement must be fully 
verified as to all claimed assets. 

“4th. That the contractor has suffi- 
cient plant of the character necessary 
to perform the work, and that the plant 
is not subject to chattel mortgage, nor 
was it bought on instalment payments, 
some of which are unpaid. 

“5th. That the contractor will give 
his personal attention to the contract, 
and that in his absence a thoroughly 
competent superintendent will be in 
charge of the work. 

“6th. That the contractor’s applica- 
tion has not been declined by any other 
company, or, if so, that the reason was 
insufficient. 

Character of the Man 

“tth. That the contractor has a 
reputation in the community for be- 
ing a thoroughly reliable man in every 
respect. We find that contractors lose 
their money by reason of drinking, 
gambling and indulging in other vices, 
and fail to give the necessary atten- 
tion to the contract, with the result 





that a loss is sustained and we are re- 
quired to pay. Hereafter we shall 
require to a greater extent expressions 
of local opinion on each risk. Greater 
stress will be laid on the general repu- 
tation and standing of a contractor in 
the community in which he lives, and 
this information will be required, not 
from his friends, but from his compe- 
titors, banks and material men. 

“8th. That when the contractor 
gives material men as his references, it 
must be ascertained from them the 
amount of the contractor’s present in- 
debtedness to such material men. 

True Financial Condition 

“9th. Sometimes the true condition 
of the contractor is purposely con- 
cealed from the surety in order to 
enable him to get his bond, in the hope 
that they will be able to secure pay- 
ment of their bill from the payments 
under the new contract, which resolves 
itself into the question of ‘robbing 
Peter to pay Paul.’ 

“10th. It is also important that you 
ascertain and report if the records and 
accounts of the contractor are kept in 
such a manner that the outstanding in- 
debtedness under the various contracts 
in his office can be determined. 

“11th. A contract bond must not be 
written on hearsay, but on verified 
facts, as outlined in the ten paragraphs 
above enumerated. 

“12th. Positively and emphatically, 
on large contracts we shall insist (with- 
out exception) upon knowing exactly 
for what the other bidders agreed to do 
the work, and agent smust be sure to 
state whether or not all bidders made 
propositions on the same specifications 
without any addition or deduction of 
certain items in the work. Sometimes 
there are alternative propositions of 
doing certain additional work, or leav- 
ing undone a certain part of the work 
provided for in the specifications. 

Value of Resources 

“13th. Agents must understand that 
they must verify all assets claimed to 
be owned by the contractor. We have 
found contractors putting in their state- 
ments assets that belong to others, for 
instance, residences, when same were 
actually in the name of the contractor’s 
wife, and, of course, was not the prop- 
erty of the contractor. They have re- 
ported that they owned ‘stocks and 
bonds,’ frequently listing them in the 
financial statement for large sums of 
money, and when investigated we found 
that the stocks and bonds were abso- 
lutely worthless—not worth even one 
dollar—yet listed as worth hundreds of 
thousands. In these and many other 
ways they have grossly deceived us. 
Therefore, you must know what are 
the stocks and bonds, then go to some 
banker and ask regarding the real 
value. This applies to large corpora- 
tions as well as small ones. We find 
there are dishonest large contractors 
exactly as there are dishonest small 
ones.” 





“Competition has no terrors for the 
man who can do his ‘stunt’ better than 
anybody else.” 





“Do not borrow trouble—Borrow 
money and you will have troubles of 
your own.” 





“Men noted for efficiency never ap- 
pear to be hurried.” 











H.GB.Alexander 
PRESIDENT 
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LIABILITY LOSS RATIOS 


FIGURES FOR ONE YEAR ARE 
VERY DECEPTIVE 





Edson S. Lott Answers Arguments of 
Those Who Talk About Great 
Profits of Companies 





Edson S. Lott, president of the 
United States Casualty, wrote for the 
January issue of Cotton, a southern 
journal, an article on “The Cost of Em- 
ployers’ Liability and Workmen’s Com- 
pensation Insurance.” In the early part 
of the article Mr. Lott explains the 
difference between employers’ liability 
and workmen’s compensation laws, 
giving concisely the theory on which 
each is built. Employers’ liability laws 
“provide that when a workman re- 
ceives an accidental bodily injury 
caused solely by the fault or negligence 
of his employer or his employer’s rep- 
resentative, the employer must pay 
such injured workman ‘damages.’” 
Usually the employer is not legally 
liable for more than one out of eight 
accidents to his employes. 

of Workmen’s Compensation 

“The theory of workmen’s compensa- 
tion laws is that (eliminating fraud) 
every industrial worker and his de- 
pendents are entitled to ‘compensation’ 
for every disabling accidental bodily in- 
jury sustained by the worker in the 
course of his employment, without 
question as to how the accident hap- 
pended or who was at fault for it; and 
that the cost of such compensation 
shall be charged up to the industry 
(the same as coal consumed and ma- 
chinery broken or worn out) and 
passed along to the consumer—the 
public.” 

Showing how changes in laws and 
public sentiment have constantly been 
increasing the liability of employers. 
Mr. Lott leads up to the subject of in- 
surance rates and losses. 

This is a subject on which there is 
perhaps more public misunderstanding 
than on almost any other connected 
with insurance. Agents who will di- 
gest the following statement by Mr. 
Lott will arm themselves with facts 
that should be of great value in meet- 
ing the statements of the misinformed, 
who attempt to show the enormous 
profits made by the liability com- 


panies: 
Misrepresent Losses 

Employers have sometimes taken the 
total premiums received by some liability 
insurance company during a given year, 
placed by the side thereof the losses ac- 
tually paid during the same year, and 
called the difference “profits.” This is 
the usual method of ill-advised social re- 
formers when claiming that the whole 
operation of insurance companies’ consti- 
tutes an “economic waste,” and it is the 
bait used by dishonest promoters of a 
new insurance company when selling its 
stock. 

Mr. Arno Dosch has said, in “Every- 
body’s Magazine”: 

“The ten largest (liability insur- 
ance) companies collected $23,523,585 
in premiums during the years 1906, 
1907 and: 1908, but paid to injured 
workmen and their widows only 
$8,559,795, a little over one-third. In 
other words, injured workmen re- 
ceived, on the whole, one-third of 
what they would have received if. 
their employers had _ distributed 
among them premiums paid to the 
insurance companies. The rest went 
to pay dividends, lawyers’ fees, sal- 
aries of the wily claims agents and 
‘expenses.’ ” 

Current Losses No Criterion 
The claims paid during the years men- 
tioned by Mr. Dosch do not by any means 
measure the insurance companies’ losses 








arising from accidents happening during 
those years. The insurance companies 
are still paying claims arising from ac- 
cidents happening during those years. 
The claims Mr. Bosch mentions as having 
been paid in the years cited did not (ex- 
cept in a minority of cases) arise from 
accidents happening in those same years, 
but instead from accidents happening in 
former years. 

Mr. Dosch figures a loss ratio of 36% 
percent from ten liability insurance com- 
panies for the three years ending with 
1908. At the end of 1909 nineteen com- 
panties, including the ten companies men- 
tioned by Mr. Bosch, had paid losses 
amounting to 55 percent of the premiums 
received by those same companies dur- 
ing the five years ending with 1904. And 
these same companies are still paying 
claims out of those same premiums. 
(These nineteen companies include all 
those whose loss records are before me.) 
And at the end of 1909 fourteen com- 
panies were defendi: 11,786 law suits 
brought against the policyholders of those 
fourteen companies. These fourteen 
companies include all those whose suit 
records are before me.) 

Losses Long Deferred 

In life insurance the liability of the 
insurance company is fixed when the in- 
sured dies. The liability of the fire in- 
surance company is known as soon as 
the fire occurs and the value of the prop- 
erty burned or damage is ascertained. 
It is far different in employers’ liability 
insurance, where practically all losses 
are (from their nature) deferred and in- 
definite. Sometimes the loss is not as- 
certainable until ten, fifteen or twenty 
years after the accident occurs. If an ac- 
cident happens while the policy is in 
force, and the company is notified, then 
the company must pay the loss whenever 
it matures. 

Sometimes a workman sustains a tri- 
fling accidental bodily injury and without 
inconvenience he keeps right at work for 
the same employer for years, and then is 
discharged, and then the injury becomes 
“serious” and then (if the statutes of 
limitations of from one to seven years 
will permit) a suit for damages is 
brought against the employer. Some- 
times an injury does not amount to any- 
thing “worth while” until the right law- 
yer gets in touch with the injured per- 
son, and then it has a commercial value 
—and a suit for damages against the 
employer follows. A minor is sometimes 
injured and no one who is authorized to 
bring suit considers that the injury les- 
sens in the slightest degree the earning 
power of the one injured, but when the 
minor becomes of legal age he thinks dif- 
ferently, and sues his old employer for 
damages. Delayed claims and suits of 
workmen for damages arising from bod- 
ily injuries are a source of great cost to 
every liability insurance company. The 
company must keep “in touch” with every 
accident reported until it is settled or 
outlawed. 


Interesting Figures as to Losses 

During 1901 the United States Casualty 
insured a certain number of policyholders 
against their liability for damages aris- 
ing from accidents. The policies ran for 
one year. The total premiums repre- 
sented a certain amount. The company 
paid out for claims under these policies 
during that same year (1901) 11.07 per- 
cent of the total premiums received. 
That is, at. the end of the year the com- 
pany had on hand 88.93 percent (less ex- 


penses of administration) of the total” 


premiums received. he above result 
would mislead anyone except an expert. 
But wait: 

During the next year (1902) the com- 
pany paid out an additional 25.97 per- 
cent of those 1901 premiums under those 
1901 policies, for claims arising from ac- 
cidents happening while those same pol- 
icies were in force. During the next year 
(1903) the company paid out an additional 
12.67 percent of those 1901 premiums 
under those 1901 policies, for claims aris- 
ing from accidents happening while those 
same policies were in force. During 1904, 
7.96 percent was added to the loss ratio 
in the same way. During 1905, 2.56 per- 
cent was added to the loss ratio in the 
same way. All this converted a loss 
ratio of 11.07 percent at the end of the 
first year (100 percent received in pre- 
miums and 11.07 percent paid in losses) 
into a 60.23 percent loss ratio at the end 
of the fifth year (100 percent received in 
premiums and 60.23 percent paid in 
losses) and the United States Casualty is 
still paying claims under those 1901 pol- 
icies. 

Other Experiences Given 


There is nothing unusual about the 
above illustrations. One of the smaller 
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A GOOD PROPOSITION FOR TWO STOCK 
SALESMEN WHOSE RECORDS 
ARE CLEAN 


Good territory open for live local agents in parts of Kentucky, Indiana and 
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CASUALTY INSURANCE CO. 
BEN L. BRUNER, President 

E. N. CANADA, Gen'l Supt. 612 Paul Jones Bldg. LOUISVILLE, KY 
Agents’ The Frankfort General 
a Insurance Company 
desires to contract with practical and up to 
Attention sesnrt nesses 
all principal towns and cities in the United 
States. We can convince you our Superior Disability policy will save 
lapses, eliminate trouble in adjusting claims and increase your business. 
Twisters need not apply. Reasonable compensation allowed for earnest workers. 
For Ohio territory address the Company at Cleveland, For Illinois territory, the Company at Chicage 
one ny al q A home Company in two states; chartered 
of taliien, in Indiana, executive offices in Ohio. 
Growing every month. Successful agency 
plant established. Immediate settlement of 
claims. The popular Indiana and Ohio 
Company. 





cAmerican Liability Company 


HEALTH 
and Second Nat’! Bank Blidg., CINCINNATI 
ACCIDENT 


W. R. SANDERS, Secretary-Gen. Mgr. 


How Would You Like It? 


If one of your good clients wanted a bond 
in a hurry and you had to refer the applica- 
tion to the distant Home Office and wait the 
due course of the mails, while your compet- 
itor could fc quick service, it would annoy 
you, would it notP 


The TITLE provides against such contin- 
gencies by means of branch offices in every 
part of the country, where its agents can get 
prompt action. 
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ey The Title Guaranty & Surety Company 
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casualty insurance companies had a loss 
ratio at the end of 1899 of 11.32 recent 
on its 1899 premiums for liability in- 
surance; its loss ratio on those 1899 pre- 
miums had climbed to 77.34 percent at 
the end of the fifth year, and it is still 
paying losses on those same premiums. 
Its 1900 premiums began with a loss ratio 
of 13.50 percent the first i, reached 
73.06 at the end of the fifth year, and 
not all the claims against those 1900 pre- 
miums have yet been settled. A large 
foreign casualty insurance company (do- 
ing business in this country) began the 
year 1901 with a loss ratio of 7.38 per- 
cent on that year’s premiums, had paid 
out for losses at the end of the fifth 
year 70.03 per cent of its 1901 premium 
income, and it is still paying losses on 
that year’s premiums. 

One of the oldest and largest American 
casualty insurance companies paid out for 
claims during 1901, on account of the lia- 
bility policies it issued that year, 6.83 
percent of its total premiums for those 
policies. It kept on paying claims under 
those same policies until, at the end of 
the fifth year, it had paid out for claims 
61.02 percent, and it is still paying claims 
arising under those same policies. Here 
is one company’s record at the end of such 
five-year period for five such periods: 
1897-1902, 64.72 recent; 1898-1903, 55.77 
percent; 1899-1904, 82.33 reent; 1900- 
1905, 50.51 percent; 1901-1906, 59.60 per- 
cent. And it is still paying claims for ac- 
cidents happening during those years. 

Try to Settle Promptly 

Liability insurance companies strive to 
their utmost to settle claims as soon as 
possible, for such a course is not only the 
most satisfactory to the insured, but it 
is the most economical for the insurance 
company. But in a great many cases 
claims of this character simply cannot be 
settled as soon as the accidents occur. 
The delays are inseparable from the char- 
acter of the claims. 

If the employers referred to by Mr. 
Dosch had not insured, but had attempted 
to have “distributed among their injured 
workmen the premiums paid to the insur- 
ance companies,” it would have cost them 
much more than the “dividends, lawyers’ 
fees, salaries of the wily claims agents 
and ’expenses’” to have made the distri- 
butions with justice to the workmen and 
with safety to themselves. No prudent 
business man would waive his legal rights 
by the indiscriminate distribution of 
money among injured workmen, irrespec- 
tive of the question of liability. To pre- 
serve the employer’s rights each accident 
and its result must be carefully and in- 
telligently investigated. Otherwise the 
employer would be at the mercy of the 
ambulance-chasing lawyer. 

Most Economical to Insure 

The only safe way for employers to 
distribute money among their injured 
workmen is to have each accident inves- 
tigated and each claim settled in exactly 
the same way that the best insurance 
companies do this work. It would cost 
the employers more to do this directly 
than through insurance companies, the 
latter being better equipped to do the 
work economically and intelligently. 

Moreover, had the employers mentioned 
by Mr. Dosch undertaken to have distrib- 
uted among their injured workmen the 
premiums they paid insurance companies 
they would have wholly deprived their 
business of the protection and the stabil- 
ity that insurance gives. Many of them 
would have suffered severe financial loss. 
Some of them, where a large number of 
accidents occurred, would have paid their 
injured workmen thousands of dollars 
where they paid the insurance companies 
only a few dollars. They could not have 
taken advantage of the “law of average” 
for their “exposure” would not have been 
large enough. In many cases where they 
would not have made any payment to a 
workman, for the reason that there would 
not have been any justification for it, 
they would have been forced to have de- 
fended an expensive lawsuit. 

The losses incurred to this date in con- 
nection with the 1909 liability business of 
the United States Casualty show $67.70 
for each $100 of premiums earned. But, 
mark you; a large part of these losses 
has matured and been paid since 1909. 





The loss ratio for 1910 has already 

reached 65.1 percent. 
e have, as yet, paid out in losses only 
a small part of the premiums we have 
taken in this year (1912), but if we should 
not take in any more premiums we would 
have to keep on paying losses for many 
years to come. 
Concerning Reserves 

The hazardous nature of liability insur- 
ance and the long deferred loss payments 
thereunder is the reason why each well- 
managed company maintains large pre- 
mium and loss “reserve,” but Mr. Dosch 
did not take into account one penny of 
reserves for the payment of losses ma- 
turing in the future from accidents hap- 
pening during the very years about which 
he was writing. The premium income of 
the United States Casualty is about two 
million*dollars a year, while its premium 
and loss reserves amount to over one and 
one-quarter million dollars. 

If you ask “Why do you stay in a los- 
ing business?” my answer is that we can’t 
well get out. 

Should we refuse to accept more pre- 
miums and attempt to liquidate our losses, 
it would be necessary to retain our legal 
and claim force (our agents all working 
on commission) for years to come, until 
we had settled each and every claim 
against our assured which was not out- 
lawed. We could not withdraw our state 
deposits until we had done this. That 
process would cost us more than to keep 
on losing a little each year on employers’ 
liability lines and making some profit on 
our other lines and from our interest 
earnings. 

Profits Are from Interest Earnings 

Furthermore, we have the use of the 
interest on all our reserves. The annual 
interest earnings of the United States 
Casualty permit us to lose a certain 
amount on our underwritings and still 
make a profit as a whole. Of course the 
underwriting loss is sometimes more than 
the entire interest earnings. 

And we always hope to make an under- 
writing profit “next year.” Beyond all 
this, so far as I am personally concerned, 
it is the only business I know, and I can- 
not well break into any other. 

There is one potent factor which those 
who criticise the rates charged by liabil- 
ity insurance companies never take into 
consideration. It is this: As to all de- 
ferred claims, the companies must make 
settlements under present conditions, al- 
though the insurance was paid for when 
neither judges nor juries were inclined to 
be so liberal as they are at the present 
time. These deferred claims (inherent in 
the nature of the business), and change 
of sentiment in the meantime, have upset 
the calculations of the insurance com- 
panies entirely. 


Following this Mr. Lott takes up 
workmen’s compensation and the sys- 
tems in vogue in European countries. 





BUYING FROM CUSTOMERS 

The Chicago manager of a large cas- 
ualty company says he always makes it 
a rule not to trade with those whose in- 
surance he handles. In his opinion, 
when assured and agents are each 
other’s customers the result is a con- 
stant seeking for concessions or over- 
looking of shortcomings. For example, 
when an agent has his printing done 
by a printer whose liability insurance 
he writes, he may have to put up with 
some pretty bad printing. He would 
not accept it if he were dealing with 
somebody else, but if he is too par- 
ticular he may lose the printer’s in- 
surance. On his side the printer may 
be getting poor service, but he is afraid of 
losing a customer if he demands what 
he is entitled to. 





“It’s lots easier to have your fortune 
told than to make it.” 





EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd.,of London, England 


SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies. 


UNITED STATES ASSETS, $5,688,404 SURPLUS, $2,094,362 
THO CENERAL ACENTS 

S. E. HANLON, Gen. Ohio, East. Ky., W. Va., Tenn., 618 Walnut St., Cin- 
cinnati; WM. O. BRUN: 937 Su Ave.; N. W., Cleveland; THE FRANK 
TALLMADGE COMPANY, Cent. Ohio, New Hayden Bidg., Columbus; ZENER & 
STONE, Indiana and Kentucky, Talbott ; GEO. A. GILBERT, IIL, 
lowa, Neb., S. Dak. and N. Dak., 930 Ins. Exchange ; CHAS. H. GARRISON, 
Mich., Ma Bldg. Detroit: LOYAL DURAND, Mitchell Bldg., Milwau- 
kee; FD. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis. 
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District Agency Managers Wanted 
for Illinois and Missouri 

Money yielding territory open in both states 

Our class “A’’ policy for working men is the most equitable 


plan of Health and Accident Insurance. You can write this 
policy if you never wrote insurance before. 


Clover Leaf Casualty Company 
Write now, to C. Y. ROWE, Secretary, Jacksonville Ill. 
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Pays Health and Accident Benefits, 
also $100.00 funeral and $1,000.00 
traveling death indemnity to all risks. 


QA stipulated premium company with 
more benefits to policy holders and no divi- 
dends to stock holders. QLiberal Re- 
newal Commissions to Agents. 

== Write Us Today 


PACIFIC SURETY COMPANY 


OF CALIFPORN 
Established 1885 


All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 


most liberal “Death and Dismemberment” policy. 
Liberal Commission and prompt attention paid Agents. Desirable Agents wanted im the State. 
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ERFECT W)AFETY 


& CO., General Agents for Illinois 


2017 Insurance Exchange, 
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UNION CASUALTY (Conpany 


Home Office—S. W. Cor. Third and Walnut Sts., Philadelphia, Pa. 
GENERAL AND SPECIAL AGENTS WANTED 


IN EVERY CITY AND TOWN IN THE STATES OF OHIO AND MICHIGAN 

For Southern Ohio and Kentucky apply company’s offices, 314-315 Mercantile 
Library Building, Cincinnati, Ohio. 

For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio. 


Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 
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Liability Insurance 


Considerable pessimism is evident 
now y ooo 2 those in the best positions 
to judge the future of employers’ lia- 
bility insurance. As the experience on 
policies issued in past years is nearing 
completion, companies find that the loss 
ratios have grown very large. With 
the successful defense of suits growing 
more difficult all the time and the ver- 
dicts growing larger, the company offi- 
cial who looks at the uncompleted ex- 
perience on past years’ business and 
the outstanding suits has reason to feel 
gloomy. 

Employers’ liability in the old sense 
is likely to be a thing of the past in 
most states soon, being superseded by 
workmen’s compensation. Nobody 
knows that the handling of that busi- 
ness will be any less unprofitable to 
the casualty companies than was em- 
ployers’ liability. It is exceedingly 
dificult to get adequate rates. The 
states that do not shut the companies 
out by state insurance schemes will 
almost certainly provide for the organi- 
zation of mutuals. Interinsurers are 
working underground in some parts of 
the country and writing at low rates. 
In those states which have state 
schemes the boards that determine 
rates are making them so low that em- 
ployers in neighboring states complain 
when they compare thein with the rates 
asked by the stock companies. 

In view of this bad situation the cas- 
ualty companies are driving the harder 
for other lines. They have not had the 
same unfortunate experience with pub- 
lic liability insurance, hence their de- 
sire for automobile, general, teams, ele- 
vator and other lines of public liabil- 
ity. 

The agent who has built up a one- 
sided casualty business may well con- 
sider the action of the companies. 
Should his state decide upon a state 
monopoly of workmen’s compensation 
insurance, as Ohio and Washington 
have done and several other states are 
contemplating doing, the bulk of his 
business would be wiped out. Should 
it not do that he is Fikely to have to 
fight for his rates against the competi- 
tion of various cheaper forms of in- 
surance. He would do well to consider 
carefully building up other classes of 
casualty insurance and a surety busi- 
ness as rapidly as possible. 





Automobile Insurance—The Globe 
Indemnity wrote through its western 
department about $480,000 in premiums 
during its first year. About a fourth 
of this premium income was from au- 
tomobile insurance—liability, property 
damage and collision. This gives some 
idea of the magnitude of this business. 
It will be impossible to learn from the 
insurance reports what portion of the 
business of the casualty companies con- 
sists of automobile liability as it will 
be reported with the other liability 





lines, but it will be a very large amount. 
Any insurance agent who has been 
neglecting the automobile lines has 
missed getting in on the ground floor 
of what is destined to be a very im- 
portant branch of insurance. 





Elevator Liability—In these days 
when judgments for $20,000 or $30,000 
in personal injury suits are getting 
common, liability agents have much 
stronger arguments to present to the 
owners of buildings containing eleva- 
tors than they had when small judg- 
ments were the rule. They ought also to 
be able to increase the limits on many 
policies already in force if they go at 
it systematically. Several years ago, 
W. G. Wilson, general agent of the 
Aetna Life at Cleveland wrote an ar- 
ticle on limits, from which the follow- 
ing is taken. He spoke especially of 
employers’ liability insurance, but his 
argument applies equally well to eleva- 
tor liability. Now heavy judgments 
are even more common than when he 
wrote. Mr. Wilson said in part: 

“Tt is a well-known fact that for sev- 
eral years after liability insurance was 
introduced in this country, the pur- 
chaser rarely considered limits in ex- 
cess of $1,500 against the individual 
claim and $10,000 against the calamity 
hazard of one accident involving a num- 
ber of persons. 

“In most sections of the United 
States a policy limit of $10,000, as re- 
spects one person, and $20,000 as re- 
spects the calamity hazard, is conser- 
vative, and under these limits a con- 
siderable number of our leading patrons 
are covered. 

“A case in point which serves as a 
most effective argument, is that of a 
line of insurance which the writer per- 
sonally negotiated, where the limits 
were changed, at his solicitation, from 
$5,000 and $10,000 to $10,000 and $20,000. 
Within less than four months from 
the date of the change an accident oc- 
curred permanently injuring two em- 
ployes, under such circumstances that 
judgments approximating $20,000 in 
each case might reasonably have been 
anticipated. This would certainly be 
an uninviting prospect for the assured 
if he found himself with a low limit. 
The two claims were successfully dis- 
posed of, without litigation, and in fact 
without their even falling into the 
hands of attorneys, by the Aitna’s pay- 
ments exceeding $17,300. It is needless 
to say the assured were enthusiastically 
convinced of the wisdom of their judg- 
ment in covering the substantial limits 
before rather than after sustaining this 
loss.” 





OVERLOOKED A FEW 

You wrote John Smith for personal 
accident the other day and you were 
proud of having done it. But could you 
not have done still better? 

His store has a fine plate glass front 
on the principal street. You did not 
know, you do not know now, whether 
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it is insured, with whom it is insured if 
insured at all, or what is the date of 
expiration of insurance. And you never 
said a word to him concerning it. 

His delivery automobiles back up in 
line to the loading platform on the 
side street while pedestrians have to 
dodge about among them to get by. 
They run all over the city in making 
their deliveries. His store is daily 
thronged with customers, served by a 
large number of clerks. So far as you 
know he may be carrying no form of 
liability insurance on store, or delivery 
cars or residence. And you never said 
a word to him about it. 

You know that his house contains a 
great deal that is portable and ex- 
tremely valuable. You know that his 
messenger goes from his store to the 
bank every day to make a deposit of 
the day’s receipts, largely in cash. You 
do not know whether he has any bur- 
glary, or theft or holdup insurance in 
connection with house or business. 
And you never said a word to him 
about it—New Amsterdam Talks. 


SERVICE OF AGENTS 


The successful conduct of an insur- 
ance business requires a large number 
of risks to be written in order to make 
the working of the law of average effec- 
tive and to minimize the effect of catas- 
trophes or disasters. To secure this 
large number of risks requires the 
maintenance of an efficient corps of 
agents and the acceptance of offerings 
of brokers. Insurance is sold, not 
bought. The majority of consumers 
must be solicited to buy insurance be- 
cause they do not realize their own 
needs. The agents and brokers thus do 
a real service. In addition to convinc- 
ing the consumer of his need, they 
show him how that need may best be 
met, giving him expert advice regard- 
ing financial condition of companies, 
quality of service and security rendered, 
comparative advantages of contracts, 
rates, and character of loss adjust- 
ments, and assisting him in effecting 
loss adjustments.——Frank E. Law. 
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ATIONAL SURETY COMPANY 
The Rookery 


Surety Bonds of every “escription 
JOYCE & COMPANY, In«., General Agents 
CHICAGO 


HE TITLE GUARANTY 
& SURETY COMPANY 
727 Rookery Building 


Special Service to Brokers 
Harve G. Budgerow, Western Mgr. 
Phone Wabash 1940 


CHICAGO, ILL. 


EO. K. THOMAS 
Surety Manager of Illinois 
Maryland Casualty Company 
604 Chamber of Commerce Bidg. 
General Surety and Bonding Business 


CHICAGO, ILL. 



































Every agent interested in the industrial 
branches of the life, health and accident 
business should see a sample copy of 


The Industrial Review 


which is published monthly exclusively 
in the interests of industrial insurance 
in all its branches. The paper is one 
that will help the agent increase his bus- 
iness. Write for a sample copy. The 
annual subscription price is only $1.00. 


et Address HQ 
THE INDUSTRIAL REVIEW, 
1362 Insurance Exchange, Chicago, Ill. 














LVERSON & MONTROSE 
General Agents for Iowa 
United States Casualty Co. 
Liability, Steam Boiler and Automatic 
Sprinkler Insurance 
St. Paul Fire and Marine 
Automobile and all floater insurance, 


DES MOINES, IOWA 


MINNESOTA 


HE HOOD AND 

PENNEY COMPANY 
CASUALTY AND SURETY 
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MINNEAPOLIS 


D H. EVANS 
e Northwestern Manager 


CONTINENTAL CASUALTY CO. 
For Minnesota, North and South Dakota 
and Northern Wisconsin. 


Good Agents Wanted 
Andrus Building 
MINNEAPOLIS, MINN. 
G. W. BARNES & CO. 


Northwestern Managers 
NATIONAL CASUALTY COMPANY 


Agents’ correspondence solicited 
423 Palace Building 
MINNEAPOLIS, MINN. 
ees & COMPANY 
General Agents for Minnesota 











Missouri Fidelity & Casualty Co. of Springfield, Mo. 


703 Hennepin Avenue 
MINNEAPOLIS, MINN. 


ORRIS BROS. 
Accident Insurance Specialists 
PREFERRED ACCIDENT INSURANCE CO 
OF NEW YORK 





We settle our own claims 
702-703 Andrus Building 
MINNEAPOLIS 
oo T. HAZARD CO. 
215 Plymouth, Building. 
General Agent Casualty Lines. 


MASSACHUSETTS BONDING AND INSUR- 
ANCE CO. 


MINNEAPOLIS, MINN. 
OHIO 
P02 A: MILLER. Gen. Age. 


United Surety Co. 
Surety, Court, deca, Barer Glass, Personal 














Distance Phone 75 Main 1329 
Leng one Ta, Oficn 


607 yoo Buildiag 
CLEVELAND, O. 


BESE-OWEN-CLARK AGENCY 
Suretyship and Insurance 
General Agunte: Fidelity and Deposit Company of 
City Y ts: London Guarantee & Accident Co., 
“" jonCredit Dept.) 
Nine Twelve Society for Savings 
CLEVELAND, O. 


ILMER D. LEWIS 


General 
AMERICAN CASUALTY CO. 
of Reading, Pa. 


UNION CASUALTY INS. CO. 
of Philadelphia, Pa. 








707-708 Reibold Building 
DAYTON, O. 


WISCONSIN 
HE FRANKFORT 
and’ Plate Glass 
INSURANCE COMPANY 


LOUIS AUER & SON JULIUS BACHER 
General Agents Wisconsin Manage’ 


MILWAUKEE, WIS. 
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Surety and F idelity 


The attention of agents is especially 
invited to an article in this issue on 
contract bonds, being a letter of in- 
structions, President Joyce has re- 
cently sent out to agents of the Na- 
tional Surety. It is probable that a 
greater amount of sound contract un- 
derwriting advice never was crowded 
into the same number of words before. 

The contract department is what 
makes surety officials lie awake nights. 
Most of them love the fidelity business, 
they will take their chances on the 
official and fiduciary lines, they can pro- 
tect their companies on court bonds by 
stiff requirements as to collateral, but 
if they write contract bonds at all they 
have to take chances that they dread. 
A number of companies that will write 
virtually all other classes will not exe- 
cute contract bonds; the danger in 
“suaranteeing a man’s solvency” is too 
great for them. 

The essence of President Joyce’s in- 
structions is that henceforth his com- 
pany is going to know more about what 
manner of man it is the company is 
getting behind. For safe contract un- 
derwriting it is not sufficient to know 
that the contract and specifications are 
reasonable, that the contract price is 
adequate, that under ordinary circum- 
stances the contractor has sufficient 
equipment and capital to perform such 
a contract. The character of the man 
is the essential feature. Though the 
mathematics of the case be as straight 
as the multiplication table, that will not 
avail to protect the surety if the con- 
tractor is a plunger or a drunkard or 
is lavishing his attention and money on 
a painted affinity. 

There should be close cooperation 
between first class contractors and first 
class surety companies. There is not 
and there will not be, so long as surety 
companies by loose underwriting, con- 
tinue to assist the irresponsible, the in- 
experienced, the dishonest or the over- 
ambitious to cut into the business of 
the thoroughly high-grade contractors. 
The surety companies have been 
preaching safety, conservatism and fi- 
nancial responsibility while at the same 
time some of them—not all—have been 
helping to foist upon the public unfit 
contractors to the detriment of all in- 
terests except the beneficiaries of this 
misguided confidence. It is high time 
there was a change. The hour has ar- 
rived when the surety companies with- 
out exception should recognize their 
responsibility to the public and become 
a great steadying and _ conservative 
force. When the good time comes 
when ability to give a corporate bond 
will be a guarantee of fitness on the 
part of the contractor, and not merely 
a guarantee that if he fails to perform 
his contract somebody else will com- 
plete it, the surety companies will be 
performing a greater service to the 
public and will merit and receive the 
cooperation of those contractors whose 
business would be of real value to them. 





Cigar Makers’ Bonds—Every cigar 
maker, tobacco manufacturer, or maker 
of snuff, has to file a bond. These 
bonds are continuous, and because they 
are continuous, it is difficult to get the 
bonds of those already engaged in the 
business. It can be done, however, at 
date of expiration. 

Agents should watch closely for the 
business of cigar makers, etc., just com- 
Mencing or starting into the business. 
This is the time to get it. 

here is scarcely a town in this 
whole country that doesn’t contain one 
or more cigar makers.—F. B. Wilber. 





Being on Hand—One of the largest 
Personal writers of judicial bonds in 
Chicago is Chester A. Strail, who for 
Several years was with the American 
Onding, but now is superintendent of 
the judicial department of the Chicago 
onding & Surety. For some years 
feputy clerk of the probate court, he 
'8 thoroughly familiar with its prac- 
tice and has a wide acquaintance among 


attorneys. Since entering the surety 
business he has spent his time during 
office hours right in the probate court. 
With a seal and a power of attorney in 
his pocket and a supply of blank appli- 
cations on hand, he has been able to 
execute bonds with the least possible 
delay or inconvenience. Some of the 
other companies also have men con- 
stantly in court. 

It is recognized among experienced 
surety men that to get the business of 
lawyers one must be near them. Often 
they have to file bonds in a hurry—be- 
fore court closes or before an oppo- 
nent makes a sharp move. If they have 
to go or send out for a bond they are 
likely to get it from the nearest office. 
If they depend upon calling for the 
surety man to come to them, they are 
likely to do business with the one that 
can respond most promptly. 





Fidelity Business—The following are 
some observations on fidelity bonds by 
H. E. McClellan of the Maryland Cas- 
ualty: 

“No other bonds offer quite the same 
possibilities for building a substantial 
business as do fidelity bonds. There is 
no other surety line that so closely re- 
sembles insurance and, consequently, 
none that so naturally fits in with the 
usual soliciting plans of insurance pro- 
ducers. 

“If systematically followed, fidelity 
business can easily be built to large 
proportions; for every employer is a 
prospect and, though the surety com- 
panies of late have been urging their 
field forces to push fidelity bonds, as 
yet only a smattering of the business 
has been touched. On every hand is 
the opportunity to open up a new fidel- 
ity line. Possibilities are practically 
unlimited for the aggressive agent. 
Getting fidelity business means, mainly, 
going after it. 

“If you have heretofore given little 
or no attention to this line join the 
wide awake band of Today Fellows, the 
boys who see to it that every customer 
has all the protection he should have, 
which includes fidelity bonds on his 
employes. 

“You can prove the correctness of all 
this. There’s the A Company, 
Blank & Blank, J. S. Doe and several 
other employers within a stone’s throw 
of your office and in each case you 
write their fire, elevator, liability insur- 
ance, etc. Build on the thing that’s 
yours. Go to them and point out the 
need for protection against loss through 
acts of dishonesty on the part of the 
persons handling their funds and prop- 
erty. Of course, you will be told that 
their employes are honest and that 
bonds are unnecessary. Certainly, they 
feel that way about it, and it is on that 
account that bonds are needed, for only 
trusted employes go wrong—the others 
have no chance to.” 





“Do you want the earth? What 
would you do with the old thing if you 
had it?” 





Miscellaneous Lines 


The Western Casualty & Guaranty of 
Texas has joined the list of casualty 
companies that have decided it is not 
advantageous to attempt to do a steam 
boiler business on a small scale. This 
makes four within a brief period—the 
Casualty Company of America, the 
United States Fidelity & Guaranty and 
ce Prudential Casualty being the other 
three. 








Burglars Everywhere—It is estimated 
that there are 250,000 professional bur- 
glars in the United States, in addition 
to many amateurs and innumerable 
thieves. 

If your town or city has not yet 
been visited by burglars, with more 
or less serious lose by its householders 
of valuables, it is only because its turn 
hasn’t come. 

The fact that no amount of caution 
nor any of the known protective de- 
vices are sufficient to ensure permanent 
immunity from the operations of this 
enormous army makes burglary insur- 
ance the only way to escape losses 
thereby. 

Agents generally do not sufficiently 
realize this, and they either give the 
line no attention, or treat it indiffer- 
ently. The agent who is the first in his 
territory to recognize the possibilities 
of burglary insurance and becomes the 
pioneer in its vigorous development 
will be abundantly rewarded.—Pre- 
ferred Accident. 





Plate Glass: Rates—By degrees the 
Plate Glass Service & Information Bu- 
reau is extending its jurisdiction to 
additional states and organizing local 
associations in them. Recently its 
committee on Michigan announced that 
an association had been organized at 
Detroit and rates were promulgated. 
In Detroit a discount of 25 percent 
from manual is allowed; in the rest of 
southern Michigan, 20 percent discount; 
in northern Michigan, manual without 
discount, but 25 percent above manual 
for flat car sizes. 

Considering the greater danger of 
breakage in large cities, it may some- 
times appear unreasonable that they 
should enjoy lower rates than the less 
hazardous districts. It must be remem- 
bered that cost of replacement cuts a 
big figure in determining the rate. 
That is almost always higher outside 
of the cities than in them. Many small 
town glaziers have not facilities for 
handling large plates and they feel 
obliged to charge high for setting to 
cover the danger of breaking the plate 
and having to buy a new one. Very 
often plates cannot be secured in the 
smaller cities and towns and have to 
be shipped from some large city at 
considerable expense. If the plate is 
so large that it has to go on a flat car 
the expense of shipment is particularly 
high. : 
In smaller places too the companies 


often cannot dispose of salvage at good 
figures. There may be no local dealer 
who wants it. In other places dealers 
may take advantage of the situation, 
knowing the company will have to ship 
it to the city or lose it entirely unless 
it accepts their figures. 





Questions & Answers 














Question—Some three years ago, a 
judgment for $1,500 was rendered 
against one of my clients for damages, 
covered, as they thought, by a liability 
policy in a certain company. The com- 
pany appealed from the judgment but 
the same was recently affirmed. Now 
the company declines to pay the in- 
terest on the judgment, but is willing 
to pay the $1,500. The company claims 
that interest is not covered, even 
though the case is appealed by the com- 
pany, or rather by its direction. Has 
this question been decided in Indiana 
and what is the weight of the authority 
elsewhere? 

Answer—As far as we can learn the 
question has never been decided in an 
Indiana court. The old policies of em- 
ployers’ liability did not provide for 
the payment of interest on judgments 
that were carried up from lower courts 
and sustained in higher tribunals. 
Some companies, however, considered 
such interest as being covered by the 
word, “expenses,” in the contract, and 
where the judgment, costs and interest 
did not exceed the face of the policy 
these companies paid the _ interest. 
Other companies have thought the in- 
terest charges should be borne by the 
assured and the Massachusetts courts 
have upheld such a stand. In the west, 
however, some companies have always 
paid this interest charge on the sup- 
position that resistance in a western 
court would only be “monkeying with 
a buzz saw.” Most liability policies 
used nowadays provide for the payment 
of interest by the company. 





Question—Is it possible to insure 
valuable cats being sent by express? 

Answer—The Atlantic Horse of 
Providence, R. I., will accept such a 
line. It has special forms for insuring 
valuable dogs and will write other kinds 
of animals as well. 
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The Equitable Surety Company has demonstrated the need of a large Surety Company centrally located in the 


Middle West. 





The second largest Company in the world doing exclusively a Fidelity and Surety Business. 





Liberal contracts for high class agents. Applications directed to Home Office will receive immediate attention. 
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Accident and Health 


The selling of accident insurance 
policies of standard amounts at prices 
away below those usually charged has 
been confined in the past almost, or 
quite, exclusively to mutual companies 
such as the traveling men’s and busi- 
ness men’s associations. Now there is 
excellent prospect of its being taken 
up by a stock company, against which 
it cannot be urged that the policy is 
on the assessment plan. Unless the cal- 
culations fail, the American Bankers, 
a Chicago life company with $200,000 
capital, will on Jan. 31 or shortly there- 
after take over the accident and health 
business of the States Accident of 
Chicago. 

Dee A. Stoker, organizer and man- 
ager of the States Accident, is a firm 
believer that standard policies can be 
sold at about three-fourths of standard 
rates, the cut being made on agents’ 
commissions and not on the net 
premium received by the company. In 
a comparatively small way, with an 
assessment institution, he has secured 
agents who could and did write busi- 
ness at these commissions, and he be- 
lieves that with a stock company be- 
hind him he can do the same thing on 
a larger scale. His operations will be 
watched with interest, even though 
competitors may not derive much pleas- 
ure from their observations. 


Agent’s Eq t—An accident in- 

surance agent in the strife for business 
needs to be fully equipped otherwise 
his chances for success are no greater 
than an mouee soldier in battle. 
To be successful an agent must be 
equipped with the following: 
_ Initiative—The power of commenc- 
ing, originating, or setting on foot. 
Initiative is doing the right thing with- 
out being told. 

Integrity—Honesty, soundness of 
moral principle, truthfulness. Always 
strict truth about company and policy. 
The agent who sells insurance through 
misstatements and deception works a 
threefold injury—injures self, company 
and policyholder. 

Industry—Habitual diligence in your 
work, sedulous attention to business 
must result pone: 

Concentration—Voluntary, continuous 
thought and action upon a given pur- 
pose, having one object or end in view. 

Perseverance—Continued pursuit or 
prosecution of business. Steady per- 
sistency keeps mental and physical 
powers 1, 

System—Things adjusted—plans, pur- 

oses and procedure mapped out, 
orming a regular and connected whole. 

With such an equipment success is 
written in the business history of the 
agent.—Preferred Pilot. 


Literature as an Aid—Walter E. Gil- 
lespie, president of the Midland Cas- 
ualty, is a believer in advertising and 
a good advertising man. He gets up 
something worth while and has it at- 
tractively printed on good stock. A 
short time ago he got out for the use 
of Midland agents a series of six post 
cards, lettered in order from A to F 
None but the last had any reference 
to any company. They were all in- 
tended to waken interest in the recip- 
ient. They were mailed out in series 
two days apart and the next day after 
the last one was sent the agent called 


AGENTS! LISTEN! 


Write insurance for a Strong, Grow- 
ing Company; one that pays losses 
promptly. We never had a lawsuit 
onaclaim. Then, too, we can give 
you personal cooperation. 


Decide to have these advantages Write us now 
American Casualty Co. 
READING, PENN. 

Accident Heakh Plate Glass Burglary 














upon the man who had been receiving 
them. The plan has worked well. It 
looked so good to the special agent of 
another company in Chicago that he 
got out a similar series for his own 
personal use. 

_At the top of each card is the ques- 
tion, “Do you know,” in prominent 
type. The remainder of the text, card 
by card, is as follows: 

Card A—That one person meets with 
accidental death in this country every 
nine minutes? If you knew that in 
some nine-minute period, not far off, 
the “one person” this time would be 
you, what would you do? : 

Card B—That one man in every six 
suffers from some physical setback 
every twelve onthe? If you knew 
that the other five would be fortunate 
and that you’d be the unfortunate one 
and just as likely the first month as 
the twelfth, what would you do? 

Card C—That 10 out of every 100 
deaths are due to accident? If you 
knew that your good health today and 
tomorrow will not prevent you being 
one of these ten when the time comes, 
what would you do? 

Card D—That there are more men in- 
jured at the present time than out of 
employment? If you knew—but you 
do know—you are taking a long, 1-o-n-g 
chance, don’t you? What are you go- 
ing to do about it? 

Card E—That annually there occur 
fifty cases of sickness in every one 
hundred persons employed? If you 
knew you were going to be one of 
these sick ones next month, or even 
the month after, what would you do? 
Soy, what would you do? 

ard F—That there were 113 acci- 
dents to one fire? Would you say you 
“never had met with an accident and 
therefore you never would,” or, you'd 
“always been lucky and would take a 
chance,” or that you “come from a 
long-lived, healthy family?” Would 
you say you were “one of the careful 
ones,” or, that you were “born under 
a lucky. star,” or, that “the law of av- 
erages would skip your case,” or, that 
you were a little better than the rest 
of humanity? Forget it. Old Father 
Time is no respecter of persons. 

Card F bears the signature, “Midland 
Casualty Company.” 





Importance of Correct Warranties— 
The average insurance salesman, in his 
eagerness to write a large volume of 
business is, we fear, apt to overlook 
the importance of correct warranties. 
This applies especially to accident 
and health insurance. The fact that no 
physical examination is required of a 
man making application for this kind 
of protection imposes an added obliga- 
tion on the man soliciting the business. 
Unless the insured can be impressed 
with the importance of having the 
statement in the application correct in 
every particular, he will very likely 
find himself involved in future mis- 
understanding. 

Frequently, the insured may be aware 
of conditions which would prejudice the 
risk, which makes it all the more im- 
portant that the solicitor should be 
particular in laying before the insured 
very clearly every part of the applica- 
tion and giving him to understand that 
it is to his advantage to have the ques- 
tions correctly answered. 

It is much better to have all your 
trouble at the time of writing the policy 
than at the time of a claim, and in in- 
sisting upon a correct application, the 
salesman confers a favor which the in- 
sured will probably appreciate later. 
—Phybro Facts. 





NEVER GETS ANYWHERE 

No one is likely to arrive anywhere 
who does not set out for some deter- 
mined goal. It would be just about as 
sensible to start the engines of the 
ocean liner and head her out to sea 
with no one at the wheel in the hope 
of her reaching some desired port, as 
for the insurance solicitor to start out 
in the morning expecting to write busi- 
ness but having no definite plan as to 
where he is going or whom he is going 
to approach.—Talks. 


The METROPOLITAN GASUALTY 


INSURANCE COMPANY OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co. 





PLATE GLASS H. WINSLOW, President 
wuneosias. oceania POLICIES ae D. WHITNEY, Vice President 
the Most Approved Forms ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 


BANKERS ACCIDENT ASSOCIATION 
Home Office, East St. Louis, Illinois 

Noted for Promptness and Liberality im Settlement. Writes Approved Forms of Health and Accident Insurance. 

The Illinois Insurance Department fe te ee cnatasing dine company in June last gave the 

Pe — = 2 Sake eteaien of me one ae nee nen 

Te be cho custom to ened @ Graft in eotdement on the day final procte are received.” — 


Agency Openings for Reliable Men. 


MIDLAND CASUALTY COMPANY 


“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois Department 
and capital and surplus of over $200,000. 


ippi, Tene, Colona: Weston Betty New Jersey, Missouri Tit und South Dakots. 
The only Company organized and doing business under the Casualty Laws of Llinois. P 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 
































COMMISSARY INSURANCE _ 
ABSOLUTELY NEW 
Appeals to merchanis and should be sold by every general Insurance Agency 


ROYAL CASUALTY COMPANY 
Insurance Exchange Building, Chicago 
NOTICE—* four years of very suc- 
cessful operation we are 
changing to Stock Basis. Excellent proposition 
toStockSalesmen. p B Reson, President, 
622 Metropolitan Bidg., Mi i 
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The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 


B.M. TREAT, President 
Insures manufacturers and wholesal inst E ive 
Insolvency 











Ag Annual Loss through 
of Customers. We can always use a few high-class solicitors. 


415 Locust St., ST. LOUIS, MO. 302 BroadwaygNEW YORK 
OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, » 1140 Marquette Bidg., CHICAGO 
























Salary and 
, nes Po ll Mutual Insurance for Indiana 


Many ence in Indiana devel then “know-how’’ 
a ae this co: b if receive intelligent help 
if you enlist under our salary ro | commission agreement. 


Indiana Casualty Company. 
WM. A. KEHOE, Seccoy-Treas. 


Experienced 


South Bend 


SECURITY CASUALTY CO. 
INDIANAPOLIS 
W. Morton HARRIOTT PRESIDENT E. E. GrirFitH MANAGBE 


A Company up to the minute in its methods, ideas a’\d policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent and policyholder. 

















CAPITAL 
$125,000 





National Accident Insurance Company 
of Lincoln, Nebraska 


Does a larger casualty business in Nebraska than any other company. 
DESIRABLE CONNECTIONS FOR GOOD MEN 


WANTED ‘Qvititien’ FIDELITY MAN 
To take general charge of home office department in new 
company. Give references and salary expected. Address 








96-U, care The Western Underwriter. 











